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IN STEP WITH PROGRESS! 


ANNOUNCING 
WEBSTER’S MICROMETRIC 
CARBON SHEETS 


At last! It’s ready for distribution! Micrometric carbon 
paper which stenographers describe as “the greatest aid 
since the invention of visible typewriters.” 

Like all great inventions, it’s simple — adds nothing to 
the sale price of the carbon paper. A “micrometric” rule 
down the side of the sheet permits the stenographer to 


make vertical as well as horizontal measurements. This 







simple device revolutionizes typing. saves time and money, 
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makes the stenographer’s work easier. 
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Read these 5 Extra Sales Features 
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1. NEATER TYPING — the vertical rule makes possible ac- co | 
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curate centering of typewritten matter on the sheet. The eh 
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wae result is better balanced letters, uniform margins at top i o 
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> and bottom of typewritten re ports, better spacing of a C 
~% columns of data, ete. 21 
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2. VISIBLE APPROACH to the bottom of the sheet—no 
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more crowding of the last line, no more rollers slipping at 
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the bottom of the page, no more “sincerely yours” perched 





|. 


at the top of the second page. The stenographer can judge 
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the space in advance. 


3. ADDED ECONOMIES — increases wear of the carbon paper 
by making it possible to write exactly on a line, and then 


exactly half w ay between the lines. Saves stationery. Fewer 
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letters have to be re-typed because of spacing. 


4. AIDS HEAD STENOGRAPHERS in large offices—she can F = 
a e 


give advance instructions to her stenographic department, 


specifying the numbers of the lines on which letters or \\ EBSTER 


reports should be started. 


COMPANY 
5. NO SMUDGED FINGERS—the rule at the side makes it 13 AMHERST STREET 
possible to remove the carbons without touching the paper. CAMBRIDGE, MASSACHUSETTS 


It’s quicker and easier, too. 














{ OFFICE APPLIANCES 
is a news and technical 
trade journal, serving 
the entire industry of of- 
fice equipment. It covers 
the manufacture and 
distribution of office 
machinery, officedevices, 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane toits field 
have given it unusual 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines, 
devices and supplies, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. It 
also reaches some deal- 
ers in fifty-four other 
countries who deal in 
American office equip- 
ment. 


{| No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly, 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office appliance industry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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twenty-five cents. 

{ CHANGE OF AD- 
DRESS. Subscribers may 
have their mailing ad- 
dresses changed as often 
as desired. In ordering 
such changes it is neces- 
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These advertisements present the products of the leading manu- 


facturers in each division of the industry. 


Because of the ground 


for honest differences of opinion, the publishers obviously can- 
not undertake to guarantee transactions between advertisers and 
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iffer their service in resolving 
from relations established 


through the journal. 
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For the benefit of the subscribers the lines advertised are here 


classified. 
office are represented. 


Many of the requirements of the modern business 
Should subscribers be interested in any 


article of office equipment not listed here, they are cordially in- 

vited to communicate with the service bureau, through which 

the information will be promptly and cheerfully furnished by 
letter, without obligation. 


Adding Machines a 
temington Rand. In« 97 
Sundstrand Add. Mch.Back Cover 

Adding Machines, Rebuilt 
Reliable Tw. & A. M, C 124 

Adding Machine Rolls and Paper_ 


Rockwell-Barnes Co 67 
Adding Typewriters 
Underwood, Elliott-Fisher 
Co ..Back Cover 
Addressing Machines 
Addressograph-Multigraph 
Corp 74 
Adhesives 
See Inks, Adhesives, etc.) 
Arch and Clipboards 
Globe ernicke Cx 109 
Rockwell-Barnes ¢ 67 
Ash Trays, Office 
Oakvi Amer. Pin Div 102 


Automatic Typewriters 
Ame! Automat Typewr 
C ’ 64 


Bankers’ Note Cases 








Art Steel ¢ 122 
Corry-Jamestown Mfge. Corp.127 
General Fireproofing Co 76 
Globe-Wernicke Co 109 
Billing Machines 
Elliott-Fisher Back Cover 
Underwood Elliott-Fisher 
Co Back Cover 
Binders, Catalog and Periodical 
o Products, hl SS 
Aigner, G. J.. Co 6 
Blank Books 
tockwell-Barnes C« oo 
Wilson-Jones C« 27 
Blotters 
Wrenn Paper (¢ 121 
Blue Print and Plan File Cabinets 
Acco Products, hl SS 
Art Metal Constr. Co 6 
Columbia Steel Equip. Co 107 
Corry-Jamestown Mfg. Corp.1°7 
General Fireproofing Co 76 
G ve-Wernicke Co 109 
Shaw-Walker Co 73 
Yawman an Erbe 87 
Bond Boxes 
Art Steel Co . 122 
( ry-Jamestown Mfg. Corp.127 
General Fireproofing Co., The 76 
Globe-Wernicke Co L109 
Weis Mie. Ce 93, 4. 5. 6 
Book Cases 
Art Metal Constr. Co 6go 
Corry-Jamestow Mfg. Corp.1°27 
Genera Fireproofing Co 76 
Globe-Wernicke C« 10v 
Shaw-Walke Cc 73 
Wabash Cabinet Co So 
Weis Mig cs V3 i ». oO 
Yawman and Erbe 87 
Bookholders 
Acco Products, hl 8S 
Book Rings 
Carpenter cE. W Mfg. Co..1°23 
Oakville-Amer. Pin Div LON 
Bookkeeping Machines 
Elliott-Fishe Back Cover 
Underwood, Elliott-Fishet 
Co I c Cove 
Box Letter Files 
Art Stee! Co 122 
Globe-Wert h ( 109 
Rock well-Barnes C« 6 
Weis Mfg. Cc 93. 4. 5, 6 
Brief Cases 
Stein Bros. Mfg. C 123 
Calculating Devices 
feilicke Systems, lL 64 
Reliable Tw. & A. M. ¢ 124 
Calculating Machines 
Remington Rand r 97 
Sundstrand Add. Mch.Back Cove 
Caleulating Machines, Rebuilt 
Reliable Tw. & A. M. C LZ 
Calendar Pads and Stands 
Defiance Sales Corp 116 
Carbon Papers 
See Ribbons and Carbons) 
Card Index Boxes and Trays 
Art Metal nstr. Co : ov 
Art Steel Cx | > 
( imbia St« t p. Cc 107 
Corry-Jamest \ Mfg. Corp.1°7 
Globe-Werni« Co The 109 
Guide Syst & Su y Ce 11” 
Ss v-Wa ( 73 
Weis Mf 93. 4. 5. 6 
Yawman and be 87 
Cash Boxes 
Art Steel Co In 122 


General Fireproofing Co., The 76 


Celluloid Envelopes 


Markilo Co 66 
Chairs 
General Fireproofing ( 76 
Harter Corp 108 
Jasper Chair Co oo. 110 
Jasper Seating Co 126 
Johnson Chair Co 63 
Sturgis Posture Chair C 125 
Toledo Metal Furniture C« 104 
Chairs (Posture) 
General Fireproofing Co 76 
Harter Corp 108 
Jasper Seating Co 1°6 
Johnson Chair Co 63 
Sturgis Posture Chair Co 125 
Toledo Metal Furniture Co..104 


Check Protectors and Writers, Used 
Reliable Tw. & A. M. C 24 
Checks, Stamped Metal 
Meyer & Wenthe 125 
Clips, Paper (S« Paper 
Coin Bags, Trays and Wrappers 
Art Steel Co., 1 ! 


Clips) 


Copy holder 





co Products, I 8S 
Costumers 
General Fireproofing Co., The 76 
Globe-Werni e { 108 
Crayon, Chalk, ete. 
Weber Costell ( 114 
Dating Stamps 
Amer. Number. M ( 124 
Fulton Specialty ¢ he 
Meyer & Wenthe 125 
Desk Calendars 
Defiance Sales Cor; lit 
( 12 
Desk Pending. Letters Holders 
7) *roducts Lin SS 
Desk Trays 
Art Metal Constr. Cx . 69 
Art Steel Co., In 132 
Corry-Jamestown Mfg. Corp.127 
General Fireproofing C« 76 
Globe-Wernicke ¢ tou 
Shaw-Walker Co. 73 
Weis Mfg. Co 93. 4. 5. 6 
Desk Work Distributors 
tristow, Stanley R 125 
Globe-Wernicke ¢ 109 
Weis Mfg. Co 93. 4 » 6 
Desks 
Alma Desk Co 122 
Art Metal Constr. ¢ 69 
Columbia Steel Equip. C 107 
Corry-Jamestown Mfg. Corp.127 
Evansville Desk Co 106 
General Fireproofing Co 76 
Globe-Wernicke Co 109 
Imperial Desk Ce LOO 
Indiana Desk ( 1! 
Jasper Desk ¢ 110 
Myrtle Desk Co 1°97 
Shaw-Walker Co 73 
Wabash Cabinet C« RS 
Weis Mfe. Co 9 4 » 6 
Yawman and Erbe R79 


Duplicating Machines 
Addressograph-Multigrap! 








Corp eee ° ° 74 
Dick, A. B., Co 47 
Ditto, Ine 59 
Harding Milo. C 116 
Heyer Duplicator Co 129 
Ink Specialties C 1°21 
Mimeograph, The 47 
Rotospeed Co., The 9° 

Duplicating Machine Supplies 
nek A ; Co 7 
Ditto, Ine . 5&9 
Duplicator Paper & Sup. Co.126 
Dura Flex Co 125 
Harding. Milo, C 116 
Heyer Duplicator Co 129 
Ink Specialties Co 121 
Kor-Rect-O Com; y 124 
Mimeo Service ul 123 
Rotospeed Co 92 
Smith, H. E 118 
Swallow Mfg. C 114, 125 
Engraving, Copper Plate 
figgins, The John B.. Co 66 
Envelopes 
Bushnell, Alvah, ¢ 99 
Globe-Wernicke C« 109 
Oxford F vw Supply Co 119 
Quality Park Envelope C« 77 
Wilson-Jones Co 57 
Envelopes, Celluloid 
Markilo Co 66 
Envelope Openers 
Oakville Amer. Pin Div 102 
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Eradicators, Ink 
H 


A. Ink Eradicator Co.. .125 
Sanford Mfg. Co. 3 . 54 
Erasers (Blackboard) 
Weber Costello Co.........114 
Erasers (Chemical) a 
H. A. Ink Eradicator Co... .125 
Sanford Mfg. Co....... ~o ae 
Erasers (Rubber) - 
Faber, A. W., Inc.. .. .. 70 
Oakville Amer. Pin Div... .102 
Roberts, Weldon, Rubber Co.120 
Expense Book aa 
Beach Publishing Ps csase 122 
Defiance Sales Corp........- 116 
Eyelets 


Oakville Amer. Pin. Div... .102 
File Boxes, Collapsible Cuevas. 


Bankers Box Co. 56 

Guide System & Suy ply Co. 112 

Oxford Filing Supply ...119 
File Boxes, Metal 

Art Metal Constr. Co —S— 

Aye Beeed OO. .ccccccveces 122 

Rockwell-Barnes Co. ...... 67 

Shaw-Walker Co. a cca. oe 
Filing Cabinets, Metal 

Art Metal Constr. Co...... 69 

Art Steel Go. .ccccccceses 122 


Automatic File & Index Co..124 
Columbia Steel Equip. Co. 107 

Seoue -Jamestown Mfg. Corp. 127 

General Fireproofing Co.. 76 


Globe-Wernicke Co. ....... 109 
Shaw-Walker Co. ........ 73 
Yawman and Erbe........ 3% 
Filing Cabinets, Wood 
Globe-Wernicke Co. ....... 109 
Weis Mfg. Co......93, 4, 5, 6 
Acco Products, Ine ees 
Art Metal Constr. Co...... 69 
Bushnell, Alvah, Co ‘ 99 
General Fireproofing Co.., The 7€ 
Globe-Wernicke Co. . .109 
Guide System & Sup. Co... .112 
Oxford Filing Supply Co. ..119 
Quality Park Envelope Co.. 77 
Rockwell-Barnes Co. . 87 
Shaw-Walker Co. 73 


Wabash Cabinet hatte . 85 
93, 4. & 


Weis Mfg. Co......93, 4. 5. 6 
Yawman and Erbe..... = 
Folders 


(See Filing Supplies) 
Fountain Pens 


Autopoint Co. ...... .105 
Carter’s Ink Co........... 98 
Parker Pen Co ; we “<a 


Wahl Co. ..100, 107, 114, 117 
Furniture Polish 


Globe-Wernicke Co. ......109 
Globes, Maps, ete. 

Weber Costello Co.........114 
Gummed Cloth Rings 

Graff, Geo. B.. Co.... : 123 
Index Card Signals 

Graff, George B.. Co....... 123 

Moore Push Pin Co. .123 
Index Sate, 


Aigner, J., Co. ia 

Guide ME. & Supply | Co..11 

Markilo Co. . : [x 
Inks, Adhesives, Ete. 


Carter's Ink Co.... ‘ SS 
Harriman-Welts Prod. Co. 122 
Higgins, Chas. M., Co.... 118 
Ink Specialties Co.. Bk 
Parker Pen Co. ; 
Sanford Mfg. Co ; : . 54 
Inkstands 
Defiance Sales Corp. - ) 
Lead for Mechanical Pencils 
Ween, Gh, Wu BOs cecce 70 
Leather Goods 
Stein Bros. Mfg. Co.... 123 
Leather Upholstered Furniture 
Jasper Chair Co.......90, 110 


Leathers, Upholstering 
Eagle Ottawa Leather Co... 84 
Letter Distributors 


Bristow, Stanley R.... . 126 
Globe-Wernicke Co. , .109 
Neva-Clog Products, Inc.... 82 


Letter Trays 
(See Desk Trays) 


Letterheads 
American Embossing Co... .121 
Engraved Staty. Buffalo. ..121 
Wiggins, John B., Co.. 66 
Lettering and Show Card Pens 
Bridegport Pen Co... . .124 
Library Equipment 
Art Steel Co.... 122 
Corry-Jamestown Mfg Corp. 127 
General Fireproofing Co... . 76 
Globe-Wernicke Co. .... .109 


Lockers and Storage Cabinets 
Art Metal Constr. Co. eae 
Art Steel Co....... 122 
Corry-Jamestown Mfg. ‘Corp. 
General Fireproofing Co... . 


Globe-Wernicke Co. ...... “109 

Shaw-Walker Co. ... ee 

Yawman and Erbe...... 87 
Loose Leaf Books and Sy stems 

ss. > FF Pears: 24 

Remington Rand. Inc...... 97 

Shepard. The C. E., Co.....106 


Wilson-Jones Co. . 
Loose Leaf Envelopes, Celluloid 
Markilo Co. 6 


Carpenter, E. W.. Mfg. Co. .123 

Loose Leaf Metals Co... ...117 

Wilson-Jones Co. ........ 57 
Mail Distributors 

Bristow, Stanley R........125 


Map Tacks 
Graff, George B., Co.......123 





Maps 

Weber Costello Co. ‘  ) 
Matched Office Suites 

Art Metal Constr. Co..... . 69 

General Fireproofing Co.... 76 
Memorandum Books 

Rockwell-Barnes Co. ...... 67 

Wilson-Jones Co. ......... 57 
Memorandum Devices 

Bristow, Stanley R........ 125 
Moisteners 

Colytt Laboratories ....... 126 


Numbering Machines 
American Num. Mach Co, .124 
Be Ss, WA Nab eewsen ee 91 
Office Partitions and Railings 
Globe-Wernicke Co. 109 
Office Supplies (Wholesale) 
Associated Stationers Sup- 


Sh. cucéskatacbens ae 55 

Oil, Office Machine 

SN GE 6s oc H6.8i eu ene 125 

Defiance Sales Corp....... 116 

Rockwell-Barnes Co. ...... 67 

WOMEOOE BETS. GO. sc vcccccce 54 
Pads, Figuring 

Rockwell-Barnes Co. ...... 67 

Sheppard. C. E., Co....... 106 
Paper 

Rockwell-Barnes Co. ...... 67 
Paper Clamps 

Acco Products, Inc........ 88 

Be Sy Gn cccoscuceen 91 
Paper Clips 

Acco Products, Inc........ 88 

Pe SE Gs 6 coe ew eeewe 91 

Cee GU, dg vac ccesesds 115 

Graff, George B.. Co....... 123 


Oakville ‘Amer. Pin Div. ...102 


Rockwell-Barnes Co....... 67 

fF § ere 65 
a Fastening Machines 

tes Mfg. Co.. Te 

Compo Mfg. & Sales Co... .120 

Defiance Sales Corp....... 116 

Hotchkiss Sales Co........ 118 

Parrot Speed Fastener Corp.110 
Paste 


(See Inks, Adhesives, etc.) 
Pen and Pencil Clips 


Defiance Sales Corp.......116 

Oakville-Amer. Pin Div... .102 
Pencil Sharpeners 

Graff, George B., Co.......12% 
Pencils, Cedar 

Faber, A. W., Inc......... 70 
Pencils, Mechanical 

ll eee 105 

Carter's Ink Co...... «oe Oe 

Parker Pen Co...... ore 

Scripto Mig. Co......cses 78 

Wahl Co. ...100, 107, 114, 117 
Pens, Lettering and Show boas 

Bridgeport Pen Co........ 24 
Picture Hooks 

Moore Push Pin Co....... 12% 
Pins and Pin Containers 

Defiance Sales Corp....... 116 

Oakville-Amer, Pin Div... .102 

Prym, William, 72 


of America. 72 
. i er pEane 65 
Platens, Typewriter 
American Writing Mach. Co.114 
Ames Supply Co.......... 58 
Shipman-Ward Mfg. Co.... 61 


Postal Scales 


Pelouze Mfg. Co.......... 117 

Triner Scale & Mfg. Co....119 
Punches 

Acco Products, Inc....... 88 


Defiance Sales Corp...... 116 

Globe-Wernicke Co. ....... 109 
Push Pins 

Moore Push Pin Co....... 12% 


Record Tags (Office mane, reg 


Swallow Mfg. Co..... . 125 
Ribbons and Carbons 
ae ls ha ts 6 eee 115 


Amer. Manifold Products Cp. 63 
CR DE Uiscserevevesa 9s 
Codo Mfg. Corp... 124 
Columbia R. & C. Mfg. Co.. 79 
Crown Ribbon & Carb. Co. .118 


Manifold Sagoies Serres | 

Mittag  - foumer, BRO. ..0s> 111 

Pacific Carb. & Rib. Co... .103 

Phillips Process Co., Inc 123 

Rock well-Barnes ae bobmke 67 

Storms, H. M.. . 113 

U. S. Typwr. itib. ee ‘Co.122 

Webster, F. 8., Co.... 2 
Rubber Bands 

Dees: Bis Wee, Me x00 seo 70 
Rubber Stamp Mfg. Equipment 

Americ ot — ec Ge 
Rubber 8S 

Meyer ¥: i Wenthe seebseeunes 125 
Rubber Type Outfits 

Fulton Specialty Co 122 
Safes 

Art Metal Constr. Co... . 69 


Corry-Jamestown Mfg. Corp.127 
Diebold Safe & Lock Co.... 80 
General Fireproofing Co... . 76 


Globe-Wernicke Co. ....... 109 

Shaw-Walker Co. ...... . 

Yawman and Erbe........ 87 
Scales 

Pelouze Mfg. Co......... 117 

Triner Scale & Mfg. Co....119 
Serap Books 

Weis Mig. Co....... 93, 4, 5. 6 
Sealing Wax 

Higgins, Chas. M., Co.....118 
Seals, Notary and Corporation 

Meyer & Wenthe.......... 125 
Secretaries 

Art Metal Constr. Co...... 69 


Automatic File & Index Co.124 
General Fireproofing Co., The 76 


Shelf Boxes 
Ee Bs 66244002 eer 122 
General Fireproofing Co... 76 
Globe-Wernicke Co. ...... 109 
Shelving 
Art Metal Constr. Co...... 69 
rs. & Se errerrerrs 122 


Corry -Jamestown. Mfg. Corp.127 
Ge poral Fireproofing Co., 


We wcesed debeshideosaes 76 
Globe-Wernicke Co. ....... 109 
Sign Markers 
Fulton Specialty Co....... 122 
Stamp Pads 
PB GE cau ce bea eee 91 
Fulton Specialty Co....... 122 
Meyer & Wenthe.......... 125 
Rockwell-Barnes Co. ...... 67 
Sanford Mfg. Co.......... 54 


Stands for Office Machines 
General Fireproofing Co., The 76 
Harter Corp. 108 
Sturgis Posture Chair Co. ..125 
Toledo Metal Furniture Co.104 

Stationery, Embossed, Engraved 
American Embossing Co... .121 
Engraved Staty, Buffalo. ..121 
Wiggins, The John B., Co.. 66 

Stationery (Wholesale) 
Associated Stationers Sup- 

ply Co. 








THE SERVICE BUREAU! 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. It answers by per- 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list of 

dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways per- 
forms useful service, all without charge. Subscribers 
in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 
field have had evidence of the service. 
requests for catalogues to bring their files up to date, 
or to replace the file in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 

mailed frequently to leading manufacturers. 


In the execution 


desirable agents and 


Subscribers’ 








Stencils 

Meyer & Wenthe.......... 125 
Stenographers’ Note Books 

Rock well-Barnes Co. ...... 67 
Stools 

Harter Corp. » ittie cece 


Sturgis Posture ¢ Chair Co... .125 
Toledo Metal Furniture Co, 104 


Storage Cases 


Art Metal Constr, Co...... 69 
Be We ae os We eetn ks 8 28 
Bankers Box Co...... 56 


Corry-Jamestown Mfg. Corp. 12 

General Fireproofing Co., The 76 

Oxford Filing Supply Co...119 
1 


Pronto File Corp......... ol 
Rock well-Barnes Co. ...... 67 
Weis Mfg. Co....... 93, 4, 5, 6 


Store Fixtures and Equipment 
General Fireproofing Co., The 76 
Weis Mfg. Co....... 93, 4, 5, 6 


Swinging Typewriter Stands 


Globe-Wernicke Co. ....... we 

Weis Mfg. Co....... 93, 4, 5, 
Tables 

Art Metal Constr. Co...... 69 

ONG. Deen Gis 034252 ons 122 


Corry-Jamestown Mfg. Corp.127 
General Fireproofing Co., The 76 


Globe-Wernicke Co, ....... 109 

Shaw-Walker Co, .......+:+. 73 
Tablets 

Rockwell-Barnes Co, ...... 67 
Telephone Indexes 

es Bs Ge bo ebb'neee ss 91 
Telephone Mouthpieces & Memo 

Pads 

Colytt Laboratories ....... 126 
Telephone Stands 

Art Metal Constr. Co...... 69 

General Fireproofing Co.... 76 

Yawman and Erbe........ 87 
Thumb Tacks 

Graff, George B.. Co....... 123 

Moore Push Pin Co...... 12% 

Oakville-Amer., Pin Div... .102 

Vale Gees Gs te sececsoaser 65 
Transfer Cases 

Art Metal Constr. Co...... 69 

Art Steel Oo., EMG... cases 122 


Columbia Steel Equip. Co. .107 
Corry-Jamestown Mfg. Corp. 127 
General Fireproofing Co., The 76 


Globe-Wernicke Co, ....... 109 
Pronto File Corp......... 101 
Rockwell-Barnes Co, ...... 67 
Shaw-Walker Co. ........._ 73 
Weis Mfg. Co. . .93, 4, 5, 6 
Yawman and Erbe........ 87 
Type, Typewriter e 
Ames Supply Co.......... 58 


Shipman-Ward Mfg. Co.... 61 
7 Cleaning Material 


PEPOtTO GO. nc cccesevece 125 
Martens Type Cleaner Co. . .122 
Mimeo Service Bureau..... 123 
Webster, F. S., Co........ 2 

yee Cushion Keys 
unson Supply Co........ 121 
Peerless Key Co.......... 107 
Speed Key Mfg. Co....... 124 
Typewriter Cushion Knobs & Feet 
Ames Supply Co.......... 58 
Azora Rubber Co......... 123 
Peerless Key Co.......... 107 


Typewriter Parts and Tools 
American Writing Mach. Co.114 
Ames Supply Co. 
Shipman-Ward Mfg. Co.... 61 

Typewriter Support for Desks 
Ash Equipment Co....... 


Typewriter, Mfrs, of 


American Automatic Type- 
Oe GE, bon oC abideras 64 
Corona Typewriter ....... 7 
Remington Rand, Inc..... 97 
Royal Typewriter Co... 128 


Smith, L. C., & Corona Tws. 71 
Underwood, Elliott-Fisher . 
Back Cover 
Woodstock Typewriter Co.. 62 
Typewriters, Rebuilt 
American Writing Mach. Co.114 
Reliable Tw. & A. M. Co. .124 
Shipman-Ward Mfg. Co.... 61 
Visible Index Systems 
Art Metal Constr. Co...... 69 
Automatic File & Index Co.124 
1¢ 


Globe-Wernicke Co. ....... 9 
Remington Rand, Inc...... 97 
Sheppard, The C. E., Co. ..106 
Wilson-Jones Co, ....... . 57 
Yawman and Erbe........ 87 
Wardrobes 
Art Metal Constr Co....... 69 
Be Ge Ss vc 0 be ee 122 


Corry-Jamestown Mfg. Corp. 127 
General Fireproofing Co., The 76 


Globe-Wernicke Co. ...... 109 
Waste Baskets 

American Can Co......... 86 

Art Metal Constr. Co...... 69 

Ast GOeeh GO. ccwssececees 122 


Corry-Jamestown Mfg. Corp.12 
General Fireproofing Co., The 76 

Wholesale Stationers 
Associated Stationers Sup- a 
OEP GOs ecccedcccscsoves 55 








OFFICE APPLIANCES 


| WANTS AND tOR SALE 


The rate fer classified advertisements is eight cents a word. 
Minimum charge, $1.60. 


SITUATIONS WANTED SALESMEN WANTED 


COMPETENT TYPEWRITER REPAIRMAN who is also a CONTRA ane eave seme! cme Sonne 
combination typewriter repairman and salesman seeks conne selling from one a dollars 2 veers Bag eee 
tion with established dealer for branch office in the middl en in @ spe led territory. Give references and er same 
west Experience covers all makes of machines Recently irried Reply T-96, care Office Appliances, Chicag 

has been working alone, but prefers connection with dealer, . noe c . , 

which should benefit all parties concerned Can take over EXPERIENCED SALESMEN to sell, in addition to othe 
ne connect } t notice ddress “116. care Office nes, our well known filing supplies and equipment direct to 

\“ nn n ! ! ! \ F’-1 aul m flices Address T-94, care Office Appliances, Chicag 


Appliances, Chicag 


EXPERIENCED OFFICE EQUIPMENT and filing suppl) 


mar . : salesman wanted to cover Pittsburgh and surrounding eri 

STATIONERY MAN who emer: erved one of the leading tory for well Known firn Address T-98, care Office Ap 

manufacturers in an executive capacit ind is out of the field pliances. Chicago 

at present, is available for sales position with some estab : . 

— i mt + + eel ationer ; r wholesal r re ATTRACTIVE SIDE LINE for men selling to offices. Specif 

tail Qualified ‘ dire¢ entire ilies progran _ to help territory ind lines now handled Address T-%7 care Office 

anu acture! sell ng ‘ he dealer a furnis excellen Appliances, Chicagé 

references ntere ed parties Addr I li care Office 

Appliances, ¢ as SALESMAN WANTED to represent desk manufacturer ir 
P] idelphia territory An established line whicl s priced 
right and offers fine sales opportunities Address T-100, care 

STATIONERY SALESMAN and manager now engaged in dif Office Appliances, Chicago 

erent industry seeks new connection in stationery field, eithe 

with manufacturer or retailer Has worked as store salesman 


buyer, manager, special representative for large accounts and 


sales manager for ce pany making specialty lines Knows REPRESENTATIVES WANTED 


every angle of stationery and office furniture business. Inter 
ested in connection with manufacturer to call on the trade o1 REPRESENTATIVES WANTED Salesmen calling on Sta 
with established retailer as manager t store or department tionery dealers and jobbers for brand new, attractive item go 
Sound references fro utstanding concerns whose lines he ng over big Excellent commissions, sure repeate! Samples 
has sold as well as previous employers Address F-115, care furnished Address T-101, care Office Appliances, Chicag« 
Office Appliances, Chicag 
FOREIGN MANUFACTURER, producer on a large scale, ot 
paper stapling machines and staples well Known all over the 
FILING SUPPLY and equipment salesman with seven years world, offers sole agency for his products to a good sales or 
experience T ne filing cabinets ndex systems. shelving ganization in the United States A new, thoroughly tested 
lockers, et ind two years in sales promotional work for patented process is used in making the staples. The agent 
leading manufacturer, seeks new connection either as repre must be in position to purchase in large quantities for cas] 
sentative of manufacturer calling upon the trade or witl References wanted Address S-130, care Office Appliances 
established dealer who is interested in developing his steel Chicago 
equipment and supply business Activel engaged now but 
mn a position t make 1 change on short notice Address 
F-119 are Office Appliances, Chicag< 


REPRESENTATIVES AVAILABLE 


ALL AROUND MECHANIC AND SALESMAN on all office ma MANUFACTURERS REPRESENTATIVE witl established 
chines Fifteer ears experience Will accept position any ffice seeks office appliance line for Northern California Ad 
where in United States or Hawaii Best of references. Must dress F-118, care Office Appliances, Chicago 

be permanent Address F-120, care Office Appliances, Chicago 


SALESMAN giving all his attention to Chicago territory sell 


ng two stationery lines to dealers, seeks one additional line 
\ good producer who enjoys excellent standing with the trade 


DESIG 4 t ections \ t) , > for 

—-- a ~+ > . ‘dd tions with a company looking for Present plans are such as are not likely to compete with any 
i V | s in addressing — chines, and their auxiliat made by manufacturers who might read this advertisement 
iffiliates, als: ther products Served the Addressograph ‘¢ Add -254 Office A l *s, Chicago 

for 20 years ! whict time having handled many of their acress S98, CAre itice Appliances, uicag« 

major developments, and supervised their assembly Locate 

inywhere Addr ( G. Kranz, 1528 N. Menard Ave Cl 


igo, Il WAREHOUSE AND DELIVERY SERVICE 


CHICAGO MANUFACTURER of office _ supplies has ample 


EXPERIENCED SALES PROMOTIONAL EXECUTIVE seeks facilities to warehouse merchandise of some other manu- 
new connection, preferably in office specialty field. Thoroughly facturers selling to stationery and office equipment dealers 
familiar with office specialty merchandising. Held important Can make regular and special deliveries. Located near the 
connection for years with leading manufacturer. Recently has loop district. For further information address T-95, care 
been out of the industry but desires to return to it Thor Office Appliances, Chicago 


oughly competent to take over any sales promotional or adver 

tising connection with manufacturer or dealer Can show ex 

A — = record of past performance. Address E-249, care Offic FOR SALE AND WANTED TO BUY 
ppliances, Chicag 


age 


ELLIOTT-FISHER billing and bookkeeping machines bought 


a anole oney. Gilmo Co oss vearborn, Chicago 
STATIONERY SALESMAN and manager now engaged in dif — _ — “ - 
ferent industry seeks new connection in stationery field, either MIMEBEOGRAPHS Addressing Equipment, Typewriters, Du- 
with manufacturer or retailer Has worked as store salesman plicators, Dictating and Adding Machines Multigraphs 
buyer, manager, special representative for large accounts and Bought, Sold Office Machine Exchange, 1420 Olive, St. Louis 
sales manager for company making specialty lines Knows Mi 
every angle of stationery and office furniture business Inter 
ested in connection with manufacturer to call on the trade or ELLIOTT FISHER MACHINES, Typewriters Adding Ma- 
with established retailer as manager of store or department chines All Office Equipment, bought and sold Chicago Office 
Sound references from outstanding concerns whose lines he Appliance Co., 533 So. Dearborn, Chicago. 
has sold as well as previous employers Address E-258, care 


Office Appliances, Chicago 
MODEL 10 DICTAPHONES, Ediphones, 200M series offered 
to dealers at prices that will make real profits Visible filing 
equipment all makes bought and sol Hanover Office Equip 
ent Co. In 80 Greenwich Street, New York City 
HELP WANTED 


ELLIOTT-FISHER machines bought, sold and rebuilt reeter- 


GENERAL SALES MANAGER national known manufa Warsh Ce Plankinton Arcade, Milwaukee, Wis 


turer in office appliance field with high « mercial rating and 

good earning record during depression requires a capable ex MULTIGRAPH RIBBONS re-manufactured (Guaranteed 
ecutive For an experienced man financially able to invest work, quick serice. Send us your old ribbons today Also 
$25,000 we have an unusual propositior Address T-99, care 144 yard reel typewriter ribbon fabric, of any inking, a spe 


Office Appliances, Chicag 4 rity Lewis Co 95la N 4th Street Milwaukee Wis 
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PATENTS 


Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C., for ten cents each in cash, postoffice 

money orders or certified check. Stamps and 
personal checks not accepted. 

Braille Writing Machine. 

(assignor to 


i933. 





89,709 (Design Patent). 
Alfred G. F. Kurowski, Brooklyn, N. Y. 
Underwood Elliott Fisher Company, 
a corporation of Delaware). Filed 
Serial No. 47,309. Term of patent fourteen years. 

89.815. Fountain pen. (Design Patent.) Ivan D. 
Tefft. Janesville, Wis. Filed Jan. 9, 1932. Serial No. 
Term of patent, fourteen years. 
. Loose leaf memorandum book. Clarence 
B. Irving, Kansas City, Mo. (assignor to Wilson- 
Jones Company, Chicago, IIl., a corporation of Massa- 


chusetts). Filed Jan. 28, 1932. Serial No, 589,364. 
1.905.118. Method of eradicating typewritten mat- 
ter. Aaron Nadell, Brooklyn, N. Y. Filed Jan. 8, 
1927. Serial No. 159,932. ; 
1.905.241. Tacking machine. Fridolin Polzer, South 


(assignor to The E. L. Hotchkiss 
a corporation of Connecti- 
No. 445,751. 


Norwalk, — As 
Compan orwa onn., 
OF 1930. Serial 


ie Filed April 19, 
7 905,254. Stapling machine. Max Vogel, Frank- 
Germany (assignor to The E. H 


fort. on- a 4 1 
Hotchkiss Compan orwa onn., 
Connecticut). Filed July 15, 1923. Serial No. 622,584 

1,905,288. Key controlled tabulating machine. Mor- 
ris J. Hoffman, Chicago, Ill. (oontonet to The Tabu- 
lating Machine Company, New Y N. Y., a corpora- 
tion of New Jersey). Filed ay 3. 1931. Serial No. 


546.306. 

1,905,305. Combined typewriting and computing ma- 
chine. Henry Resch, Bayonne, N. J. (assignor he po 
derwood Elliott Fisher Company, New Yor Wen 
coroaceien of Delaware). Filed April 27, 1928. * Serial 
No. 273. 

1,905, ase Printing apparatus. Clifton Chisholm, 
Cleveland, Ohio (assignor to The Multigraph Corpora- 
a coreoreses of Delaware). 


a corporation of 


tion, Wilmington, Del., 
Filed Dec, 22, 1930. Serial No. 503.8 , 
1,905,572. Chest Gepeetery. ate F. Sioberg. 
York, Penna. (assignor to The York Safe & Lock 
Company, York, Penna., a corporation of Delaware). 
Filed June 13, 1931. Serial No. 544,150. 
1,905,579. Calculating Machine. Joseph A. V. Turck, 
Wilmette, Ul. (assignor to Felt & Tarrant Manutac- 


turing Company, Chicago, Ill., a corporation of Iili- 
nois). Filed April 30, 1929. Serial No. 359.262. 
1,905,920. Mechanical pencil. William H. Linde- 
mon, Fort Madison, lowa (assignor to W. A. Sheaffer 
Pen Company, Fort Madison, lowa, a corporation of 
Delaware). Fited February 24, 1931. Serial No. 517,- 
898 


1,906,019. Numbering machine. Victor A. Svenson, 
Montclair, N. J. (assignor to The Bates Manufactur- 
ing Company, West Orange, N. J., a corporation of 
New Jersey). Filed July 9, 1930. Serial No. 466,740. 

1,906,063. Keyboard for registers. Stuart Hilder, 
Glencarlyn, Va. (assignor to The Monroe Calculating 
Machine Comeeny. Inc., a corporation of Delaware). 
—e Be 8, 1931. Serial No. 567,635. 

304. Printing mechanism for listing adding 
ania. Glenn J. Barrett, Grand Rapids, Mich. (as- 
signor to Portable Adding Machine Company, New 
York, N. Y.). Filed Oct. 23, 1931. Serial No. 570,532. 

1,906,332. Printing press. Edgar Ellsworth Phin- 
ney, West Orange, N. J. (assignor to Defiance Manu- 
facturing Corporation, Orange, N. J., a corporation of 
New York). Filed Nov. {, 1932. Serial No. 640,642. 

1,906,374 [no illustration]. Duplicating with the 
aid of stencils. Sigmund Gestettner, Tottenham Hale, 
London. England (assignor by mesne assignments to 
A. B. Dick Company, Chicago, Ill., a corporation of 
wheats). Filed March 30, 1931. Serial No. 526,462. 

106,396. Hinge for mounting desk top lids. Raiph 
x. “Merritt, Grand Rapids, Mich. (assignor to The 
American Seating Company, Grand Rapids. Mich., a 
corporation of New Jersey). Filed Aug. 9, 1930. Serial 


Charles 
Serial 


Filed 


instrument. 


Fountain cleaning 
1932. 


n, Duluth, Minn. Filed Jan. 13, 


1,906,573. Knife. Remi J. =. Chicago, 111. 
on, 16. 1931. Serial No. 581,3 

1,906,824. Safety paper. sod W. Smith, Roch- 
ester, N. Y. (assignor to The Todd Company, Rochester, 
wu owes ¥ New York). Filed Jan. 16, 
1931. Serial No. 509 

1,906,832. Vertical Alin cabinet. James E. Bales, 
Carl T. Christensen, John Hallberg and John B. Adler, 
Aurora, Ill. (assignors to Lyon Metal Products, In- 
corporated, Aurora, Iil., a aren of Iilinois). 
Filed Feb. 25, 1931. Serial No. 518,088 

1.906.892. File. William J. White, 
Filed Nov. 5, 1932. Serial No. 641,410. 

1,907,306. Inkwell. Gustav J. a Milwau- 
kee, Wis. Filed June 8, 1931. Serial No. 542,707. 

1,907,724. Calculating machine. Raymond G. Bower, 
Detroit, Mich. (assignor to Burroughs Adding Machine 
Company, Detroit, Mich.. a corporation of Michigan). 
Filed Oct. 2, 1929. Serial No. 396,610. 

1,907,850. Tabernacie safe. Henry P. Mertel, Ridge- 


Chicago, II. 


field, N. J. Filed April 19, 1930. Serial No. 445,565. 
1,907,969. Metal desk construction. David €E. 
Hunter, Muskegon, Mich. (assignor to The Shaw-Wal- 


Mich., a corporation of Mich- 
1931. Serial No. 519,484. 

Tally roll mechanism. Walter W. Land- 
(assignor to Remington Rand, 
Filed 


ker Company, Muskegon, 
igan). Filed March 2, 

1,908,027. 
siedel, Stamford, Conn. 
Inc., Buffalo, N. Y., a corporation of Delaware). 
Jan. 14, 1930. Serial No. 420,710. 

1,908,060. Cash register. Pascal Sburlino, Da 
Ohio (assignor to The National Cash Register Te 
pany, Dayton, Ohio, a corporation of Delaware). Filed 
— 30, 1929. Serial No. 359,391. 

William e. 





908,123. Fountain pen construction. 
Cuthbert, Fort Madison, ltowa (assignor to W. 
Sheaffer Pen Company, Fort Madison, lowa, a corpo- 
cones of lowa). Filed July 22, 1929. Serial No. 379,- 


1,908,140. Typewriting machine. George G. Going, 
Glenbrook, Conn. (assignor to Remington Typewriter 
Company, Ilion, N. Y., a corporation of New York). 
Filed Jan. 10, 1929. Serial No. 331,534. 

1,908,327. Typewriting machine. William A. Dob- 
son, Bridgeport, Conn. (assignor to Underwood Elliott 
Fisher Company, New York, N. Y., a corporation of 
Delaware). Filed April 19, 1930. Serial No. 445,544. 

1.908.644. Paper fastener. Oscar A. Ross, New 
York, N. Y. Filed Nov. 21, 1932. Serial No. 643,773. 

1,908,846. Key case. Carleton Howard Howe, Wor- 


cester, Mass. (assignor to Buxton, Inc., Seringfteld. 
Mass., a corporation of Massachusetts). Filed June 
15, 1931. Serial No. 544,432 
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1,908,881. Electric switch. Theodore S. Bindsched- 
ler, Detroit, Mich, (assignor to Burroughs on ot Mich: 
chine Company, Detroit, Mich., a corporation of Mich- 
igan). Filed Aug. 10, 1931. Serial . 556,13: 

1,908,981. Staple setting machine. arry e- “Hicks, 
Paimyra, N. J. (assignor to Acme Staple Company, 
Camden, N. J., a corporation of New Jersey). iled 
June 29, 1931. Serial No. 574,538 

1,909,017. Chair. Wiltiam A. Sengpiel, Philadelphia, 
Penna. (assignor to The Sikes Company, Philadelphia, 
Penna., a corporation of Delaware). Filed April 24, 
1931. Serial No. 532,416. 

1,909,060. Typewriting machine. Alfred G. F. Kur- 
owski, Brooklyn, N. Y. (assignor to oe El- 
liott Fisher Company, New York, , mi corporation 
of Delaware). Original application filed April 24, 
1924. Serial No. 708,633. ivided and this applica- 
“- filed Feb. 4, 1930. Serial No. 425,756. 

1,909,096. Applicator. Frank B. Cooney, Sandusky, 
Ohio (assignor to The American Crayon Company, 
Sandusky, Ohio, a corporation of Ohio). Filed March 
4, 1932. Serial No. 596,7 

1,909,548. Perforated card controlled machine. John 
Royden Pierce, New York, N. Y. (assignor to The 
Tabulating Machine Company, New Y , ve & 
corporation of New Jersey). Filed Sept. 16, 1930. 
Serial No. 482,189. 

1,909,141. Check writer. Arthur H. Woodward, Win- 

netka, and William E. Richmond, Wilmette, Ill. (as- 
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Filed June 24, 1931 


signors to International Register Company, 
i., a corporates of Illinois). 
Serial No. 546.4 

1,909,148. Toll | iting machine. 
rap, Harrisburg, enna. (assignor to Hiott- Fisher 
Company, a oqonsenes of Delaware). Filed Decem- 
ber 31, 1925. Serial No. 78. 

1,909,257. Means for affixing identification —% 
to rubber stamps. Richard Evans, tio. $00.8, Park, | 
Filed December 8, 1930. Serial 

1,909,293. Binder. Lester T. L A I Park, and 


Harry A. Footho- 


Henry E. Olsen (assignors to W. * pany. 
Chicago, Hl. a corporation of Ilinois). ted Mt May 
= Serial No. 44,292. 

1,909,683. Ralatyese envelope. rank D. Jonas, 
East Williston, N. (assignor to oxford Filing Sup- 
ply Company, 14 yn, N. Y., a partnership consist- 
ing of Richard A. Jonas, Richard. A. Jonas, Jr., Frank 


D. Jonas, Edwards F. Jonas, East Williston, N. Y., 





and Robert P. Jonas, Sea Ciiff, N. Y.). Filed Dec. 
=, 1930. Serial No. 504,761. 

1,909,758. Duplicating machine. John J. Flani . 
Oak Park, Hl. (assignor to Vivid, Incorporated, Chi- 
cago, Iil., a corners of Illinois). ited Oct. 2, 
as |. Serial Rae 

1,909,848. i B® binet njamin 
G. Rand, North tT tant nor _ oo 
ington Rand, tnc.. Buffalo, N. ¥.). iled April 14, 


1931. Serial No. 530,108. 
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OFFICE EQUIPMENT 


NATIONAL STATIONERS CONVENTION 


LREADY many dealers have signified their in- 

tention to be present at the National Stationers 
Association convention to be held at the Hotel 
Netherland Plaza on June 5,6,7 and 8. This will be 
the twenty-eighth annual event of its kind. 

Up to a few weeks before the convention opened, 
the headquarters office of the association was in pos- 
session of the names of fifty-two dealers who had 
signifed their intention of being present. Many 
others will come without expressing an intention 
ahead of the event and still others will make last 
moment reservations. The manufacturers will be 
represented in force, and it is certain that there will 
be a satisfactory dealer attendance. 

Here are a few highlights scheduled for the con- 
vention at Cincinnati: 

On Sunday the executive committee and the board 
of governors will meet and outline plans to be car- 


ried before the general convention. Perhaps the 
most important conference of all will be the first 


meeting of the Central Industry Committee, which 
will also take place on Sunday. 

On Monday, various divisions of the association 
will meet in the morning, and in the afternoon there 
will be a general convention session at which it is ex- 


pected the mayor of Cincinnati will pronounce a wel 


come to the city, followed by suitable responses and 
three addresses, the first being by C. P. Garvin, sec- 


association, who 


What Does It 


general manager of the 
Industry Control 


retary and 


will speak on 


Mean? Wayne Calhoun of the Cincinnati adver- 
tising house of Proctor & Collier will talk on Cur- 
rent Business. He will be followed by Dr. Harry 
Gsradison Hill of the New Thought Temple, Cincin- 


nati. 

In the evening, the Cincinnati stationers will give 
the association a big dinner, while the entertainment 
at the dinner will be supplied by The Champion 
Coated Paper ¢ company. 

On Tuesday morning, executive sessions for the 
manufacturers and retailers will be held. The pro- 
grams for both these sessions will carry forward the 
general idea of “Going ahead with Roosevelt.” 


In the afternoon there will be a big feature en- 
titled New Conditions in Business, presented by 
KF. J. Nichols of the Merchants Service Bureau, Na- 


tional Cash Register Company, Dayton, Ohio. 
Resolutions brought out at the morning executive 
sidered and their discussion will 
occupy the rest of the afternoon. 
On Tuesday evening there will be a round table on 
Paper Merchandising, a meeting of the manufactur- 
ing stationers, a meeting of the Central Industry 
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Twenty-eighth Annual 
Meeting of the National Sta- 
tioners Association to Be 
Record Event—Association 
Sets Out on New Course of 
Achievement in Business 
Control—Larége Attendance 
Assured 


Committee and a meeting of the American Institute 
of Bank Stationers. 

The executive sessions will continue on Wednes- 
day morning, while the afternoon will be devoted to 
the last general session of the convention, where re- 
ports of the committees will be considered, and Mr. 
Garvin will make some remarks on The Year Ahead. 
The resolutions committee will then report, officers 
will be elected, and in the evening, the twenty-eighth 
national banquet will be held. This will close the 
formal work of the convention. 

To those who desire to play golf, the whole of 
Thursday has been set aside for a big golf tourna- 
ment under the direction of Oliver Perin of Gibson 
& Perin, Cincinnati, vice-chairman of the convention 
committee. 

It is understood that there will be a meeting of 
wholesale stationers in Cincinnati some time during 
the convention. Officers of other associations have 
also been invited to be present. 

The Cincinnati convention committee is headed 
by Anson C. Fry * The Gibson Art Company as ed 
eral chairman, and Jerry Sprott of The Globe-Wer 
nicke Company as assistant chairman. Alexander 
Thomson, Jr., of The Champion Coated Paper Com- 
pany, heads the entertainment committee; Oliver 
Perin of Gibson & Perin is chairman of the golf com- 
mittee, which numbers fifteen people prominent in 
the city and surrounding territory. Ladies enter- 
tainment committee will be directed by Mrs. Stan- 
ley Pounsford; general reception by Frank Willen- 
borg of the Willenborg Stationery and Printing 
Company—a very large committee. Promotion com- 
mittee is directed by Jerry Sprott; publicity by Rob- 
ert Fleming, and transportation by S. D. Heed of 
The Gibson Art Company. 

Taking into consideration the importance of the 
subjects to be covered at this convention, it is cer- 
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important meetings of its kind ever held. 

[here are many stationers who had the privilege 
of attending the Cincinnati convention of 1924, and 
every one of such members in the light of 
ries of past delights will want to attend 
ti convention of 1933. Cincinnati is a 
ind the story of its development is 
ne of the romances of American commonwealths. 
Located on the Ohio river, a short distance from 
Louisville, Ky., on the other side, Cincinnati reflects 
something of the spirit of the south along with many 
# the admirable qualities of the early German set 


Cat h and 
their mem 
the Cincinna 


wondertul place ; 


tlers 

of the important gateway cities 
Inited It is the gateway to a large 
ff the south and possesses the only railroad 


Cincinnati is one 
of the | 
section 
in this country owned by a municipality. 

Che city is rich in historical incident 
settled in illed Losantiville. 
vears later the name was changed to Cincinnati in 
honor of the Society of Cincinnati, a patriotic organ 
f revolutionary officers intended to perpet 
f the war and mutual friendships 


rT danger 


states 


It was first 


1788 and was « ‘Two 


ization 


uate the memories « 


, 
rmed under the pressure « 


19352-1955 





Franklin Printing & Engraving 
Wasl Governor of 


Busse, The 
W Grahatr & ¢ 


Spokane 


cers 





Stationers Corporation, 
geles, Calif Gov. Dist 
CLEGG F. B. ROBINSON 
Antor Tex Golden, ¢ ) Gov. Dist. 10 
Cincinnati's commercial importance, says The 
American Salesman, began during the flat boat 


period and settlers producing more than they could 
sell would build a crude flat boat loaded with prod- 
uce and float down the river until the cargo had been 
sold or traded. They would then sell their flat boat 
for its lumber, buy horses or oxen and return home 
by land. At this time the Ohio was a one-way river. 
The age of steamboats had not yet arrived. As the 
Ohio and the Miami valley settlers began producing 
on a larger scale, industrial plants came into being 
until by 1809 there were a number of important 
plants including cabinet makers, blacksmiths, tan 
neries, etc The city became ere long a meat pack- 
ing center and from 1820 down to the present day 
this has been an important phase of the city’s life. 
With the advent of steam navigation in 1811, Cin 
cinnati experienced a rapid growth. 

The migration of Germans to Cincinnati began 
about 1832 and continued until 1860, and by the 
latter date it was said that one-fourth of the popu 
lation was German born or of German descent. 
These excellent people made the city preeminent in 
music and musical education. 
Cincinnati built almost in the Ohio 
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river bottoms, but as the city grew it climbed up the 
surrounding hills until today the business district 1s 
practically safe from the flood waters of the Ohio, 
being on a second and third level above the river 
bottom. Seven hills surround the city and form a 
natural amphitheater for the city proper. These 
hills are the locus of some fine suburban districts. 

Visitors to Cincinnati will be charmed by its many 
features of interest, not the least of which are its 
beautiful parks and playgrounds, such as Eden Park, 
Alms Park, Mount Echo Park, Ault Park, etc., sev- 
eral of which overlook the Ohio river valley. 

To stationers, the names of many of Cincinnati's 
industries are familiar. Among the great industrial 
enterprises which have made Cincinnati famous in 
the arts and crafts, we recall, in the office equipment 
field, The Globe-\Vernicke Company, whose gigantic 
plant covers many acres; The Ault & Wiborg Com- 
pany, carbon papers and inked ribbons of interna- 








W. L. JAQUES FRED L. GRANT MICHAEL BARD 
Jaques & Co., New York, N. Y Grant’s Bookshop, Utica, N. Y Bard's Business Service, Lancas 
Gov. Dist. 14 Retail Dir. Dist. 2 ter, Penna Retail Dir. Dist. 3 


11 


tional distribution; The Tenacity Manufacturing 
Company, loose leaf devices; The C. L. Downey 
Company, coin-wrapping and coin counting ma 
chines; The Redigraph Duplicator Company, dupli- 
cating machines and devices; The U. S. Playing 
Card Company; The U. S. Printing & Lithograph- 
ing Company ; The Gibson Art Company ; The Hen- 
derson Litho. Company; The Donaldson Litho. 
Company and others, all of whom will assume a 
share of the responsibility for the success of the 
social features of the convention. 

Out from Cincinnati toward Louisville and in 
other directions there are wonderful drives touch” 
ing smaller cities around which cluster many his 
torical memories. 

The city of Cincinnati is a real commonwealth. It 
has the people and the money and a hospitality and 
good will which are boundless. 
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WHAT FATE U. 8. INDUSTRY? 


HE National Industrial Recovery Bill has been 

introduced in the House otf Representatives and 
the Senate. The House number is 5664 and the 
Senate number is 1712. 

The Bill, to put it mildly, is revolutionary. It has 
received the endorsement of labor. The principle 
of the Bill is sponsored by some of our leading man 
ufacturers. It is slated for enactment. This Bill, 
when enacted into law, will probably mark the end 
of the rugged individualism of the past. It will mark 
the end of Governmental non-interference in indus- 
try. Industry is to place its affairs in the hollow of 
the hand of the President of the United States and 
by way of compensation industry will receive certain 
exemptions from the provisions of the Anti Trust 
Laws. 

he proposed bill carries with it greater possibili 
ties for good or evil than any other law heretofore 
enacted When the objects of this Bill have been 
attained, and | doubt very much whether they can 
be completely attained within the period of two 
years mentioned in the Bill, the battlefront of indus- 
try will be increased in that it will be compelled to 
adjust its industrial problems among competitors, 
and in addition thereto industry will be compelled to 
satisfy the President of the soundness, fairness and 
wisdom of its code of rules and ethics in so far as 
it affects consumers, competitors, employees and 
others. The life of the Bill will undoubtedly be ex- 
tended in some form prior to its expiration. 

The newspaper headlines stating that the United 
States will soon permit price-fixing and curtailment 
is a lure which has brought to the support of this 
Bill many industrialists who have the idea that the 
President will now provide for industry, boun 
teously, a “banquet of life.” 

Presidential control of production and prices may 
not give to business men the banquet which they 
anticipate. The banquet may prove to be a very 
frugal meal. However, even a frugal meal may be 
interesting to the average business man who has 
suffered so severely from the collapse of the trade 
cycle and who can see no end to his difficulties and 
his problems except by a surrender to Presidential 
industrial planning. 

The purpose and object of the Bill, as stated there- 
in, is to permit the organization of industry for the 
purpose of cooperative action among trade groups, 
to induce and maintain united action of labor and 
management under adequate governmental sanc 
tions and supervision, to eliminate unfair competi- 
tive practices ; to reduce and relieve unemployment ; 
to improve standards of labor, and otherwise to re- 
habilitate industry. 

The stated purpose of the Bill is constructive, and 
although we may be rugged individualists of the old 
school we should examine the Bill guided by the 
statement of its purpose and try to match its de 
structive tendencies, if any, with the constructive 
gains which industry may derive therefrom. If the 
constructive gains to industry outweigh the destruc 
tive losses thereto, industry should be for the Bill, 
and suggest such amendments as will tend to elimi 
nate or minimize the destructive possibilities of the 
Bill. 

The Bill grants to the President the broad powers 


set forth therein with the right to delegate such 
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powers to such officers, agents and employees as the 
President may designate or appoint. The President 
is authorized to establish an industrial planning and 
research agency to carry out the purposes of the 
Bill. 

The Bill authorizes any trade or industrial asso- 
ciation or group to prepare a code of ethics of fair 
competition for the trade or industry, or subdivision 
thereof, provided it meets with the approval of the 
President. The conditions for obtaining the Presi- 
dent’s approval being (1) That the group presenting 
the Code truly represents the trade or industry for 
which it speaks; (2) That it admits freely to mem 
bership all who are engaged in the same trade or in 
dustry; (3) That the Code is fair and protects con 
sumers, competitors, employees and others, and is 
in furtherance of the public interest (meaning there- 
by that it will not promote monopoly ) ; (4) That the 
Code will not eliminate or oppress small enterprises 
and will not operate to discriminate against them; 
(5) That the Code must contain a provision that 
(1) the employees shall have the right to organize 
and bargain collectively through representatives of 
their own choosing ; (2) that no employee and no one 
seeking employment shall be required, as a condition 
of employment, to join any organization, or to re- 
frain from joining a labor organization of his own 
choosing ; (3) that employers shall comply with the 
maximum hours of labor, minimum rates of pay, and 
other working conditions approved or prescribed by 
the President. 

Industries in the past have had trade practice con- 
ferences under the guidance of the Federal Trade 
Commission. From these conferences certain rules 
and regulations have been adopted by various indus 
tries defining unfair competition, but the rules ap 
proved by the Federal Trade Commission have 
never gone so far as to permit curtailment of pro- 
duction and pricefixing. The nearest that these rules 
have gone to denounce the evils of cut-throat com- 
petition is that they declared it to be unlawful to sell 
below the cost of production except to meet compe- 
tition. The real problem which will confront indus- 
try in preparing a code of ethics is: (1) a satisfac- 
tory curtailment plan; (2) establishment 
(3) fixing a selling price. 

The curtailment plan could be readily solved by 
allocating to each member of an industry its share 
of the prospective consumptive demand for the prod 
ucts of the industry, based upon some past schedule 
of production and/or sales. 

The problem presented in agreeing upon cost of 
production is an exceedingly difficult one. Labor 
costs differ in different communities due to local and 
other conditions. Invested capital requiring a return 
of at least 8% is different among different members 
of an industry, some members of an industry having 
purchased and made unwise investments in uneco- 
nomic Shall such member of an industry 
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assets. 





JUNE, 1933 


be entitled to receive a return upon such uneconomic 
and unwise investments? The President retains the 
right to impose a limitation upon the ultimate price 
agreed upon by the industry. In the first instance 
and perhaps for the first few years of its operation 
industry will be permitted to govern itself so long 
as each industry acts within the spirit of the legisla- 
tion, but as the general plan for the socialization of 
industry is developed and completed it is quite pos- 
sible that the President will maintain a bureau, per- 
haps larger than any bureau the Government now 
has, for the purpose of establishing what it considers 
a fair price for the products of each industry. This 
will involve an investigation by the President for 
the purpose of determining what the real capital in- 
vestment of an industry is and, of course, what the 
real capital investment of each member thereof is. 
In determining this capital investment the Govern- 
mental agencies will probably follow the precedents 
established by the Interstate Commerce Commis- 
sion and the Public Service Commission for deter- 
mining capital values. If these precedents are 
followed all unnecessary and unwise capital invest- 
ments will be discarded for the purpose of Presi- 
dential price-fixing. The wages to be paid to labor 
will be fixed by the President. The compensation 
of executives will probably be fixed by the Presi- 
dent in that he will not allow the industry in fixing 
a selling price to include more than a fixed amount 
as the executive burden. The industry may pay 
more but the excess compensation will not be al- 
lowed in fixing a price. We may get to the point 
where going and good-will values will be eliminated 
for the purpose of price-fixing. If, for instance, the 
President had the machinery to appraise the assets 
of industry at the present moment, based upon the 
formula which I have mentioned, the selling price 
fixed by the President would probably be less, in 
some industries, than the present selling prices. 

[ have made mention of these problems so that 
industry may realize fully and completely the revo- 
lutionary nature of this legislation, and more par- 
ticularly that industry will also realize that the 
President is not setting before it a sumptuously 
laden banquet board at which industry may feast in 
security. My own opinion is that industry should 
not, in its code of rules, attempt any price fixing. 
lf industry can agree on a plan of curtailment which 
would meet with the approval of the President, the 
selling prices will adjust themselves, for if each 
member of an industry is assured of such member’s 
ratable portion of the consumptive demand of that 
industry, such member will secure its cost of pro- 
duction plus a fair margin of profit. 

The provision that the plan must not oppress or 
discriminate against small business enterprises pre- 
sents some difficulty. Is it contemplated that small 
business enterprises must be permitted to grow and 
expand at the expense of the larger units of an indus- 
try? If so, the proposed Bill would not aid indus- 
try. Those familiar with the problems of industry 
know full well that even under present conditions 
the small business enterprise has been permitted by 
the larger units of industry in many instances, to 
grow and prosper at the expense of the larger units. 
Time and experience will tell what the ideas of the 
President are in this respect. 

The curtailment plan presents other difficulties. 
By way of illustration: after an industry has agreed 
upon a curtailment plan which results in better 
wages, labor conditions, a reasonable return on cap- 
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ital and fair compensation to executives, new capital 
may conclude that an investment in a new plant or 
the rehabilitation of an old plant in such industry 
would probably bring a fair financial return, must 
those already in the industry give to such newcomer 
a place in the industry, and, if so, to what extent? 
Time alone will develop what the policy of the Pres- 
ident will be upon this important subject. 

As a condition for permitting industry to make 
such a code, industry will be obligated to undertake 
to reduce the hours of labor to that number which 
the President finds will be most helpful in increas- 
ing employment in the industry, and furthermore 
industry must agree upon a minimum scale of wages 
and maintain minimum standards of working con- 
ditions as determined by the President. 

The initiative has been left with each industry 
and subdivision thereof to take advantage of the 
provisions of the proposed law. The President, how- 
ever, upon his own motion, or upon complaint that 
abuses inimical to the public interest and contrary 
to the public policy set forth in the Bill are prevalent 
in any trade or industry or subdivision thereof, and 
if no code of fair competition has theretofore been 
approved, may after such public notice and hearing 
as he shall specify, prescribe and approve a code of 
fair competition for such trade or industry or sub- 
division thereof. 

A violation of an approved code shall be a mis- 
demeanor, and upon conviction thereof an offender 
shall be fined not more than $500 for each offense. 
The District Courts of the United States are in- 
vested with jurisdiction to prevent and restrain vio- 
lations of any code of fair competition approved by 
the President. 

The Bill states that it will expire two years after 
its effective date. The Bill further provides that 
after public notice and hearing, if the President shall 
find it essential to license business enterprises in 
order to make effective the code of fair competition 
or agreement approved by him, the President shall 
have the power to license those engaged in the busi- 
ness, and anyone carrying on such business without 
such license, or in violation of the terms and condi- 
tions thereof shall, upon conviction thereof, be fined 
not more than $500, or imprisoned more than six 
months, or both, and each day such violation con- 
tinues shall be deemed a separate offense. In all 
probability this provision was inserted in the law 
to prevent bootlegging of industrial products in the 
event of the inability of the industry to maintain the 
code of ethics approved by the President. 

The Supreme Court of the United States in the 
recent Oklahoma Ice case condemned the licensing 
law of Oklahoma under the Fourteenth Amendment 
of the Constitution. In so doing, Judge Sutherland 
stated: 

“Plainly, a regulation which has the effect of de- 
nying or unreasonably curtailing the common right 
to engage in a lawful private business, such as that 
under review, cannot be upheld consistently with 
the Fourteenth Amendment. Under that amend- 
ment, nothing is more clearly settled than that it is 
beyond the power of a State, under the guise of pro- 
tecting the public, arbitrarily (to) interfere with 
private business or prohibit lawful occupations or 
impose unreasonable and unnecessary restrictions 
upon them.” 

A comparison has been made between the Na- 
tional Industrial Recovery Bill and the old War In- 

(Turn to page 22, please) 
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Rey MIAN, not even the owners themselves, can 
gauge the possibilities of, or the values in, a 
well established business provided it has been built 
on quality as a basis, The greatest organizations that 
have been developed throughout the industrial his 
tory of the world have had few men with a sufh 
ciently great insight to foresee the future with such 
clarity as has been the case with many of our famous 
large corporations. It may be stated with assur 
ance that such institutions, for they are deserving 

the name, have come to their high rank because 
of the quality and character of the product they have 
merchandised 

Che carbon and ribbon industry has, in the main, 
been built along such lines and it is with consider- 
able pride that any stationer who has undertaken 
the active selling of wares in which quality has been 
placed above all else should be so designated. In 
many instances, however, the stationer is not con 
versant with the advantageous position in which he 
sole distributor of a manu 

Hence it may not be en 
résumé of the back- 


has been placed as a 
facturer’s merchandise. 
tirely out of place to give a 
ground, together with the possibilities at his dis- 
posal, should he be desirous of utilizing them. 

If the stationer can sell himself the idea of a qual- 
ity product and develop sales activities in accord- 
ance with distribution based on franchised privilege, 
his sales should not only become a splendid reality 
but one of pleasurable return 

\n analytical attitude of mind, insofar as it per- 
tains to product and sales dependent thereon, should 
be developed for it is generally conceded that we are 
in a “thinker’s market.” This being true thinker’s 
selling will be the keynote to his success and there 
will be no need of verbosity In what follows it 
will be found that as a consequence of the premier 
characteristic of product there will be little to worry 
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MERCHANDISING BASED ON 
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By George F. Malcolm, Vice- 

President and General Man- 

ager, The F. 8. Webster Com- 
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Of the large variety of products which the sta- 
tioner merchandises there is none open to such a 
repetitive sales development as is that of carbon 
papers and typewriter ribbons. The average cus 
tomer, once satisfied that he has the best value for 
the price, always returns to the product that has 
given that satisfaction, It is no venturesome remark 
to state that quality goods in every line will eventu- 
ally, if they have not already done so, set the pace; 
for where endurance is behind any product, that 
product succeeds. The distinction which comes 
with the sales of such wares soon serves the dealer 
in many satisfactory Sales resistance, for 
example, crumbles before performance, profits ac 
crue in no mean amounts and the good will grows 
with “goods par excellence.” Once this becomes 
The Stationer’s status, he will be not only pleased 
but happy to discontinue even his thought about 


ways. 


the cut price articles. 
loday, therefore, the prospective sale of quality 

goods looms bigger than ever; no stationer can, in 

fact, afford to disregard this fact. It is one of those 
opportunities that comes in a lifetime. 
The Stationer 
To an alert, aggressive, and thinking Stationer in 
each marketing area there is therefore available 

1. The exclusive selling rights of an array of 

quality goods from a specific manufacturer ; 

2. The good-will that goes with such selling: 

The opportunity of becoming one of the 

most reputable and established sales organi- 

zations for ribbons and carbons; 

4. An economical sales plan constructed on 

performance in particular ; 

\ type of salesmanship which is a credit to 

his organization: 

6. A uniformity of product insofar as it per 
tains to technical characteristics ; 

/. Enlarged profits consequent on the estab 
lishment of a quality line and its character- 
istically unique sales plan; 

8. A franchise with a reputable and established 
firm that merchandises only quality goods, 
whose brands and name may be known 
everywhere ; 

9. A prestige that comes only through selling 
preemptive goods; 

10. And a satisfaction that in itself is a comfort 
as well as an asset. 

Should one seek to classify products either with or 
without competition one would invariably ascertain 
that a necessity for some seems to be a luxury for 
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others. There would also appear in such an effort, a 
point perhaps more open to argument in the carbon 
and ribbon industry than any other individual thing, 
namely—is there a general necessity for high grade 
products or is this a case of highly intensified camou- 
flage? In that which follows a method will be made 
to develop this case insofar as it pertains to this in 
dustry and more especially as quality assumes pre 
eminence over price. 

A luxury is something that is difficult of obtain 
ment and which for its purchase price usually serves 
no better mechanically than that purchased at a 
lower price but because of its packaging or ornamen 
tation feeds the senses to a greater and more pleas 
urable degree; because of this aspect of packaging 
a large number of the purchasing public has come to 
believe less in quality and more in price, not that 
they would see prices increased but rather to the 
contrary. In the carbon and ribbon industry it is not 
only useless to discuss the question of luxury but futile 
for it has come to be an established fact that quality 
merchandise does have a real place and that price has 
played and still continues to play a minimum réle for 
the better grades. Furthermore, the highest quality 
wares that can be made in typewriter ribbons and 
carbon papers will never prove to be of this classifi- 
cation, the contrary, notwithstanding what may be 
argued to this effect, for the higher the quality the 
better the service for a specific purpose. Intrinsi 
cally then, these products can be manufactured of 
such a character that they will outstrip all others: 
first, as to writing and inking quality ; second, as to 
copy and endurance value. 

laboratory and field tests have proven that exclu- 
sive wares of this sort persist and endure because of 
their constructive properties and once the field has 
been educated to this understanding, the way be- 
comes easy. 


Sales Policies 


Sales policies, therefore, have much to do with the 
establishment of such business. Systematic experi- 
ence proves that given such merchandise sales or- 
ganizations have unremittingly to sell on quality 
and not on price. They must support their house in 
every way and accept no defensive attitude where 
price is the argument. Experienced quality manu- 
facturers substantiate these facts as constructively 
fruitful of growing business. It has been their good 
fortune to see, through systematized procedure, an 
interested and discriminating clientele develop. In 
the face of honest and keen competition it has al- 
ways been their privilege to service such business 
with their goods conceived in integrity, effectively 
produced and skillfully merchandised on a quality 
basis only, the price having been determined always 
by the character of the goods. Thus the conviction 
has come into being, that fundamentally all business 
desires the best and generally speaking is ready to 
pay for that service when furnished. 

It is believed that if one should examine into the 
success of any reputable house it will generally de- 
vel p i 

1. that business as evolved, in a large measure 
has established a solidarity of clientele 
through its service as exemplified through 
the better grades of wares 

2. that the greater the business heads have 
been, the more have they realized the advan- 
tage of the establishment of such a policy 
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3. that the saner and more sober the thought 
behind such activities, the more are the basic 
requirements of such a procedure recognized 
to be quality and not price. 


Again such an investigation will prove that the 
only award the public can bestow is one of good- 
will as manifested through continued patronage, the 
word spoken for the product, and in general the at- 
titude toward the house. Therefore in his own in- 
terest, the manufacturer, and sales organization as 
well, should meticulously seek in every way to merit 
such consideration, leave no stone unturned from 
any point of view in their effort to give premier serv- 
ice to the trade ; for every customer has not only the 
right to expect it, but it is also his privilege to de- 
mand the best,—‘“the dollar is in his hands.” 

If the utility of such a program does not prove it- 
self to an alert business man he may well decide that 
something is either wrong with his product or pro- 
gram. It may happen that salesmen are not func- 
tioning correctly; it, therefore, becomes his obliga- 
tion as well to supervise such functions until his par- 
ticipation therein has rendered him confident of suc- 
cess. When this confidence becomes a conviction he 
may rest assured that product, price, and sales 
technique are as they should be. 


The Customer 

To engage in such an enterprise as its proponent 
expending perhaps large sums of money without the 
threefold assurance just referred to, would spell 
defeat from the time of its inception. Once estab- 
lished, however, its future becomes as much a guar- 
antee as has been its past, for the manufacturer also 
learns thereby somewhat of the measure of confi- 
dence of his customers. This expresses itself in the 
character of the goods which they purchase of him. 
Their attitudes and disposition toward new values 
are an indication of their business thoughts and they 
develop and evolve as a consequence only of what 
the product has engendered—an experience which 
has caused them to strive for perfection. Hence 
the way to make quality is to qualify and there is only 
one way to qualify and that is to qualify—produce the 
highest grade for a specific purpose! Thus the cus- 
tomer is responsible to a considerable degree to the 
aggressive activity of the manufacturer and his sales 
organization who have not only stimulated and 
maintained high quality but automatically have 
placed such a house in the forefront of organiza- 
tions who continue to nurture monotonized stand- 
ards. Thus through anticipation The Stationer is 
assured by attitude that no competitor can inveigle 
his customers into displacements through trials and 
investigations. 


Enlarged Scope 


With the growing mutual confidence of trade and 
house, there come new fields of activity, new sales 
programs, enlarged vision, collaboration and coop- 
eration of businesses on higher ideals and the ethics 
of business are maintained at a higher level as the 
scope of all concerned enlarges. These conditions 
arise in direct proportion to the mutually reciprocal 
character of all efforts on behalf of quality rather 
than “product at a price.” Initiative is seen to de- 
velop as a commonplace characteristic of the trade. 
New contacts and business acquaintances are con- 
tinually made and achievement becomes the “watch- 
word of the hour.” Ultimately competitors, who 
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seek to undersell, feel themselves “persona non 
grata” for the quality manufacturer has become an 
institution—a land mark whom now they seek to 
emulate in an effort to re-establish their standards. 
Thus in seeking to cast their future in accordance 
with the quality manufacturer’s past they but arrive 
at a position which the latter has long since passed 
What a pity! The impetus to progress, as a whole, 
that might have been accelerated if they had origi 
nally but built on an urge to excel rather than on an 
urge to degrade price. All would have benefited the 
more thereby. \othing succeeds like excellence. After 
all it is the best quality! . 
The quality manufacturer may not turn his stock 
as often as does the protagonist of “goods at a 
price; he does, however, turn his mental stock 
many times more actively in seeking to excel than 
does the former. This is infinitely more important 
to the trade than is the volume of business done as 
measured by the bulk of merchandise handled. The 
financial return is equally as large if not larger in 
quality business and in addition there is a kind of 
good-will established that mever fails. Factors like 
these are the keys to progress. They stimulate interest, 
energize trade and build industry. How much better 
than to be forced into regulating and protecting one’s 
sales because of the price and the degrading tendencies 
with their attendant increase of volume. Stated in 
another way premier qualities always give positive as- 
—negative approach is an utter wmpossibility. 
The “thinker’s market” becomes satisfied, the serv 
ices of the “order taker” become more and more 
unnecessary. Demonstration of superiority rules 
the day and when once accomplished, that is, the 
efheacy of the product established, sales are realized. 


Surance 


There will, of course, always be the purchasing 
“just another carbon paper; 
all carbons and ribbons are alike,” etc. This is 
characteristic of purchasers who may maintain 
their jobs on the basis of economies made on the 
price of supplies, but the office manager will prob- 
ably be found to be efficiency-minded. At least 
one may find about four classes: 


agent, who reasons, 


The great major class—indifferent : 

The apt—those willing to acquire knowl- 
edge and apply it to their firm’s better- 
ment; 

The thinkers—who reason that there 
should be improvement and seek to find 
the way, and 


The masterful—who not only foresee but 
immediately accept that which has the 
greatest efficacy. 

Unfortunately the latter are in the minority. They 
rank perhaps as a few per cent of the entire business 
world. The remainder will have to be educated and 
therefore salesmanship of the highest type is required. 


In recapitulation then it may be said: 


1. No one has ever found a way of giving qual- 
ity merchandise at a low price; while there 
have been ways of appropriating prices and 
qualities as well, there has been little suc- 
cess attendant thereon. There has also ap- 
peared a type that obtains prices entirely 
incommensurate with grade. It is needless 
to classify this group. 


2. Supremacy of product always has and will 
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bring a price worthy of its character; con- 
fidence in product and organization are 
eminently required in times like these. 
Price cutting businesses usually end in fail- 
ure or reorganization under new manage- 
ment for they are defeated before they are 
actually under way. 

3usinesses built on “no repeat orders” and 
the consecutive thorough working of succes- 
sive marketing areas are always defeated 
from their inception. 


The safest merchandising system is one that 


builds around its organization a wall of 
good-will so impervious to the arguments of 
the quality scalper that the latter finds him- 
self in a hopeless dilemma in trying to sell 
where quality goods are established. 

That since business is conducted on such 
wide open bases in these days the only 
ethics that can and should persist are those 
of the highest grade. 

That the business man who has changed 
his policy to one of price cutting will one 
day find his business in this classification. 
The purchasing public becomes so minded 
and does not easily return to premier grades 
when he so wills; quality will have become 
of secondary importance. He will have, of 
necessity, to struggle along as best he can. 
Customers once satisfied with premier 
grades will continue so, as long as they re- 
main convinced that the merchandise they 
are receiving is of first quality. 

No house that is reputable and successful 
has attained continued except 
through its sales of and persistence in its 
sales of quality goods. This is not only an 
asset of major value but is an assurance far 
beyond any insurance that is purchasable. 


success 


Custom built on such policies as these is like 
a financial reserve in times of stress. It ab- 
sorbs the shocks and operates just the same; 
all the more cogent, therefore to persist in 
policies which have efficiency for their basis, 
for efficiency is economy of the highest type 


like the “strike of ore” to a practical 
metallurgist,—the greater the yield the 
greater the economy in manufacture. 


There is a difference, however, the metallur- 
gist can make over his melt but a carbon 
paper and typewriter ribbon manufacturer 
cannot remake either of his products. 


The permanence of any business is due to 
some individual with a vision about a good 
product, with good ethics, and a determina- 
tion to recognize in these assets a preemp- 
tive privilege to service not only the best 
trade but the elect as well. 


Recognizing all these, any executive steps 
in advance and moves with an assurance 
ahead of his confreres ; keeps faith with him- 
self and his organization; fights many a los- 
ing fight and wins, never steps back once 
having gripped the entire situation; never 
leaves the throttle out of his hands, keeps 
his eyes on the road and clears the way for 


FULL STEAM AHEAD! 








T IS stipulated in all 
the sales manuals, that 
a good salesman must 
never leave any stone un- 
turned in his endeavor to 
secure business. This is 


ways increases his stride 
when he has scented the 
trail. 


contribution to football at 
Notre Dame was not the 
precision with which he 
dispatched his orthodox 


MY MOST 
DIFFICULT SALE 


temas. dy dae nen te’ In Which It Is Related How a Factory 
A good hunting dog al- Representative Saved the Day for the 
Dealer by Not Admitting Defeat 
George Gipp’s greatest By FE. V. Mendenhall of the Wilson- 
Jones Company, Chicago. 
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By now our representa- 
tive had worn a path be- 
tween his prospect’s office 
and our factory. Once 
more he tore back to his 
house and was instructed 
to quote on furnishing a 
mailing container for each 
book at a slight additional 
charge. True, his compet- 
itor could not furnish this 
and the case appeared to 
be won. But again disap- 
pointment came when he 
learned that these covers 
would be sent out with 
other merchandise’ by 





assignments; rather was 
his fame due to the new 
tricks that he pulled. 
After he had snatched a 
game out of the fire, the 
trick that he used seemed 
commonplace and the op- 
position was then coached 
to look out for such a 
maneuvering in the fu- 
ture. But the fact remains 
that Gipp had won a game 
for his team when a vic- 
tory was most desired. 





freight and would not be 
mailed direct, as 1s usu- 
ally the case. 


Reciprocity! Why 
hadn’t he thought of that 
sooner? Surely that 
would turn the trick— 


how dumb of him not to 
have thought of that old 
ally sooner. So he beat 
another retreat to his fac- 
tory and this time enlisted 
our Purchasing Agent in 
his cause, After a search 








And so it is in selling 
goods today—what was 
unique yesterday is com- 
monplace today. But if it 
only succeeds in landing 
an order while becoming 
commonplace, then 
loss of the uniqueness is 
amply compensated. 

Never was this fact 
brought more forcibly to 
our attention than when we were called in by one of 
our dealers to help him land an order for 500 special 
ring books for a Big Corporation in Chicago. And 
a 500 ring book order is not to be snickered at, either, 
in good times or depression times. To get the 
proper perspective on this sale it is necessary that 
the layman understand a few of the technicalities 
of ring book selling. These will be brought out as 
our story is unfolded. 

The Big Corporation wanted these ring books for 
an unusual purpose. They were not intended for 
keeping records, which is the purpose for which the 
big majority of these binders is used. The Big Cor- 
poration has built up around its organization a pro- 
tective purchasing wall almost as impregnable as 
the Rock of Gibraltar. 

When first advised of this prospect, our salesman 
looked in his hand for the necessary honor card with 
which to take the trick. He thought he saw an Ace 
in the price he was instructed to quote, only to have 
a competitor beat him by 20%! He next talked 
quality, but the same competitor convinced the 
buyer of equal value. At last he had it! His ring 
book would be equipped with patented Angle End 
Sheets that would aid the user in closing the cover 
of the book. But unfortunately he was again 
doomed to disappointment because the fabrics to be 
filed in these covers did not need this assistance. 
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of our purchasing records, 
he returned to the battle 
front armed with dupli- 
cate copies of several pur- 
chase orders issued by our 
house to the Big Corpora- 
tion. 

Only a smile greeted 
this offense. “That was 
the first argument your 
competitor used” was the 
Purchasing Agent’s greeting, “and although we 
value and appreciate your orders a great deal, the 
business that we have recently received from the 
other company is considerably larger.” 

By now the competition had narrowed down to 
only two companies—the device which we manu- 
facture and that manufactured by our leading com- 
petitor. But with a difference of 20% in price there 
might just as well have been a dozen manufacturers 
in the running. 

So our man took another tug at his belt and again 
started to work. When many good salesmen might 
have quit and begun to look for alibis, this fellow 
began to use the old dome as never before. 

Recalling that his ring books were to be used to 
hold swatches, or samples, of fancy colored awning 
materials, our man searched out the department 
manager who was most interested in the use of 
these sample outfits, and asked him who supplied 
the awning samples. 

“The manufacturers whom we represent,” was the 
reply. 

“Ts there any charge for them?” 

“Why no, I don’t think so.” 

“Do you suppose that those manufacturers would 
give you a little more of the sample materials if 
there was a good reason for so doing?” 

“T should think so.” 
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“Well then, why not ask for enough material so 
that these binders can actually be bound in some 
of the materials that are to be shown 
inside the books How better could you show the 
attractive patterns and the good wearing quality 
of the fabrics than to actually use it on the sample 


as samples 


containers ?” 

“Sold, provided we can get enough material from 
the factory.” 

This was easily done. Location prevented the 
leading competitor from muscleing in on this idea 
and the order was secured without further ado. 


Years ago some famous Carlisle Indian put a 
football under his sweater and ran the length of the 


old Harvard stadium for a touchdown Until the 
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Rules 


play was written out of the 
Committee, it was watched for in every major con 
test, but the idea won at least one good ball game. 
the idea landed an attractive 


game by the 


And so in this case 


Bread has been sold in some shape or another for 
over 5,000 years, but it was only two or three years 
ago that some bright bird thought about slicing the 
bread before selling it. But unfortunately for him 
he could not copyright his idea, which is frequently 
Many times an idea wins a battle ; and the 
“Sell an idea wherever pos- 


the case 
moral of this story 1s: 
sible.” If the idea is put across forcefully, nine 
times out of ten the order will follow, in good times 
and bad, without regard to price 


quoted 


and frequently 


HOW BUSINESS WILL BE REBUILT 


An Impressive Article in 
Three Words in Special 
Juxtaposition 
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Quarters 


Facilities 









World's Most Beautiful 
Club, complete with Banquet 
Rooms, Ball Rooms, Living 
and Athletic 


unsurpassed 


JAMES P. WARD, JR., chairman, 
Chicago Convention Committee 





zz Stas 
in regard to price cut 
ting and price stabili- 
zation. 

Better headquarters 
could not be chosen 
than the Medinah 
Athletic Club. It is lo- 
cated just north of the 
loop on Michigan bou- 
levard, close to several 
other famous Chicago 
buildings such as the 
Tribune Tower, the 
Palmolive building, 
the Wrigley building, 
and others. It has all 
the desirabilities of a 
hotel, including low 
room rates, and all the 
features of a private 
club, features which 
will be available to all 
















aA CENTURY of Progress and the annual con- 
vention of the National Typewriter and Office 
Machine \ssociation! In one trip! What 
an opportunity! 

\lthough chairman James P. Ward, Jr., and his 
Chicago committee do not pretend that Chicago’s 
Century of Progress exposition was created solely 
for the benefit of delegates to the typewriter conven 
tion, they do point out the fact that it will be open 
at convention time. 

The largest attendance of any convention ever 
held by the Association is expected. The belief is 
based upon reports from manufacturers’ representa- 
tives in different parts of the country and letters 
from dealers indicating their intentions to be present 
\ugust 14, 15 and 16. 

Chairman Ward points out the fact that this year’s 
convention will be particularly interesting and im 
portant because of the part that trade associations 
are to take in the program of business recovery as 
outlined by President Roosevelt. Through their 
trade associations, all the industries will be called 
upon to send a representative to Washington to pre- 
sent the specific industry’s views to the government 
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members of the asso- 
ciation living there during the convention. These 
club features include a swimming pool, turkish bath, 
gymnasium, billiard hall, and private parlors. A 
particular attraction is that buses going direct to the 
Fair ground will start close to the Medinah Athletic 
Club and pass by the building, enabling convention- 
ites to obtain seats on the buses at all times. 

The convention committee is working diligently 
on the development of a program that will be of 
vital interest to all dealers. It is expected that the 
manufacturers of typewriters and adding machines 
will be well represented at the convention where 
they will ask for the privilige of presenting some 
constructive ideas to dealers. 

Preparations for entertainment of delegates and 
their families are going forward with enthusiasm. 
The special program of entertainment for women 
and children is in the process of development. 

Railroads and buses have made special rates for 
a trip to Chicago from practically every city in the 
United States. The city of Chicago has made ex- 
tensive plans to provide people driving their cars 
with cheap and convenient parking facihties close to 
the loop and hotels. 
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Netzhammer made use of a series of 


Nott Vr. 


charts bearing key words and phrases to emphasize his 


points. These charts served to focus attention on the 
thought, and admirably carried out their purpose. How- 
ever, when presenting a digest of the thoughts ex presse 


in the spoken words, the key charts are not essential. 


Das OF meetings and conventions such as this 
the reaction most readily observed is the awak- 
ening of business men to the thought that they are 
facing conditions under which they must pay more 
attention to and get better results from their store 
and field forces. 

The Importance of Planning Your Work: 

As analysis is a taking to pieces to show what has 
to be done, so planning may be described as the re- 
arrangement of the pieces in such a way that what 
has to be done can be done in the order and by the 
method that will save the most work, time or money. 
Without an analysis of what has to be done, there 
can be no effective plan evolved for doing it. But 
making an analysis and formulating a plan are not 
enough—many a man is a close student, but lacks 
the initiative to put his ideas across. 

There are four salient elements 
the skeleton of every plan: 

l. Deciding on the Primary 
start activities 
2. Applying the Primary Action at the 
place to get the easiest action. 

3. Directing the action along the lines that either 
offer the least resistance, or that assure the greatest 
accomplishment. 

+. Bringing the activities and energy to a focus at 


that constitute 
Action with which to 


proper 





THE IMPORTANCE OF 
PLANNING YOLR WORK 


Résumé of an Address by C. 
A. Netzhammer, Sales Man- 
ager, Northwestern Furni- 
ture Company, Milwaukee, 
Wisconsin, at the Eighteenth 
Annual Convention of the 
Illinois Booksellers and 
Stationers Association, 
Joliet, Illinois, May 9, 1933 


the place or time that will best carry the work to a 
successful conclusion. 

The Primary Action of a job may be the turning 
on of an electric switch that will start a machine 
working ; or it may be a command that sets the staff 
of an office or factory at work, or a gang of laborers 
at their appointed tasks. 

Bringing all the activity to a focus at the right 
point so that a successful conclusion will eventuate 
may involve the division of time and labor in a store, 
so that the maximum of clerk-service may be avail- 
able at the rush periods, with all goods wrapped in 
time for immediate delivery, or it may involve only 
the handling of the correspondence on an office 
man’s desk, so that his letters are ready to sign, 
stamp and mail before the last post. 

Take to pieces any business or any job you want 
to do better; take any idea you have for starting a 
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new business, and you will find by a patient, pains- 
taking application of the four principles named that 
you can lay out a working plan the value of which 
depends only upon the degree of care and study you 
put into its details. 

The manager of a printing and engraving house 
famous for the high quality of its work, but notorious 
for its errors, tried to handle the situation by bawl- 
ing out his help for carelessness, but put them back 
to work under the same conditions. There were two 
men in a hurry in the wash room of a Pullman. One 
first washed himself thoroughly, then dried himself 
and went to shaving. Next he washed the lather 
from his face and used another towel. Then he 
brushed his teeth, washed the tooth powder from 
his lips and dried on a third towel. His companion, 
meanwhile, first brushed his teeth; lathering for a 
shave took away the traces of the tooth powder, and 
after he had shaved, he rinsed off the shaving lather 
that remained with a complete wash-up and dried 
himself on his first and only towel. He was dressed 
and eating ham and eggs in the dining car before 
the first man had put on his shirt, all because he had 
saved almost two-thirds of the time by making one 
operation lead into the next, doing each in its proper 
order, 

There is an old Spanish proverb: “Pray devoutly ; 
hammer stoutly.” Faith coupled with works makes 
a wonderful combination. 

x * * 

Effective organization is a distribution of work 
according to its character or urgency among the 
facilities at hand for doing it according to their ca- 
pacities or costs. And it makes no difference 
whether these facilities happen to be men, or ma- 
chines, or systems, or simply one’s own available 
time. 

The stenographer of a financial editor was over- 
loaded answering inquiries which the editor an- 
swered in his paper every day. He analyzed the in- 
quiries for one month, classified them into a few 
types and arranged a form letter for each type. At 
the beginning of each month he wrote a letter to 
each classification, had it reproduced in fac-simile 
typing, and thus saved much of his own as well as 
of his stenographer’s time. 

The speaker told of the merchant who, at a hint 
from a traveling man, began improving his methods, 
weeding out and cutting down on lines that weren’t 
paying; trimming his purchases on slow-moving 
stock; speeding up turnover; picking out specialties 
to push before their popularity waned. The extra 
profits thus come by were more than the hire of a 
clerk, so he added another clerk. The merchant, 
thus having more time, further improved his meth- 
ods and business picked up wonderfully. An adding 
machine was bought—other clerks were added, un- 
til finally he divorced himself entirely from work on 
the sales floor. He studied the methods of great 
merchants ; but by and by profits diminished, though 
volume was good. He applied to the bank for addi- 
tional credit and found to his chagrin that he 
couldn’t get it. Then the banker told the merchant 
flatly that he was over-organized ; that his business 
wasn’t large enough to carry a high-class man like 
himself with a third of his time non-productive. He 
advised the merchant to analyze his situation, reduce 
every needless expense and again become active in 
the real work of his store. The merchant had en- 
countered the “Law of diminishing returns,” under 
which a thing done once may be profitable; done 
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twice, less profitable, and finally profit from repeti- 
tion vanishes altogether. 

We are not interested in the knack of delegating 
every responsibility that can be borne by another, 
or every last job that can be done by somebody else. 
We are after the fundamental principle that guides 
able merchants in separating details from routine, 
hand work from machine work, plans in which to 
tie up one’s own capital from those for which one 
borrows money at the bank. 

The speaker told about a credit manager whose 
conclusions were all but infallible, but who took so 
much time that he was always at swords’ point with 
the sales department. The treasurer took the matter 
up and showed the credit manager that he was doing 
work which others in his department were just as 
competent to do, and he had not time to do the work 
he himself was most competent to perform. The 
treasurer advised that the work of gathering facts 
and reports be delegated to intelligent subordinates, 
leaving the credit manager the work of drawing 
those conclusions which would keep bad accounts 
off the books and at the same time speed up the 
work so that prospective new accounts would not 
die of delay before a credit report could be had. 

In the two cases mentioned above, the merchant 
delegated to employees some of the work he should 
have been doing himself, and the credit man made 
the mistake of doing himself what he should have 
delegated to others. Each had failed to use the first 
two principles of organizing. In the case of the 
credit man there were two errors—trying to do him- 
self work he should have turned over to others, and 
turning over to others work that he was better fitted 
to do himself. He had been turning the small ac- 
counts over to subordinates for investigation and 
report, and reserving the larger ones for himself. 
This was not right—it violated the principle involv- 
ing the kind of work. The sum involved bears no 
relation to the principle of the delegation of work. 

The need for increasing the selling time by proper 
planning of the day’s work can be summed up as 
follows: 

“No salesman is making money for his firm except 
when he is in the presence of an able-to-buy pros- 
pect, telling his story in an able manner, and—ask- 
ing for the order.” 

Owing to years of high-class advertising custom- 
ers today expect a great deal, but if, after answering 
a convincing advertisement they find a poorly kept 
store and an indifferent, insufficiently informed 
salesman, the effect of the advertisement is ruined 
and money is thrown away. But if, on the other 
hand, the well-written advertisement is backed by 
a clean, attractive store, with goods well displayed, 
and the customer is greeted by a salesperson of good 
breeding, tact, and a sincere desire to be of aid to 
the customer, then the situation is reversed and the 
merchant understands what is meant by the slogan, 
“It pays to advertise.” 

“Business today is a test of the survival of the fit- 
test. The aviators have a slogan—If you haven't 
a parachute and need one, you will never need one 
again.’ If you haven’t courage and organization 
now, maybe you will never need them later. I like 
these words of Edward Everett Hale: 

“*T am only one. But I am one. I cannot do every- 
thing, but I can do something. What I can do I ought 
to do, and what I ought to do, by the Grace of God, I 
will do.’” 
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Silver Lining Begins to Show Through 
@S"“Beyond the clouds the sun is shining” is a 


favorite truism that never fails to make good 
Every day the sun shines on top of the clouds, and 
never are they so thick and opaque but that in time 
they thin out and the solar rays again visit the felds 
and habitations of men, 

According to its current report on business con 
ditions, the International Machines Cor 
poration, which keeps close watch of changes in in 
dustrial conditions, finds that, for the first time in 
several years, there was a concerted forward move 
ment during April and early May in practically all 
the major industries. At the same time, the Cor 
poration states, commodity prices not only consol 
dated their former gains, but made further advances, 
the up-turn also spreading out to include many prod 
ucts which had not theretofore joined in the general 


Business 


revival 

Credit for the initial advance in commodity prices 
is given to the Administration’s policy with regard 
to gold exports, this impetus being carried forward 
by improved business and increased buying activity 
\dvancing prices of farm products have improved 
the condition of the farmer, releasing his purchasing 
power and helping to restore industrial activity. 

In many industrial sections both employment and 
payrolls increased during April against the usual 
seasonal trend. Out of forty-six manufacturing in 
dustries covered by the I. B. M. Corporation’s sur 
vey, twenty-three showed increased operations, four 
teen held gains previously made, and only nine re 
ported reduced operations. 

During April and May wholesale and retail trade 
made substantial gains. Retail trade showed espe- 
cial activity. Revival of consumer buying is largely 
responsible for the improvement all along the line 
back to the manufacturer and through him to the 
commodity markets. Stocks are low and an enor 
mous potential demand exists in practically all in 
dustries. The release of this potential demand 
should be reflected more or less concurrently in all 
industries 


meat 


Industries showing improvement include 
packing, cotton goods, bakery products, canning and 
preserving, confectionery, builders’ hardware, agri 
cultural implements, general wholesale trade, auto 
mobiles, petroleum, flour and grain, rubber tires and 
tubes, household hardware, fertilizers, department 
stores, freight car loadings, iron and steel, women’s 
clothing, dairy products, silk manufacturing, to- 
bacco, insurance, chain stores, building materials. 

The I. B. M. Corporation’s investigations disclosed 
the fact that the forward movement in agriculture 
and industry has been most pronounced in the fol 
lowing sections: New England, Middle Atlantic, 
Kast North Central, South Atlantic, East South 
Central, and West South Central. Reports of con 
tinued improvement practically unanimous 
from all sections of the country 


were 


Our Great National Adventure 
@@0On another page Mr. George Link, Jr 


utes an impressive elucidation of the National In- 
dustrial Recovery bill. We commend his article to 
the perusal of subscribers. We are combining some 
of the principles of government in a new way. 
Whatever our individual views may be, we are all 
partakers in a great national adventure. 


., contrib- 


The Ship of State has a new captain and crew. 
Sails are set and soon we shall be cleaving a new 
way out of the shoal waters into seas which others 
have hesitated to navigate. “What we most have to 
fear,” says the Captain, “is fear itself.” 

Some surprises are in store for us all. We shall 
encounter pleasant experiences and those not so 
pleasant. Many old ideas will be left behind, some 
of which should have been discarded long ago. But 
the absence of some things which were so generally 
useful will perhaps be lamented. 

May the new adventure, planned with the idea of 
the greatest good to the greatest number, pan out 
happily. 
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dustries Board The task of the War Industries 
Board was to stimulate production in a seller's mar 
ket. The problem which now confronts industry is 
to curtail production in a buyer’s market. Stimulat 
ing production in a seller’s market was a compara 
tively simple problem. Curtailing production in a 
buyer’s market is a tremendously difficult problem. 
In my opinion, the introduction of this Bill is the 
beginning of a partnership between Government and 
business, in which the Government will be the dom 
inating partner. Industry will be socialized under 
progressively increasing and ultimately all-embra: 


ing Governmental control, Private ownership and 
operation will probably continue under Govern 
mental planning and supervision It is part and 


parcel of the new deal. Weare entering upon a new 
and uncharted course. The light of experience 
which has guided us through many crises in our 
history is being laid aside. We should proceed with 
caution. The problems presented by this revolu 
tionary legislation should be carefully and com- 
pletely debated by each industry and each subdivi- 
sion thereof. Such conference and debate will bring 
forth a code of ethics which will be less revolution- 
ary and less destructive of the rugged individualism 
for which this country has been noted. Each indus- 
try has its own peculiar problems. The 
within its own industry will tend to develop a plan 
which may aid all industry, while on the other hand 
if each industry waits for one industry to take the 
lead precedents may be established which will be 
detrimental to all industries. 


debate 
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ON THE RIGHT, A WINDOW DISPLAY 0} 
Fr. S. WEBSTER COMPANY PRODUCTS IN 


THE WINDOW OF STEVENS, MALONEY & 
cCO., CHICAGO This window, arranged with 
a few products, nevertheless gave the impres 
sion of variety The display, showing Multi 
Kopy carbon paper packages and boxes of Star 
Brand typewriter ribbons, was peculiarly happy 
and effective in the harmony of its colors Ir 
the center of the window is seen the new Remi« 
Scout portable typewriter of the Remington Type 
writer Company 


BELOW IS A LIKENESS OF THE WORLD'S 
YOUNGEST RADIO OPERATOR Although she 


s but eight years old and has to add a big 
dictionary to her chair while operating her Un 
derwood typewriter, little Miss Jean Hudson of 
Laurel, Del has just passed the examinatior 


for an amateur rad perator’s license 





Three Million More Men to Have Jobs, Says 
Mr. Rand 


5,U00,000 men 


> 


that unemployed will be 


back at work by September was made 


Forecast now 
on May 8 by James 
H. Rand, Jr., president of Remington Rand, in a newspaper 
campaign including twenty-six daily newspapers in twenty- 
one cities 

This prediction is based upon Mr. Rand’s view of na- 
Wash- 


ington with the national reemployment program and upon 
Remington 


tional recovery obtained through association at 


reports from Rand representatives in every 
part of the country 

“For two years we have been working quietly for the re 
adjustment of the dollar,” Mr. Rand stated. “We have 


toreseen that it had to come and that, with it, eco- 
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nomic recovery would start. 

“And Remington Rand has anticipated this belief by 
perfecting more than 100 new products in the meantime, at 
a cost of over $1,000,000 for re-tooling alone. 

“Every one of these products has a place in the new order 
They will do more work at the same cost or the 
They help make it possible for 


of things. 
same work for less money. 
people to produce more things which people want and are 
willing to pay for. They help make it possible for people 
to earn more and buy more.” 
-saigetalianalieais 
Royal Shipments Up Fifty Per Cent 

The Royal Typewriter Company, Inc., makes the en- 
couraging announcement that shipments from the plant in 
Hartford, Conn., showed a fifty per cent increase last April 
over April of 1932 and that early May reports showed a 
continuance of this increase, orders being noticeably ahead 
of May, 1932. According to General Sales Manager Miller, 
the large replacement market anticipated by the Royal 
Typewriter Company is rapidly materializing, a feature of 
the business being the increasing sales of the chromium 
plated Royal. The company’s domestic and foreign trade 
outlook is bright. 

Paul W. Jones, Royal manager in Chicago reports that 
business in the Chicago district during March and April 
was the largest in two years. The sales increase has re- 
sulted in a twenty-five per cent enlargement of the sales 
force and the recalling of a number of mechanics to reg- 
ular work. Mr. Jones says, “March was the biggest month 
in twenty-seven, April was even ahead of March and three 
hundred per cent above April a year ago.” 

Se ee 
Woodstock Reports Increased Sales 

According to R. W. Sears, II, president, the Woodstock 
Typewriter Company is experiencing a decided increase 
in business. Sales for April show an increase of 251 per- 
cent over April, 1932, and 124 percent increase over March, 
1933. Sales to date for May indicate a continuation of this 
increased business activity. 

Mr. Sears further reports that this upturn in business 
is general, coming from all parts of the country and from 
both the commercial and school fields, from which the 
company has received large orders for its new models. 

The Woodstock factory at Woodstock, Illinois, is oper- 
ating full time, full force. 
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Wabash Cabinet Company Offers New Desk 
No. 66 Moderne of the Wabash 


line. This desk carries an all-cherry burl front with cherry 


) 


desk is a new member 





MODERNE DESK NO. 66 


WABASH CABINET COMPANY 


( ick and top. It is equipped with an A to Z 
etter f utility | k shelf and chromium plated hard 
ware Those wv have seen this desk have expressed 

ich admiration for it. The finish ts of hand rubbed 
lacquet Additional information can be secured from The 
Wabash ¢ et ( Wabash, Ind 


> 
Improved Remington Rand Accounting Machine 


\ new stride in machine accounting is said to be repre 

nted by the improved Remington electrified accounting 
nachine, Model 8&5, just announced by the Accounting 
Machi D f Remington Rand 

Nec r phy al effort is all but completely elimi 
nated w new model \ touch of the finger upon 
any ke er and the machine responds without 
f ‘ With this machine, the company claims, the 

we n bookkeeping and accounting has been 

ught to its peal None of the exclusive Remington 
bookke eping mac hine features have been sacrificed by com 
plete elect il operation The machine still retains the 

iny aut ’ features which insure neatness and a 
uracy of performances 

The Model 85 has the front feed, clear visibility, total 
rer flexibilit \ll other features are provided which as 
sure efhcient handling of all phases of bookkeeping work 

This modernization is another of the steps that Reming 
ton Rand has taken in preparation for the upswing of busi 
ness that lies ahead. This same division recently produced 
the new Remington portable adding machine—one of the 
smallest and 1 t compact on the market, and at a new low 
rice 
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Recent Autopoint Items Show New Colors 
and Styles 


Che Autopoint 1807-31 Foster avenue, Chi 


( ompany, 


cago, Ill, has introduced two new pet to the trade 
These latest additions to the well known Autopoint line 
are Nos. 62 and 66 Both pencils have writing tips ot 
black Bakelite—already popularized in the “Black Tip” 
Autopoint, both standard and oversize The brilliant 
pyroxalin barrel colors are marine greet reundy, solid 
black, silver-gray, red and gold-black, in both new num 
bers. 

No, 62 has a black Bakelite cap over the eraser, to match 
the black writing tip, as in No. 48, and is equipped with a 
ball clip. No. 66 is a “desk pencil,” with black taper, 
making the pencil length 634 inches The taper is readily 
removable, exposing the eraser, with reserve leads beneat! 


effects are 
bac k- 


n the receptacle 


Is placed i! 


In this pencil the beautiful pyroxalin 


especially attractive with an Autopoint desk pad 
ground—one of th 
of the PF 130 desk set 

Each of the 


will be supplied in dozen quantity, 


new pencils 


new numbers retails at $1.00. Both items 


where desired, on bril- 


liant easel cards, with an attractive modern design 


i - 
New Explosive-Resistive Chests by Diebold 
The Diebold Safe & Lock ¢ Ohio, has 


perfected an interesting line Cash- 
These 


ompany, Canton, 
ot explosive resistive 


X-60 label 


gard chests bearing the Underwriters’ 





EXPLOSIVE-RESISTIVE CHES 


DIEBOLD 
chests are for the use of anyone who has money or se- 
curities on the premises. Each chest is scientifically de- 
that the 


available for the protection of cash, 


signed so maximum interior capacity 1s con- 


veniently securities 


and other valuables It is stated that these new chests 
are granted the lowest mercantile and bank burglary in- 
surance rates—Class F and Class H respectively. They 


provide their possessors with known and measured pro- 
attacks. It is 


to qualify for the Underwriters 


intere sting to 
X-60 


passed the ex- 


tection against the severest 
note that in 


label, the 


treme tests imposed by laboratory attacks with a total of 


order 


chests must have successfully 


eight ounces of nitroglycerine and portable tools 
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Hold-up protection is combined with burglar protection 
in Diebold X-60 Cashgard chests. This 
quite essential, when one remembers that criminals take 
lines of Die- 
and size for 


combination is 


the easiest way Chis chest is one of many 


bold 


every 


chests, there being a 


Cashgard 
risk All are 
method of handling money and securities so as 
reach of hold-up bandits and 


type 


designed to form the basis of a 
scientific 
to keep them 
burglars 


The complete line will be displayed in the Diebold booth 


beyond the 


at A Century of Progress Exposition, Chicago. 


—- +> 
Elmer Evans Company Announces Two New Items 
Che Elmer 


turer of fine 


Evans Company, Oshkosh, Wis., manufac- 


leather goods, has brought out a new and 


novel envelope purse for the business woman. It is larger 


than standard size, being fifteen inches long and eight 


inches deep. It has an efficient closing device and a con- 


venient handle on the back. Features of the new purse 


include a three-inch expansion opening at the top, a zipper 
pocket the full 


type change pockets close to the top of the zipper pocket. 


1 
i 


ength of the case, and two small closing- 


Che purse is made of genuine leather in various grades. 

\nother new Evans item is a secretary’s case for carry- 
ing both legal and letter size papers. It has four divisions 
for different size correspondence and a pocket for pencils, 


Like the 


secretary's case closes with a zipper. 


fountain pens and other secretarial necessities. 
envelope purse, the 
It is made of calfskin, cowhide and goat leathers. 

The manufacturer states that both these items are being 


well received by the trade. 


2 
The “HandyPhone” Desk Pad Is Announced 
by Sandell 
The Sandell Manufacturing Company, 537 South Dear- 
born Street, Chicago, Ill, manufacturer of the “No-Blot” 
desk pads, has recently brought out a new item called the 
“HandyPhone” desk pad. 
if the standard “No-Blot” pad, such as re- 


The new pad incorporates all 
of the features « 
silient writing surface, indestructible material, and the 
outstanding feature of the user being able to write on a 
single sheet of paper with one hand while holding the tele- 
phone receiver with the other. The writing surface of the 
new pad is eight by ten inches. 

\s may be seen in the accompanying illustration, the 
HandyPhone desk pad provides a convenient place for a 


standard three by five paper memo pad, a pencil, and an 





THE SANDELL “HANDYPHONE”’ DESK PAD 


ash tray, all three of which are frequently not handy to the 
The pad is particularly useful to 
anyone whose daily routine includes the taking of many 


telephone in the home. 


messages over the phone. 
At the right of the recess in which the memo pad is 
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placed, is a handy notch which permits convenient removal 
of a sheet of paper preparatory to making a memo. 

The HandyPhone pad is made in mahogany finish, har- 
monizing with the popular office furniture finishes. 

In addition to being offered at retail in the regular way, 
the new pad is suggested as an advertising specialty, the 
name and telephone number of the advertiser being em- 
bossed in the rubber or a decalcomania transfer used in the 
space just to the left of the memo pad. 


ee ee 
“Olympia-Plurotyp” Writing Machine 


G., Berlin, Germany, ex- 
machine at the Leipzig 


Europa-Schriebmaschienen A. 
hibited its “Plurotyp” writing 
Fair, and this was one of the important 


Spring con: 





MACHINE. 
This makes possible the use of several faces of type 
in preparing duplicator stencils, or making master 


“OLYMPIA - PLUROTYP”’ WRITING 


copies for planographic work. Legend: A, platen 

twirler; B, margin adjustment; C, adjustment for let- 

ter spacing (condensed or expanded); D, adjustable 

scale; E, adjustment for heavy or light stroke; F, 

scale; G, [not identified] ; H, impression key; I, [not 

identified] ; K, stylus for selecting characters on key- 
board 


tributions to the exhibits. The “Plurotyp” machine 
makes several fonts of type available, such as standard 
pica and elite, display faces, etc. An attachment permits 
typing with normal space between the characters or con- 
densed to save space, or expanded to give emphasis. The 
machine can be adjusted to strike blows for wax or com- 
position stencils, or for preparing master metal plates for 
the planographic process. 

The keyboard is placed at the right of the machine, 
and the characters selected with a stylus suspended from 
a frame. After the character has been selected by means 
of the stylus, an impression key is depressed, and the 
character is written. This phase of the machine is similar 
to that of the “Mignon.” 

The “Plurotyp” can also be used for correspondence 
work. 


——— 
Remington Rand Announce New Posture Chair 

Equipped with a “shock absorbing” chassis, the new 
“Cushioner” chair, just announced by Remington Rand, 
represents a new idea in seating comfort. 

The Cushioner is completely adjustable to individual re- 
quirements and provides sustained comfort after adjust- 
ment. 

This new office chair was designed and produced after 
careful research and study of correct posture and factors 
which cause fatigue. 

In addition to full flexibility in adjustments to assure 
correct posture, the legs of the chair form a spring base, 
which absorb any shock as the occupant moves or changes 
position. 

The Cushioner is made of aluminum and steel. It is 
welded throughout. The shock-absorbing base is made of 
automobile spring steel—flexible, yet strong. 

The chair has a ventilated and upholstered seat. The 
back rest is leatherized fabrikoid which is easily cleaned. 
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An Interesting Type of Steel Reinforced Drawer about ball-bearing rollers, making the attachment easy to 
Front perate. There are no springs, hence the attachment when 
The Pronto File Corporation. 636 Broadway. New York pen for operation is firm and rigid [It requires less than 


City, is producing mething new in the way of a drawer thirty minutes to install this mechanism. 

fhe Ash typewriter attachment claims several advan 
tages The typewriter may be used either at the right 
rat the left without any sacrifice of drawer space to hous: 


; 


the mechanism Furthermore, there is no interterenc¢ 


+ 


with the functioning of the desk nor with its appearance, 
ind the operator has ample knee space. 
> 
Safe Housing for Acme Visible Cabinets 


The Acme Card System Company, 8 South Michigan 


venue, Chicago, IIL, has announced to its organization 

ind dealers a new safe for housing visible card cabinets. 

Che door of the safe opens out, slides under the safe, and 

s controlled by concealed spring levers The safe 1s 

i equipped with a roller shelf which brings the contained 





visible cabinet units out flush with the front, so that the 
PRONTO” CORRUGATED BOARD STEEL FRONT STORAGE 


ind fuller intormat I 


FILE 

drawer front having t is said, the appearance, conven 
ience and durability ta tront office file at the price ol the 

rdinary storage b It is said that these files take only 

i traction of a minute to set up and have no loose parts to 
get lost or drop off Che Pronto files have steel reinforced — 

lapsibl drawer and ar¢ said ti be entirely dustproot a 
and may be stacked as high as desired without bulging or a 
buckling Phe rporation will be glad to present further — 


an 
Ingenious and Useful Typewriter Attachment 
Che Ash Equipment Company, 710 South Sichel street, 
Los Angeles, Calif., has announced the Ash typewriter 
attachment on whi a patent is pending This is an ad 


justable mechanism made of metal and when assembled 





attached to an ordinary flat top wood or steel desk, pet 
mits a typewriter, Comptometer, adding machine or othe 
thee recording machine to be mounted thereon Che 
parts are finished in ¢ rs harmonizing with standard fir 
ishes of ofhce furniture 
Che mechanis! { this attachment operates from the a 
space underneath the center or knee space drawer of a 
Hat top desk he machine to be used, whether typewriter 
r otherwise, mounted on a platform, hinged to a cat 
riage which may be brought forward to a position parallel 
with the front of the desk. The platform is then raised to 
a horizontal position and extended either to the right o1 
left side of the desk at which point the platform is held 
ACME VISIBLE RECORD SAFE 
> record is worked on while in its fire protected housing—a 
feature that is distinctive and in favor of Acme Visibl 
Record equipment 
— 
U A New Type of Mechanical Change Maker 


Che Monex is the name of a new mechanical chang 
maker available to users of cash registers. It can be in 
stalled in a cash register drawer, thus making the cash 
register a complete cashiering unit. There is also a cashier 

del for counter use. The machine is said to be about 
ne-third the size and one-half the weight of the other 





_ 1 achines ror like purpose. 


} 
aa | —_ 
J y According to a recent joint announcement by the Monex 


| 
i | . Corporation and L. C. Smith & Corona Typewriters, Inc., 
eI & the latter company has entered into a contract to manu- 
THE ASH TYPEWRITER SUPPORT IN STORAGE POSITION AND IN facture Monex change makers with a ten-year guarantee 
WORKING POSITION as to materials and workmanship. Sales will be made by 
in a rigid positior Che operator may then turn the ma the Monex Corporation through dealers now being ap- 
chine to any position which is most comfortable for the pointed who will operate under territorial franchise with 


performance of her work. All movable parts are engaged L. C. Smith branch offices 
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New Bates File Fastener 
Manufacturing Company ot 


Orange, N. J., 


announces the Bates File The 
company claims as features of the new device, slide locks, 


Che Bates 


Fastener, here illustrated. 








REINFORCED BEVELED ENDs py 
LAY FLAT + BIND TIGHT gaff 
Uf, 














FEATURES OF THE NEW BATES FILE FASTENER 
ILLUSTRATED 
no sharp edges and reinforced beveled ends. The device 
is said to lie flat and bind tightly. 
These fasteners come in a handy compartment box of 


unusual design, wrapped in cellophane and holding fifty 


tasteners 
—~ 
Royal Introduces Chromium Plated Portable 

Chromium plating and a new all leather case have been 
added to the standard Royal portable and these improve- 
ments will henceforth be standard equipment on all stand- 
ard Royal portables. All exposed metal parts are chro- 
mium-plated, adding to the beauty of the machine, increas- 
ing its durability and affording complete protection against 
corrosion, 

The new all-weather Duo-Case is in a handsome black 


pigskin finish and has overlapping construction with 
chromium fittings to give protection under all weathers. 
——— 
Pocket Rubber Stamp as A Century of Progress 
Souvenir 


Deerfield, Ill, 
has devised a clever self-inking pocket rubber stamp as a 
\ Century of Progress Exposition. It bears 
The 


The American Evatype Corporation of 


souvenir of 
on the back a replica in relief of old Fort Dearborn 







are we hs vo 
| ae wasmimetOn SS ames a 
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EVATYPE SELF-INKING POCKET RUBBER STAMP 


handle which folds down. A 


stamp from the ink con- 


stamp has a metal bail-like 
pull on this handle releases the 


tainer. The basic materials are of bakelite. The device 


which is suitable for vest pocket or handbag may be had 
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in several different colors. It is made to retail at seventy- 
five cents, which includes the name and address of the pur- 
chaser on the rubber stamp. 

The World's Fair location of the American Evatype Cor- 
poration will be on the second floor in the Business Ma- 
chines Section, General Exhibits building, where the com- 
pany has erected a striking exhibition booth, where is in- 
stalled all the necessary equipment for making rubber 
stamps by the new Evatype While-U-Wait process. 
World’s Fair visitors who watch the demonstrations can 
see their own stamps finished within a few minutes. 

The American Evatype Corporation will also have ex- 
hibits in the Travel and Transport building, the Home 
Planning hall and the Hall of Science. 

—— 
The Redy Led—A New Pencil 

A pencil having available four feet of standard diameter 
lead in one instrument is announced by the Welsh Manu- 
facturing Company of Providence, R. I. This is known as 
the Redy Led pencil, which retails for one dollar. The 
unique mechanism of this pencil is operated by pressing 





THE REDY LED MECHANICAL PENCIL.—Lead is pro- 
pelled in this pencil merely by pressing the cap firmly with 
the thumb 
the cap firmly down with the thumb, each stroke advancing 
the lead which flows automatically through the point. It is 
said that eight hundred points await the user’s require- 
ments. Furthermore, the lead is held firmly and will 
neither twist nor push back. 
a 


Webster Announces Micrometric Carbons 

In step with progress, the F. S. Webster Company an- 
nounce a new and practical idea in carbon paper. Pre- 
liminary marketing tests have indicated that this new car- 
bon paper will have a ready reception by stenographers 
everywhere. 

Webster’s Micrometric carbons, as they are called, pro- 
vide for an uncoated edged surface down the side of the 
carbon paper, on which is printed a scale, divided to fit 
single spacing on a typewriter. This scale, or rule, per- 
mits the stenographer to make vertical as well as hori- 
zontal measurements, and gives her complete control of 
her work. 

“Tt saves time and money,” say the manufacturers, “in 
that it eliminates waste resulting from poorly prepared 
typewriter work, discarded by the stenographer because 

(Turn to page 78, please) 
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Useful Index of Economic Reports 
licyholders Service Bureau of the Metropolitan 


The P 
has just pub- 


Life Insurance Company, New York City, 
I 
lex of economic reports for business men 


ideas The 


500 reports and articles on problems 


lished a new in 
seeking facts ind 


titles of n re than 


publication contains the 


f business management Practically the entire range ot 
management is catalogued in this booklet 
The reports are the results of investigations conducted 


by the Policvholders Service Bureau 


Chis Index is more than its name implies. A foreword 


explains why the company ofters an economic service to 
I 


business This followed by a table of contents; a short 
article on the ntents and how to use them; something 
yn the nature and scope of the reports; budgeting manu- 
facturing perations, and several ther topics relative to 


the articles and addresses indexed 


The reports are classified according to the major divi- 

t i manawe ent 

Several of the papers indexed are by men prominent tn 
the i eg I t field Ches« articles and their authors 
nclude What Sixty-five Corporations Look for in Buy 


t ry Chair being in reply to queries received 
from p vholders: Utilizing Salesmen’s Time More Eft 
ently by ( Shaw, manager, sales research, Denni 
n M ict ng Company, Framingham, Mass.; Im 
f | rience from the Export Business—by M. S 
Kevlar vice-president and export director, Underwood 
Elliott Fisher Company, New York; The Machine Aspires 
Dr. Char Fleischer, consultant, Underwood Elliott 
Fisher Cor ’ Maintaining Sales Morale—by Nelson ( 
Durand e-president, Thomas A. Edison, Inc., Orange, 
N. J.: P ind Sales Morale—by Thomas J. Watson 
president of the International Business Machines Corpo 
ution I ts through Production Control—By L. S 
Revt I troller, American Writing Paper Company 
a 
Five Men to Represent Reliance Pencil at 
Convention 
Mort f the Reliance Pencil Company, 711 
| id Ni ror Lit has announced the fact that in 
addition t ittendu the forthcoming Cincinnati conven 
tion himself, M f Edward Johnson, J. | Kennedy, 
Edward Pert ind Chas. H. Hucke of the Reliance sales 
taff will al be present In this way Reliance dealers 
pra ection f the country who attend 
the nventior lhe greeted by the Reliance represen 
tat sw r contact thet 
> 
ROYAL PORTABLE TYPEWRITER IN USE ON NEWEST AMER 
ICAN LINER As the SS. Washington of the United States Lines, 
pride f the American Merchant Marine, moved down New York 
harbor outward bound on her maiden trip, one of the fair passen 
g va ! ! deck using a new, chromium-plated Royal 
t ‘ with which to type a farewell letter to be taken 


hore by the pilot’s boat 
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Artistic Packages Boost Sales and Morale 
Such is the substance of the title of an article by Richard 
Che Carter’s Ink Company, Boston, 


Service Bulletin ot the 


B. Carter, president of 
Mass., published in the Executive 
Metropolitan Life 


Insurance Company 


In this article, Mr. Carter emphasized the point that 
beauty plus neatness and serviceableness ar prime tactors 
in the merchandising of small package specialties. H« 


tells how the Carter’s new packages came into being and 


gives a hint of some of the obstacles which it was neces 
sary to overcome in producing such attractive lines as the 
inkwell bottle, the 


tainer for a new line 


jewel case, which is an attractive con 


of specially styled luxury ink, the 


Cico jar, etc., not forgetting the Carter's cubes, which are 


small square bottles with oramental caps intended for the 
ten-cent trad 

“Perhaps the most interesting of the miscellaneous pack- 
says Mr. Carter, “is Carter’s travel ink \ glass 
emented into a pliable black 


ntainer has a double 


ages,” 
bottle of generous capacity 1s 
rubber cas¢ The top of this glass ec 
thread, one of which is for an inner double shell cap and 
the other for the top part of the rubber case. This double 


seal positively prevents leakage and the pliable rubber 


casing prevents breakage in the event that the package 1s 
feature has been dem- 


three of 


accidentally dropped. This safety 


onstrated strikingly by the throwing of these 





MISS ELISABETH KIPLINGER, WINNER OF A HUNDRED DOL 


LAR PRIZE IN A CENTURY OF PROGRESS “‘QUEEN’’ COMPE 
TITION CONDUCTED BY THE CHICAGO TRIBUNE.—Miss Kip- 
linger, daughter of John Kiplinger, until May Ist assistant sales 
manager of the A. B. Dick Company, Chicago, was one of the one 
hundred girls chosen from among thousands who sent in pictures 
from all parts of the world. Out of the prize winners, one will be 
chosen as “‘Queen’’ and will be awarded a prize of five thousand 
dollars. Two will be chosen as first and second ‘‘Ladies-In-Wait- 
ing,’’ and will receive prizes of three thousand dollars and two 
thousand dollars, respectively Forty-eight others will be picked 
as members of the ‘‘Queen’s Court of Honor.’’ With appropriate 
ceremony, the ‘‘Queen’’ and her “Court of Honor’’ will dedicate 
A Century of Progress International Exposition on opening day. 
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packages from a six-story building. Although each landed 


1] +} 


na concret dewalk, in no case was the glass even 


In ncluding his article, Mr. Carter states that the 


packaging program has not only directly bene- 


but has enhanced the company’s position in the 


industry An inkwell group recently won the much-prized 


Wolf award for the best family of packages and several 


other new items have received honorable mention in the 
last competition of Modern Packaging. Leading sales and 
advertising publications on their own initiative have re 


produced pictures and published articles about the com 


pany'’s packages Chis is the kind of advertising that 
money alone cannot procure And there is real satisfac- 
tion in the creation f more useful and more beautiful 
merchandise, 


> 
Seattle, Wash., Concern Takes Larger Store 


The de Voss Desk ¢ mpany ot Seattle has moved to 
new and enlarged quarters. Space was taken at 721 Third 
avenue, where complete office installation service will be 
maintained. These new quarters are next to the Dexter 
Horton building, in the midst of the downtown business 
district, and the center of considerable office supply activ- 
ity The store paratively a new ofhce supply house, 
has been located at 1022 Third avenue CML 


> 
“Farnhams Have Built Their Business on Standard 
Lines of Quality Merchandise” 


With the above words running across the top of the 
entire window frontage of its store, the Farnham Printing 
and Stationery Company, Minneapolis, Minn., recently 
achieved something out of the ordinary in window deco- 
rating and consequently obtained some better-than-ordi- 
nary result ly ediately below the message carried 
across the store front are reproductions of the trademarks 
f well known lines, impressively hooking up the prestige 
f the manufacturers with the prestige of Farnhams. The 
displays themselves are interesting arrangements of the 
products whose trademarks appear at the top of the win- 


Che lines featured in trademarks include Sanford’s inks, 








ART METAL DIRECTOR FILES IN SERV- 
ICE.—The outstanding features of these new 
files were described in detail in the March, 
1933, issue of Office Appliances on page 21 





WINDOW DISPLAY IN WHICH AN ENTERPRISING DEALER FEATURES THE PRESTIGE OF THE MANUFACTURERS OF THE LINES DIS- 


PLAYED.—The Farnhan 


Printing and Stationery Company, Minneapolis, Minnesota, achieved an impressive effect in this display through the use of 


a unifying statement that spreads across the entire window frontage of the store. 


Highland linen, Leatheroid envelopes, Make-Ur- 
Own index tabs, Eberhard Faber pencils, Sengbusch ink- 
Rand Mc- 
k pens, Eversharp Red Top square 
leads, Parker’s Quink, 

Standard “Boorum & Pease” blank books, 


Eaton's 


stands, Mimeograph duplicators and supplies, 
Nally maps, 


Sheaffer’s Skrip, 


Esterb1 
lemplar pencils, 
Karolton Klasp 


envelopes, Lefax forms and systems, Weis card cabinets, 
Guild stationery products, McMillan loose leaf equipment, 
Southworth typewriter papers, Asco cash boxes, Art Metal 
steel office equipment, Englewood desks, Jasper chairs, 
Postindex visible record equipment, Lyon metal products 


and Globe-Wernicke equipment and supplies. 








IN 


— area 











Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 

offices of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, 

and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 

St. and Park Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 


By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and hts contacts with its organ- 
izations afford him information valuable to those desiring 
to cultivate the British market. In subscription matters, 
Mrs. S. S. Elliott, 6 St. Bride street, London, EC 4, is the 
authorized representative of Office Appliances in the 
British Isles. 


London, May 8, 1933 Our old friend Mr. W. H. Hartley appeared amongst 

have written in these letters of the work of the I: us again at the last monthly meeting of the Office Appli 
ternational Union of Office Appliance Trades Associa ance Trades Association In April the association ar- 
ns Recently, the secretary, Mr. J. Gustave Hemes, ranged a discussion on “Some answers to the high cost 
wrote the Ofhce Appliance Trades Association of Great f office machinery.” (Personally, I think the subject had 
Britain and Ireland as follows better been referred to as “apparent high cost.” Why 
h costs”?) In opening the dis- 


even think of them as “hig 


Conditions in Germany . ‘ag 
cussion Mr. Hartley first referred to his recent visit to 


“We have received a communication from the Reichs . 
; : the States, expressing his very warm appreciation of his 
verband der Deutschen Buro-Industrie e.V. Berlin, in ' ’ ‘ j , onl 
hich ti a - kindly reception. It would seem that even the difficult 
which they ask us to send th roliowing information t 
; times you have passed through have not affected the gen- 
affiliated associations of the International Union ; . 
. erous hospitality you are so noted for Continuing the 
‘At present exaggerated news is given out in for , 
: discussion Mr. Hartley touched on the question of highly 
eign countries as to conditions in Germany The pur , , . 
: trained salesmen and demonstration costs—the expensive 
pose of this news is to handicap Germany’s relations : ; : er 
' We | ' ; experimenting and subsequent servicing of the machines 
with other untries e Deg to state that such news . 
: agg It was his opinion, said Mr. Hartley, that within reason, 
is not at all in accordance with the true state of af- ; é a 
price did not matter so long as the prospect was convinced 
fairs he German commercial and industrial com- 
; ; of the value to him of the appliance in question. 
munities are working smoothly as well as branches ; ; 
Mr. H. E. Styles, managing director of L. C. Smith & 
m (rermany t toreign firms ae ‘ 
a2 , , ' Corona Typewriters, added some forceful remarks, ampli- 
We hope that affiliated associations to the Inter : 
fying, from his own experience, some of the previous 


al Union will do their utmost to impart this in 2 agp 
speaker’s remarks. Mr. Styles also gave it as his opinion 


to their members, and we very much appre 
thought were given to the train- 


I at n 
; 4 that insufficient time and 
ciate their efforts in this direction F ; 
; ing of salesmen. There is a deal of prejudice to overcom: 
This ur er proof of the value of international “d ‘ 
: in this country. “Sales resistance” is greater Che better 
operation between traders It is so difficult to form opi: 
trained the salesman, the easier this resistance is overcom«¢ 
ns from press reports, and few of us are fortunat: 
' ' ' , and the less the selling cost. 
enough to travel so frequently and extensively that wi 
a : T ties ’ o le S poi sar 
can form our own opinions. I do hope the office appli Unfortunately, I had to leave at this point, but I hear 
ance traders in your country will before long appreciat« that some very useful comments were added by Mr. A 
I ’ S . ’ oes, O <e Oo t 2 ove oO 
the work of the International Union sufficiently to have Stanley Beddoes, of Roneo Ltd., and Mr. 5. J. Love ot 
ur OW! ide association join the Union Those in con Protectograph 
ce should be free of political or press influenc Some important executive changes have taken place in 
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the Remington Rand organization over here. Mr. S. D. 


Parker, one of the founders of Kardex Sales in England, 
and later managing director of Library Bureau Ltd., has 
been appointed managing director of Remington Type 


Rem- 
Rem 

Mr. 

should 


Parker now controls all 


R. H 


advisory 


writer Company, Ltd. Mr 
whilst Mr 


chairman of an 


ington Rand interests, Carrad (of 


ington) becomes board. 


Carrod’s many years’ experience with Remington 


be invaluable to this board. 
As I close this 
“Morning Post.” 


Ministry of Li 


letter, there is cheering news in this 


According to figures issued 


morning's 


by the abour, over 90,000 more persons are 


With 


is spread over 


in employment than last month, or even a year ago 


ne or two slight exceptions, the increas« 


all trades, even ship building and ship repairing showing 


Our own industry is so bound up with 


some improvement 

general trade improvement that one can take some en- 
couragement from this report. This, together with what 
we feel over here are encouraging signs in your country, 


suggests continued if slow improvement in world condi- 


ms Splendid! \ EK] 
> 


Carl Weinitschke Celebrates Silver Anniversary 


Carl Weinitschke of Berlin, who recently celebrated 


his twenty-fifth anniversary in the German office appliance 


trade, started in this industry in 1908. Two years later h« 
became a member of the staff of the Smith Premier Type- 
writer Company in Germany, the company being at that 


time one of the pioneers to supply the German commercial 





CARL WEINITSCHKE 
demand for typewriters At that time, Mr. Siering was 
the manager of the German Smith Premier Typewriter 


Weinitschke 


the German branch until the beginning of the war and 


Company. Mr remained in the employ of 
after the war was over, he continued to build up business 
for Smith how- 
war, Mr. 
brothers 


Premier typewriters. In the meantime, 
ever, business had after the 
Weinitschke became a partner 
in the well known firm of Gebruder Weinitschke (Wein- 
itschke 
employed over one hundred persons 

Carl Weinitschke, on 
ability in the office appliance trade, 
National 
still holds and is at the same 
this 


changed and 


with his three 


Brothers) Berlin. This undertaking in good times 


account of his proficiency and 
was elected first vice- 
president of the German Typewriter Dealers 
\ssociation, which office he 
section of association 


time president of the Berlin 


He is 


De ale rs 


a member of the International Union of Typewriter 


When in 1928, the 


made a trip to the United States to inspect 


German typewriter dealers 
the plants of 
\merican manufacturers in the office appliance trade, Mr. 
W einitschke 
He is a 


Manufacturers Institute 


of the leaders of this visiting body. 
Office 


was one 
German Appliance Trade 


ERB. 


member of the 


U. E. F. Establishes German Company 
Mr. A. Lorant has been founded 
the new Deutsche Underwood Elliott Fisher G. m. b. H., 
Berlin, W 123a Chis company 
handles all the products of the Underwood Elliott Fisher 
When 
under the direction of Mr. Muggli early in the present cen- 


Un- 


Under the direction of 


8, Leipzigerstrass« new 


Company Underwood sales started in Germany 


tury, with headquarters in Frankfurt A/M, and Berlin 





SPACIOUS, 
THE NEW 


WELL LIGHTED SALES AND DISPLAY ROOM OF 
UNDERWOOD ELLIOTT-FISHER BRANCH IN BER- 
LIN, GERMANY 


derwood typewriters soon achieved a strong position in 


the German market. During the first vears of the great 


war, Mr. Muggli continued his sales until he was com- 
pelled to close down on account of lack of typewriters, 
which could not overcome the blockade laid down by war- 
ships against German frontiers. After the war Underwood 
machines were sold on a small scale by sole importers. 

Sundstrand machines were sold through sole importers 
Elliott-Fisher machines. 


as well as There was a special 





EXTERIOR OF THE NEW OFFICES OF THE BERLIN ESTAB- 
LISHMENT OF THE UNDERWOOD ELLIOTT FISHER COMPANY 


company called Elliott-Fisher Maschinen G. m. b. H. 
Since the new company, called Deutsche Underwood EI- 
liott Berlin, W. 8, 
founded, all sales of the mother company will be handled 


Fisher Company G. m. b. H., was 


ry is new concern, and Underwood typewriters, Elliott- 
by this 1 ncern, and Un } 
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Fisher machines and Sundstrand machines of the newest 
all to be had from this 


type for the German market ar¢ 
Lorant is well acquainted 


new German sole importer. Mr 
with the trade; he has a proficient knowledge of and ex- 
perience in bookkeeping methods which will enable him to 


promote sales of the higher class machines.—ERB 


~~ 

A Successful Exhibit of Office Machines 
The illustration presented below shows one of the in- 
successful exhibits of the 


Mercedes calculating and bookkeeping ma- 


teresting and general repre- 


sentative tor 


Italy—the Piazza 


Lagomarsino, 


firm of E 


chines in 

















—— 


LUIGI LAGOMARSINO 


Duomo 21, Milan. The other photo is a likeness of Luigi 
Lagomarsino, principal of the firm named, who is well 
known in the office equipment industry by reason of his 


activity and his position of prominence in Italy. In spite 


of present conditions, the house of Lagomarsino through 


LAGOMARSINO 
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EXHIBIT AT MILAN, ITALY, LATE 
LAST FALL, SHOWING MERCEDES MACHINES OF 
VARIOUS TYPES BY E. LAGOMARSINO, ITALIAN 
MERCEDES AGENT 


EXPOSITION 


rganization has shown a continued increas¢ 
in the sales of Mercedes Euclid calculating machines and 
Mercedes Addelectra bookkeeping machines in Italy. 
=> 
Seminar on Publicity in Spain 
Che Institut f the Generality 


its extensive 


Psychotechnique of Cat- 


OFFICE APPLIANCES 


alogne (a “Generality” is a Spanish division corresponding 
to a county or state) has just founded the seminar of pub- 
licity for the study of the psychology of publicity, of cam- 
paigns for publicity, of markets, and compilation of sta- 
tistics to aid the directors of publicity and directors of 
Catalogne continues to be the center of edu- 
The institute is directed by Dr. Emile 


business. 
cation on publicity. 
Mira, internationally known psychologist and the seminar 
by Dr. Alexandre Schleusebairgue. The have 


been opened with great interest. 


sessions 


SSS 


Brussels International Commercial Fair 


Special Correspondence to Office Appliances 


From April 5 to April 19 inclusive there was held in 
Brussels, Belgium, an international commercial fair, which 
was a success insofar as certain articles are concerned. 
Six typewriter companies exhibited, one from the United 
States—the Royal—and typewriter concerns in Belgium, 
France and Italy had a stall each, while two German firms 
were represented. New York had an adding machine, 
while Sweden also sent an exhibit in this line. There were 
various duplicating and printing machines and calculating 
appliances. 

Fountain pens are still holding their own in 
finding a ready 


Belgium, 


while steel pens and superfine pencils are 
market. Well known American firms are doing business 
in Belgium in these lines and it is claimed that prices com- 
pare well, quality considered, with European products. 
Ornamental appliances for desks in offices and reception 
rooms are selling well, while ornamental office furniture 
serving the combined purpose of day and evening use is 
also going well 

Dictation machines are going well, for they are classed as 
labor-saving appliances. The well- 
known firm recently advertised his make of machine and 
received an indignant letter from a shorthand typist asking 
if business was not sufficiently bad without his introducing 


his machine, which she evidently believed did typing by 


representative of a 


some mysterious means without a typist. 


labor-saving machinery is 


\ certain resistance against 
to be noted among the unemployed in 


scarcer.—LR 


Jelgium as jobs get 


—_—@———— 
Syndical Chamber Holds April Meeting 


The Syndical Chamber of Mecanography met on April 
After hearing the correspondence re- 
business, the meeting 
Merchants 


20 in Paris, France. 


taking care of current 
Emile Buhecker as president of the 
Committee. The granting of certain temporary 


having been determined as desirable under regulations, the 


port and 
elected 
subsidies 


creation of a special aid fund was deemed unnecessary. 
Mr. Lecuyer made a few remarks on the relations between 
sellers and concessioners which is apparently a difficult 
problem. Vice-President Queruel is working on a plan for 
a formula to insure good relations and establish a model to 
apply to the profession 

The assembly is again occupied with collective publicity. 
The difficulties of its realization are not insurmountable, 
but are numerous and sufficiently serious to merit thorough 
study. 

Mr. Haenn, ribbons, of Rouffach, was admitted to mem- 
bership on the representation of Mr. Priolet 

— — —~<G——— -- 


Woodstock Agent Appointed for Poland 
Distribution of the Woodstock typewriter in Poland has 
been assigned to Mr. Albin Zaborski, who has branches at 
Gdynia and Lodz. Mr. Zaborski has been in business since 


1906, originally specializing on drawing instruments. 
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Dodwell & Co. Take U. E. F. Agency in Ceylon 

Messrs. Dodwell & who for the past 
thirty years have represented Underwood interests in China 
and Japan with marked success, have now taken up the 


Company, Ltd., 





ROBINSON 


F. M. W. 


sale of Underwood Elliott Fisher products in Colombo, 
Ceylon 

The firm of Dodwell & Company, Ltd. has its roots very 
deeply in the soil of Far Eastern trade, their predecessors, 
Adamson, Bell & Co., having started in business in China 
in 1859. In 1891 they Dodwell, Carlill 
& Company, which in 1899 was converted into a corpora- 
tion—Dodwell & Company, Ltd. 

The Colombo branch of this firm came 
about 1903. The manager is H. H. Dulling, 
28 years’ commercial work in the 


were succee ded by 


into existence 
who has had 
experience in East. 
al merchants handling shipping and insur- 
dessicated coconut and Ceylon 


They are gener 
ance. They 
products in general, and also act as distributors for sev- 
eral well-known European and American manufacturers. 


export tea, 


In addition to this, they manage several tea, coconut and 
rubber estates 

The sale of UEFCO products in Ceylon is handled by a 
separate department under the immediate charge of F. M. 
W. Robinson, who has had considerable experience in 
office equipment selling. Mr. Robinson is well acquainted 
with marketing methods in the East, having spent many 
years in China before coming to Ceylon 

i EES 
Mimeographed Newspaper for Prison Use 
Che Irish 


and Parkhurst prisons are to 


that the convicts in Exeter 


be supplied in the future with 


Printer reports 
newspapers in foolscap size, produced on duplicating ma- 
chines. The newspaper will run summaries of world news, 
sports news, crossword puzzles, etc.—but no crime reports. 
It is the 
the plan to other prisons and places of detention, if the 


intention of the Prison Commissioners to extend 
new idea works out favorably. 
ies 
Turkish Import Quotas 
Commerce Reports] Quotas and restrictions on imports 
for the six months (April to September, 1933) have been 
established. A variety of American manufactures is free 
from import restrictions. During the new quota period 
the importation of a number of products is prohibited, 
including typewriters and calculating machines 
ee 
Paper Industry Thrives in Brazil 


| 


Commerce Reports] The Brazilian paper industry con- 


tinues to operate at a high level. Competition from na- 
tional producers and adverse exchange conditions still re- 
strict imports very largely to newsprint, safety paper for 


( he cks, 


toilet paper, high grade bonds and a few other lines 


ledgers, blotting paper, carbon paper and some 


33 


Wanderer-Werke Shows Encouraging Net Profit 

The meeting of the board of directors of Wanderer- 
Werke vorm. Winklhofer & Jaenicke Akt.-Ges., Schonau 
Chemnitz, Germany, took place on April 10. The annual 
balance sheet which was submitted to the board showed 
that after depreciation of RM 402.737.33, net profit 
amounted to RM 445.872.10. 

The Wanderer-Werke are busily occupied and during 
recent months additional workmen have been employed 
It is stated that the sale of Continental typewriters and 
bookkeeping machines has reached a satisfactory volume. 


—— 

First Spanish Typewriter Championship for Women 
Hispano Olivetti & Company have organized the first 
typewriting contest for women in Spain. The jury is com- 
posed of the following: Mr. Farreras i Duran, deputy of 
the Chamber of Catalogne; Mr. Joseph Garde, president 
of the Institute of Accounting Studies and Organization; 


Mr. Henri Tubau, journalist; Mr. Henri Marimon, national 





THREE GROUPS OF CONTESTANTS IN THE FIRST SPANISH 
TYPEWRITER CHAMPIONSHIP FOR WOMEN, CONDUCTED IN 
THE BARCELONA CHAMBER OF COMMERCE APRIL 14, 1933, 


UNDER THE DIRECTION OF MR. RAPHAEL BORI 


typewriting champion; Mr, Cosme Morales, commercial 
director, under the direction of Mr. Raphael Bori the in- 
itiator of the commercial contest. 

One hundred and twenty-five girls registered for the 
contest, the largest registration since the celebration of 
the Spanish championships. The trials were made at the 
Chamber of Commerce on April 14 in commemoration of 
the Republic. 

Classed as first was Miss Simone Vergues, born at Per- 
pignan but nationalized as a Spaniard, who wrote a net 
of 75.1 words per minute, and second was Miss Marie 
economist and politician of 
67.08 


secretary to the 
Cambo, 


Reixach, 


Catalogne, Mr. Francois with words per 


minute. 
Ee 
Scottish Distribution for Woodstock Typewriters 
Mr. L. Ruffe, 105, West Nile street, Glasgow, Scotland, 
has received the appointment of sole agent for Scotland 
from the Woodstock Typewriter Company, Ltd., London. 





34 
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Victor Safe & Equipment Company Moves to 
North Tonawanda 
On Thursday, May 1], the offices, personnel and ship- 


ping staff of The Victor Safe & Equipment Company 
started from Marietta, Ohio, to North Tonawanda, N. Y., 
near Buffal [The removal, completed on May 15, was 


made for the purpose of effecting certain important econo- 


mies It president, that the 


is explained by R. M. Tussing, 
expansion of the Victor business in the last several years 
has been largely on products that could not be made in the 
Marietta plant. He states that 


catalogue is being completed, showing many of these new 


at the present time a new 


rroducts. Following this, two additional ones will be re 


eased with more new items, all of which will be made in 


nawanda 
factories so widely apart does not mak« 


a tendency to retard shipments and 


Operating two 
nomy and has 
spec iallv-made pre ducts The step herein men 
tioned is one that the company has long considered. Now 
company will be at the source ot 
Much unnecessary shipping 


the main offices of the 
st of their manufacturing 


and delay will be avoided and traveling expenses will b« 


reduced Furthermore, the move increases the ability of 


the company to serve its customers. Railway connections 


are improved and air service is available, because the new 


factory 1s on an airmail route Overnight trucking will be 


many points. Improved and new products can 


} - ' 1 


ve completed in about halt the time heretofore required 


Victor safes and interior equipment, treasure chests and 
! 


burglary che be shipped from Marietta, 


sts will continue t 
mmunications that would normally reacl 


North 


Ohio, but all « 
Marietta, should now be sent to 


on 
New Loose Leaf House in Kansas City 


lwo former executives of the Irving-Pitt Manufacturins 


Company, Edward E. Douglas, for some years sales pre 
motion manager for Irving-Pitt, and William J. Glynn, for 
merly assistant credit and office manager of that concern, 
their capital and experience with those of 


George W Pearson of the 
Kansas City, Mo., and have 


Pearson Paper Box Company, 


rganized the Pearson-Doug 


las Company, of which Mr. Pearson is president, Mr: 
Douglas, vice-president, and Mr. Glynn, secretary-treas 
urs 

The new company will manufacture a full line of loos: 
leaf books for all purposes to be known as the “Con 


mander” line, and such specialties as catalogue covers, 


minute books, visibl 


unt re rd | oks, corporation 


record binders, in ring and prong types, book racks, office 


punches, machine accounting equipment, columnar sheets, 


columnar binders, work sheets, forms, supplies for the 


foregoing, etc. 
Messrs 


Irving-Pitt 


Glvnn, since the merger of the 


Wilson 


Douglas and 


Manufacturing Company with the 





FACTORY OF THE PEARSON-DOUGLAS 
COMPANY, INC KANSAS CITY, MO 
been connected te 


Jones Company four years ago, have 


spectively with New York and Chicago loose leaf houses. 


In the reorganization of the Pearson Company into the 
Pearson-Douglas Company, the capitalization has been in 
creased to $150,000. The general offices and factory are 
housed in a roomy and substantial three-story factory 
building at 2201-2205 Campbell street, Kansas City. Much 


new machinery is being added. It is expected that the 
ready before Fall 

——— 
Peterson Takes Charge of Sales and Advertising 


for Grand Rapids House 


] 


complete line will be 


Rapids Loose Leaf Binder Company of 


Mich " 


Peterson as sales and advertising manaver 


The Grand 
Grand Rapids, announces the appointment of Wil 
liam Walte: 
Mr. Peterson has had a long experienc 


field Ile has been with the Walter J 
counselor for the 


in the advertising 
Adver 


Rand 


i terson 
Agency, and Kemington 


of New York and Kalamazoo Loose Leaf Binder 


tising 
Company 
Company 


Leaf Binder Company, manu- 


The Grand Rapids Loos« 


facturers of record keeping systems, has introduced sev- 
eral new patented features and is now busy completing its 
sales force They state that a few desirable territories are 


still left Che company stresses exclusive representation 


When the dealerships 


; 
campaign to bring national 


are arranged, the company plans 


an advertising attention to 


their ultra modern equipment. 








JUNE, 1933 


L. C. Shonts Made a Burroughs Vice President 
had been a member of the board of 
\dding Machine ( 


of the corpora- 


L. C. Shonts, who 


directors of the Burroughs ompany since 


October, 1932, was elected a vice president 


tion at a meeting of the board of directors April 25 
Mr. Shonts is a native of lowa, and was graduated from 
lowa State College in 1908. His experience includes a 





L. C. SHONTS 


first in the electrical specialty 
United States Patent 


thorough business training, 
business; then as an examiner in the 
Office at Washington, D. C., from 


practice of law Mr. Shonts enlisted as a private in the 


which he entered the 


world war, and became a captain of artillery in France 


Returning from France, he served as secretary and patent 
an important farm implement company. In 


Rector, Hibben, Davis & 


counsel for 
1926 he 
McCauley, a Chicago legal firm 
—_—_ >>. —-——- 

Frank Ryan with Sanford Manufacturing Company 

Frank 
Milwaukee Chair Company, most of that period traveling 
to take an appointment 


became associated with 


Ryan, for twenty-three years salesman for the 


month 
with the Sanford Manufacturing Company, Chicago, for 


the south, resigned last 


the same territory, which was long covered by the late 
Roy Simpson 

Mr. Ryan left last week for a hurried trip over part of 
his field 

In a talk with a reporter for this journal, Mr. Ryan said: 
fluids 
There is a 


‘To change from selling chairs to selling writing 


and adhesives may impress you as a bit odd 








FRANK RYAN 


striking difference between the products, but in the main 


they are sold through the same distributors, and [I have 


long acquaintance with the southern dealers and to some 
extent with the Sanford line. You see, Roy Simpson and 
[ were old friends. We met on the road and in our homes 
that I got acquainted with the Sanford Com- 


pany’s products and policies. 


Through 
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“Of course, I was reluctant to break the long relation- 
ship with associates in the Milwaukee Chair Company, and 
to give up the fine old line. But—I am full of enthusiasm 
for the new work and anxious to create some new friends 
on the new mission.” 

Mr. Ryan's many friends will be interested in the change 
he has made. 

Office Appliances congratulates both him and the San- 
ford Company upon the combination. 

--——_—~<___— - 
I. B. M. Officers Elected 

At a meeting of the board of directors of the Inter- 
Machines Corporation, the following 
officers were re-elected: Thomas J. Watson, president; 
QO. E. Braitmayer, vice-president; W. F. Battin, comptrol- 
ler and treasurer; J. G. Phillips, secretary. F. W. Nichol 
was reappointed assistant to the president. 

For the three ended March 31, 
Business Corporation 
subsidiaries, of 


national Business 


1933, Inter- 
reported net 


months 
Machines 
from 


national 
earnings, including those foreign 
$1,502,206, after interest, 
mated Federal taxes, equivalent to $2.13 a share on 703,345 
This compares 


reserves, depreciation and esti- 
no-par capital shares now outstanding. 
with similar net earnings of $1,894,000 for the correspond- 
ing quarter of 1932, a decrease of $391,794. 
reported for the first quarter of 1932 were the greatest for 


Earnings as 


any quarter in the history of the company, but they would 
about $48,000 if the 
creased rate of Federal taxes, than undetermined, had been 


have been reduced by present in- 
in effect during that period. 

Earnings for the first quarter of 1933, however, showed 
an increase of $133,411 over those of the final quarter of 
1932, which amounted to $1.94 a share on the present cap- 
italization. 

ee 

Harry Olshan Takes New Quarters in Newark 

The Olshan Office Furniture Company, headed by Harry 
Olshan, is located at 12 Green street, Newark, N. J. This 
is a 

Mr. Olshan was connected with Max Blau & Sons and 
Herbert L. Farkas Company for about four years. He re- 
quests the trade to mail catalogues to the Olshan Office 
Furniture Company, 12 Green street, Newark, N. J. 


new business. 








EXCUSE US, PLEADS 





Error in Ames Item Last Month 
In the advertisement of Ames Supply Company, in the 
May number, reference was made to complete stock of 
parts, tools and latest patent grinding equipment in the 
service stations established in Atlanta, Boston and 
The Atlanta agency is the only one of the 


new 
Cleveland. 
three which has the grinding equipment, but the others 
carry complete stocks of platens, parts and tools for 
dealers in their sections. A correction in the copy was 
given us by the advertiser but was missed because of a 
slip in the office of this publication. 
.- = -——_——- 
San Francisco Stationers Executive Committee 
An item on page 41 of the May issue, listing the new 
officers and executive committee of the San Francisco Sta- 
listing the members of the 


Association erred in 


The executive committee consists of E. E. Cran- 


tioners 
latter. 
dall, Harry Stratford, James Patrick, Arthur Moench and 
Owen Bronson. Edward E. Wobber was reported re- 
elected president, and member of the executive committee. 
The name of the secretary-treasurer was stated incorrectly 
in our May item. It should have been given as Elton A. 
Woods. 

The error was due to inaccuracy in the information given 


our correspondent. 





Kiplinger Resi 
W 


Kiplinger 


; 


gns from A. B. D 


veal is 


ick Company 


ned May 1 


ut has made 1 





JOHN W 


Kiplinger 


He bewan his career 
ewriting He was thet 
KIPLINGER 
ipher and shorthand re 
i1s is secretary t i bu 
, inship next occupied 
ew tet den nst it | 
( at and b inch Mal 
depart ent se ( Smit! 
ind later was engaged in tl 
ited organization which 1 
s led his appointment as 
tt rona Adding Ma 
int s appointment wit! 


Chairs at A Century of Progress 


1] 


hind 


e Century I gress wlll the Johr 
} i { 1 t Cl i ne ne exhibit r I iT 
ture a ‘ sitior 
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OFFICE APPLIANCES 


Office Equipment Men Active in National Credit 
Men’s Association 


Severa en well known in the office equipment field 
iré iss iated with the National Associat I f Credit 
Men and are participants in the work of that ganization 
E. D. Ross, acting president of the ass ition, is a mem 
| f the Irwin-Hodson Company, stationers and ofhce 

juipment dealers t | rtland., (re | (y Kelloge a 

nbe f the Board of Directors, is connected with the 
Morris Sanford Company, commercial stationers at Cedar 


Rapids, Iowa, and L. W. Brigham of the Wahl Company, 
ago, heads the Stationery, Scl 1 and Ofhce Equip 
ent and Supply Manufacturers group at the Credit Con 
cress f Industr to be held in Milwaukee n June 20 
this being the trade group meeting day of the thirty-eighth 
innual 1 ntion of the National Ass itior Credit 
Men t be held at the Hot Schroeder n Milwaukee mn 
lune 19 t 3 inclusive 


Ray Manning Takes Pittsburgh for Smith-Corona 


On Mav 1, Ray | Manning of the | ( Smith and 
( na Typewriters, Inc., was appointed Pittsburgh man 
ger for that mpany Mr. Manning 1s we known 1n 
the typewriter and typewriter supplies field 

Just prior to his new appointment, he had been in the 
supplies divisior if the Smuith-Coror " ition, and 
at the head f that division In 1909, he vas with the 
Smith Premier in St. Paul In 1911 he wet with the 
femur n at Omaha and was with the Remington in Chi 





R. L 


MANNING 


1921 In 


Des 


ago in 1914 and in Moines as manager u 
1923, he went to New York, where he was nnected wit! 
the portable department of the Remingtor In 1925, he 
went with the I ( Smith-Corona rganization at the 
home fice in Syracuse and has now bee ransferred t 
Pittsburgl 

Mr. Manning qualifies as an old-timer in the typewriter 
usiness, in which he is an enviable re d 

Office Appliances extends its hearty g d wishes for hi 
su ess in the new eld 

Ir nnection with Mr. Manning's appointment it will 
nter his friends know that by May 15 the month’s 

ta f the Pittsburgh office had beet d This 1s 

tt rT t a fine start 


Nichol Visits European I. B. M. Offices 


| \\ Nichol, foreign manager and assistant to the 

esider International Business Machines Corporation, 
sailed on April 27 on a seven weeks’ visit to the principal 
Europeat hces of the mpany He was accompanied 
by R. A. Virgile, assistant toreign manage who will b« 
stationed in Paris as a company executive; J. F. Gormley, 
assistant to the comptroller, who wi ike his headquar 
ters lf Paris and Stepl in Furth, wl wi be assigned to 
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rganization I. 4 Elstob, general 
lausc hek, 
members of the party 


In Paris, Mr. Nich 


the managers of the 


the Austrian sales 


auditor, and Gustav engineer, are the other twe 
will preside over a meeting of all 
company’s organization in Europe, 


formulated for further expansion 


~~ 


Charts and Exhibits Clarify Annual Reports 


Metropolitan 


when plans will be 


Che Policyholders Service Bureau of the 


York City, 


pages showing how to us¢ 


Life Insurance Company, New has prepared a 


booklet of fifty-five diagrams, 


charts and other illustrations in simplifying and clarifying 
the facts contained in the annual reports of corporate en- 
terprises The information in this book is based on an 
analysis of reports of thirty-two organizations. It is stated 
that through the graphic method of presentation the aver- 
age mind can grasp information in a fraction of the time 


required to extract it from actual figures. Such facts as 


the growth of assets, earnings, sales production and orders 


received over a period of years are conveniently and clearly 


presented by the graphic method. Illustrations and photo- 
graphs also help to make the annual reports readable and 


to relieve the monotony of the printed page. Many things 


may be portrayed pictorially for the stockholder 


others may obtain 
Policyholders 


rk City. 


Chief executives, financial officers and 
copies of this publication by addressing the 
1 Madison avenue, New Y¢ 
EE 
Varityper Taken Over by Coxhead Corporation 


Ralph C. Cox 


Service Bureau, 


s we go to press word comes that the 


head Corporation has purchased Varityper Incorporated 


W. J 


, 
and general sales manager 


and all assets Hausman, formerly vice-president 
of Varityper Incorporated, con- 


With 


organization 


tinues as general manager of the Varityper division 


him are the key people of the Varityper 


Miss Lennon, M1 


manager; Joh 


Hausman’s assistant: Henry Reseh, fac- 


tory Ritz, service superintendent, and all 


the kev men of the staff, who are 


} 


Varityper mechanical 


veing recalled as rapidly as possible Mr. Hausman an 


nounces that the Varityper 


remains unchanged H« 


poli Vv pertaining to dealer sell 


ing representation believes the 


opportunity for dealers in Varityper sales to be greater 


than ever [The reorganization necessitated by the pur 


chase has been mpleted and the Varityper division is 


now established at 17 Park place, New Y ork, N. \ where 
the Coxhead (¢ rporation has been established for some 
time 


= 
Another Trio of Agents for Ames Supply Co. 


The Ames Supply Company of Chicago announces three 


agents of ability and experience who are members 





LOUIS SANTANGELO 


1. R. WINDER 


Chey are J. Winder, Winder’s 
524 South Spring street, Los An- 


the \mes 


Platen Service (¢ 


organization 


ompany, 


37 


veles, Calif.; Louis Santangelo, successor to J. S. Stahl of 
J. S. Stahl & Company, 926 Seventeenth street, Denver, 
Colo., and Ramon Pelayo of Ramon Pelayo y Cia., Mexico, 


D. F. 


these three service stations and a complete stock of plat- 


Ames patented grinding equipment is installed at 


ens, parts, tools and supplies is available. 
After early years of training as a machinist, Mr. Winder 
conceived the idea of entering the platen grinding busi- 


ness. His equipment, when he started several years ago, 


was somewhat crude By carefully examining the old 





RAMON PELAYO 


platens sent in for recovering he reached the conclusion 
that a better rubber and equipment were necessary to give 
the typewriter dealers the best. He made inquiry in the 
R. Ames called on Mr. Winder 


Arrange- 


trade and as a result, A. 


during a visit to Los Angeles a few years ago 


ments were made so that one of the Ames Supply Com- 
pany’s patented grinding machines was installed and Mr. 
Winder’s ideal was attained. 

Louis Santangelo—“Louie” to a wide circle of friends— 
started in the typewriter business at the age of fifteen as 
S. Stahl & Co., typewriter dealers of 
Soon he 


mechanism of typewriters, glimpsed something of the fu- 


an errand boy for J 
Denver, Colorado. began to be interested in the 


ture of the business and resolved some day to own a 
typewriter shop, not foresecing that he would be successor 
to J. S. Stahl on the latter’s retirement on June 1, 1920. 
Mr. Santangelo’s slogan is, “Treat them right and they 
will come back, whether it is a five cent or a hundred 
dollar sale.” 

J. S. Stahl & Co, have 


1885, and were among the 


been established in Denver since 
first typewriter dealers in the 
The machines first handled included the Cali- 
yvraph, New Century, Yost and i914 the 
company added the Monroe calculating machine to its line, 
and today are glad of the fact that they are Rocky Moun- 


country 
Densmore In 


tain distributors for the Ames Supply Company 

Ramon Pelayo of Mexico City, Mexico, entered the type- 
writer business in 1904 at the age of seventeen, when he 
went to Ilion, N. Y., to learn typewriter repairing at the 
Remington works. Later he worked in the company’s New 
York City shop. He 
connected with the Remington organization for five years 
In 1909 he mad New York, where he 
worked for a year with the American Writing 
familiar with other type- 


returned to Mexico, where he was 


another trip to 
Machine 
Company in order to become 
writers. He also worked for a short time with the Under- 
wood Typewriter Company. 

In January, 1910, Mr. Pelayo started in business for him- 
self and now sells.a full line of rebuilt typewriters, main- 
tains an up-to-date repair shop, and states that he has the 
most complete stock of typewriter parts to be found in 


the Republic of Mexico. As representative of the Ames 
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Better Overseas Trade Comi 
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Supply Company Mz 1) sa iys maintain ng 
his stock of parts, t sand suy ‘ ind to turn out first hat even export managers who are well along in years 
lass work at all times live t see a better verseas sales pportunity than 
- ; iny of them can remember is the opinion of A. C. Mar 
Chicago Royal Office Established in New Home juardt, export manager of The Conklin Pen Company, 
During the t month the Chicago branch office of the who has just returned from Europ 
Royal Ty any has ttling itself in its Mr. Marquardt sailed for Europe early in January. H¢ 
new quart n the s¢ nd he Butier building has visited Conklin distributors and dealers in France, 
437 West and t t Spa and airy, with the Spain, Portugal, Italy, Switzerland, Holland, B ium and 
at us d i ‘ nh as ent service, sales the British Isles 
d ! é ind genera fice, divided ‘Of all European countries Spain is tl é irket t 
ra ' the ia ers are ittractive 
ne ead | ] 
! t t the ¢, A. W. Barlow, | 
\ er, has a privat e. Paul W. Jones 
| us as his office in the southwest corner 
fr \ ‘ eads into a sales meeting m where 
Mi lor sions regular vith his sales staft 
ay ne c are the st ms, the serv and 
! t ( nts, and the repair and rebuilding d 
urt t : stock 1 s equipped with ste | 
he acity I itt I hundred typewriters 
Phe and receiving m which is used tor 
t g l nes has a ca} t f up to twelve hun- 
di l ; he sery e ( irtment s con pletely 
ind d lL. Wortl particular note is the 
vhe ichines are ned before being re 
\ ssl ns, one for cleaning wit 
" he gr, mplete the worl 
, A. C. MARQUARDT 
il i i me ! 1 soap § ut n The 
. Ss util system dav tor American ¢ ds, savs Mri Ma juardt ‘Conse 
} f +} ( hicag : 7 1 } . 
1ently all the American salesmen in Eur are working 
. - tive during the past n Spain and the Spanish purchasing agent is getting such 
, re] t tl ° department IS i s¢ ling as he never before experienced 
Ire te positions a month Generally the entire European market is in slightly 
eneral business of the branch has _ petter shape than heretofore,” says Mr. Marquardt. “They 
nsidera t, necessitating an are quite definitely making constructive progress and the 
! ‘ S ‘ \ f former Royal outlook, all things considered, is far from depressing to 
. I. One t these the American exportet 
. e Machi Day quota the second Mr Marquardt states that the erseas business of The 
ntl ne Ut er Royal met Conklin Pen Company is maintaining its wonted volume, 
' - rit are Harry Stein vith excellent prospects for a far better 1933 total than in 
! | M 1 | 3 \ newcomer to the recent vears 
fT . H l Wa vith L. ¢ Smith & = —- 
’ Electric “Advertising and Mailing Room” 
_ at A Century of Progress 
Henderson Now in Charge of Ditto Sales \s a feature of their impressive display, which is a part 
K. M. H has be named vice-president ir the Central Station Industries exhibit in the Electrical 
ara f f Ditt 1 rporated, Chicag nanu Building at the Century of Progress, the Commonwealth 
la i} it sa | 1es Mr. Hender- Edison mpany tf Chicag shows the applicat n of elec- 
tricity to the equipment of an “advertising let and mail- 
ng r 
[The room is small but the machines with which it is 
equipped are arranged to show the various operations in 
| gical sequence 
The display consists of an Art Metal linoleum top steel 
desk, Dictaphone, Auto Typist, Electromatic typewriter, 
Setotype, Multigraph folder, Graphotype, Addressograph, 
ind Pitney Bowes mailing machine and a Carrier air con- 
ditioning apparatus. 
Along the wall from this exhibit are shown in miniature, 
to demonstrate the most recent development in the appli- 
ition of electricity, models of stores of various types and 
the operating room of a hospital 
Spread along the entire front opposite these displays 1s 
1 diorama, a three dimensional scenic representation show- 
K M HENDERSON g the devel pment ot electricity from a mountain stream 
t e application for all usage in the city 
' it ( y { rteen year All objects are in perfect perspective Chere is a great 
| ‘ e; president, and p swee f country showing hills and vallevs, farms, farm 
1 ( roduction manage houses, a miniature city with tall buildings, factories and 
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residences, railways, subways, street lighting, etc. This 
and other features of the Central Station Industries ex- 
hibit will make it one of the particularly impressive sights 
at the exposition. 
— 
New York Stationers Hold Meeting 

A large attendance greeted President W. L. Jaques as 
he called the meeting of the New York Stationers Associa- 
tion to order on May 23. 
Neary reported on the coming convention at 
Cincinnati to the effect that the new Government policy 
will probably enable the National Association to act more 
Word from Chairman Fry, 


James E 


freely than heretofore head 
of the convention committee, stated that already the larg- 
est pre-convention registration had been booked. 

Executive Secretary W. H. Greenleaf reported on the 
progress of the zone plan and the installation and opera- 
tion of the necessary machinery to do the job. 

The sales tax was discussed, and then the meeting was 
opened to general discussions, complaints, etc. 

Mr. Frank suggested that now is the time to prepare 
customers for the inevitable rise in prices. He advised the 
use of a rubber stamp on every bill and invoice, “Prices 
subject to change without notice.” 

Sam Libien spoke on the moral obligations of members. 

Mr. Tanner, who was complimented by the chair for his 
work in Zone 3, suggested that every member look into 
his own ledger to see if it would not be profitable for him 
to help stabilize prices. 

Mr. Frank said this subject was ably and forcefully pre- 
sented by C. H 
before the meeting of the Second Regional District, and 


Everly of Office Appliances in an address 
read portions of Mr. Everly’s remarks. 

Boston Stationers Hold May Meeting 
On May 8, the Boston Stationers Association held their 
at the Norfolk Country Club, Islington, 
The afternoon was devoted to golf and the meeting 
Jim Towhill of the James 


meeting for May 
Mass 
and dinner started at 6:30 P. M. 
T. Towhill Company was in charge of the meeting, which 
was an emphatic success. 

Woodland Country 
President Cowan will 


The next meeting will be held at 
Club, Newton, Mass., on June 12. 
report on the results of the National Convention, and a 
challenge golf match will be played between the New Eng- 
land Travelers Club and the Boston Stationers Association. 

— a 
Chicago Typewriter Men Discuss Prices 

\ lively and interesting meeting of the Chicago Type- 
writer and Office Machine Dealers Association was held 
on the evening of May 9 at the Elks club. The price situa- 
tion, department store competition, etc., were discussed. 
It will be 
and a big 


The coming picnic was also given attention. 
held at 
turn-out is expected. 
National 
August will be taken up and effective work will be started 


Morton Grove on Saturday, June 17, 


Plans for the Association’s meeting here in 


at the meeting early this month. 
SS ee 

Seattle House Disposes of Two Big Retail Stocks 

The Desk Exchange, Arthur M. Hansen, president, re- 
cently purchased from the receiver of the Seattle West- 
Made Desk Company its stock of desks, and is selling 
along with the stock of the Seattle Office Equip- 
The two 


stocks are being sold through the store of the Desk Ex- 


them, 


ment Company, procured from the assignee 


change, 612 Fourth avenue, and an additional store at 1017 
Second avenue—the location of the West-Made Desk Com- 


pany.—_CML 
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The Guest Book 

H. E. Russell, Des Moines, Ia., spent a short time in this 
office on May 8 Mr. Russell, who is a leading office ma- 
chine dealer in his city and is active in the work of the 
National Association of Typewriter and Office Machine 
Dealers, reports improving business prospects with ad- 
vancing commodity prices and signs of growing industrial 
activity. He hopes to be present at the annual meeting of 
the National Association to be held in Chicago this sum- 
mer. 

C. A. Netzhammer, sales manager, Northwestern Fur- 
niture Company, Milwaukee, Wisc., was a visitor on May 
17. He spoke interestingly of some of the means em- 


ployed by his company to encourage sales during dull 


times. In the Office Furniture section is a resume of an 
address made by Mr. Netzhammer at the recent annual 
convention of the Illinois Booksellers and Stationers As- 
sociation. 

Milo M. Harding, of the Milo Harding Company, Los 
Angeles, manufacturers of duplicating machines and sup- 
plies, called on May 18. 
would take him at least as far east as Harrisburg, Penna., 
and possibly to New York. 


He was on a business trip which 


Mr. Harding expressed him- 
self as quite gratified at the outlook and the increase in 
business which he has experienced. 

J. Coleman Walker, who operates the Office Supply Com- 
pany at St. Louis, Mo., signed The Guest Book on May 8. 
Although he operates a retail business, his field of opera- 
While in Chi- 


cago he called on some of his regular customers. 


tion is not restricted closely by geography. 


es 
A Pre-Exposition Contest 

The cities of the Northwest section of the United States 
are going to hold a Northwest Exposition soon and a num- 
ber of office supply houses participated in a pre-exposition 
“What 
Product I Would Like to See Demonstrated at the Com- 
ing Northwest Exposition and Why.” 


contest with cash awards for the best papers on 


Among the participants in this field were the Crescent 
Office Supply Company, Lowman & Hanford, Remington 
Rand Business Service, Seattle West-Made Desk Company, 
DeVoss Desk Company, Burroughs Adding Machine Com- 
pany, Gardner Adding and Accounting Machine Company, 
Monroe Calculating Machine Company, Filedex Bureau, 
Dando Equipment Company, Underwood Elliott Fisher 
Company, Trick & Murray, H. & M. Ribbon & Carbon 
Company, Ruggles Stationery Company and the Western 
Office Supply Company. 

Prizes of $25, $15 and $7.50 in cash were given for the 
best essays anent the office supply firms and products. At 
the forthcoming show a large section will be devoted to 
booths and displays in the office equipment field —CML 

oudniitiindiiaies 


M. B. Cook Company at Century of Progress 
The M. B. Cook Company of Chicago, who handle the 
Beaver brand of typewriter ribbons and carbon papers, 
are presenting their lines at A Century of Progress expo- 
sition, where they have an interesting display in the Gen- 
eral Exhibits building. The name of this company was 
inadvertently omitted from a previous list. 


EO 


Erroneous Rumor Corrected 
Office Appliances is informed that a report circulated in 
the East to the effect that the American Writing Machine 
Company is closing its branches is false. Some stores 
have been closed, but there is no plan under consideration 


to close stores now operating. 
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Meetings--Conventions--Dinners 


; . ic ic ; nan snol +} enh e « Sell ' mmen 
Second Regional District Annual Meeting pany, spoke on the subject of Selling. He recommended 

I , M oO \ . iio} , a study of buving habits and suggested goings back t 

nm t . 1} f nT [ ! Ss, W published a 7 1} 

" “ me a : ‘ . ;, ; =e fundamentals [Two things will cause more s¢ ne \ 
brief outline of the events of the regional meeting of Dis desire or need to make more money and a love of serv 
trict N Z held it Bufttal . N \ I April 24 We have cé Have a real desire t d s mething TOT the other 
pleasure 9 pr e furthers d ta tel W Needed goods and needed ScTVIC¢ W i produce 

> ' ' ’ | re saies 
ter ‘ me ry < ! ( vert ! H eischner wi 1 

Vite . ‘ INCE na , ; , (,ene ral \Mlanager (sarvil said wi art ontronte d with 

| +} ‘ pins +} dict ‘ licl : 
utlined I e ¢ t establish an ad the necessity for a new method of thinking We must 

rv ' for t regional ¢ nor, composed of one iy the price for survival in business. He compared the 

-_ the rtant cities in the re , stationery industry to that of banking, which had similar 

Meg DT blen s ind i like condition New nrms sh uld not be 
e then int H. C. Fa f the Western New Yor p! | siege . 

, il wed tf start in business unless there is assurance ol 
( rec \ " ‘ spoke t ( redits tle declared ibilitv to arry oO! Things are going t by better, but 
that ‘ haractet ipacity ar d ninat cial Ww will not have vained what we sh ule ur less Wt yet 
ind cy fact We should think of business in terms ur houses mM rdet ; 

‘ At the conclusion of Mr. Garvin’s remarks, the ques 

it net } fit and not \ ume a me He utlined the for : 
of tion box was opened and a general discussion of the 
matior f redit groups and thei peration and empha : : 
“thy problems presented followed The questions were per- 
ed i ‘ ad t ening new accounts He * 
- nent and to the point. Some ot them were as iollows 
tor l 1 I t collection agencies : . : : : 
; 1 tl HLiow can | reduce my loose leaf line My stock over 
, =? nd in closing urge hat proper 
‘) = we %. aps, creating a large inventory which is unprofitable. Is 
ipita il I ‘ 1 1 itter I I estigatior as 1 ated t t tair for wl le sale or jobber to sell direct 1 competi 
redit tio! witl the legitimate dealer What can he done t 
: , : , ndaven ‘ fact . om selling to cons a? 
\. L. Schwart if the New York State Assembly, dis op certain manutacturer from selling nsumetr 
; ; ; Should manufacturers allow new firms to start in business 
sse he re iles tax just t he tax, | said, ‘ ‘ 
, , i” : it this time How can we overcome the fountain pen re 
am 0 ee +} . , +} , : 

wide a ed and ‘ es who spend the mos pair evi Time spent on pens with life time guarantees 

pay é he deficit had to be covered by taxation and no service charge possible When a manutfacturet 
. 1] : ‘ 1 »} ‘ ’ ‘a 
—_ ' ssue, and is only one per cent Mr sells a new firm in a city and the firm goes bankrupt, who 
Sos 7 ;, should be responsible for the bankrupt stock 
i ed ft xempt ! I utiined th meti 1 ' : 
, ' — — } F Harry Tompkins presented the report ot the nominating 
ay committes For regional wovernor, ( M. Dunn of the 
‘ ‘ ’ ’ heed 
al xter ‘ sCcuSSIOT | i ! 
: ; wales TS ee Geer-Dunn Company, Jamestown, N. \ Mr. Dunn in a 
t the iv Va t pia tax ! ne per cent on sales aS a j ¢ 
ca vs . . few words accepted and asked tor the « peration and 

’ , ril ? 1 

_ patey Us : oe support of the membership, promising to do his best to 

Mou f Toront itlined tl xperier i , , , 

, ; . ony _aren advance the work of the district 
( ay ’ , } nodling sal ' . ‘ 

; —s : S ¢ aa : Lsover! I Hi elschet expressed nis sit a | ippreciation 

O)n 1 t ' the 7 val gover? t Ss instruct t Dp . 

' ne was i icted 1 “I f the help given him by members and mimittees in car 
P o , eli — " ‘ —_ " 
nt ; utline w Ss ar neans to go I , , a 
i ti i) ind mean t ve rving on the w rk during his term ot ‘ 
ti ‘ t ! the tax ind re] rt t rewl nal members . 
co oe :' boot Annual Dinner 
i | t Rochester, Uri Doolittle of Syracuss 
, = ; his nt was held in th erra rool f tl Hotel 
ind Fred Dennis ot Butta were appointed a nominating wd is held e 1 e ; 
» ot : 1 statier There was a fine attendanc« ind a delightful 
< . he narne i the next regional gov 
spirit f ¢ d will Governor Hoelscher spoke briefly, 
rt l | 
+} cs +} tt h aie encl <- 
’ j anking Oomimitt« whi mad uch <¢ ne m ting 

( H I rt (ihe \} pliances Was Int! duced and ’ hey ; ; ; sia 

Ave vddr n the subject of “What I Find in My possibl He made suggestions to employers, to manu 
rave He referred to the subject of competition and facturers’ salesmen and others, and introduced as toast 

tl { \ if ss ¢ uld | ri\ ] S t " } 
| : i 1 W ( iddr« 1d ce given ue =e ubje master, Peter J Murett« t Buffalo, who agreed to pinch 
ind its ul ect, meeting competitor e said that he : 
‘ : : : ~- hit for Fred Dennis, who was to have acted, but had been 
found travels special sales, special prices and al , 

’ ‘ ‘ ] ] ; +h . ' " > 
nd rt spe il deals He found, he said, that the sta suddenly called out of town the Monday previous [he 
net trad ke some thers, is under a misconceptio1 toastmaster first called for a rising vote f thanks to Lou 
+} true 1 : +} met . . , 
caning A he word competition, It means Hoelscher, the retiring governor, and the response must 
tting tiie u I ss DY some rea n that gives you pret . 

: 1 : . have been a satisfaction to Governor Hoelscher for it was 

! in a price it will not produce a profit 
my yy is forcing prices down. not the con tremendous in quantity and quality Che toastmaster then 

I the naustryv t« stop them fre m 2 pre sented ( M Dunn, the ¢ yvernor elect. who expressed 

TOW his appreciation of the honor conterred upon him and 

he present ndition of the industry may be likened , 

yr oe realization f his responsibilities He extended an in 

that ta trean n whict il struction has appeared 
Bacl tt bstruction t buvine there is accumulatir vitation to the convention to meet next vear at Jamestown 

ent ind that 1s growing all the time A lack of Che following men were then presented to the gathering 
7; | } r . . ’ ' > 
‘ evident everywhere and a tavorable in and especially welcomed scar Besser, dean of Buffalo 
eral business w il in vening in the bar , , 
yer , ; stationers: Jack Condit, dean of the traveling men in the 
er | i demand ‘ \ 
' ' “po district Rob ( Stic ! nes Ol ‘ sts 
| n, the speaker said Relieve in the zood I I ranston and James Moir, Canadian guests; 
you | ’ nly 2g ds that vou can believe in By Uri Doolittle and Harry Tompkins, former governors of 
eve mn the hr you work tor and your ability t get the district, and Richard Lockwood of Buffak who had 
nnastea R, that |} ‘ j } ld ¢ ' 
é Believe it honest ¢ s can be so t ones , 
. . » as ; , ld h ‘ d nea vreat deal to mak« the meeting p ssible 
eopl vy honest methods Believe in working, not wait ’ , iM 
; hae oaume marks by General Man: Garvit 
Beli n laughing, not weeping Beheve in boost \tte me remark y venera inager Garvin, the 
not ki king Believe that an order todav is worth toastmaster presented Mike Morgan, president of the Em 
I eve that! in 1s ked until he ha pire State Travelers ( lub, who had worked diligently to 
ell ’ ‘ , , 
help make the meeting successful 
i \\ 5s an I ) i l | al cnin 
~~ om eal and € ope ‘ Che entertainment of the evening, under the able direc 
— , a6 } 7 ” " 
é ge brous it a general discussior ‘ f , 
B BSRCIAS Give ion of Art Llord, was then allowed to proceed 
i Lentra ed | ation for the H Iding I 
> iM = ~~ lecided Some Personals 
na ting Wesirable t Was decides t continuse 
: , When it was time to start the grand march of the dig 
‘ ” ‘ ‘ ity Of the governor nitaries to be seated at the head table for the dinner, no 


\i ns t The Victor Safe & Equipment Con ne could find Charlie Garvin He was finally located in 








JUNE, 19 
his room He had lain down and dropped orn te sleep. 
\ silent toast to Millington Lockwood and Harry Wil 
liams at dinner 
Reg Tussing arrived in the morning on a sleeper 
When he was wanted for his place on the program he was 
found in bed resting up from the trip.—Railroad unknown 
Horace Van Dorn says he is going to take some lessons 
in how to play bridge from Eddie Knapp and Charlie 
Eve rly 
Never any trouble find Harry Tompkins of Rochester 
‘Old Faithful”—alwavys right there in the front row on 
the } b 
[The “Buzzards Club” on the eleventh floor proved a 
sound means of preventing wandering around Che gang 
was there all the tim Some club. Hats off to Buffalo 
Harry Tehan and Lee Paddock ran a close race in see 
ng which one suuld do the most for somebody els¢ Sery 
ice is the word. Early or late. 
Charlie Ramsey takes his bridge seriously even when 
Mrs. Ramsey is on the trip with him 
If you want to hear “The Maple Leaf Forever” sung as 
it should be, get Clint Rowell to sing it Even our Cana 
dian friends admit it 
Art Shearman and Vic Johnson gave a fine example of 
being here, there and everywhere at the same time Some 
one wanted to know if they were training for a six-day 
race 
In the discussion of the new sales tax some one wanted 
to know if Ted Caswell was a lawyer. No, was the reply, 
he’s a Bostonian, and they inherit bull terrier tenacity 
Chev want laws with “teeth” in ’em 
The Registration 
Abrams, A. B Modern Stationer, Devine, Fred O Devine & Co 
New York Inc Buffalo 
tesser, Irving, Bessers, In Buf Doolittle Uri, Chamberlain, Syra 
fal cuse 
Binghar if ( Boor & Peas Dunn, Cc M Geer-Dunn Co 
( New York Jamestow! 
Boswortl t J 1 Le Sor Dwyer, John B F. S. Webster 
Rochester Boston, Mass 
Caswell, F. H., F. S. Webster, Bos Eaton, R. W., Eaton Office Supply, 
on, Mass Buffalo 
Christmann, Chas D Eagle Sta Edelhoff, Arthur 8S., General Pen 
tionery, Buffalo cil, New York 
Crandall Horace Piersor Bros Elsaesser Albert Otto Ulbrich 
Binghamton Buffalo 
Cranston, R. S., Brown Br Ltd Everly, ¢ H Office Appliances, 
Toronto, Ont., Car New York 
Cross, Fred, Saugerties B kbook Funke, Carl E Geo. H. Courter 
Co Saugerties Inc., Niagara Falls 
Davis, R. J., Whiting Paper Co Geisendorf, E. H., Eagle Stationery 
New York Buffalo 


Hamlin, G. E Book Co., 
Syracuse 
Harden, W 
ton, Mass 
Heald, J. A., 
Jamestown 
Hefner, Leo A., 
tionery, Buffalo 
Heinrich, K. C., Naramore-Heinrich 
Co., Rochester 
Henry, Merle F 
book Co., Saugerties 
Hoelscher, L. H., Hoelscher Sta 


, McMillan 
R., Z & W Crane, Dal 
Monarch Stationery, 
Hoelscher Sta- 


, Saugerties Blank 


tionery, Buffalo 

Hoelscher, J. T., Hoelscher Sta 
tionery, Buffalo 

Howard, R. W Rochester News 
Co., Rochester 

Johnson, Vic., Wilson-Jones Co., 
New York 

Jones, John A., Jamestown Metal 
Desk, Jamestown 

Killeen, F. J., Buckeye Ribbon & 
Carbon, Buffalo 

Klemer, Edward F., The Buffalo 
News Co., Buffalo 

Knapp, E. H., The Victor Safe & 


Ohio 
Laux & 


Marietta, 
Laux, August, A. J 
Lockport 
Lipman, Chas. W Geo. B 
Co., Cambridge, Mass 
Lockwood, R. B., Millington 
Inc., Buffalo 
Lutz, Geo. F Ryan 
Buffalo 
Macke, R. C 


Equipt., 
Co., 


Graff 
Lock 
wood, 


& Williams, 


Macke-Williamson 


Stat. Co., Rochester 

Mankin, H. R., Geyer Stationery, 
New York 

Martin, R. C Boorum & Pease 
Co., New York 

Miller, W. H., Otto Ulbrich, Buf 
falo 

Milne, R. C., R. C. Milne, Inc., 
Niagara Falls, N. Y 

Moir, J. E., Brown Bros., Ltd., 
Toronto, Ont., Can 

Moloughney, J., L. E. Waterman 
Co., New York 

Morgan, Mark T., Eberhard Faber 
Pencil, Brooklyn 

Murrett, Peter J., Ryan & Wil- 


Buffalo 


liams, 
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McEvoy, Acco Products, 


Long Island City 


Jerry, 


McLeod, Jim, Russia Cement Co., 
Syracuse 

Nichols, W P., Weis Mfg. Co., 
Monroe, Mich 

Oakleaf, E. M., F. H. Oakleaf Co., 
Olean, N. Y 

Paddock, L. Charles, Acco Prod- 
ucts, Inc., Long Island City 

Parrot, Norman, Joseph Dixon 


Crucible Co., Jersey City, N. J 


Pohnke, Geo. C., Stationers Loose 
Leaf Co., Milwaukee, Wisc 

Preston, A. G., Utica Office Sup 
ply, Utica 

Priesing, C. W The Wahl Co., 
Chicago, Il 

Ramsey, C. H., Everready Calendar, 
Jersey City, N. J 

Reitzel, P., Boorum & Pease Co., 
New York 


Reynell, C. E., Oxford Filing Sup 


ply, Brooklyn 

Rider, J. B., Duggan-Rider Co., 
Erie, Penna 

Rowell, Clayton F., Scripto Mfg 
Co., Atlanta, Ga 

Sanner, H. F., Duggan-Rider, Erie, 
Penna 


Shearman, Arthur C., Wilson-Jones 


Co., New York 

Sleght, Carlton M., C. M. Sleght 
Co., Batavia 

Stensrud, H. O., W. A. Sheaffer 
Pen Co., New York 

Tehan, Harry, Chas. M. Higgins 
Co., Brooklyn 

Thompson, W. G., Onondaga Of- 
fice Equipt., Syracuse 

Tompkins, Harry A., Scrantoms, 
Inc., Rochester 


Tussing, R. M., Victor 
Equipt., Marietta, O 


Safe & 


Van Dorn, H. B., Dixon Crucible, 
Jersey City, N. J 

Wadsworth, Chas., American Pen- 
cil Co., Hoboken, N. J 

Wallace, W. H., Bainbridge, Kimp 
ton & Haupt, New York 

Wentworth, Walter A., F. 8. Web 
ster, Boston, Mass 

Whipple, Howard, Millington Lock- 
wood, Inc., Buffalo 

Wood, Walter, Pierson Bros., 


Binghamton 





SECOND REGIONAL DISTRICT 


DINNER, HOTEL STATLER, 


Buffalo, 


BUFFALO, 


N 


N. Y., APRIL 24, 1933 (Photo by 


King Photographing Company, 








Illinois 








Booksellers and Stationers Hold 
Important Meeting 


| 


ksellers and Stationers Association held 
nnual meeting at the Elks Club in Joliet 
Wednesday, May 9 and 10. President 
ed. The officers elected for the ensuing 
nt, J. W. Sutton, Woodbury Book Com 
e-president, book division, Fred Tracht, 
igo Bookstore, Chicago; vice-president, 
n, S. W. Beck, Elgin; second vice-presi 
s, A. C. McClurg & Company, Chicago 
I \. Nichols, 202 South Mathews 
in the execut mmittee, R. H. Lewis, 
icturing ( inv, Chica and John 
Carroll, Gales irg 
thanked the entire Joliet convention 
ecially tl hairman, A. J. Markelz 
ded to al cturers, publishers and 
ind also to manufacturers extending 
ludis e Dennison Manufacturing 
lay root l ations; the Gibson Art 
hestra at tl dance: Hall Bros.. Ine 
the 1 Ity dinner; Joliet Calendar 
ention bads The Volland Company 
nt t Rustcraft, Inc., for banquet 
7 1 ( pany for bridge prizes 
irne & Noble for the presence i 
the speakers Thanks were extended to 
ind co esponsible for the su 
ition and for the excellence of the con 
e Hotel | Joliet and the Joliet Elks 
ent on 1 d as being opposed to the 

























































CONVENTION SNAPSHOTS Top 


row, left to right: Mr. and Mrs. N. L 
Pearce, T. W. Norris, H. H. Fried 
lander, John G. Burgess, Bill Smith, 
Mr and Mrs Netzhammer Second 
row, left to right J. C. Krueger, 
Karl E. Castle, E. Benson, T. J 
Leonard, J. B. Holmes, Mrs. Lilja, 
Mrs. H. H. Friedlander, Mr. Hanson, 


Mrs. Jess Sutton and Homer Jacquin 
Third row, left to right E. R. Peter 
son, R R. Alderman, George Cor 
mack, Harold Beadle, W. A. Stempel 
and D. H. Sparks. Bottom row, left 
to right: Paul Barrett, E. A. Nichols, 
Jim Pryor, Fred Robb, Bill Smith 
and Harry H. Chumley 
alleged unethical practices of a certain company and in- 
structed the secretary to write a letter to that company 
expressing the attitude of the association. The association 
favored the policy of manufacturers showing list prices in 
their catalogues. 
\ resolution was passed expressing sorrow at the passing 
f Elmer Ericson 
Che convention was held in two spacious rooms of the 
Elks Club, one room housing the meeting and the other, 
the exhibits 
The convention opened with an invocation by the Rev 
\V. H. Macpherson, followed by the formal welcome of the 
city and response by Frank Garland 
Reports of officers were followed by an address on Ad- 
vertising, the Dynamo of Civic and Commercial Life, by 


\ndrew N. Fox, former president of the Executives Club. 


\t noon a luncheon was served in one restaurant for the 


manufacturers’ representatives and in another for dealers, 


both at the Hotel Louis Joliet. The ladies enjoyed a bridge 
luncheon at the Joliet Country Club 

In the afternoon, Mr. Bennington, a public accountant 
f Scovill, Wellington & Company, Chicago, presented a 


timely address on “Just How You and I Stand.” He ad 


vised all dealers to know more about their merchandise and 


to know themselves, analyze sales and service into depart- 
ments, etc 

Robert H. Wilson of the Chicago Herald & Examiner’s 
book department spoke on Books and the Influence of the 
Book Dealer. Mr. Garland of Champaign made reply 

Miss Marjorie Barrows, editor of Child’s Life, gave a fine 
address on Books for Children 

On Tuesday evening there was a “new deal” dinner with 
interesting entertainment and dancing, the room being 


decorated as an old hayloft 
On Wednesday 
were given, including those of Harry Deutsch, window ex- 


the 


morning several interesting addresses 


Manufacturing Company, Chicago, 


the 


Dennison 
\. Netzhammer of 
Milwaukee 


in 


pert oT 


by ( Northwestern Furniture 
of Mr 


section ot 


and 
Netzhammer’s fine 
the 


Company, \ resume 


address appears the furniture present 


number 
Phe 


covered in word and diagram by Harold E 


subject of visible indexes and equipment was ably 
Hawkins, vice- 
Loose Leaf 


be 


president and sales manager of the Stationers’ 
Mr. Hawkins’ 


f an article ina 


Company, Milwaukee remarks will re- 


viewed in the form « future issue 
Another speech, The Quest Eternal, by Henry N. Tolles, 
Sheldon School, held the of the 


in the 


president of the interest 


audience until luncheon, and afternoon by special 


request, Mr. Tolles spoke again 
Che final business session took place on Wednesday aft 
ernoon. Committee reports and resolutions were heard 


was instructed to 
the staff 


On motion, the secretary 
cast a ballot 
as recommended by the nominating committee 

Before adjournment, Mr. Tolles again addressed the con- 


and approved. 


white unanimously electing official 


vention on the general subject of salesmanship 











On Wednesday a considerable party were taken in auto 
mobiles to the new prison at Statesvill 

held Wednesday 
the ballroom of the Hotel Louis Joliet Che 
luded John F. Carroll, 
duced the 1934 officers 


entitled A 


Che annual banquet was evening in 


spc ake rs in- 
who wielded the gavel and intr: 
} 


by William 


who 


Remarks were mad¢ 


R. Barnes, Father’s Return Mr Barnes, 
is one of the 
New York Captain Gorby, 


\ Century of Progress, 


organizers of the association, came on trom 
assistant to the president of 
gave an inspiring address on the 
n, while vocal musk 


Aurora, I]! 


ming Century of Progress Expositi 


Mr. and Mrs. Kells of 
f 1934 will be held in Peoria 


numbers were given by 


Che convention 


The Registration 
R. R. Aldermar Brownsburg, Ind Ralph Baker, Chicago: W. R Barnes, 
New York, N. ¥ H feedle Peoria; S. W Beck, Elgin; E. Benson, 
Joliet; J. G. Burgess, Zion; W. M. Burgy, Chicago 


C. A. Carlson, Joliet; R. R. Carpenter, Chicago; Mr. and Mrs. J. F 
Carroll, Galesburg; Karl Castle, Chicago; Mr. and Mrs. Harry Chumley 
Chicago ; George Cormack, Chicago; I. R. Cornish, Chicago; D. E. Crum, 
Rockford 

Claude Dunlap, Rockford 

P. W Ellingsworth, Chicago; Harry Elman, Chicago; Roy Essick, 
Decatur 


Art Frey, Oak Park; M and Mrs. H. H. Friedlander, Chicago 

Frank Garland, Chamy n; John Gilbert, Chicago; Mr. and Mrs. Fred 
Greenwood, Chicago; S. E. Gregory, Chicago 

Clyde Hanie, Bloomington ; George Hanson, La Sall 
Chicago Mr ind Mrs. J. R. Hatfield, Chicago: H. E. Hawkins, Mil 
waukee, Wis Miss Elizabeth Henley, Joliet; T. W. Henley, Joliet; C. H 
Hill, Joliet; R. H. Hill, Joliet; J. B. Holmes, Chicago; Miss Carol Hub 
bard, Chicago 


Frank F. Harris, 


Homer Jacquir Peoria; H. D. Jansen, Chicago; Miss Johnson, Bloon 
ngtor Will Johnsor Bloomington 

M. J. Kenna, Chicago; ¢ H. Kindstrand, Rockford; J. C. Krueger, 
Chicago 

Carl Lang, Chicago; W. S. Lennartson, Chicago; Mr. and Mrs. R. H 


»; Mr. and Mrs. R. H. Lilja, Chicago 

4 J. Markelz. Joliet: ¢ H. Marquis, Chicago: H. W 
Mrs. Anna McAuliffe, Chicago; Harry McFarland 
Knight, Bloomington ; J. Miller, Joliet; W. O. Miner 
Mr. and Mrs. E. A. Nichols, Champaign; T. W 


Martin, Chicago 
Rockford W Me 
Macomb 

Norris, Milwaukee, 
Gene O'’ Berg, Chicago 
W. H. Palmer, Kansas City, Mo 
reston, Cincinnati, O} 

J. J. Ramma, Chicag Fred Robb 


George W Powell Canton t E 
Chicag I X. Roche, Cincinnati 


Mr. and Mrs. W. L. Schuster, Chicago 
A. F. Simon, Sandusky, Ohio A. R. Skibbe, Chicago; William Small, 
Chicago ; Bill Smith, Chicago; D. M. Smith, Atlanta, Ga D. H. Sparks, 
Chicago; W. A. Stempel, Cl igo; Mr. and Mrs. J. W. Sutton, Danville 

Mr. and Mrs. J. F. Temple Fred Tracht, Chicago 

Mrs. Van Ever, Chicago 

Mr. and Mrs. Otto Wagner, Freeport: M. F 
liam Worst, Chicago; W. J. Wrona, Elgin 


The Exhibits 
Sheaffer Pen Company showed an unusual line of inks and 
including Para-lastik, Skrip, SkripGrip, school paste, etc 
under the management of H. Beadle. The ingenious pouring display was 
also featured 


Frank R. Simmons, Springfield 


Galesburg 


Westering, Rockford: Wil 


The W. A 


idhesives, 


The Wilson-Jones Cor pany showed a few of the major items in the 
Irving-Pitt, DeLuxe and Tatum lines The new pieces on display were 
Rey binder, Resolute binder and the Zippit Carryall: popular blank 
book items in the Multi-column figuring account and time book line: a 

mmprehensive display of Leatherlife expanding wallets, file pockets, mail 








ng envelopes, etc the new school note book line, featuring the educa 
tional series and the nation-wide essay contest George Cormack, sales 
inager, Walt Stempel and George F. Hanson were in charge 
The Carter's Ink Company had a fine display of inks in the new 
Kage nd Midnight irbon paper The exhibit was in charge of 
Frank F. Harris, of the Chicago office 


* 


X 
i 


MORE CONVENTION PICTURES 

Top row, left to right W. J. and A 
r. Wrona, J. C. Krueger, J. Fred 
Temple, R. H. Lewis, J. F. Carroll, 
ind Henry N. Tolles Second row, 
left to right Russell Carpenter, Al 
Skibbe, Harry Prescott, C. M. Flight, 
W. C. Worst and J. J. Ramma. Third 
row, left to right: Mr. and Mrs. J 
W. Sutton, Harold E Hawkins, 
standing. Mrs. John Candee, Frank 
Garland, Miss June Greenwood, sit- 
ting. Mrs. J. W. Sutton, Francis X 
Roche and Mrs Fred Greenwood 
Bottom row, left to right Frank F 
Harris, Claude Dunlap, Ike Cornish, 
Frank R. Simmons, Harry McFarland, 
Otto Wagner, Harry Horder, and Roy 
Essick 





= 
* 
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Heyer Duplicator Company showed its new Flexograph in two sizes, 
also the Lettergraph, the super-efficiency duplicator, the Hecktograph and 
the Ideal duplicator, likewise, Heyer’s new packages of duplicator inks, 
correction fluids, Hecktograph refilling composition, ete. The exhibit was 
in charge of S. E. Gregory 

The Johnson Chair Company exhibited a representative line of posture 
chairs and office chairs of the arm chair type. The electric posture chair 
demonstrator was featured The display was in charge of Paul Barrett, 
sales manager, and W. F. Small 

Associated Stationers Supply Company's display was in charge of Al 
Skibbe of the Chicago office 

Stationers’ Loose Leaf Company presented an interesting line of loose 
leaf devices in charge of Harold E. Hawkins, sales manager 

The supplies exhibit of the Yawman and Erbe Manufacturing Compan 
attracted considerable attention It was under the direction of I. I 
Cornish 


J 
, 
t 


The Automatic Pencil Sharpener Company presented a full line of its 
products, under the management of J. J. Ramma. The display included 
fourteen models 

The Joliet Calendar Company exhibited its complete line of desk cal 
endars 

rhe Columbian Art Works showed a full line of Success calendars 
under the direction of T. W. Norris 

The Wahl Company demonstrated an unusual line of Bantam pens and 
pencils, and Oxford vacuum filler pens retailing at $1.95 and $2.95 
Ww. C. Worst was in charge 

The Parker Pen Company presented an exhibit of national advertising 
in the Saturday Evening Post and in Office Appliances and the American 
Druggist 

The National 
ring books, etc 


Blank Book Company demonstrated improved ledgers, 
William Schuster, Chicago manager, was in charge 

The Boorum & Pease Company presented an interesting line of loose 
leaf devices under the direction of E. T. Battey 

James Pryor, representing Southworth Paper Company, National Brief 
Case Company, Smead Manufacturing Company, Cardinell Manufacturing 
Company and Trussell Manufacturing Company, had an attractive exhibit 

S. S. Stafford, Inc., 
new liquid paste, etc 


presented a line of inks and adhesives, Stafford’s 


Dennison Manufacturing Company presented its line of crepe papers, 
varied by women’s hats done in braided crepe 

Bill Smith showed the Ace fasteners 

« M. Flight demonstrated the Miller Brothers pens 

Other exhibitors included the A. L. Burt Company, Broomfield Pub- 
lishers, represented by R. R. Alderman; Bradner Smith Company, Stanley 
Manufacturing Company, represented by F. X. Roche; A. C. McClurg 
& Company, The Volland Company, American Crayon Company, Blue 
Ribbon Books Inc., Binney & Smith Company, U. 8. Playing Card Com- 
pany, Grosset & Dunlap; Favor, Ruhl & Company, etc, 


———— 
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Why 
Records 
should be 


VISIBLE 
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Inform-A-Show in Boston This Month 

National Association 
held at Boston 
will be 


During the annual meeting of the 
of Purchasing Agents, Inc., which will be 
12 to 15, inclusive, in the Hotel Statler, there 
an Inform-A-Show which will include an unusually satis- 


factory arrangement of booths and locations adjoining the 


June 


meeting rooms of the convention 
Chere will be a considerable number of exhibitors, 


These include 


many 


in the office equipment field. 
Jurroughs Adding Ma 


ot whom are 
American Writing Paper Company, 
chine Company, Dictaphone Sales Corporation, Thomas A 
Edison, In Eberhard Faber 
Manufacturing Company, National Vulcanized Fibre Com 
mpany and F. S. Webste: 


Pencil Company, Kee Lox 


pany, Scovill Manufacturing C¢ 


Lompany. 
—_ — ~ 
Transcription Supervisors Extend Field 
years of activity the Transcription Supervisors 
York, an item concerning which was 


After two 
Association of New 
published several months ago, has grown until today it has 
New York business 
yrty-three supervisors. It 
New York 


to be affiliated, so they can receive the 


become a recognized factor in the 


world with a membership of f 


is stated that supervisors in cities outside of 
find it worth while 
minutes of the meetings and copies of the papers read by 
the various members. Similar groups in other cities of the 


United States and also in London are accordingly seek 
ing afhliation 

Miss Jessi 
street, New York, 


formation regarding the 


Sullivan & Cromwell, 48 Wall 


is president, and will be glad to give in 


Sansom ol 


activities of the association 


+ 


Toronto Stationers Association Does Fine Work 


[The Commercial Stationers Association of Toronto, 


Canada, has, we are told, been doing exceptionally excel 
full cooperation of manufac- 


further 


lent work and has had the 


turers and jobbers. Plans are being made for 
developments along the same line 
_ _ 
Washington (D. C.) Dealers Meet at Barbecue 
Che Washington 


barbecue and oyster roast on Wednesday, April 26, in the 


['ypewriter Dealers Association held a 
evening Che took place on the premises of the 
Auth Provision Chere 
one hundred twenty-eight people and it was reported that 


event 
Company was an attendance ot 
no one went away hungry. Impromptu entertainment was 
supplied by members and the evening wound up with dan 
ing and singing 
_ 

German Office Equipment Manufacturers Meet 
Manu 
facturers Institute celebrated the twenty-fifth anniversary 
on the twelfth of May in the Hotel Adlon, Berlin. Mr 


Conrad Filges of the board of presidents gave a survey of 


[The meeting of the German Office Equipment 


years. The Berlin representative of 


I ERB 


attend the meeting. 


the past twenty-five 
was invited to 

> 
San Jose Dealers Have Visitors 


Typewriter Dealers 


Othce 


Appliance 


rhe April meeting of the San Jose 
Hotel St 
dealers from San Francisco 
S. White, H. J. Hastings, W. G 
and Joe ( 


Association was held at Claire \ number of 
present, including Earl 


Van Buskirk 


were 
Huston, F. E. 
-ohen 

> 

Connecticut Valley Stationers Meet 

The Connecticut Valley 

meeting on Wednesday, May 17, 
Waterbury, Conn 

Ons f the 


Association held a 
at the Waterbury Club, 


Stationers 


addresses was on the subject of How to 





OFFICE APPLIANCES 


Start a Stamp Department, by Tom Binmor« 
here 


including 


of the New 
were presentations of 
those of the 
Scovill 


England Stamp Company. 


several interesting lines, Chase 
Brass & Copper 


Company and others. 


Company, the Manufacturing 


ae 
I. S. M. A. Meeting at Chicago 
International Stamp Manu- 


19-21, 


The 1933 convention of the 
facturers Association will be held Junc inclusive, at 


the Edgewater Beach hotel, Chicago 


- i aa 
Schwabacher-F rey, San Francisco, Hold Outing 


The San Francisco division of the Schwabacher-Frey 


Company held their annual outing and golf tournament 
April 22 and 23 at Boyes Springs, Calif., Sonoma Mission 
Valley of the Moon 


organization 


inn, a beautiful resort in the Sixty- 


five salesmen and executives of the there 
spent an enjoyable week-end fiesta. 
Starting at 1:30 Saturday afternoon, the golf game was 


on in full force. In the evening, a banquet was enjoyed 





GOLFERS AT SCHWABACHER-FRE\Y 
OUTING NEAR SAN FRANCISCO THIS SPRING 
Standing left to right Giles Crandall, Fred Goette, 
Neil McCarthy, Charles Wallace, Bill Peden and Bob 
Price Kneeling in front Eddie Robinson Charles 
Wallace is the Pacific Coast representative of the Co 
lumbia Ribbon & Carbon Manufacturing Company, Inc 
The rest of the group are salesmen of the Schwabacher- 
Frey Company At the top is Paul Brock, sales man 
ager, Los Angeles Division, Schwabacher-Frey Com 
pany 


GROUP OF 


by everybody at the inn, after which prizes and gifts 
were awarded to sales contest winners and there were also 
prizes given to some of the officials of the organization. 
The rest of the evening was spent in various pastimes. 

The golf started the following 


morning at 9:30 o’clock, the winners of both Saturday and 


second and final game 


Sunday games coming home with prizes. Prizes were also 
given to winners of other sport events. The Sunday morn- 
ing golf was followed by lunch at mid-afternoon, which 
ended the outing. 
One of the guests was Charles H. Wallace of the Colum- 
bia Ribbon & Carbon Manufacturing Company, Inc. 
SS aes 
Office Equipment Manufacturers Institute 
Institute is scheduled to be held 


, on June 8 and 9 


The next meeting of the 
in Washington, D. C 
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Activities of Boston Stationers’ Association 
1932-1933 


\ review of the activities of the Boston Stationers’ As- 
past year brings to mind the regional 


held in Boston last autumn, 


sociation for the 
meeting of District No. 1 
where a real start was made on a program that was not 
only of great importance to the trade, but would bring all 
stationers on common ground to solve the distressing con- 
ditions prevailing. 

At this meeting, every branch of the stationery business 
in Boston and New England was present, and from it came 
the formation of a group of men who were to work out 
plans for the benefit of all stationers, to correct the price 
cutting evil, to standardize lines, and to formulate other 
constructive methods. 

The importance of the discussions at the regional meet- 
ing caused an adjourned meeting to be held the next day 
for dealers only, at which time a resale price guide for 
Massachusetts was suggested, and a committee was ap- 
pointed with Mr. Rebhan of Blake & Rebhan as chairman, 
the object being to correct the price cutting evil and by a 
price guide to sell the many items in the stationery busi- 
ness at prices that permitted a reasonable profit. It is the 
belief of the committee that the present price condition 
is due not to any malicious intent, but that many dealers’ 
no price guide. Several meetings of the 
have been held, and a price 
Other asso- 


salesmen have 
special committe guide has 
been developed which is now in preparation. 
ciations have become interested and may follow the ex- 
ample of the Boston Association, with the thought in mind 
of having price guides uniform as far as practical. In 
it was decided to hold as many educational 
meetings as possible for the benefit of all. These meet- 
ings were held in October, November and January. 

The outstanding meeting was the one held in the Ken- 
more hotel when about one hundred and twenty execu- 
tives and salespeople were present to hear R. H. Llewellyn 
of the R. H. Llewellyn Company, Manchester, N. H., on 
“Constructive Selling,” and R. S. Whitcomb, general sales 
manager of the New England Telephone & Telegraph 
Company, on “Selling by Telephone.” 

The annual banquet in February was preceded in the 
afternoon by a meeting for dealers only, at which National 
President C. A. Stott, and General Manager Charles Gar- 


view of this, 


vin were present, 

At the annual meeting in March the following new off- 
President—James R. Cowan. Vice- 
Secretary-Treasurer—Harry 


were elected: 
-~Malcolm Dresser. 
Bennett. Auditor—Harry Chandler. 

The association owes a debt of gratitude to the New 
McLaughlin 


cers 


President 


England Travellers’ Club, of which Joseph 
is President, for its hearty and unselfish co-operation in 
all its activities. 

a 


New York Stationers Association Meets 


At the April meeting of the Stationers Association of 
New York, more than one hundred members and friends 
were present At the direction of President Jaques, 
George Hannah of the nominating committee for the 


selection of directors reported the names of the following 
J. J. O’Brien, George H. Bayer, 
Car- 


tor the three vear term 
John J. Ward, Ben Okin and Paul Buckwalter. L. 
acci and A, J. Keran were elected for the one year term. 

William H. Greenleaf, executive secretary, made a stir- 
ring address, explaining the plan that is now in full swing 
among the stationers of New York. 

Che following officers were elected for the ensuing year: 
W. L. Jaques, president; B. Okin, first vice-president; Jack 
\pplebaum, second vice-president; Walcott Rogers, sec- 


retary; J. I. Kilbourn, treasurer 
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New York Office Appliance Managers Association 

The association named in the caption hereto held its 
regular monthly meeting and luncheon at the Advertising 
Club of New York on Tuesday, May 2. 

The resignation of Walter Strain, president, was ac- 
cepted with great regret. Mr. Strain was formerly man- 
ager of the New York branch of the Multigraph Company 
and his transfer to the Philadelphia office of the same com- 
pany as Multigraph agent made his resignation from the 
Office Appliance Managers Association necessary. He 
goes to Philadelphia with the good wishes of all his former 
associates. 

The New York one per cent sales tax brought on a 
lively discussion as to the best method of billing and ac- 
counting for this tax. Several legal questions were raised 
and discussed and two workable methods were suggested. 

~~ 

Philadelphia Office Appliance Managers Meet 

The annual meeting of the Office Appliance Managers 
Association of Philadelphia took place on May 4 at the 
Lianerch Country Club. The customary annual outing 
was held in connection with this meeting. There was a 
very good attendance at the dinner, during which the usual 
business was transacted and general conditions reviewed. 

The following officers were elected for the ensuing year: 
President, Charles E. Hallenborg, Dictaphone Sales Cor- 
poration; vice-president, John W. Lewis, Art Metal Con- 
struction Company; secretary-treasurer, Robert Carlisle, 
Ditto Sales Company. 

About fourteen of those present played golf. The win- 
ner of first prize was Thomas C. McCarthy; second, 
Robert Carlisle, and third, John W. Lewis. 

oe 


New York Stationers Golf Association 

The opening tournament of the seventeenth season of 
the New York Stationers Golf Association was held at 
the Glen Oaks Course on Tuesday, April 25. Joe Epstein 
was the member host. The usual prizes were distributed 
at the end of the day’s activities. 

Point winners in the three different classes at Glen Oaks 
were as follows: Class A: G. S. Morrisey, 5; T. R. Rudel, 
3; G. W. Fairchild, 1 and R. B. Sainberg, 1. Class B: 
E. G. Geehring, 5; L. R. Schmidt, 3; J. E. Epstein, 2. Class 
C: H. Yager, 5; N. Haydon, 3. 

The meeting of May 9 was held at Englewood Country 
Club, Englewood, N. J., Tom Rudel, host. The tourna- 
ment of May 23 was held at Dunwoodie, L. Tavernier 
being host. 

aS 


New England Stationers’ Activities 

Activities of the New England stationers included a 
meeting of the Boston Stationers Association on Monday, 
May 8, at the Norfolk Country Club, Islington, Mass., 
where a dinner was served and some good speeches were 
made. Golf was played in the afternoon. 

On Wednesday, May 17, the Connecticut Valley Sta- 
tioners met at Waterbury. The meeting was under the 
direction of Mr. Nye. 

On Monday, June 12, there will be a golf match between 
the Boston Stationers Association and the New England 
Travelers Club. 

>_> 


Stationers Squares Hold Bridge Party 
The Stationers Square Club of Greater New York No. 
576 changed its regular May meeting to a bridge party 
which was held in the regular room at the Governor 
Clinton hotel on the evening of May 18. There was a 
A prize was pro- 
served. All 


minimum charge of $1.00 per person. 
vided for each table. Refreshments were 
members, their wives and friends were made welcome. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


Charles A. Stott, Washington, D. C., acting president and vice-president, retailers’ division; Herman Price, New York, 

N. Y., vice-president, manufacturers; C. A. Lent, New York, N. Y., vice-president, bank and commercial stationers; ]. §. Luckett, 

Toronto, Canada vice-president; W. E. Hough, Marietta, Ohio, vice-president, travelers; R. A. Waltz, Spokane, Wash., vice- 

president, commercial furniture; H. G. Horder, Chicago, Ill., vice-president, wholesalers; W. P. Waddy, Richmond, Va., auditor; 
W. E. Stockett, ]r., Washington, D. C., treasurer; C. P. Garvin, Washington, D. C., general manager. 


Regional Governors and Retail Directors 


No. 1. A. L. King, Ward's, No. 4. William Douglas, olis, Minn.; J. O. ~~ Printing & Stationery 
Boston, Mass. Zac Smith Stationery Com- : Zaiser’s Specialty om- Company, Colorado 
pany, Birmingham, Ala. pany, Des Moines, Ia. Springs, Colo. 


No. 2. Lou Hoelscher, Hoel- 


: No. 8 Herman H. Cast, No. 11. R. A. Waltz, John 
scher Stationery Company, 


He, 5. L. BH. Bishan, Oiice Western Litho. Company, W. Graham & Company, 


Buffalo, N. Y.; Fred L. Supply & Printing com Wichita, Kans. Spokane, Wash. 

Grant, Grant’s Bookshop, tail director. No. 9. W. C. Clegg, The No. 12. Harry Morgan, Sta- 

Utica, N. Y. Clegg Company, | a An- tioners Corporation, Los 
No. 6. G. O. Stevens, Ste- tonio, Texas; Jess Beck, Angeles, Calif. 


No. 3. W. H. Brooks, Jr., vens, Maloney & Company, 
W. F. Murphy’s Sons Com- Chicago, Ill; V. D. Par- 
pany, Philadelphia, Penna. ; ker, The Parker Company, 
Michael Bard, Bard’s Busi- Madison, Wisc. 
ness Service, Lancaster, No. 7. H. S. Fall, Japs- 
Penna. Olson Company, Minneap- 


Western Bank & Office No. 13. Thomas V. Bell, T. 
Supply Company, Okla- V. Bell, Ltd., Montreal, 
homa City, Okla. Canada. 

No. 10. F. B. Robinson, No. 14. Wash. L. Jaques, 
Golden, Colo.: William W. L. Jaques & Co., New 
Mason, Jr., Out West York, N. Y. 





General Office and Information Bureau—525 Investment Building, Washington, D. C. 
Place and date of next annual convention: Netherland Plaza Hotel, 
Cincinnati, O., June 5, 6, 7 and 8, 1933. 


Thirteenth Regional District Meets at Montreal Dealers—Resolved that organized cooperation Is essen- 

On Wednesday, April 26, the thirteenth regional dis tial to the welfare and stability of our industry. 
trict held its annual meeting at the Mount Royal hotel, Delegates were present at the meeting from Quebec, 
Montreal. To many who had the pleasure of attending the Ottawa, Sherbrooke and Toronto, and the assembly con- 
National convention a few years ago at Montreal, the stituted a representative crowd. The general outcome ot 
cene of this regional meeting will bring up pleasant mem the day’s sessions is said to have been the upholding ot 
ries, [he principal sessions were presided over by the belief that with the manufacturer lies the prime re- 
Thomas V. Bell, regional governor The group meeting sponsibility of remedying the most serious of the present 
of the manufacturers was presided over by J. S. Luckett, evils encountered in the trade and that the manutacturer 
while the wholesalers and dealers respectively held their and jobber must tie up closely for proper control of dis- 
meetings under the chairmanship of Norman Brown and tribution at fair prices. People who want to do business 
W. Ed. Dawsor After luncheon, the meeting convened as business should be done must be assisted and sus- 
again and listened to a short address by Charles P. Gar tained, and those who won't do the right thing, must be 
vin, followed by the report of the nominations committee, eliminated rhe power to do these things is with the 
election of National officers for Canada and report of the manufacturers and jobbers, the Canadians believe, and 
group convenors named above the responsibility for action is likewise theirs. On the 

At the banquet held at seven o'clock in the evening, dealers’ side, we are told, is the necessity for building 
|. S. Luckett, vice-president for Canada, presided as organized cooperation to support the members of the other 


chairman. After the usual toast to the king and the presi- groups who will “play ball.” Every individual dealer is 
dent of the United States, the toast, Our Guests. was responsible for his own business methods and must up 
proposed by C. H. McFarlane, and responded to by J. F hold principle, even if an occasional order is lost. 
Taylor The cities of Montreal and Toronto are less than three 
The speaker f the evening included J. S. Luckett. hundred fifty miles apart and their chief interests are 
loront \. Rabeau, who spoke in Brench: R. Norman wholesaling and manufacturing. They are in close touch 
Brown, Toronto: W. Ed. Dawson, Montreal: Percy F with one another and on friendly terms and their decisions 
Grand, Toronto; Ed. Kastner, New York, and Charles P will govern the whole of Canada 
Garvin, manager of the National Stationers Association We quote from a local Montreal paper of May 5 
[This meeting is said to have been the most important “In view of the fact that the Board of Education re- 
onvention of the stationery trade ever held in Canada ceived tenders from eight different Canadian firms all 
It is stated that the members accomplished more real good bidding the same price on a supply of work and drawing 
n definite lines than had previously been done in fifteen pencils, the Board today had decided to refer the tenders 
vears and all information appertaining thereto to the registrar 
Mr. Bell arranged for the presentation of three group under the Combines Act at Ottawa 
resolutions to give the members of the trade something to “The contract, regarding which there was prolonged 
work on. All three of these resolutions were unanimously) discussion, was awarded last night to a Toronto jobber 
adopted They were For the manufacturers—Resolved for English-made pencils. The contract covered 325 gross 
that manutacturers formulate and adopt a merchandising of drawing pencils at $1.38 per gross and 1,000 gross of 
plan which will protect goods from factory to consumer work pencils at the same price.” 
his resolution was presented by W. S. Pennvcook The foregoing quotation indicates that the stationers 
Wholesalers—Resolved that the jobber should protect of the thirteenth district are going ahead to find out 
the legitimate dealer against unfair ympetition Pre whether men are criminal or not just because thev are 


sented by Thomas V. Bell trving to save a whole industrv from going on the rocks. 
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SEE IT AT WORK 
If an advertisement could sing, this page 


| would chant the happy old lyric, “Come 
| || to the Fair.” We want all the world to 
I] ‘ : ° 

| see the newest things the Mimeograph is 





| doing to save money—and time. There- 


| | fore our intriguing display at “A Century of 

| Progress,’ which opens this month in Chicago. 
See how all kinds of letters, forms, charts, 
| graphs, ete., are easily duplicated by the hourly 
||| thousands, at small cost. This is your invita- 
| tion. » » Or write A. B. Dick Company, Chicago. 


I See classified telephone directory for local branch. 
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INVITATION TO A CENTURY OF PROGRESS 





Chicago's Century of Progress Exposition is, outwardly, a magnificent 
spectacle of architectural design and striking color in an impressive setting 
along the water front. Inwardly, it is the greatest demonstration of the 
progress of art and industry ever offered. Here, by the latest agencies of 
science and the most modern technique of showmanship, is dramatized the 
development of the instrumentalities of material progress in the home, 
office, factory and on farm and several agencies of cultural advance, through 
the century. 

One who walks the three miles of the main highway between the north 
and south entrance gates and follows the crossways between the structures 
and over the bridges to the buildings on the island will receive a thrill from 
the unusualness of the ensemble, and from the note of gayness and carnival. 

The Century of Progress is stupendous. Achieved against the resistance 
of unfavorable circumstances, it reflects the determination of the pioneers 
who built the city in which it is held. Thrilled with the potentiality of the 
country, those early settlers conquered by indomitable will and _ tireless 
energy. So the great Exposition, reflecting that determination and will, 
may be interpreted as a symbol of the spirit which is to rebuild the nation’s 
industry. 

But while the Exposition touches upon many phases of life, linking the 
past with the present on a prodigious scale, the immediate interest of the 
readers of this journal lies in the progress of office appliances during the 
century between the founding of Chicago and its present eminence as one 
of the world’s chief cities—a real Central Market Place. 

In Chicago are manufactured for the markets of the world many of the 
utilities the production and distribution of which constitute the office 
equipment industry. Also in this important distributing center many lines 
manufactured elsewhere are shown in their entirety in branch establish- 
ments of producing companies. At A Century of Progress will be impressive 
displays of the products of fifteen or more manufacturing companies in the 


field. 
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Dealers will find it worth while to take time out 
from the many other things of interest to visit the office 
appliance exhibits within the grounds and to view the 
factories and processes of those producing companies 
which have their headquarters in this city. 

To this great Exposition and to this Central Market 
Place of the office equipment industry, the undersigned 
companies grouped in this special section and on the 
covers of the journal, join in a cordial invitation to all 
members of the industry. Of these companies nineteen 
have factories and executive headquarters in Chicago; 
eight maintain branches where complete lines of their 
products may be seen, and seven have impressive 
exhibits at the Exposition. At all of these places, trade 
visitors in Chicago through the summer are ensured 
a hearty welcome. 


F. S. Webster Company ° 

\. B. Dick Company *t 

Sanford Manufacturing Company * 

\ssociated Stationers Supply Company 

Bankers Box Company Tf 

Wilson-Jones Company tf 

(Ames Supply Company f 

Ditto, Incorporated + 

W.G. Lloyd Company + 

Shipman-Ward Manufacturing Company 

Woodstock Typewriter Company f 

Johnson Chair Company *7 

American Manifold Products Corporation + 

\leilicke Systems, Incorporated + 

(American Automatic Typewriter Company *? 

The John B. Wiggins Company + 

Vail Manufacturing Company + 

G. J. Aigner Company + 

Markilo Company f 

Rockwell-Barnes Company 

(American Evatype Corporation * 

Art Metal Construction Company ° 

\. W. Faber, Incorporated ° 

L. C. Smith & Corona Typewriters Incor- 
porated ° 

William Prym of America, Incorporated ° 

Shaw-Walker Company ° 

\ ddressograph-Multigraph Corporation *° 

Heyer Corporation f 


Underwood Elliott Fisher Company *° 
* Exhibitors at A Century of Progress. 
* Factory in Chicago. 
t General offices in Chicago. 
Branch office in Chicago. 
Display rooms and warehouse in Chicago. 
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The Electrical Building, west elevation 











The Hall of Science at night 





OFFICE APPLIANCES 


HICAGO was founded practically in a swamp near the mouth 

of a small river formed by the confluence of two lesser streams 
a short distance west of the point where the main stream entered 
Lake Michigan. The land was low and marshy, and the city, with 
its feet in the mud and its head in the clouds, started early upon its 
career of accomplishment. 

Over the prairie where vast structures now stand has swept 
storm, massacre, fire and other disasters, yet an indomitable spirit 
has ever defhed the wrath of circumstances and the errors of human 
heritage. Today, in defiance of world-wide difficulties, Chicago is 
bringing to pass its second world exposition within the space of a 
generation. ‘The first, in 1893, was upon a scale of size, variety of 
exhibits and magnificence not before seen within historic times, and 
the second, which is now in readiness to call the children of men 
from every country, is a greater exposition than the first in physical 
extent, in its relation to the arts and industries, and in the unique 
and unusual features of its architecture, as well as in the variety of 
human activities it presents. 

The grounds of the exposition cover an area larger than that made 
use of by any other event of the kind which has taken place in 
this country. They are within walking distance from the business 
center of Chicago, and may be conveniently reached by every means 
of transportation. Sixty million people reside within a _ night’s 
journey. 

At the gateway of the exposition on the north is a series of won- 
derful buildings erected by legacies from wealthy Chicagoans who 
desired to honor their beloved city. Here is the Field Museum of 
Natural History, a beautiful structure of classic design filled with 
exhibits which show the kinds of life which have existed on earth 
in past ages; the Shedd Aquarium, a fine structure donated by the 
late John G. Shedd; the Adler Planetarium, which suggests an 
astronomical observatory, and was donated to Chicago by Max 
\dler—the first institution of the kind in the United States; the 
majestic stadium of Soldiers Field, and the Buckingham fountain, 
while a short distance to the north is the nationally known Art Insti- 
tute, which, during the exposition, will house a special collection 
intended to indicate the progress of the fine arts during the past 
century. 

Preparations for handling the expected crowds of people have 
been thorough and, it is believed, will prove adequate to care for 
every emergency with the minimum of delay. 

The several illustrations shown on these pages include only a few 
of the remarkable structures to be seen at A Century of Progress 
exposition. Here we see the Electrical Building located on North- 
erly Island; next below is a part of the detail of the Travel and 
Transportation Building, showing the unusual but effective use of 
design, while a view of part of the Administration Building follows. 

The night view of the Hall of Science gives but a faint idea of the 
beauty of that splendid structure when lighted against the back- 
ground of the night sky. Below is a picture of the same building 
by day, while next to it is a section in replica of old Fort Dearborn, 
showing the blockhouse and part of the stockade of the first military 
post erected within the boundaries of the city organized as Chi- 
cago some years later 

At the top of Page 51 we see the likeness of the Shedd Aquarium, 
already referred to, and beneath that a fine picture showing the 
architectural details of the Julius Rosenwald Museum of Science 
ind Industry, located in Jackson Park on the site the original build 
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ing occupied during the World’s Columbian Exposition of 1893. 
This immense building is of pure Grecian design—one of the most 
impressive structures of its kind extant. The Museum of Science 
and Industry is the brainchild of Julius Rosenwald, since deceased, 
who was inspired by the Deutsches Museum in Munich, Germany, 
to undertake a like project in Chicago. He provided $3,000,000 to 
begin the task of collecting material, while the city of Chicago faced 
the problem of providing a suitable building. The old Fine Arts 
Building of the World’s Columbian exposition was crumbling to 
dust, but the South Park commissioners began raising funds for its 
reconstruction in permanent material. The reconstructed building 





was completed in 1929, and on May 1 last the exhibits were in place The Shedd Aquarium 
and the building was opened to the public. 







Chicago Architectural Photographing 


Just to the north of the exposition grounds is the Field Museum 
of Natural History, shown in an illustration on the right, while the 
final illustration presents a view of the Adler Planetarium. 

So great is A Century of Progress exposition that one views its 
many beauties and its myriad interesting features without adequate 
words to describe them. Some of the buildings not already named 
include the General Exhibits group, Agricultural Building, Hall of 
Religion, the Mayan Temple—a replica of one of the sacred struc- 
tures of the Mayas of American pre-history ; the golden pavilion of 
Jehol—an ancient Lama temple brought from China in 28,000 pieces 
and here patiently re-erected by skilled Chinese artisans (and it 
might be added that Jehol is a place of recent tragic history as well 
as of that which is ancient). The visitor will note the Lincoln 
Group; the Hall of States and Federal Building; the Illinois Host 
Building ; Sky Ride Tower; Manufacturers and Liberal Arts Build- 
ing; the Federal Government Building, and the magnificent Peri- 
style and Grand Basin. 

In addition to the foregoing the exposition is beautified by the 
General Motors group, Sears-Roebuck Building, and the fine struc- 
tures erected by Chrysler, Firestone and a number of others recently 
completed. All the new buildings follow the modernistic design, 
yet differ in detail, covering a wide range of architectural thought. 

This exposition shows as does no other enterprise in the world 
the development of science and industry in the last one hundred sag 
years. In no other period of known history have so many and such es 
revolutionary changes occurred in industry and in the daily lives of The Adler Planetarium 


The Field Museum 





the people. 

The visitor with time and inclination to study all the wonders of 
this exposition would find himself in possession of a liberal educa- 
tion when he finished. We know of no place where a reasonable 
sum of money can be spent to better advantage. To cover the expo- 
sition thoroughly would require the labor of weeks, but it would be 
time well spent in broadening the mind and acquiring new respect 

for the genius of our real leaders in art, science and industry. 
! It was a dramatic moment when the Postmaster General on the 
evening of May 27 pressed a button and set in action an electrical 
impulse originating from a light ray sent out forty years ago by 
the giant star, Arcturus. This incident should once more remind 
us that the universe is interrelated in every part, and, as the Psalm- 
ist said: “The heavens declare the glory of God; and the firma- 
ment sheweth His handiwork.” 

For the fine illustrations shown on these two pages Office Appli- 
ances is indebted to “Fashions of the Hour,” published by Marshall 
Field & Company, Retail. 
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othce equip 
ment industry take 


cognizance of itself as an individ- 


EARS before the 
began to 


ualized group or industrial entity— 
interrelated in 
and 


an industry, with 


terests — Chicago inventors 
others in the Chicago metropolitan 


area had produced many important 


items of office equipment, which, 
in the course of the years, hav« 
followed the way of all things, 
either upward into higher refine 
ments of utility, whereby they 
have become servants of the na 


tion and of the world outside, 
»blivir 


percentage ot 


downward into mn. But, con 


sidering the indus 
which fail as 
survive, Chi- 


field of in- 


inventions 
those 


trial 
which 
this 


succeeded be yond the 


against 
cago inventors in 


dustry have 


average, many of the office ma- 


chines and devices originating here 
having gone onward and upward, 


developing into enterprises ot 


world-wide distribution. In almost 


every case, successful inventions 


have had to fight their way through 


initial indifference, financial vicis- 


situdes and eventual competition, 


winning out upon the merit of the 
original idea and successive refine- 
thereof and the 


ments genius, re- 


source and energy of the men be- 


hind the respective enterprises. 


Casting one’s mind back over 
forty vears of industrial growth 
since the World’s Columbian Ex- 
position opened its gates to the 


public in 1893, one finds that an as- 
successful 
had 
origin in Chicago and in the 
jut at that time 


tonishing number of 


business utilities have their 
region 
tributary thereto. 
the idea of office equipment as a 
specialized industry had not begun 
to make itself known \ few of- 
fice machines were demonstrated at 
the 1893 


distributed 


event, and medals were 


which today are pre- 


served for their historical signifi 


cance 

It was not until more than ten 
years later that the picture of an 
industry be 


united, coordinating 


gan to emerge like the developing 


image upon a photographic plate 

and to take the outlines which 
later vears have filled in. 
Adding Machines 

The first portable adding and 


machine to achieve a 
market 


work of a Chicago inventor, whose 


calculating 


position on the was the 


machine patented forty-three 


vears ago, has achieved world-wide 
distribution From time to time 
refinements have been added, but 


the essential features of the ma 
as those of 
1887. Not 


twenty vears later did 


chine remain the sam« 


the original model of 


until about 


HOW CHICAGO 
BECAME THE 
CENTRAL 
MARKET PLACE 
OF THE OFFICE 
EQUIPMENT 
INDUSTRY 


a portable machine of a different 
type appear upon the market, and 
establish a new price level. 


Typewriters—Standard and 
Portable 


The Chicago area has the dis 
tinction of producing the first 
standard size visible-writing type- 


1894, the 
factory at 


writer. Originating in 


company established a 
W oodstock, [ll., and general offices 
in Chicago. The machine was not 


a “visible writer” in the sense in 
which the term is now understood, 
letters 


just imprinted were visible to the 


for only the one or two 


It achieved a wide dis- 
later 


operator 
tribution. In years it was 
purchased by British interests and 
is now being produced in England. 
full- 
visible writing machine was estab- 
lished at Woodstock and Chicago 
This 
leading member of the typewriter 
industry, and is known throughout 


In more recent times a 


machine has come to be a 


the progressive countries of the 
world. 


Chicago can justly claim a mor« 


than neighborly interest in “The 
[ype-Writer’” which, invented in 
1867 — by Christopher Latham 


Sholes of Milwaukee, proved to be 
the first writing machine to be de- 


veloped into a commercial success 
Portables 
More 


small typewriter of portable styl 
market It 


than forty years ago a 
was placed upon the 


was named “Chicago” after the 
city of its origin, but did not be- 
come a factor in the 
market. 


machines have 


permanent 
One or two light-weight 
since been invented 
by Chicagoans, but have not yet 


found the position in the field that 


their producers hoped they would 
achieve 
Rebuilt Typewriters 
The art of rebuilding writing 


machines was early practiced in 


Chicago, where pioneers in this 
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branch of the industry adopted 
principles of thoroughness and ex- 
cellence of workmanship that made 


the properly processed rebuilt ma 


chine a real unit of value, setting a 
mark for rebuilt typewriter men 
generally. These ideals of thor- 
oughness and high-grade work- 


manship adopted by certain re 
other metro 


found 


builders here and in 


politan areas later expres 


local 
and national organizations of type 


sion in the ethical codes of 
finally em 
f the term, 
Rebuilt Typewriter, adopted by the 
Federal Trade 


writer men, and were 


bodied in a definition « 


Commission at the 
National Asso 
ciation of Typewriter Dealers. 
Several important 
companies which had their incep 
tion 


suggestion of the 


rebuilding 


many ago in Chicago 


are still 


years 


flourishing, and have 
grown in strength and reputation 
with the New 


and have 


years. machines 


methods standardized 
factory processes to a considerablk 
uniformity 


extent, helping toward 


of product. 


Typewriter Parts and Supplies 

The position of Chicago as the 
great central market, in close and 
constant touch with the most ex 
tensive agricultural and manufac- 
turing area in the world, has been 
fortunate no less for producers oi 
typewriter tools, parts and supplies 
than for other 
Two or three principal con 
located 
their products to all 


manufacturers in 
lines. 
cerns are here, sending 
parts of the 
world wherever typewriters are re- 
built or repaired. 
Loose Leaf Accounting 

The leaf industry had its 
first practical development in Chi 

Many of the 
types of 


loose 


Cago. more impor 


tant expansion binders 


were here perfected by inventors 
who foresaw something of the al 
most universal use of these sys 
tems in keeping accounts and other 
records. 
Here early in the history of the 


loose leaf was established 


System 
one of the important manufactur 
ing companies which has become 
outstanding through its extensions 
and absorption of other plants pro 


He re 


pio- 


ducing well known lines 


also another 


important 


neer company long con- 
tinuously engaged in the 
business contributes 
to make 


one of 


Chicago 
at 


the gre 

































































































































loose leaf producing points and 


adds to the strength of the city as 
the central market place of office 
equipment 

The Tengwall file 


first development in Chicago 


received its 
Chis 
device was originated by a Scandi- 


navian inventor who brought his 


idea to this country. It was built 
on the intermembering prong prin- 
ciple and eventually came into gen 
eral use 

It is 
Chicago stationers were among the 
first, if not the first 


to the advantages and the 


interesting to recall that 
dealers, to 
awake 
possibilities of loose leaf account 
ing systems and to establish the 


various binders and sheets as a 

regular feature of their stocks. 
Steel Furniture 

that 


commercial 


Chicago can claim one of 


the first lines of steel 
units was produced here years ago. 


I he 


and 


filing cabinets were well madc¢ 
lacking 


tain refinements of operative effi- 


substantial, only cer- 


ciency characteristic of the mor 
highly developed lines of the pres 
ent day. 

At Aurora, not more than a few 
to the 


the Chicago area there are impor 


miles west and well within 
tant factories producing steel fur- 
niture of high grade. 
Ink—Writing Ink 
The art of 
old, and Chicago lays no claim to 


ink-making is very 
any laurels as a first producer, but 
here did occur one of the first de 
velopments in the scientific 
that 


pioneer manufacturing concert 


pro- 


duction of commodity by a 


which is one of the world’s leaders 
in the production of writing inks 
adhesives 


Ribbons and Carbons 


In Chicago the manufacturers of 


and 


typewriter ribbons and carbon pa- 
pers entered the market in the first 
years of demand for the product 
Although none of these enterprises 
achieved position 
located 


comparable to 
those elsewhere, Chicago 
distributing 
lines of the leading 

The 
plant in the area tributary to Chi- 
cago is located in Aurora, Ill. It 
is a house of many years’ standing 
, and high reputation. At different 
times throughout Chicago’s his- 


became an important 
center for the 
manufacturers. 


only large 


tory other ribbon and carbon 


lines have been produced 
that took a share of the 


business, 
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Fountain Pens 


Early ventures in fountain pen 


manufacture in Chicago attained 


no national prominence. In recent 


years one manufacturer has ad- 


vanced his line to an important 


place. The ideas whereby fountain 
pens were advanced in general fa- 
vor and made an important part ot 
from 


business came 


The rubber sac, 


the dealers’ 
the Central West. 
which brought self-filling—the use 
barrels—the over- 
desk 
originated in this section. 
upon 


of color on the 
barrel — the set —all 


The in- 


sized 


fluence of these ideas sales 
was tremendous. 

In Chicago was produced the 
first propelling pencil which blazed 
volume of 


the trail for a large 


business throughout the world. 
Postal Scales 
Chicago is headquarters for pos- 
tal scales, this city being the home 
of the three manufac- 
turers of these useful devices. The 
was perfected here, 


principal 
spring scale 
followed by the beam scale, and to- 
day Chicago-made postal scales are 
used in almost every postoffice in 
the United States. The first auto- 
matic postal scales were made here 
in 1894 by a company which has 
since become famous for the scope, 
versatility of its 
has 


and 
Another 
famous as the supplier of 


reliability 
products. company 
become 
most of the parcel post and other 
scales used by the postoffice de- 
partment. The third =: 
more recent origin, produces lines 


company ol 


of excellent postal scales for of- 
fices, etc. 
Chairs 
Quite early in the history of Chi- 
cago there were makers of chairs, 


and more than one manufacturer 
erew into prominence in the indus- 
try. There are two or three well 
known manufacturers of wooden 
chairs in this city, in fact, one of 
the largest chair factories in the 
country is located here. Some 


metal chairs for special purposes 

are also produced, such as posture 

chairs, folding metal chairs, etc. 
Addressing Machines 


In Chicago addressing machines 


had their origin. Years ago a 
young man having many circulars 
to address by hand every week, 


thought out a plan whereby ad- 
dresses could be set up in rubber 
type and fashioned into a belt, with 
a mechanism for advancing each 
name and address to the printing 
position preceding one 
had been This machine 
was so much better than hand ad- 
dressing that the inventor was en- 
couraged to out 
ments and so was eventually devel- 


after the 
printed. 


work improve- 


oped the machine and system for 
addresses embossed on 
Around this invention 


established. 


handling 
metal plates. 
a great business was 
\ few years ago a union was ef- 
fected with the company producing 
a series of widely used metal type 
duplicating machines, and an im- 
mense factory was erected near 
Cleveland for the production of the 
most elaborate and versatile sys- 
tems of duplicating and addressing 
machines the world has ever seen. 
The inventors of both systems are 
still living and maintain interest in 
their creations. 
Duplicating Machines 

The stencil 
tion which has been established as 
an economy factor in the office and 
the vast number of 
businesses had its inception in Chi- 
forty-five ago. The 
pioneer company made its advent 
in the field with a new art that 
affords rapid and inexpensive du- 
plication. 

Through the succeeding 
the system has undergone a trans- 
formation under the combined skill 
of engineers and chemists. Ma- 
and accessories have been 
developed to great speed and ver- 
satility, and the stencil 
into a sheet of remarkable tough- 
ness and flexibility which affords 
perfect duplication of a wide range 
of matter, design and color. Sten- 
cil duplication is one of the out- 
standing the Office 
Equipment Industry. 


* * + 


process of duplica- 


factory of a 


cago years 


years 


chines 


evolved 


divisions of 


Duplicating machines of other 
are manufactured here, in- 
cluding gelatine roll duplicators 
which in the last twenty or twenty- 
five years have themselves exhib- 
ited great improvements both in 
the character of the gelatine sheet 
or band and in the machines which 
make it effective. This method is 
somewhat limited, of course, pro- 
duction being confined to a re- 
stricted number of clear copies 
from one master impression, 
Flat-bed duplicators employing 
standard foundry or special type 
were produced in Chicago about 
twenty-five years ago. They were 
discontinued after a few years, 
leaving the “flat-bed” market to a 
machine which originated on the 
Pacific Coast, but was later taken 
over by the leading manufacturers 
of type addressing machines. 
One of the better known auto- 
matic typing machines had its ori- 
gin a few years ago in Chicago. 
These machines operate on the 
piano roll principle, doing actual 
typewriting from a master roll, 
(Turn to page 68, please) 


types 
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factory and general offices. 





The Ink with the Sanford 
POUROUT SPOLT. 
Sanford’s Premium Fluid 
is the accepted ink in the 
world of commerce. It has 
made its record in the keep- 
ing safe of the important 
records of courts, bankers, 
insurance and government 
offices. 












Sanford’s Library 

Paste is the out- 
standing office 
and home ad- 
hesive all over the 
world. 


Mwanre NEVER FAY 


SANEO NFORDS 


PREM IU 
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THERE IS NO SUBSTITUTE FOR QUALITY 


and originality of package. 
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Dealers and members of their organizations are 
especially invited to visit the exhibit of Sanford 
Manufacturing Company in Booth 16, Unit 3, on 
the ground floor in the south section of the General 
Exhibits building, and also to visit the company’s 























This dominant idea has constantly been the 
guiding principle throughout the scores of years 


of Sanford leadership in making Inks and 


\dhesives for the world of commerce, the 
school, and the home. Unchanging Good- 


have 


the 


ness, Permanence and Dependability 


demonstrated Sanford’s to 


Public 


High Quality is of first importance. 


superiority 


in whose minds the appreciation o 
TIME is 
the deciding factor proving the worth of any- 
thing. Valuable records written many years 
ago with 

The 
perience of the greater part of a century en- 


Inks and 


nearly perfect as is possible. 


Sanford Inks are perfectly clear to- 


day. accumulated manufacturing ex- 


ables Sanford to offer Pastes as 


Sanford Manufacturing Company 
New York 


Chicago 


The first Sanford formula for making a Permanent Blue Black Ink was 
developed by W. H. Sanford in 1857 Mass. 
put up in stone bottles which were imported from England. 


in Worcester, It was first 


In 1863 


the name Premium Fluid was adopted for the principal product of 
this small but growing industry. The business was moved to 
Chicago in 1866, where the factory and general offices have since 


the entire 
in New York shipments 


been located, serving from this central location 


country. From the branch office 
are made to every part of the world. The company and its 
products have contributed in a big way to a century of 
than 


From small but sound 


progress, their own achievements covering more 
three-quarters of the century. 
beginnings this business has developed to one of the 
outstanding organizations in the stationery field and 
has contributed in no small way to the importance of 
this central market. Sanford’s products are known 


all over the world for their uniform high quality 
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The Century of Progress Exposition is a magnifi- 
cent and impressive display which all who can, 
should see. The Associated Stationers Supply Com- 
pany cordially invite members of the trade who 
are coming to “The Fair” to visit their offices and 
warehouse. 


EKCONOMY FOR STATIONERS 


> 
> 




































The Associated Stationers Supply Company 
offers to Stationers, a service of outstanding 
economic value. The merchandising and dis- 
tribution policies of the House, together with 
the modern warehouse and order filling facilities 
employed, assure retail Stationers of receiving 
high quality standard goods at uniformly low 
prices and a rapid service covering thousands of 
items. Well balanced and fast-turning stocks re- 
sult from our dealer relations. The Associated 
General Catalog and ** Pink List” illustrate and 
describe all merchandise carried in stock. Many 
of the fast selling staple items so listed, are fur- 
nished at factory prices. Dealers can, thereby, 
obtain combination shipments of goods by 
placing a single order. Savings in transporta- 
tion costs, bookkeeping and time can be made to 
real advantage. PriceSupplements and Monthly 
Bulletins pertaining to merchandise, sales ideas, 
new goods, business outlook and current price 
revisions, are important factors in our service 
to Associated customers. 


Associated Stationers Supply Co. 


229 S. Jefferson St. (at Jackson Bivd.) Chicago, Tl. 


Our President, Mr. E. Y. Horder, started business in 
Chicago forty-nine years ago and his long and 
active experience, combined with those of a 
loyal, trained organization, is yours for the 
Call and see us—take back home 
all the ideas which may help you in the con- 
duct of your business. Meet E. Y. Horder 
himself—catch some inspiration from what 
he has done. Then see what “The 
Associated” can do for YOU, 


asking. 
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Our Building provides 113,000 square feet of 
space, devoted mainly to Warehousing and 
Shipping. Over fourteen thousand items are 
stocked and under control through efficient 
records. Located across from the Union 
Depot, close to the new Post Office and 
most of the inlying freight stations, we are 
able to save much valuable time in making 
shipments. Our high purpose and policy is 
to serve efficiently and helpfully. “‘The 
Associated”’ sells only to Dealers who carry 
a stock of general Office Supplies as a 
protection to the legitimate Dealer. 


The Chicago Home of **The Associated” 
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it, to visit their offices and factory. 


The STORAGE 











LIBERTY Boxes are made in 22 standard sizes to fit 
all the regular or standard office forms—letters, 
checks, vouchers, invoices, and the like. Special 
sizes are made to order. Stocks of LIBERTY Boxes 
are carried by leading stationers in all cities. The 
illustration below shows the structure of LIBERTY 
Boxes—made of the best materials, dust-proof, 
non-spillable, and instantly set up. In use, LIBERTY 
Boxes never tear, break, stick, or give trouble of any 
kind. They can be used over and over by simply 
changing the labelling strips. 
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The Century of Progress Exposition is a magnifi- 
cent and impressive display which all who can, 
should see. Bankers Box Company cordially in- 


vite members of the trade who are coming to see 


FILING BOX * for Storage Filing and Transfer Work 


a 





It is axiomatic in any retail business that customers / 
» 
must be satisfied. You hold their trade by selling | 


them equipment and supplies that actually give the 


























service expected. The purchase that does not satisfy 
very often means a lost customer. This is the 
reasoning that has led nearly every leading stationer 
to select the LIBERTY line for storage filing needs. 
LIBERTY Storage Boxes were first on the market 
They have always been and today still remain far 
and away the leaders in their field. They are not an 
experiment but a sound merchandising line that 
can be safely merchandised—because they give the 
service expected by purchasers. Effort put behind 
LIBERTY Boxes means good business today and 
repeat orders tomorrow. That we know. LIBERTY 


Boxes have long been and are continually nationally 


advertised. Use our sales helps to tie up your efforts | 
with this advertising. Larger sales will result. 


| 


= 


Bankers Box Company, Ine. 


536-538 South Clark Street Chicago, Hlinois 


The Bankers Box Co., Inc. were the originators of the corrugated storage 
filing box and for more than 15 years have held steadily to the idea that 
records worth keeping require their own equipment. Storage filing ina 
systematic, economical way began with LIBERTY Boxes. The labels 
on each box permit serial numbering and the keeping of a card record in 
the office. {Filing and finding are thus easy and sure—no record or - 
paper need ever be lost or damaged. After all, the essential point of 
storage filing is safety. Storage filing is 90°) safety and 10% 
reference. When old records are needed, if ever, it is supremely 
important that they be where they were put away—and 
findable. This was the theory behind the first LIBERTY 
Boxes, designed in 1918. The years since that time—years 
that have seen the use of LIBERTY Boxes spread from 
coast to coast and among more than 43,000 leading banks 
and commercial and industrial firms—have only added~ 
endorsement to that idea. That LIBERTY Boxes are 
the best solution of the storage filing problem is 
evidenced by the fact that they far outsell all competi- 
tion combined and are steadily growing in favor. 


va 
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The Century of Progress in Chicago is a magnificent F 
and impressive display which all who can, should 


see. Wéilson-Jones Company cordially invite mem- 


y bers of the stationery trade who come to the Fair, Uae 
Z / to visit their general offices and plant in Chicago. 
4 






_/ Serving the Progress 
of a Nation.... 
















Chicago’s dramatic exposition— 
“A Century of Progress’’—is expressive of the 
phenomenal development which has taken place 
throughout all America in the ten decades — 


1833-1933. 


The constituent organizations of Wilson-Jones 
Company, with the wholehearted co-operation of 


a nation-wide body of established merchants, 


have maintained unceasing progress in serving Bi STAW STW 
, ;, Established 1831 
the needs of business in every community. 


A continued increase in opportunities for their 


thousands of dealers is the aim and purpose of Gatum 
these four companies, now linked in a progres- 
sive unit. Established 1869 





NEW YORK GENERAL OFFICES AND FACTORY KANSAS CITY,MO. 
233 Spring Street 3300 FRANKLIN BOULEVARD Eighth and Locust Sts. 
CHICAGO 






LOOSELEAF 
SYSTEMS 






Established 1897 


. WiLson-JONES COMPANY 


| 


In recent weeks this Company has issued three new 
Catalogs which every forward-looking stationer should 
have. If you have not received these up-to-the-minute 
buying guides, write for them today, addressing ca [-P (CEAF] 
your letter to our Catalog Division, 3300 Franklin 
Boulevard, Chicago. 
Ask for: LeatherLife Catalog No. 103 (Fibre 


Products, Expanding, Filing and Clasp En- 
velopes); Notes, Drafts, Checks and Receipts 


Catalog No. 403; Irving-Pitt School and LeatherLifle 
College Supplies Catalog No. 933. A TIGRE PRODUCT OF WILSON JONES # USA 
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Established 1903 


’ 


visit mutually profitable. 


A mes Mleans 
















AMES SUPPLY COMPANY 
AGENCIES 

In addition to our branch offices each of the Ames 
Supply Company Agencies listed below carries a full 


line of platens, parts, and supplies and is 
equipped to give prompt service on all orders 


tools 


Atlanta, Ga., 29) Marietta St. 
Boston, 136 Federal St. 

Cleveland, 1006 Superior Ave., N. E. 
Denver, 926 l7th St. 

Houston, 611 Fannin St. 

Los Angeles, 524 5. Spring St. 
Philadelphia, 130 S. Lith St. 

129 Fifth Ave. 

91 Spring St. 


Pittsburgh, 
Seattle, 


Washington, D. C., 3806 Benton St. N. W. 
Toronto, Canada, 135 Victoria Street 
Mexico, D. F., Ramon Pelayo Y Cia 
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Typewriter dealers planning to visit the Century ; 
of Progress Exposition, which we urge you to see, / 
are invited to phone us upon arrival so that we 
may extend a first hand invitation to spend some 
time with us and that we may better understand 
your problems, improve our service and make the ’ 
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Service 


Excellent 





To typewriter dealers everywhere the name AMES 
stands for immediate and accurate service on platens, 
parts, tools and supplies for rebuilding or repairing 
writing machines. AMES platens are recognized as 
the highest possible quality. Our own patent 
grinders, equipped with Timken bearings, are abso- 
lutely true. The dealer who uses our platens has 
the satisfaction of knowing that he is giving his 
customer the best. 


While we always have carried complete stocks in 
New York, Chicago and San Francisco we are rapidly 
expanding our organization and opening additional 
service stations to reduce time and cost of trans- 
portation to the typewriter dealer. We take care of 
every typewriter service need for the trade. 


For the dealer who prefers to do his own enameling 
we have an outfit which has become very popular 
since it was introduced a few months ago, and 
enables typewriter men to do all the work in their 
own shops. For those who prefer not to do their 
own plating and japanning, we offer the finest 
quality at the lowest prices which have prevailed 
in years. 


Send your name for full information. 
AMES SUPPLY COMPANY 
564-572 West Randolph Street Chicago 


San Francisco Office 
583 Market Street 


Great Britain Office 
Long’s Ltd., 79 Queen St. 
London, E. C. 4 


York Office and 
Export Dept. 
37-39 Murray Street 


New 


The Ames Supply Company has shared in a third of Chicago’s Century 
of Progress and in the rapid advance of the Office Equipment Industry 
of which Chicago is the central market place. 


Starting with what was then a new system for grinding typewriter rolls 
with precision, A. R. Ames early saw the need for a non-competitive 
and independent source of other parts and supplies. The company 
pioneered in the sale of a complete line of platens, and early ex- 
tended its operations to include tools, parts and supplies of every 
kind. In the continued improvements of its platen grinding 
system and in the addition of other parts of its business, 
the company has participated actively in the forward 
movement of the typewriter industry. From its main 
office and plant in Chicago, its branches in New York 
and San Francisco and service stations in other cities 
chosen so as to best serve the dealers, the company’s 
business extends throughout the world. It has par- 
ticipated in the elevation of standards and im- 
provement in trade practices by which the com- 
pany has advanced to high prestige. It has never 
directly nor indirectly competed with its custom- 
ers in the wholesale or retail typewriter field. 
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There is a Ditto machine for every copying need in 


every kind of business institution. Here are some of 





the reasons why Ditto is the most useful office 





appliance a company can buy. 





1. Ditto makes 100 or more copies direct from your original 





pencil, pen and ink, typewritten or printed original. 





2. Copies as many as 8 colors—all in one operation—direct 


from your original writing or drawing. 







3. Requires no stencil, no carbon, no typesetting. 





1. Makes copies on any size sheet from a small card to a 





large form. 





5. Copies on thin tissue or heavy card stock. 





6. Costs less than five cents per 100 copies. 





7. Is the fastest method yet devised for making copies. 





8. Is extremely simple to operate. 





9. Flexible and adaptable to any copying or duplicating 





need. 






10. America’s leading businesses “Do it with Ditto.” 





Write for more complete information and samples of Ditto 
Work. This will give you an idea of the value of this versatile 
duplicator. 


& 
Ditto. INC., 2243 W. Harrison St., Chicago, Ll. 





Twenty-six years ago, Ditto, then under a different name, appeared With 
the first advance over the simple gelatine duplicator. 1t soon was accepted 
as an ;mportant office necessity. Because of its convenience, precision 
and selected control, it has been prominent in a Century of Progress and 
has contributed substantially to the importance of Chicago as the great 
central market for office equipment. It multiplies invoices, shop records 
and other forms quickly. <A single writing or typewriting, with pencil, 
pen and ink or ribbon prepares a master copy which can be duplicated, 
so that in one operation various parts are reproduced, each individual 
copy containing only that information pertinent to the particular 
individual or department for which it was made. The first 
machine from which the present Ditto was developed was 
crude, but performed well. Improvements and refinements 
have opened up applications which widened its usefulness 
far beyond earlier anticipations. The business as ex- 
Panded through five changes of domicile, now occupy- 
ing its own handsome industrial building. 
The appropriation of the Ditto sign has brought the 
corporate name and the name of the product into 
extensive use as a trade name which symbolizes 
the best _in gelatine roll duplication. 
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The Century of Progress Exposition is a magnifi- 
cent and impressive display which all who can, 
should see. Ditto, Inc., cordially invites members 
of the trade who are coming to see it, to visit their 
offices and factory. 
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DITTO 


A Modern Office Necessity 


A complete line of duplicators priced from 
$12.50 up, including hand rotary, electric rotary 
and many flatbed type machines. Illustrated be- 
low is the new F5 deluxe cabinet type machine 
which copies a form 14 x 17 inches. 


































































The W. 


should see. 


see it, to visit their offices and factory. 


The G@bcd line includes beside the Flexion 
Chain Post Binders, complete ledger outfits, 
forms, indexes, sheet holders, Post Binders, 
prong binders, tariff binders, catalog and 
magazine covers, machine bookkeeping out- 
fits and visible record equipment. Send for 
catalog. 


al @XCORRG ANY 





cent and impressive display which all who can, 


G. Lloyd Company cordially 


(ADCO FLEXION CHAIN BINDERS—ideal for modern accounting 
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The Century of Progress Exposition is a magnifi- 


invite members of the trade who are coming to y 







































Especially adapted to the use of that large class of 
firms whose bookkeeping requirements are attended 
by one or two people, @DCO chain post binders 
combine the flexibility in arrangement and capacity 
of ordinary loose leaf equipment with the smooth 
exterior and convenient handling of the old, per- 
These new C@DCO 


binders provide unlimited capacity from one sheet 


manently bound blank book. 


up to any desired amount. The chain post mechanism 
in the upper tube provides easy access to the con- 
tents and quick opening for insertion or removal of 
sheets. There are no protruding posts to get in the 


use space in the safe—no danger of 


CADCO 


chain post binders are self expanding, allow more 


way or up 


scratching desk tops or tearing clothes. 


working area, quick changing of sheets, and flat 
Leading Stationers assure satis- 


ADCO. 


writing surface. 


faction by recommending 


W. G. LLOYD COMPANY 


Accounting Devices Company Consolidated 
626 SOUTH CLARK STREET, CHICAGO, ILL. 


The history of W. G. Lloyd Company and its founder parallels more than 
half of Chicago’s Century of Progress. Prior to the year 1880, William 
George Lloyd secured the reputation among fellow workmen of being the 
most skilled among the trade in the art of paper ruling and account book 
making. In 1880, he entered business on his own account in Chicago and 
organized a factory for the production of bound books. He made an 
enviable record in the introduction of loose leaf systems and devices, 
simplifying and improving accounting methods and systems previously 
in use. In the year 1901, he purchased the printing business of J. J. 
Collins & Company, and in 1902 organized his business as the W. G. Lloyd 
Company, manufacturers of perpetual account books, systems and blank 
books, taking in as partners his two sons, Arthur J. Lloyd and W. G. Lloyd, 
Jr. (the latter now deceased). In the organization of the Account- 
ing Devices Company from 1915 to 1918, W. Gifford Jones was 
actively associated with Mr. Lloyd, which company produced the 
(ADCO flexion chain post current binder. After Mr. Jones’ 
death in 1918, Arthur J. Lloyd succeeded him as president 

and put into production a complete line of loose leaf devices 
and equipment, based on the invention of Mr. Jones. In 

1923, Mr. Lester T. Lloyd (third generation) entered 
the factory of the Accounting Devices Company and 
in 1926 upon consolidation of that company with the 

W. G. Lloyd Company, was made general manager. 
Mr. W. G. Lloyd passed away on May 9, 1932, at 
an age lacking but six days of eighty years. He 
contributed much to the industry with which 

he was connected and his record is an inspiration 

to all who carry on the business. 


those now 
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The Century of Progress Exposition is a magnificent 
and impressive display which all who can, should 
see. The Shipman-Ward Manufacturing Company 
cordially invite members of the trade who are 
coming to see it, to visit their offices and factory. 


<> 





. | Have You Tried Shipman-Ward's New Super-Platen 






































for all makes typewriters, adding machines? Clearer 
typing, more and better carbon copies, longer life 

perfectly ground. We have been grinding and selling 
Underwood platens (now we handle all makes) for the 
past twenty years and this 1933 platen is a new com- 
position with a special patented process for season- 
ing that keeps the rubber alive and fresh. We have 
also improved our battery of platen grinders so that 
all platens have an accurate, smooth, velvety finish 
that grips the paper and improves the typewriting. 
There are no permanent waves in the grinding. All 


Jlaten orders are shipped the same day received, with ) 
Open House All During the Fair 
James P. Ward, President of the Shipman-Ward Manufacturing 


\ .. | Company, wishes to extend a cordial invitation to all dealers and 
f tria their families who are planning on attending Chicago's Century 


these super-platens have found them best. 
: A = . f of Progress, to visit the Shipman-Ward factory and will be glad to 
order will convince you! OTHER SHIPMAN- facilities of our factory and kelp you with any problems that you 
, . , ara rr . may have. 
SE ‘ES: or Parts, All Makes ; vee ; 
WARD SERVIC I lypewriter I art . ‘ How to Get to the Shipman- Ward Factory 
... Enameling... Nickel Plating... Welding... Type- and Offices by Elevated 


postage prepaid one way. Dealers who have tried 


° . . . T 7 . Take any Ravenswood elevated at any stop on the east side of the 
writer Supplies oe < Ret \ ping ( | nderwood only ). loop, that is Wabash Ave., on the east side of the tracks. This 
‘ ¥ qpvene will take you, qeoety ts asteens patane station and 

are aw £ mma < ale 7 2° nat: all trains are express. The ride will take you less than 25 minutes. 
W rite today for pI Ices and also for our 1933 atalog. The Shipman-W ard factory can be seen from the elevated station 
and is only one-half block east on Montrose Avenue. 


By Automobile 


Shi Ward f. ingC 
S ipman- ar = anu acturing oO. Drive north on Michigan Avenue, Lake Shore Drive, through 
Lincoln Park, taking = outer drive eae ee reach Montrose 
77.A Shi Avenue. Turn west on Montrose Avenue to Ravenswood Avenue. 
177-A Shipman Bldg The Shipman-Ward factory is right on the northeast corner of 
Ravenswood and Montrose Avenues, 4400 north and 1700 west. 


1401 E. Ravenswood Avenue Chicago, Ill. It will not take you more than 15 minutes to drive. Remember our 
telephone number: Longbeach 3242. We hope to see you this 


summer. 


Shipman-Ward Manufacturing Company established in 1892—forty-one 
years ago, under the name of the Typewriter Emporium. In the develop- 
ment of rebuilt typewriters Shipman-Ward introduced new ‘and startling 
methods of selling and rebuilding typewriters. They were the first inde- 
pendent wholesalers to concentrate on one make of typewriter. They 
revolutionized the rebuilding of typewriters when they introduced the 
line assembling system. This system increased the production and quality 


Li 


of the work and is now used in the most modern automobile factories. 
Shipman-W ard‘also introduced selling of rebuilt typewriters in a national 
way and formed a dealers’ selling organization which participated in 
this national advertising and the installment plan of selling type- 
writers. Installment selling was discontinued five years ago by 
Shipman-Ward and they have confined themselves since 
then strictly to wholesale. For the last thirteen years Ship- 
man-Ward have sold Underwood parts and platens but 
recently have added all makes of typewriter parts and 
platens to which the dealers have shown an enthusiastic 
response. Shipman-Ward have the /argest factory 
devoted to rebuilding, in the world, and have their 
own complete nickel plating, enameling and man- 
ufacturing facilities with the most modern ma- 
chinery obtainable. 
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The Century of Progress Exposition is a magnifi 
cent and impressive display which all who can, 
. if should see. Woodstock Typewriter Company cor- 
hemi wees dially invite members of the trade who are com- 


ing to see it, to visit their offices and factory. 





en 


WOODSTOCK-Today’s Outstanding Typewriter Value 
The outstanding typewriter value today is 


found in the Woodstock, because it represents 


—_ 


the most advanced engineering and designing 
in the typewriter field. In it are incorporated 
more exclusive, improved features than in any 
other writing machine. Furthermore, it in- 
corporates all the approved, worth while prin- 
ciples recognized as standard in_ typewriter 
construction. Its use in thousands of offices all 
over the world, with the number constantly 
and rapidly growing, helps to prove its claim 
for superiority. School authorities recognizing 
Woodstock value instruct their commercial 


the Woodstock, 


purpose having grown tremendously. 


students on sales for this 


\nd it costs no more to buy. It costs less to 


2 a a because it delivers more work with 
attractive two-tone effect which materially 
enhances the general appearance. It also 
serves the more utilitarian purposes of ex- 
cluding dust and increasing quietness of 
operation. Responsive key action, larger 
platen knobs, and other important improve- 
ments make the machine today’s outstanding 


less effort and less upkeep. 


Woodstock Typewriter Company 


6 North Michigan Avenue Chicago, Illinois 


typewriter value. It’s a beauty and as good 
as it looks. 


The Woodstock typewriter, the newest and most modern of the standard 
machines, has contributed substantially to the major developments in a 
century of progress and in the growth of Chicago as the great central 
market for modern office equipment. Based upon advanced principles 
and fostered by an enthusiastic manufacturing and distributing organi- 
zation, this machine grew to a quick maturity from modest beginnings. 
The adaptability of the machine enables users to fit the Woodstock to 

any requirement of correspondence, billing, addressing, form writing, 

etc. Typewriter dealers quickly learn that this machine meets 

alike the needs of the small office, the highly staffed corres- 

pondence department, and school installations regardless of 

size. The Woodstock has broadened the fame of the Century 

of Progress city the world over, its distribution reaching the 

important centers of industry, trade and culture every, 

where. Anappreciation of the adaptability of the W ood- 

stock abroad has enabled the company to build up and 

maintain a strong distributing organization in the for-, 

eign field which is ever on the alert for an opportunity 

to serve typewriter users and increase the already 

favorable acceptance of Woodstock everywhere. 
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The Century of Progress Exposition is a magnifi- 
cent and impressive display which all who can, 
should see. The Johnson Chair Company and the 
American Manifold Products Corporation cordially 
invite members of the trade who are coming to 
see it, to visit their offices and factories. 


Who Could Better Typify A Century of Progress 


Than 


Johnson Chair Co.? 


We have accepted their invitation and in turn invite 
every office furniture dealer to come to Chicago this 
summer—see A CENTURY OF PROGRESS—see 
JOHNSON CHAIRS—and enjoy the spacious rest 


room we have furnished adjoining our Exhibit. 


Section 3—Booth 141—General Exhibits Building 


Johnson Chair Co... Chieago, Ilinois 


Established in 1868, the Johnson Chair Company has been an important 
factor in practically two-thirds of the century of progress now being com- 
memorated in Chicago’s front yard. Its development has been consistent 
for a period of sixty-five years, during which time it has become one of the 
world’s principal office furniture producers. Chicago’s central location, its 
wonderful transportation facilities and its own tremendous consumption, 
plus the merits of the chairs and the sound policies of the company, have 
helped to build up Chicago as the great central market of office equipment. 


Our Ribbons and Carbons 
Build Dealers’ Profits 


The satisfaction which comes from goods well made has built up an enviable market for the 
\merican Manifold line of typewriter ribbons and carbon papers. It found a ready market as 
soon as introduced years ago, which has been maintained through merit of goods and company 
policies. 

We have the finest and largest output of typewriter ribbons in Chicago and the only line 
of carbon papers manufactured in the Chicago area. Besides these regular lines, stationers 
and typewriter dealers find good profit in our carbonized rolls for billing and adding machines 
and inked ribbons for all ribbon print equipment. 

Complete information, including samples on request. 





American Manifold Produets Co. 
2900 Darwin Terrace Chicago 


The business now known as American Manifold Products 
Company had its origin forty years ago when its officers 
entered what was then the new and thriving ribbon and 
carbon industry. It has participated in the development 
of more than a third of A Century of Progress now being 
celebrated in Chicago’s World’s Fair. The experience 
of the founders who still are in active charge include 
valuable technical research which shows itself in the 
quality of the goods. The factory is the only one 
in the Chicago area manufacturing carbon paper and 
is the largest making typewriter ribbons. It con- 
tributes substantially to the outstanding position 
of Chicago as the Central Market Place for office 
equipment and supplies. 
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Automatic Typewriter Company cordially 


to visit their offices and factories. 


ro ticet 
* ig » 


Dictator ™ 





World's Fair Exhibit of 





Modern Office Includes Auto-Typist 


The Century of Progress Exposition is a magnifi- 
cent and impressive display which all who can, 
should see. Meilicke Systems, Inc., and American 
invite 


members of the trade who are coming to see it, 


save the costs that steal away your 


profit—use Meilicke Calculators 


There are Meilicke systems for practically every routine cal- 
culating need of business; new calculators are continually in 
process of development to serve special requirements. Any 
one can use them. There are no keys to punch—no levers to 
pull—simply turn the card and copy the answer. Thousands 
of businesses now use Meilicke calculators to save time and 
insure accuracy computing 
interest payroll 
discounts freight 
lumber, coal water bills 
butter fat 

and many others. 
Lo us. 


bonus 
unit and dozen basis 
yard goods 


time 
express 
electric bills 


Send for catalog or put your problem up 


Meilicke Systems, Incorporated 
3471 North Clark Street Chicago, Hlinois 


The history of Meilicke Calculators, their use in business computations, 
goes back over approximately a quarter of this Century of Progress. 
Commencing in an unassuming way with an improvement in the method 
of using interest and wage tables, the idea was gradually extended to 
include in 1915 a collection ledger and reminder, in 1916 a new household 
ledger and the Dictaform, a convenient letter builder for the use of busy 
correspondents. Later there followed a new price checker for extending 
costs, computing chain discounts, etc., a pay roll calculator and a telephone 
index. Today, Meilicke has a specialized service for almost every branch 
of industry. 


In their display of the Modern Office shown in the Electrical Building at A Century of Progress, 


the Commonwealth Edison Co. insisted on including the Auto-typist. 
represented the most advanced development in selective selling. 


In their opinion, it 
Letters that repeat the same 


message to hundreds of people are just as personal as dictated ones when written on the Auto- 
typist, and they pull ten times better than ordinary processed letters. 


When in Chicago this summer be sure to see the Auto-typist either at the Exposition or, at our 


LETTER SELECTOR 





ICACC - CENTRAL MARKET OF JH 


invitation (phone Haymarket 0333). Write now 
and ask about our rental plan for testing the idea 
in your own ollice. 


Correspondence invited from representatives. 


American Automatic Typewriter Co. 
602 North Carpenter Street Chicago, Il. 


\ quarter of a century ago the idea of automatic typewriters was 
first developed. The device was attached to a typewriter and 
by means of a perforated roll the keys were actuated mechani- 
cally, typewriting the same letter over and over again. 

The latest development is the Auto-typist Letter Selector 
which operates by air in much the same manner as the 
player piano. It will operate any typewriter and will type 
any one of twelve letters as selected by the operator. 
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Binders, Indexes, 
Loose Leaf Specialties 


When originality in devising sales kits, catalog covers and 
various loose leaf specialties is required Aigner’s super service 
is available. 


Automatic binders for salesmen and counter with capacities 
from 1 to 15 inches. Changing of any portion of contents 
completed in less than a minute. 


\ico binders and indexes for every commercial purpose, stock 
items or made to order. 

“ATGNER’S PATENT CUT” Index tabs in strip form are 
superior quality, uniform color—save 50°% in time for attach- 
ing—alphabetical, states, months, years, etc., also bookkeep- 
ing and student tabs, all backed by twenty-five years’ {manu- 
facturing experience that assures complete satisfaction. 


G. J. AIGNER COMPANY 


MANUFACTURERS 
503 South Jefferson Street CHICAGO, ILLINOIS 


Our manufacture covers the last quarter of “A CENTURY OF PROGRESS.”’ 
Our product is distributed thru-out the universe 

We specialize in developing improved methods and devices in Loose Leaf to meet the 
requirements of office and selling and all commercial purposes 

Our policy is “QUALITY and SERVICE” which we recommend to the trade everywhere 
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The Century of Progress is a magnificent and im- 
pressive display which all who can, should see. 
G. J. Aigner Company and the Vail Manufacturing 
Company cordially invite members of the trade 
who come to the Fair, to visit their offices and 


factories. 





Chicago—W orld’s Fair City—is 
also the Home of the World’s 
Largest Paper Clip Manufacturer 


Paper clips of all kinds—bank, adamantine, dressmaker and silk pins, brass paper fasteners, 
staples and thumb tacks constitute the Vail line. A complete variety, plus Vail service, have 


made the line popular {with the stationery trade 
throughout the country and built its large output. 


Vail Manufacturing Company 
1752-58 East 75th Street, Chicage, Illinois 


Stationery Plant Wire Tie Plant 
752-58 East 75th Street 7440-48 South Chicago Avenue 
Wire Mill 


7325-7359 Woodlawn Avenue 


Established in 1918, this company has made its substantial con- 
tribution to the latter part of a century of progress now com- 
memorated in Chicago’s World’s'Fair. The development has 
been continuous and rapid. Chicago's central location and 
unequalled transportation facilities, as well as its own 
tremendous consumption, have been important factors in 
that development and have increased the value of Chi- 

cago as the central market for office equipment. 
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should see. 


i and factories. 


CARDS CARRIED IN BOOK FoR insUuURE 100% USE 
NO SPOILAGE 


Note perfect edge of card when detached. 












STYLE A LINED CASE 


all 
ABOVE CUT SHOWS THE BOUND TAB OF CARDS IN USE. 


Markilo Celluloid 


Envelopes and Index Tabs 


Celluloid (cellulose plastic) has been listed as one of the great inventions of this century. 
ture of transparent envelopes, card-cases, box-type containers, book covers, book markers, index tabs and similar articles. The last 
two years have witnessed the commercial production of the acetate (non-inflammable) celluloid. 
Some of our devices and processes are covered by patent pioneer in character. 


exclusively in the production of Markilo articles. 


Markilo products have the welded, flexible reinforced edges, obviating folding or stitching, both of which are injurious to celluloid 
rhe envelopes are stocked, punched, for memo and price books; or made with fabric hinges for stitching into bill-folds and books- 
Maps, menus, licenses, printed matter, manuscripts, stamp and currency collections, blue prints, credit cards, etc., can be enclosed 
in Markilo Pockets and permanently protected against dust, moisture, handling, wear and tear. 
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The Century of Progress Exposition is a magnifi- 
cent and impressive display which all who can, 
John B. Wiggins Company and the 
bas = ay. Markilo Company cordially invite members of the 
i, trade who are coming to see it, to visit their offices 
















“You taught us to capitalize 


on BUSINESS CARDS” 


So little a thing as a business card is often the open sesame to 
big orders. Every executive should teach salesmen that a 
clean, fresh business card is part of a selling personality; and 
to keep business cards fresh in spite of frequent handling is the 
purpose of Wiggins Compact Binders. 

Business cards, either engraved or printed and carried in fa) 
form in one of these binders, need never be wasted. You will 
capitalize on them indefinitely. 





















































Any of the paper merchants listed here—or ourselves—will 
gladly tell you more. 
The JOHN B. WIGGINS COMPANY 
( Originators of Scored Cards) 
1165 Fallerten Avenue Chicage 


Cincinnati: The Chatfield Paper Co 
Detroit: Seaman-Patrick Paper Co 
Grand Rapids: Carpenter Paper Co 
Houston: L. S. Bosworth Co., Inc. 
Fort Worth: Southwestern Paper Co. 
Los Angeles: Fine Paper House, Inc. 


New York City: Richard C. Loesch Co 

Pittsburgh: The Chattield & Woods Co 

Washington, D. C., Baltimore: rhe 
Barton, Duer & Koch Paper Co 

Toledo, Dayton, Columbus, Cleveland: 
The Central Ohio Paper Company 


The John B. Wiggins Company, established before the Civil War, has been aggressively 
active in three-quarters of ““A Century of Progress,’ being proclaimed now to the World in 
Chicago's World's Fair. Starting in the early days, the merits of the company's products 
attracted buyers from all centers until the name “ Wiggins’ became a symbol of quality in 
cards and stationery throughout the United States and abroad. This line of work has been 
handled direct with consumers The company originated scored cards which made it 
possible to tear business cards from tabs leaving all edges perfectly smooth, a notable con 
tribution to the stationery field. From the start this company has co-operated with the 
stationers and printers, furnishing the blank scored cards and cases so that the trade could 
run the cards in their own plants. Through its consistent growth in influence and volume 
the company is a live factor in the development of Chicago as the great central market for 
stationery and office supplies 


We employ sheet celluloid in the manufac- a 


This new material is used almost 


| 





Markilo Indexer strips and the Markilo Teletab are ideal for making up 
indexed sheets and cards. These tabs do not obscure reading matter be- 
cause of the transparency of the gummed celluloid fasteners 


Markilo products are twelve dozen per-gross transparent. In the language 
of the Dozen System of Mathematics this is the 1 gross 1 dozen and Ist 
anniversary of the Birth of our Nation; the 8 dozen and 4th year since the 
founding of Chicago; and the | dozen and 6th year of the Markilo in- 
stitution. 


Markilo Co. Mirs. 


936 W. 63rd Street Chicago, U.S. A. 


Markilo envelopes and card-cases are sold by the leading 
Stationery supply houses in this country and can be pur- 
chased through Stationery stores. A complete display 
showing the application of our many articles for every- 
day business (and personal use) may be seen at Horder’s 
Stationery Store, 111 West Adams Street, Chicago, 
Illinois. 


We invite anyone interested to correspond with 
us regarding our products for his particular use. 
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The Century of Progress Exposition is a magnificent 
and impressive display which all who can, should 
see. Rockwell-Barnes Company and American Eva- 
type Corporation cordially invite members of the 
trade who are coming to see it, to visit their offices. 








/ ROBARCO QUALITY PRODUCTS 


DICTATOR Boxed Typewriter Papers 
Adding Machine Rolls . . . Teletype Rolls 


Stenographers’ Notebooks . . . File Folders 













Manifold Papers and Second Sheets 

Qualities and colors as required 
\limeograph Papers . . . White and Colors 
Bond Papers . . . Figuring Pads 
Steel File Boxes and Storage Cases 


Wrile for Catalogs, Samples, and Prices 


ROCKWELL-BARNES COMPANY 











I5S1l West 38th Street CHICAGO 


For thirty years the ROCK WELL-BARNES COMPANY has participated in the develop- 
ment of the Stationery and Office Equipment industry in CHICAGO. From the organ- 
ization of the Company in 1903, their lines have kept pace with the steady development of 
usage and demand In the very beginning of its career the ROCKWELL-BARNES 
COMPANY offered rebuilt typewriters to the trade, in addition to paper and stationery 
lines. The machines were gradually dropped and the Supplies Lines became primary. 
Rapid expansion in the paper lines followed, and in their mediate completely equipped plant 
they now manufacture Adding Machine Rolls, File Folders, Stenographers’ Notebooks, 
Blank Books, Figuring Pads, and similar items. In addition, paper stocks have been 
increased to include grades for every office requirement. Steady consistent growth necessi- 
tated the removal of the comy any in 1911 ems its original location in the old Baldwin 
Bldg. to the Munn Bldg. at 823 So. Wabash Ave. From that address they moved several 
years ago to their own spacious plant, which they now occupy at 1511 West 38th Street kk 




















Rubber Stamps While-U-W ait 
Visit Our World’s Fair Exhibit 
GENERAL EXHIBITS BUILDING 


Re AT A ED ey ya eee emcee 


\n astonishingly simple and practical method of making rubber stamps has been brought about by the invent- 
ing and perfecting of our Evatype. These sunken metal letters are supplied like ordinary printer’s type, which 
anyone can set into a frame, cover with a piece of rubber and vulcanize like an ordinary tire patch. In ten 
minutes the letters will have formed on the rubber, which is then fastened to a ready-made handle. Deep, 
clean, sharp stamps are the result and anyone can make them. EXCLUSIVE RIGHTS AVAILABLE. Very 
profitable on small or large volume. Send for free literature. 


LA 


American Evatype Corporation 


Deerfield. Illinois 


fT 








Born and thriving during 
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the depression 
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(How Chicago Became the Central 
Market of the Office Equipment In- 
dustry—Continued from page 53) 


with ingenious provision for th: 
insertion of names, addresses, salu 
tations and separate paragraphs 
Check Protectors 

Check protectors and check 
writing machines have played an 
important part in commercial 
transactions during the last twer 
ty-five or thirty years. Chicag 
has the honor of having been th« 
place of origin of one of the prin 
cipal lines. 

Desk Accessories 

Chicago is the birthplace oft 
many accessories, such as desk 
files, desk ticklers, mail sorters, 
et 

Calculators 

There are also lines of calcu 
lators not built on the machin 
principle, but worked out on cards 
be b th 
-ompu 


which are declared t 


speedy and accurate in the 
tation of interest and many other 
tormal mathematical computations 
One ot the principal lines originat 
ing as a drum arrangement in Chi 
cago many years ago, has devel 
oped into a series of desk tabular 
arrangements similar in appear 
ance to certain lines of desk calen 
dars but containing a wonderful 
variety of calculations all figured 
out tor instant reference, such as 
interest tables, wage tables and 
many others 
Rubber Stamps 
Of course, the art of making 
rubber stamps did not orginate in 
Chicago, but there are some old 
concerns here, one of which is 
now being conducted by the third 
generation. These houses manu 
tacture a complete variety of rub- 
ber stamps, stamped metal special 
ties and seals 
Pencil Sharpeners 
Chicago interests were among 
the first if not the first to perfect 
pencil sharpeners along present 
day lines. The small metal sharp 
eners operated by thumb and finger 
were in use quite generally over 
the country in early years. We 
seem to recall some in the 80s, but 
it was not until some time after 
the writer's arrival in Chicago that 
he first saw a pencil sharpener with 
a crank. There are several pencil 
sharpeners of modern type manu- 
tactured throughout the country, 
but only one line has its principal 
offices in this city. This company 
has a world-wide distribution and 
ranks very highly as a specialty 
manutacturing institution 
Unit Office Partitions 


Some of the first unit office par- 


titions of steel were installed in 
Chicago [hese metal partitions 
led to the idea of metal shelving 
and vault equipment where it was 
found that important economies 
were effected by the use of steel 
instead of wood, steel taking up 
less space, being stronger and in- 
comparably more durable From 
this use it was but a step to the 
manufacture of the steel filing cabi- 
net already referred to, which hav- 
ing been emphatically successful 
led in turn to the production of 
steel desks which we are now abk 
to behold in many hundreds oft 
well equipped offices. 
Mailing Machines 
In Chicago were produced some 
of the first sealing and stamping 
machines Here, too, envelope 
opening machines were developed, 
one of the first being the invention 
of a Chicago physician, who 
achieved relaxation by indulging a 
mechanical bent 
The position of this city in the 
virtual center of so rich an indus 
trial and agricultural region fa- 
vored the establishment of mail 
order enterprises, which consti 
tuted a rich field for the exploi 
tation of all manner of mail- 
handling devices 
Wholesale Stationery 

Here in Chicago wholesale dis- 
tribution of stationery products 
not only covers the Central West, 
but spreads over the entire coun- 
try. In this city is the largest 
wholesale stationery company in 
the United States, with a stock em- 
bracing no less than 14,000 items 
Gummed Tape and Machines 
Chicago is the home of some of 
the manufacturers of gummed tape 
and machines and devices for its 
utilization 

Dating and Numbering Devices 
Chicago is an important center 
for the production of dating and 


numbering machines, the first of 


such devices using rubber typ 
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Metal type is now largely used and 
the machines have undergone 
many improvements leading to 
their general use. 

Paper Fasteners 

Chicago claims one or more of 
the manufacturers of these useful 
articles. Machines using staples 
are also made here. 

Coin Handling Machines 

Chicago is the home of one or 
more such machines. Some count, 
sort and wrap coins, while others, 
known as automatic change mak- 
ers, are much used in filling pay- 
roll envelopes Change making 
machines are used by bank teilers 
and commercial cashiers 

Folding Machines 

Chicago inventors have been in- 
strumental in the development ot 
folding machines for commercial 
uses. One of the first letter fold- 
ing machines had its inception 
here. 

Stenographic Machines 

The only machine of this type in 
the United States is now made in 
Chicago, though not invented here 
It employs combinations of letters 
to indicate the phonetics of human 
speech. 

Autographic Registers 

Important machines in this divi- 
sion originated in Chicago and are 
produced here in considerable vol- 
ume. Small portable registers pro- 
viding many of the advantages of 
the larger machines are among the 
recent creations 

Postal Franking Machines 

These machines were originally 
built to imprint the postal franking 
indica on mail of the third class. 
Employees of the Chicago post- 
office built a machine to extend the 
use of this convenience to first 
class mail. A former Chicago post- 
master organized a company to 
make the machines, and after sev- 
eral years Congress passed an act 
permitting their use. 

Some Miscellaneous Utilities 

Chicago claims the originators 
of the scored business and personal 
cards in packs convenient for a 
special pocket case 

This city is the home of several 
types of sorters for the desk, such 
as letter sorters, check sorters, etc. 

We have also important manu- 
facturers of index tabs and other 
conveniences for the office. 

A nationally distributed line of 
box storage files is made in this 
city. 

Important lines of leather goods 
for office use are manufactured in 
Chicago by two or more concerns 
the distribution of whose products 
is national in scope. 






















































JUNI 


The New Art Metal 
DIRECTOR FILE ype 


Progress will be interested in the 
exhibit of our complete line dis- 





An outstanding development in filing cabinet design played in our branch office at 173 
and construction ... the product of scientific re- West Madison Street. We cordially 
search and sound engineering plus the experience and invite you, 

facilities of Art Metal . . . leader in steel office equip- 


ment for nearly 50 years. 





Vew ee 'e All-welded Construction 

New cs -« 8 Locking Device 

New . « + « Progressive Cradle-type Suspension 
Vew - eo he Friction Clutch Compressor 

Vew “a i aa Bronze Hardware 

Vew ~ « « « Quick-Action Thumb Latch 

Vew - « « « Snmap-out Guide Rod 

Vew ; os « Rubber Silencers 


NEW SIDE LOCK COMPRESSORS 


All vertical file drawers and tabulating card units are 
now equipped with the new friction clutch side lock 
compressor. This holds papers upright and locks 
against backward movement in the file drawer. Pres- 
sure of the finger releases follower. The compressor 
can be moved forward, however, without releasing the 
clutch. As a convenient means of carrying the file 
drawer when removed from the unit, the follower is 
made with a hand hole—the top edge of which is 
broadened and rounded to ease the weight on the 
carrying fingers. 


NEW ARCO CRADLE-TYPE PROGRESSIVE 
SUSPENSION 

Realizing the basic importance of suspension in the 
long-life properties of any file, Art Metal designers 
have developed a superior type suspension. It is an 
improved Cradle Type of Ball Bearing Suspension 
unequalled in durability and efficiency. Constructed 
of heavy gauge steel and equipped with wide tread 
rollers, the Arco Suspension enables the most heavily 
laden drawers to glide in and out smoothly and sound- 
lessly at the slightest touch. The cradle feature elim- 
inates any opportunity for the side member to splay, 
and insures perfect synchronization of the rollers. The 
construction embodies floating members, so designed 
as to permit instant removal of the slide for cleaning, 
and insuring positive vertical alignment to prevent 
twisting or ‘winding’? when heavy loads are carried. 








Free Book on 67 models ... . 


ART METAL CONSTRUCTION COMPANY, JAMESTOWN, N. Y. 
Send me your latest booklet on the 67 different models in the New 
Director Line of Files, also details of the Art Metal Agency plan. 


Steel Office Equipment, Safes and Files 
JAMESTOWN NEW YORK 


FURTIDD 6 én cces sé teas vadeeducseesé000ec000e0840nb beeen 
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A Century of Progress— : 
vet Mgr gee wa Aaa and 72 years thrown in! 


Progress will be interested in the 

exhibit of our complete line dis- 

played at our branch office on the 

15th floor, Merchandise Mart. \utomobiles—electric lights—radio—airplanes 


We cordially invite vou. 











these and a thousand other notable in- 
ventions are the contributions of science to man’s 
comfort and civilization during the past century. 


Yet how many people can visualize in their 
mind’s eye the remarkable development of the so- 


called lead pencil? 


In 1761, one hundred and seventy-two years ago, 
—before the birth of our Nation—A. W. Faber 
established a small pencil factory in Bavaria. 
Graphite had recently been discovered and A. W. 

Faber began to produce with painstaking care 


the crude forerunners of today’s “Castell” pencils. 


History tells us that notwithstanding their un- 
finished crudity, A. W. Faber’s pencils of 1761 
were amazingly smooth in stroke, surprisingly 
free from grit or smudge. They were far and 


away the finest pencils of their day. 


Today, A. W. Faber’s “Castell,” reflecting the 
steady scientific improvements and refinements 
ay, OT . a. = = ' intl ‘ : 
of 172 years, is the world’s foremost drawing and beeen tly mon 


office pencil. Craftsmen in every civilized country NEWARK, N. J. * U.S.A. 
on earth use “‘Castell’’—because,. as in L761. the 





basic materials that go into it are the best that 


man can obtain. 


Every important dealer knows ‘‘Castell’’— is 
enthusiastic about ils quality. Ask him 
aboul it before ordering your next pencil 





supplies. 
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Smith-Corona extends a cordial invitation to 
typewriter dealers visiting the Century of Prog- 


ress to make their headquarters at our branch Members of the trade in Chicago 
: - . : . — this summer for the Century of 
oflice 58 East Washington Street, Chicago. Progress will be interested in the 


exhibit of our complete line dis- 

played in our branch office at 58 

' East Washington Street. We cor- 

Branch Manager Olsen will be glad to see you. dially invite you. 
He will take care of your mail and extend to 
you the facilities of his office in the hopes of 


making your stay in Chicago a pleasant one. 


I oo ea 


> 
Temata 


business is the dealer who will get the business. 





This will also give you an opportunity to see how 











Smith-Coronas are retailed in Chicago and en- 

























able you to compare your operating plan with 
ours. The service department too may give 


you an idea. 


Business is Improving—people are again show- 
ing interest in a good portable. The dealer who 
is the first to make an aggressive drive for 


Ask your manager about the new Smith-Corona 
l-page letter heads for circularizing prospects. 
Stock up on the latest folders particularly the 
new Corona bridge folder. 


The best way to advertise is with this type of 
material going straight to known prospects. It 
is the most effective and economical. 


If you want special letters prepared for you our 
advertising department will be glad to work 
Yao , them up for you. Tell us what you want to do 
LC Smith & Corona and take advantage of our facilities for carrying 
Type writers Ine out your plans. 


Syracuse New York 





We are just as much concerned with moving the 
machines off of your shelves as we are in getting 
an order. How can we help you? 
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SONOMOR 
Members of the trade in Chicago Steel Triple Plated Bank Pins 


this summer for A Century of 
Progress will be interested in 
the exhibit of our complete line 
displayed in our branch office 

223 West Jackson Blvd. We In A Century of Progress in Chicago, you will see 


cordially invite you. 






























Outstanding pin improvement of the Century 


results of the great developments of modern indus- 
try in manufactures, building, illumination, 
travel, transport, etc., how people live beyond the 


seas, the temples of ancient China—many won- 





ders of technical science and invention. In the 
production of office supplies and equipment, the 
changes of the past century are no less important, 
and among office items perhaps the smallest and 
simplest is the common bank pin. Notwith- 
standing its diminutive size and simple con- 

struction, the bank pin has passed through as 

great a transformation as any other product of 

modern industry. The introduction of steel as a 

material in pin manufacture brought with it far 

reaching improvements. The brilliant and per- 
manent finish of triple plating, the solid, un- 
breakable, comfortable head, the stronger, un- 
bending shaft and the perfect point made with 
an obtuse secondary angulation which eliminates 
the fishhook extremity and makes possible pene- 
tration of thick pads of paper with little effort, 
are all important features. SONOMOR, the 
product of a manufacturer with a history of 374 William Prym of America 


INCORPORATED 
years of progress, offers these advantages with 47.28 37th St., Long Island City, N. Y. 


. »s : : 223 W. *kson Blvd., Chicag 
modern flat packing in attractive cartons, and 3 W. Jackso ita 


further advantages to retailer and user alike in .< 


an effective system of distribution. Desirable AN AMERICAN INSTITUTION 








distributor contracts are available. 
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Visiting Stationers 
| . d Members of the trade in Chicago 
is | > he Ce , 
nviteaq— ae nee i ee 


inspect outstanding examples of re- 


Your inspection of the marvels of the World’s cent progress in our own industry 
me ¢ . ‘ : at the Shaw-Walker Permanent 
Fair is bound to imbue you with a certain Business Exhibit, 210 North Michi- 


amount of the Spirit of Progress. It may even enema 


make the return to your own business, no matter 
how proud of it you are, seem a little humdrum. 


There is a way, however, to capitalize on this 
spirit of progress. At 210 North Michigan 
Avenue (just a few minutes up the famous boule- 
vard from the exposition grounds) we have pre- 
pared an exhibit for the special purpose of show- 
ing you how you can inaugurate a new Period 

of Progress in your own business. 


——_—— -— - 





The array of modern equipment on display 
in our Chicago showroom makes what is said to 
be the most complete exhibit of business fur- 
niture, filing equipment and supplies, and 


Filing Supplies. machine bookkeeping equipment and supplies 
ee Nesttenl “we (see list at left) gathered together in one 
Steel Counter-Heig : : I 

ee re place in the Middle West. 


Files. Steel Sectionets & 
Horizontals. Fire-Pro- 


tected Filing Cabinets. Fire- If you are in Chicago for the Century of 
Protected Ledger Equipment. ) - ie } 
Popular Paleed Becsutive Gales. Progress Exposition, perhaps on your way to or 


Fire-Protected Card Record Desks. from the Cincinnati convention, you are cor- 
“Skyscraper” Steel Desks & Tables. . 2 - ‘ee a a 
Machine Bookkeeping Equipment. ially invited to visit it. It is a Parade of 


Modern Bank Operating Equipment. — Progress made up of items like those you sell— 
Steel Transfer Cases (14 sizes). ; . ° 
Sectional Bookcases, steel & wood. more than 3,000 of them, all available from one 


Wood Card Cabinets, Joggers, ete. = source and all carrying the Shaw-Walker guar- 
Storage & Wardrobe Cupboards. : : 
antee of quality. 


“Built Like « 
kyscraper™ 





Make your pleasure trip a profit trip, too. 
We shall welcome the privilege of conducting you 
through our own Progress Pageant and showing 


GHAW-WALKER you how this company can help you establish in 


your own business that Spirit of Progress ex- 





soles : SAN ‘as . 
MUSKEGON MICHIGA emplified on such a grand scale by the Century 


of Progress Exposition. 











Members of the Office Equipment 
Industry visiting Chicago this sum- 
mer are cordially welcomed to our 





impressive exhibit at A Century 
of Progress. In Booths No. 7, 8, 
and 9, Group J, General Exhibits 


ADDRESSOGRAPH 


AT A 





Supplementing each other's — work, 
\ddressograph and Multigraph keep and 
write the basic records . . . print the busi- 
ness forms and sales promotional litera- 
ture... write the personalized letters that 
are needed to transact and build business. 


\ddressograph writes names and data 
ten to fifty times faster than they can be 
written by hand .. . on the office and 
factory forms, letters and sales litera- 
ture which Multigraph produces at sav- 
ings up to forty per cent. 


Sales ... Administration ... Production 

in every fundamental division of busi- 
ness, Addressograph-Multigraph prod- 
ucts do routine jobs better . .. more 
speedily . . . more economically . . . more 
accurately. Selling, record-keeping, rout- 
ing, imprinting, shipping, collecting, dis- 
bursing, scheduling, mailing, duplicat- 


ADDRESSOGRAPH - MULTIGRAPH 















CENTURY 


CORPORATION, 








Building, you will see a compre- 

hensive display of Addressograph 

and Multigraph equipment, appli- 

cable to the business administra- 

| tion needs of every kind and size 
of enterprise. 


AND MULTIGRAPH 


OF PROGRESS 


osu 


ie 


ing and printing... these are the applica- 
tions that have brought outstanding 
leadership and general acceptance to 
\ddressograph and to Multigraph. 


Whether you operate a manufacturing, 
wholesale, retail, financial, or other busi- 
ness ... large or small... there is an 
\ddressograph for you. Small models for 
limited work. High-speed automatics for 
large volume. Through check-up of your 
activities an Addressograph representa- 
tive can make definite recommendations. 


In the broad line of Multigraph equip- 
ment there is a model, or combination 
of models, that will save and make money 
for you. After analysis of your selling 
activities and office practices, the Multi- 
graph representative will be able to sug- 
gest equipment that will exactly meet 
your needs. 


CLEVELAND, OHIO 

















tie 











a 





IN 


CONCLUSION 


75 


Those who visit A Century of Progress Exposition will miss much of tts 
significance if they confine their thought and attention only to the physical 
aspects of the great show. In considering the exposition, one is tempted to 
think of it as an exhibit of instrumental devices, of machines and inven- 
tions for the increase of production or the lightening of labor. But it is 
much more than that. To be sure, all of these things mean advancement 
and greater comfort and convenience, but there is another factor—the cul- 
tural side of the exposition. This is quite as important as the machine side 
of the fair and will receive full attention. 

Caruso’s voice will again be heard, brought back so as to be indistin- 
guishable from the living notes which thrilled thousands. This achieve- 
ment will be accomplished through the use of phonograph records in con- 
nection with improvements and processes invented by the scientists of the 
R. C. A. Victor Research Laboratories. Many other voices will also be 
revived in a similar way. Again the visitor will see the color tone corre- 
sponding to musical notes. The radio transmission of photographs or pic- 
tures will be featured. Art and decoration will have their innings at the 
Art Institute with the finest exhibit ever seen in this city. The exposition 
well present a record of heroic achievement both of men and women and 
wll touch upon the development of the ethical, moral and spiritual char- 
acteristics of mankind. 

The fair was designed to tell the story of science. Four hundred learned 
men were organized to get that story in shape. In pure science, the fair 
will show biological processes, developments in chemistry, studies in geol- 
ogy, consideration of mathematics, physics, etc. 

This will be a fair of color, of animation, of movement, of originality 
in architectural conception. There are four hundred twenty-four acres of 
activity, of culture and of education. 

When Lewis Carroll wrote the adventures of Alice in Wonderland he 
had no Century of Progress exposition to enliven his imagination. No pre- 
historic monsters fought and roared in the steaming swamps of ten or 
twenty million years ago, and no dragon assumed the shape of reality to 
frighten kiddies and enlist the chivalry of St. George. But monsters not 
unlike the fabled dragon make their appearance in replica at the exposi- 
tion, and other gigantic life forms are erected and made to move and bel- 
low in imitation of their ancient prototypes—a truly fearsome spectacle. 
And on down the ages we trace the course of life and the development of 
intelligence, but particularly do we see the marvels wrought by man in his 
batt.es with the elements—the myriad of machines he has invented to over- 
come this or that obstruction—until today we stand at the apex of human 
achievement, masters of many of Nature’s forces, looking forward to the 
émminent mastery of others, until we shall finally have banished most of 
the ills and inconveniences of life as we know it. 

A Century of Progress exposition outshines any exposition which has 
gone before. It is history in the concrete. Step by step it takes us down 
the ages, and leads us into a broader unde rstanding and a keener appre- 
ciation of the genius and fortitude of our fellow men. 

Chicago's exposition is unique in its extent, attractive in its setting, re- 
markable for the number and variety of its exhibits, amazing in its por- 
trayal of the development of the race, unusual in its architecture and dis- 
tinguished over many other world expositions by the fact that not only did 
it open as soon as tt was said it would, but was open five days ahead of its 
schedule. The exposition opened on May 27, the Hon. James A. Farley, 
Postmaster General of the United States, officiating at the opening cere- 
monies. 
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An ineentive to real 


ACCOMPLISHMENT 

















Bronze-bound Velvoleum-covered top. 
Gracefully curved corners. 


PROGRESS never stands still. GF engineers and designers 
are ever striving to improve upon the efficiency and appear- 
ance of all GF All-Metal products. The new GF Allsteel 
Desks of the 1600 Line represent the supreme desk value 
of the age. Their beautiful lines and general appearance; 
their many and improved conveniences; their graceful curves 
at corners of top, legs and pedestals, set a new standard in 
desk design. They are a real incentive to accomplishment. 


Basic principles of GF design have been maintained, but 
the new 1600 Line desks incorporate refinements and in- 
terior improvements not possessed by earlier models. Tele- 
phone wiring conveniences, built into the desk itself, eliminate 
the usual jumble of wires. The cord is brought out at either 
side through special “knock-out” perforations. All wiring is 
concealed. As in other GF models, these desks are available | 


. > . | 
in walnut, mahogany, or green finish — as preferred. Telephone cord is brought out near the top. 











You will take the utmost satisfaction in demonstrating 
and selling this new line of desks to your trade. Send for 
illustrated literature. 

THE GENERAL FIREPROOFING COMPANY 


Youngstown, Ohio 


The General Fireproofing Company of Canada, Ltd., Toronto 


THE NEW 1600 SERIES OF 























METAL DESKS EE 





DESKS ¢ FILES * CABINETS * ALUMINUM CHAIRS 


G EF A L L = M EK T A L P rR a ve U DP T . STEEL SHELVING ¢ FILING SUPPLIES * ETC. 
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Umberger Joins Modern Business Corporation 

A. V. Umberger has associated himself with the Modern 
Business Service & Equipment Corporation, 200 Hudson 
street, New York, N. Y. He has been engaged in the office 





equipment field ten years, having served with Library Bu- 


reau and Remington Rand Inc. The company has repre- 


sentation of several capital lines of office equipment. 








EMERSON Bi 


738 WOODSTOCK TYPEWRITER 00. 738 





TWO NEW WOODSTOCK STORES.—Above is the window of the Emer- 

son-Beard Typewriter Company store in Toledo, Ohio. The entrance to 

this store is at the left of the window The lower picture shows the 

Woodstock branch store in Washington, D. C. These stores are two of 

several that have been opened recently for the distribution of Woodstock 

typewriters. They are typical of the progressive establishments handling 
Woodstocks in all parts of the country 


i 


Jeffers Returns to Office Equipment Field 
Fred L. Jeffers, for many years associated in the owner- 
ship and management of Pierce, Inc., Hartford, Conn., but 
who has been absent several years from the office equip- 
ment field, has just become associated as junior member of 
the firm of Burt & Jeffers, Inc. 
His success in building up the Pierce sales organization 


was a creditable performance. His experience in the office 
equipment field will be valuable in his new connection. 
a 


Sheaffer Branch at Chicago Moves 
he Chicago branch of the W. A. Sheaffer Pen Company 
has been moved, changing from Suite 504 to Suite 508. 
The new location, at the corner of the building, receives 
daylight from two sides. In addition to affording room 
tor office operations, the new space provides facilities for 
the service department for users, and a display room for 


the benefit of visiting deal 
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Superior Construction 
Makes Selling Easier 


Expanding Wal- 
lets and Vertical File Pockets 
with Improved Red Paper Gus- 
sets, made with Double Strength 
Protection at All Points of Wear. 





Made under U. S. Patent No. 1,734,642 
Other “womer Pending 


A—The Double Strength Red 
Paper Interlocked Gusset Tops 
Will Not Tear Out. 


B—Double Strength Flaps Are 
Reinforced Along Entire Folds. 


C—The Double Strength Lower 
Corners of the Red Paper 
Gussets Prevent Bursting 
Open. 


ALL THESE SALES FEATURES 
COST NO MORE THAN ORDI- 
NARY MERCHANDISE 


SELL Keathowid. ITEMS 


And Get the Repeat Business 


FOR SAMPLES, PRICES & QUICK SERVICE 
ADDRESS 





QUALITY PARK ENV. CO. 





11-116 Merchandise Mart 
CHICAGO ' 























world’s most efficient and economical pencil 





Stationers everywhere notice 


that more and more business offices are 
adopting the long lead mechanical pencil for 
general use. Scripto has convinced modern 
business of the efhciency and economy of this 
type of pencil. 

The Stationer who keeps in step with the 
demands of modern business is supplying 
his customers with Scripto. He does not 
gamble with his prestige by selling untried 
imitations. The Stationer knows that 
Scripto originated and has specialized for 
ten years on this one type of pencil, and 
that Scripto alone created this market by 
perfecting the long lead mechanical pencil. 


We gladly furnish samples 
and complete selling in 
formation for the Stationer’s 


saiesmen 





No. 4 Pencil— No. 5 Pencil—15c 
Pocket Model Desk Model 
holds 4" lead holds 5” lead 








No. 81 Pack—10 erasers— 10x 
Also supplied in '% gro. box 


j e 


and in 5 gro. box 





12 four-inch black leads—15c. Scripto 
Smooth Writing Long Leads are made in 4” and 5” 


gths in 10 degrees of black and 15 colors. Supplied 


No. 131 Pack 


eng 


the «mall pack, the lo gro box and the § gro box. 


Manufacturing Co. 
Atlanta , Ga. 
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(New Machines and Devices—Continued from page 25) 
ot lack of control over the position of such work Actual 


use of the product, due to the control resulting from the 
scale, will result in improved appearance of letters, as a 
result of better spacing, uniform margins, and the elimi- 


nation of such bad practice as Sincerely yours, standing 


alone on the second page of a letter.” 

Micrometic is particularly valuable in compiling columns 
of data material. At a glance, the number of columns and 
the proper spacing can be determined. 

Che new product is being marketed at no extra cost over 


Webster 


that of the quality lines manufactured by th 


Company. 


————— 













THE JASPER CHAIR COM- 
PANY, Jasper, Ind., offers an 
attractive new line of uphol- 
stered office chairs embody- 
ing exceptional workman- 
ship, superior finish, correct 
balance, and pleasing out- 
lines. These chairs are com- 
fortable, sightly, and retail 
at a very special price 





—__—~@ 
Hoffman “Economy” Card Index Box 


L. Hoffman, 459 Broadway, New York, N. Y., offers the 


new patented “Economy” card index box as an item which 
is offered to the stationery trade at low prices. The trays 
are made with one-fourth inch wood ends, reintorced. The 


covering is marble agate paper, with “Interlaken” cloth 


edges. Each box is equipped with a patented nickel plated 
follower block on rod, and fitted with a solid brushed brass 
pull and label holder. Each box has a capacity of 1,000 


cards and indices. These items are: No. 315X, for 3x5 
cards: No. 416, for 4x6 cards: No. 518, for 5x8 cards 


—_ oe . 


New Type of Shop Repair Tag 

The Swallow Manufacturing Company, 21 East Van 
Buren street, Chicago, has designed a tag for use in office 
machine repair shops to protect customers’ machines, re- 
ceiving signature for loan machines, and making the office 
record at one writing. It is divided into three parts—a 
claim tag which is given the customer when the machine 
in: a 3 by 5 office record card on which all in- 
a repair 


is brought 
formation pertaining to the job is written, and 
tag which is attached to the machine 

The card is filed in the “Date Promised” tickler file, and 
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There US A Difference in Typewriter Ribbons and Carbon Papers 











PINNA CEES 








More Than a Trade Mark 
THE HALL-MARK OF AN INDUSTRY 


Mopern trademarks had their origin in the Hall-Marks 2 
which famous goldsmiths and silversmiths placed on their work 
as the mark of its true quality—as the mark of an achievement 
standing above all others. 

Similarly, PINNACLE is not merely a name for sole purposes of 
identification and trade. It is far more—a true Hall-Mark which 
COLUMBIA is proud to place upon ribbons and carbons of sig- 


nificant achievement in the industry. 


There IS a Difference! 
INVESTIGATE PINNACLE AND BE CONVINCED 


COLUMBIA RIBBON & CARBON MFG. CO., INC. 
Main Office and Factory Glen Cove, L. I., N. Y. 


Branch offices and agencies in all principal cities of the United States—also 
London, Madrid, Milan, and Sydney, Australia 
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PRODUCT OF 


COLUMBIA 


| 
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In Step with 1933 Methods 


New Produets for New Markets 
e offer e 
New Profit-making Possibilities 


Va Y 





1933 is a year of new profit-making possibilities. Old business 
methods and equipment must be changed to keep in step with the 
times. The Diebold line includes many new products designed to 
answer the exacting demands of modern methods of handling and 
protecting records and money. In addition to the equipment 
shown there are the following new units in the Diebold Line: 
Receding Door Safes, Electric Silent Signal Combination Locks, 
““X-60” Cashgard Chests, and Truck Lockers. 


The New Electric Rekordesk Safe 


Diebold Rekordesk Safes (either manually or electrically oper- 
ated) combine convenient housing with instant protection for 
vertical card records where they are used. They eliminate costly 
transfer of records from unprotected card desks to safes or vaults 
for night protection, save floor space and improve production. 
They are especially adaptable for savings ledger cards, building 
and loan stock cards, installment credit accounts. 











The New Automatic Re-wind 
Delayed Control Combination Lock 


This new lock offers the most modern type of hold-up protection. 

It automatically delays entrance to the safe or chest for a pre- 

determined period—thereby destroying the bandits’ chief advan- 

tage. Insurance companies recommend its use. It is needed by 

The New Diebold Automatic Re-wind banks for reserve chests and tellers’ lockers; by commercial 
Delayed Control Combination Lock. houses for chests and safes. 





The New Teller’s Safety Locker 


Diebold Tellers’ Safety Lockers enable bank tellers and commer- 
cial cashiers to handle money beyond the bandits’ reach. From 
the cash drawer money is secretly deposited into the locker where 
it is kept under delayed or remote control locks. Tellers’ Safety 
Lockers also establish a method of handling money that fixes 
responsibility and stops mysterious losses. 


Write for the profit-making possibilities of these new products 
for your territory. 


money and wealth from fire, burglary and banditry. 


DIEBOLD 


SAFE & LOCK CO.. Canton, Obio 


The New Diebold Teller’s Safety Locker. SEE OUR DISPLAY AT THE WORLD’S FAIR 


Long known as a leading bank vault manufacturer 
Diebold offers complete protection for records, 
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is called to the attention of the bookkeeper on the dat« 
the machine is promised for delivery. The card is then 
filed away under the guarantee date, and all the informa- 
tion pertaining to the deal is immediately accessible upon 
reference to the card. 

All three parts are numbered in large characters. The 
quality of stock used for these records is of the best be- 
cause they will be subjected to hard usage 

EES ae 
Unusual Perpetual Calendar 

The Defiance Sales Corporation, 72-78 Spring street, 
New York, N. Y., has invented what they call the Ever- 
dater, combining utility with beauty. It is a perpetual 
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THE EVERDATER PERPETUAL CALENDAR 


calendar showing twelve months at a glance. This calen- 
dar is made of twenty-gauge non-tarnishable brass with 
characters etched in black. It stands on a strong black 
easel. The outside measurements are eight by ten inches 
- 8 ee 
“A Century of Progress” Autopoint 

The Autopoint Company, 1807 Foster avenue, Chicago, 
Ill., has provided a very interesting souvenir of “A Cen- 
tury of Progress,” Chicago’s world’s fair. An artistic de- 
sign showing “1833—Century of Progress, Chicago—1933,” 
has been imprinted from a special die in the Bakelite bar- 
rel of the popular Oversize Autopoint No. 48 pencil. The 
imprint is in white, and it shows impressively on the blue 
No. 48 barrel, thus linking up the blue and white colors 
of the world’s fair. 

The No. 48 pencil is a $1.00 number—the Autopoint Com- 
pany is including this distinctive die imprint when desired, 
both in shipments to the dealer trade, and in quantities 
for good will advertising. In the latter the pencil achieves 
a double reminder—a repeated flash of the donor’s firm 
name, industry or leading item, as well as a lasting, useful 
souvenir of “A Century of Progress.” 

Dealers in the Chicago loop district have already stocked 
the well known No. 48 oversize pencil with this unusual 
additional feature 

———— 
New Stationery Company in Los Angeles 

The Stationery Supply Company, 310 West Ninth street, 
Los Angeles, Calif., is a new concern recently organized 
by W. E. de Generes, who for some time was connected 
with the sales department of the H. S. Crocker Company 
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NOW comes a NEW 
TYPEWRITER DESK 


























Illustration showing typewriter put 
away when not in use. ust cover is 
removed. 


NOT A NEW DESK, but a 
NEW ATTACHMENT 


It is designed so it can be assembled onto an ordi- 
nary flat top desk, and can be extended for use on 
either the right or left side of the desk without sacri- 
ficing valuable drawer space. 
Important advantages accomplished by using the AsH 
TYPEWRITER ATTACHMENT: 

1. Typewriter may be used at either side of the desk. 


2. Attachment 


desk. 


may be assembled onto a regular flat top 


3. Regular drawer space is available to stenographers. 

4. Manufacturer need not invest in special construction 
for typewriter desks. 

5. Enables desk dealer to greatly reduce his investment 
in typewriter desks. 

6. Prompt filling of orders is assured providing flat-top 
desks are available. 


8. Attachment 
appearance. 
9. Is easy to 


. This attachment contains no springs. 


is rigid, does not vibrate and is neat in 


operate. 


10. Does not require a skilled mechanic for installation. 
11. Customer receives a better value for the same amount 

of money. 
This attachment is the result of correct engineering, both 
for design and selection of metal used for strength and 
rigidity. 




















’ 
Illustrating the typewriter extended 
and ready for use on the right side 


of desk. 


A desk with this new attachment may be 
obtained by writing to your factory con- 


nection. 


Ash Equipment Co. 


700-710 So. Sichel St. 
Los Angeles, Calif. 
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HERE’S A PAT HAND 

















Stapling Machines 
and Staples 








PASSEO AWAYT 





Robert J. Metzler 
Robert J. Metzler, president and treasurer since 1919 
of A. W. Faber, Inc., pencil manufacturers of Newark, 
N. J., passed away on Wednesday morning, April 26, at 
Saranac Lake, N. Y., where he had lived for the last three 
His wife died three years ago. 
Mr. Metzler’s home formerly was at East Orange, 


years. There were no chil- 
dren. 
N. J. 

Born fifty-six years Wurzburg, Mr. 
Metzler was brought to the United States as a baby. His 
family settled in New York City, where he received his 


ago in Bavaria, 


education and early business training. He remained in 
business there until 1913, when he went to Newark, and 
has been actively engaged in business in the latter city 
that addition to the held with 
the pencil company, he was president of the M. Weiss 
for over ten years. He 


since time. In office he 
Corporation of Irvington, N. J., 
was at one time a member of the board of governors of 
the Newark Athletic Club, in which organization he was 
active. He was a member of Northern Lodge, F. & A. M. 
at Newark. 
ested in the Newark Kiwanis Club, of which he was past 
president and member of the board of directors. Under 
his leadership, the Newark Kiwanis Club built the Kiwanis 
cottage at the Bonnie Brae farm for boys at Millington, 
N. J. He was formerly vice-president of the Perfection 
Building & Newark, the 
Bloomfield Mortgage & Title Guarantee Company. He 


For the last ten years he was actively inter- 


Loan Association of also of 


was a trustee of the Second Presbyterian Church of 
Newark. 
ol le rls 


Frank W. Palmer 
Frank W. Palmer, president of the Levison & Blythe 
Manufacturing Company, makers of writing inks, St. Louis, 
died at his home in that city on May 12 from pneumonia. 
Mr. Palmer was eighty-one years of age 
Pittsburgh, Pa., he to St. Louis with his 


Born at went 


parents at the age of 10. He began his career in 1868 with 
the Levison & Blythe company, which, at that time, was 
Subsequently he 
1892, 


reorganized the firm for 


in the stationery business, as a porter. 
became shipping clerk and later manager, and in 
when the company sold out, he 
the manufacture of ink and developed the formulas now 
the 

He had been active in the management of the Levison 
& Blythe firm up to the time of his illness 

Mr. Palmer was a member of the Masonic order, being 


in use by company. 


a Knight Templar and a Shriner. He was also a member 
of the Rotary Club. 
Funeral services were held under the rites of the Knights 


Templar. Mr, Palmer had been for many years a member 


of the National Stationers Association. 
 h oh 


Frank Spiekerman 

Frank Spiekerman, at one time an executive of the Bur- 
roughs Adding Machine Company, and later prominent as 
a breeder of Scotch and Welsh terriers, passed away May 9 
at his home in Greenwich, Conn. He was sixty-two years 
old. Mr. Spiekerman joined the Burroughs Adding Ma- 
chine Company at the time of its founding, continuing 
with the organization until his retirement in 1911. He was 
the inventor of several devices used in the manufacture 
of adding machines. He was born in St. Louis, Mo., the 
son of Bernard and Mary Spiekerman. He is survived by 
his second wife, the former Mrs. Edna Louise Thomas, 


whom he married in 1932. Mr. Spiekerman was a member 
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Don’t ‘Trade Down’ Your Birthright 


for a Mess of Pottage 


Get $5 and $759 (No less)—Get Faster Turnover—by pushing the 
Revolutionary Parker Vacuum Filler 








WHY THIS PEN PAYS PROFITS 
LIKE THE DAYS OF ‘29 


] — Revives the high-priced market! 


2 — Is the only pen with basic—visible 
distinctions not found in low-priced 
or other high-priced pens. 


3— Hence lets you “‘trade-up”’ customers 
from $1.98 pens to $5 and $7.50 
purchases. 


{.—Obsoletes millions of people’s pens! 
So makes sales to owners of sac- 


filled pens who would not buy any 
other pen but this! 


5— 


— Ends guarantee for life—brings ser 
vice profits instead of expenses. 


7 __ Its exclusive design—patented—pro- 
tects you against cheap imitations 


— Brings you 2 to 5 times greater dollar 
profit than low-priced pens. 


g — Advertised on page one—the front 
seat—of the Saturday Evening Post 
every fourth week, and in monthly 
magazines. 











‘Pa rker 


GUARANTEED MECHANICALLY PERFECT 


A serious mistake can easily be made 
by pen dealers who don’t think twice. 
Several sacless models, hoping to ride in 
on the Parker Vacuum Piller success, 
are being offered in cheap pens. 250 sac- 
less patents were granted before the in- 
vention of the Parker Vacuum Filler. 

But rubber sac pens continued to lead 
in sales, because heretofore not one sac- 
less pen had overcome the troublesome 
piston pump and valves. Now they’re 
dusting off these old sacless pens. But 
don’t let that deceive you. If they didn’t 
sell before—will they sell now? Their 








Handsome Gift Display Stand FREE with Order 


Finished in Gold and Cream or 
Silver and Black. 


Like a display for costly jewels. 


makers admit doubt, by pricing them low. 

Sales records of plenty of dealers prove 
that the Parker Vacuum Filler sells and 
sells fast at $5 and $7.50. 

No other pen is like the Parker Vacuum 
Filler. Even its style is patented. No 
other is winning you active demand 
through vigorous national advertising. 
No other has these revolutionary visible 
distinctions that let you trade-up cus- 
tomers from $1.98 pens to $5 and $7.50 
purchases. No other pen has swept the 
country as this has—obsoleting millions 
of people’s pens. 

It renews the great gift market by 
providing a gift never given before! More 
than one-third of all fountain pens are 
bought for gifts. June is gift month. For 
Graduation, Birthdays, and all gift time 
events this is the only new, original, and 
exclusive pen. It is priced right—Pens: 
$5 and $7.50—Pencils: $2.56 and $3.50 

Sets: $7.50 and $11. 

Right now, get all the facts on this 
miracle pen. Mail the coupon at once to 
see samples and figures on how other 
dealers are profiting. 





The Parker Pen Co., Dept. 0-65, 


that retailers are using to “trade-up’’ customers by 


showing VISIBLE DISTINCTIONS found in no 


! 
1 
! 
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! 
Janesville, Wisc. ; 
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other pens. ; 
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; Have your representative call with Vacuum Filler 
SS-VACUUM FI LLER=#* } samples, prices and transparent demonstrator model 
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Colonial Chair Company Swivel Chair No. 326 Upholstered with Colonial Grain Leather 


Upholstery Leathers that are Consistently Satis factory 


= 


lo produce upholstery leathers that will render the from time to time letters from manufacturers of office 

maximum of service with the minimum of care and up furniture who compliment us on this basic policy. 

keep is a definite policy of this company. Claims and In a recent letter from the Colonial Chair Company 
} } 


, 
statements of this nature are of little value unless the ot Chicago, is this: “We have used your leathers over a 
office furniture manufacturer, and his customers—the period of vears and have found them consistently satisfac- 
office furniture dealers, and their customers—the actual 


ry in every respect.’ The Colonial Chair Company, and 
users of office furniture find this true by experience. 


Repe at orders vear after vear woul l he diffic ult to 


G that we will continue to make our leathers consis- 
‘ <2 
secure 1f our leathers did not meet the critical test of (. (#): tentiv satisfactory 


other manufacturers of fine furniture, may feel assured 


so that their business and our 


co 


performance. Amidst these repeat orders there come OrxfY ss business may continue on a sound basis. 


EAGLE-OTTAWA LEATHER CO., Gr 


1ND Haven, MIcHIGAN 
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of the Westchester Biltmore, the New York Athletx and 
the Greenwich Country Clubs 


r 


Mrs. A. J. De Wick 
Friends of A. J. De Wick will sorrow to learn of the 
passing of his wife, Ruth R. De Wick, at Chicago, April 26. 
Mr. De Wick is a salesman for the L. C. Smith & Corona 
Typewriters Inc. Surviving Mrs. De Wick are her hus- 
band and two children, Ruth Marie and Arthur J., Jr.; as 
well as her mother, Mrs. Rachael Brain; William, Edwin, 


James, and Ivon Brain; and Mrs. Annie Kelly and Mrs. 


Elizabeth Connolly 


Y Y ha 
poe he -« 
+ . s 


M. G. Gable 


M. G. Gable, district manager at Davenport, Iowa, for 
the L. C. Smith & Corona Typewriters Inc., passed away 
some weeks ago, succumbing to a heart attack. He had 
been in the Smith-Corona organization twenty-one years. 
Interment was at Minneapolis, Minn. Surviving are his 
widow, Mrs. Agnes Gable; his parents, Mr. and Mrs 
George Gable, and two sisters and a brother, all of Min- 


neapolis 


Louis Barnett 

After two weeks of intense suffering, Louis Barnett, 
owner of the Mimeo Service Bureau, New York City, 
finally succumbed to the ravages of typhoid pneumonia 
on May 2 

Mr. Barnett was forty-three years old, and is survived 
by his widow, a son and a daughter. Interment was in 
Brooklyn. He had been in business under the name, Mimeo 
Service Bureau, since 1920, and was a man always cheerful 
and optimistic. He was a fine business man and a devoted 
husband and father 

The business will be continued by the estate 

a 


New Catalogue of Charting Papers for Business Use 

The Educational Exhibition Company of Providence, R 
I., has issued a new catalogue of 8% by 11 inch charting 
papers. This catalogue is made up in the form of a sam- 
ple book, showing full size samples of these letter size 
graph sheets. These are conveniently arranged for refer- 
ence and accompanied by marginal notations and other 
detailed explanations of their use. It is believed that such 
a book will prove very helpful to purchasing agents and 
dealers who sell this material to business firms because of 
the explanations which are given in each case and because 
the purchaser of such material likes to have before him a 
full size replica of the actual engraved sheet All these 
papers are actually printed on high rag content, unwater- 
marked stock in the standard color green ink which will 
reproduce nicely. Most of them are conveniently divided 
for plotting graphic data by days, weeks, months and years 
and are used extensively by large firms for plotting records 
and in illustrating reports. The catalogue is 8% by 1!1 
inches in size and is printed in green and black This is 


but one of many lines manufactured by the Educational 


Exhibition Company—known as “Graphics Headquarters.” 


a 
Remington Rand Moves Joplin Office 
The Joplin, Missouri, office of Remington Rand, Inc., 


has been moved from its room in the Connor Hotel Annex 
to a suite at 512 Joplin street, where there are certain 
advantages of location and more room in which to dis 


play the company’s many interesting products—HDR 
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Dealers profit because 
the genuinely satis- 
factory service which 
Supreme Supplies as- 
sure, builds good will. 


Not Just Another 
Brand of Folders! 


They Are Guaranteed 











Wabash Folders Make Lifelong Friends 


(Jhe Wabash Cabinet Co. 


Wabash~Indiana. 








The Wabash Cabinet Co., Wabash, Ind. 
Please send Complete Information about your line, and why it is 
WABASH SUPPLIES make Lifelong Friends. 





No obligation. 
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TOO MANY 


LINES 


TOO MANY 


LAGGARDS 





Result? Too big an inventory, too little profit. 
This year, concentrate on one line of metal 
waste baskets—the Canco Profit Line. Give yourself 


a break. 


Canco metal, fireproof baskets are good looking. 
Customers like them on sight. They come in styles 
for every type of market—beautifully styled and dec- 
orated for home use; oak, mahogany and walnut for 
offices; and for institutions, green and white. They're 
inexpensive. And backed by a name that is famous in 
metal work. 





Galvanized Ware Department 


AMERICAN CAN COMPANY 
City Park Avenue and Hamilton St. 
TOLEDO, OHIO 
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WH. B Droehlich, President 
305 W. MONROE ST. 
Cwicaco, lit 


AW Kellstedt Treasurer 


420 LIBERTY ST, 
PEORIA, ILL 


"WT Corney, Vice-President 
33 W. ADELAIDE ST, 
Toronto, 2. ONTARIO, CANADA. 
chin WH. LaWitk Secretary 
625 BROADWAY 
New Yorn NY. 


Board of Directors 


Mrs. Jessie |. Taylor, Globe Typewriter 
Exchange, Inc., New York, N. Y., L. W. 
Adler, Cleveland Calculating Company, 
Cleveland, Ohio, C. E. Bush, General 
Typewriter Company, Washington, D. C.; 
G. S. Cambies, Cambias Typewriter Ex- 
change, New Orleans, Le., E. A. Glass- 
man, City Typewriter Exchange, Roches- 
ter, N. Y., R. E. Huffman, Huffman Type- 
writer Company, inc., Aberdeen, S. Dak.; 
H. E. McArthur, Nebraske Typewriter 


Company, Lincoln, Neb.; Semuel Morse, 
Bronx Typewriter Exchange, Bronx, N. 
Y., Charles Muenze, Passaic, N. J.; R. 
H. Preston, Preston Typewriter Company, 
inc., Knoxville, Tenn., Deane S. Rey- 
nolds, Office Appliance Company, Bos- 
ton, Mass., E. D. Twite, Typewriter & 
Appliance Company, Ltd., Montreal, P. 
Q., Canada; James P. Ward, Jr., Ship- 
man-Ward Manufecturing Company, Chi- 
cago, Ill.; Hugh J. Williams, The lowe 
Supply Company, lowe City, le. 





Typewriter Men to Hold Picnic 


Che second annual picnic of the Chicago Typewriter 
and Adding Machine Dealers Association will take place 
on Saturday, June 17, at Morton Grove, the same location 
where the event was held last year. The affair was such a 
success in 1932 that there was an universal request that it 
be repeated this year, when there is prospect of an even 
greater success 

While the picnic will be sponsored by the Chicago Type- 
Adding Machine Association, all of 


those deriving their livelihood from the typewriter indus- 


writer and Dealers 


try and allied lines, together with families and friends, are 
here 
vision has been made 
cially the 


invited will be no charge for admission and pro- 
to show everybody a fine time, espe- 
children, 
> 
More Stolen Machines 
Machine 


of New York, 825 Broadway, report the following type- 


[The National Typewriter and Office Dealers 
32903; Reming- 
400237 ; 
portable 


writers stolen: Remington portable N. \ 
ton portable N. X. 51938; Remington portable V 
Remington portable V 300656; Underwood 
480680; Underwood portable 584467; Corona portables 


4/B3901893, 4/1M02452, 4/J2D01504 and 4/D6P05552 
_ 
Swanson to Edit New House Organ for U. E. F. Co. 
Ted Swanson, formerly a member of the advertising de- 


Smith & Corona Typewriters, Inc., has 


vod Elliott 


partment of L. C 
joined the publicity department of the Underw: 


Fisher Company. 
In his new position he will edit the “UEF News,” new 
house organ of the Underwood Elliott Fisher organiza- 


tion, the first issue of which is scheduled to appear some- 
time in June 

Previous to his connection with the office appliance in- 
dustry, Mr. Swanson was a member of the sales promotion 
rds ( where he edited 
Fol- 


was 


department of General Fox orporation, 
the four house publications issued by that company 
lowing his graduation from Dartmouth College he 
engaged in newspaper work in the middle west for several 
years. 
oo 
Boise in New Store 

Howard W. Boise, an item concerning whose 
ment was published in the classified section of the May 
number, now has a large 144 East Front street, 
Plainfield, N. J. This is the store mentioned in the pre- 


The new store is larger than the one formerly 


establish- 


store at 


vious item. 


occupied and is arranged along up-to-date lines 




















Instant Consumer Acceptance 





Everybody will want one 





Here’s the season’s biggest leader for in- 
creased sales profits. A necessity for Doc- 
tors, Lawyers, Dentists, Students, Teachers 
and for the Home. Important papers, 
personal records, bills, receipts, cancelled 
checks, etc., privately and conveniently filed 
and instantly available. Opens a broad new 
field. Ideal as a gift or bridge prize. 


Priced to move quickly 





The “Y and E” Record Chest can only be 
compared to merchandise which sells for 
two or three times its price. Built of steel, 
special crinkled finish, sturdy lock. 


Thousands of 
bs. Record Chests 
mm, are already 


~ 
o™ 
‘\ Shipped 
= . ™ 
655 Jay Street. i 
Rochester, N. Y. la 
~ 
~ 


Please send full information 
on Record Chest Prices and 
Sales Plan. 


City State 


Your Summer Money Maker 


We help you sell 





Attention compelling counter or window 
display cards and snappy forceful literature 


furnished. 


5 COLORS 


The unusual attractive crinkled finish comes 
in five modern colors:—Walnut Brown, 
Mahogany Red, Apple Green, Orange and 


Olive Green. 


Some of the many unusual features 





The Record Chest is convenient and at- 
tractive in size and contains among other 
things A Simplified Budget System, Univer- 
sal Recording Forms, Subject File System 
and High-grade Mechanical Pencil. 


Make use of the 
Coupon at once 





~\. YAWMAN*»» FRBE MFG.©. 


~ 655 Jay Street 


~~ 
~ 
~ 


~ 
‘“. ROCHESTER, NEW YORK 
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Home or 
Family Records 
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Social Work 








Club or 











or Teachers 
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Executive 
or Professional 
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Profit from 
RUSKIN’S DEPRESSION LESSON 
SELL ESTABLISHED MERCHANDISE 
— MAKE BETTER PROFITS 
SELL ESTABLISHED = very depression emphasizes the truth of Ruskin’s 
MERCHANDISE famous words—and points the moral—that to escape 
disappointment and insure profit the wise will con- 
MAKE sider Quality first. 

BETTER PROFITS The ACCO LINE has always been—will always be- 
a quality line. Original ideas developed into trust- 
worthy goods delivered al fair prices and with prompt, 
efficient service insure satisfaction to your trade and 
PROFIT to your business. ACCO has concentrated 
on paper holding devices and necessary accessories. 
All of the items are co-related. Each tends to sell at 
least one other. 










ACCO PRODUCTS, Inc., 39th Ave. and 24th St., 
Long Island City, N. Y. 








Canada: Europe: 
Acco Canadian Co., Ltd., Acco Co., Ltd., 
154 King St., W., Toronto 18 Whitefriars St., London, E. C. 4 
Keonomy in business purchasing has made . = 








Accopress Binders (formerly called Acco 





y Covers) more widely used than ever They 

, take the place of costly screw post binders 
have large capacity, may be used for in- 
xctive as well as active papers, and come in The famous ACCO Fasteners are now being 
1 ateadiend clase punched for all gauges of used not only with Accopress Covers but 
round or slotted holes You can sell them 
n quantity right now See pages 22-22 > 
New Aeus Coteion numbers of sheets than can be handled with 
ordinary paper clips. Hold tirmly but al 


separately for binding together all sorts of 
paper. Especially popular for binding larger 


low quick and easy insertion or removal of 





papers. Made for all standard punching 
gauges and any capacity A big repeatitem 
from the ACCO Line that you simply must 


A C Cc @ now of gear sock "See pares 3" ne 
PAPER FASTENERS 
ACCOPRESS BINDERS 


Unlimited 
Capacity 
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DeMay’s Establish New Store 

The house of DeMay’s Inc., whose main store is at 813 
East Michigan avenue, Jackson, Mich., on May 1 opened a 
new store in the downtown district at 116 West Michigan 
avenue. An interior view of this new store appears here- 
with. 

DeMay’s Inc. has been established in the printing and 
stationery business for the last thirty years and the new 
store is intended to serve customers throughout the busi- 


INTERIOR OF THE NEWLY ESTABLISHED STORE OF DEMAY'’S, INC 
116 WEST MICHIGAN AVENUE, JACKSON, MICH 


ness district. A complete line of office equipment and sup 
plies is carried at the new place as well as at the main es 
tablishment and orders for printing are also accepted. The 
new store has been equipped with modern, up-to-date fix 


tures and new 


The store in addition to full lines of other office supplies 


ly decorate d. 


carries Stow-Davis office suites, General Fireproofing steel 


furniture, Taylor chairs, ete 


Bolden Joins Roberts Company Staff 
Thomas Bolden, a young man from Atlanta, has become 
l 


city salesman for the Roberts Company, office furniture 


and supply house at Knoxville, Tenn. Mr. Bolden was 
formerly with the Atlantia Office Supply Company His 
new job will be to handle the complete line of supplies 


and furniture sold by the Knoxville house. 
Che Roberts Company was opened about the middle of 
l 


March Harry W. Roberts, formerly with the Gaut 


Ogden ( sr rth: whose entire office furniture department 
he purchased and added a complete line of office supplies 
> 
Elizabeth, N. J., Stationer Takes New Location 
( Arthur Oakley, for ten years in the stationery busi 


ness at 261 North Broad street, Elizabeth, N. J., moved 
May 1 to a new location at 1162 East Jersey street 

Mr. Oakley has a fine, up-to-date store in the retail shoy 
ping center 

The Kiwanis Club in which Mr. Oakley is active, gave 
him an enthusiastic start After their weekly noon meet- 
ing, the Kiwanians marched in a body to Mr. Oakley's 
store carrying a large banner emblazoned with the words, 


“Kiwanis wishes Oakley success in his new store.” 


ae! 
Austin Promoted in I. B. M. Ranks 

R. H. Austin, who for the past four years was Boston 

sales agent of the International Time Recording Division 


f International Business Machines Corporation, has been 


promoted to the position of assistant sales manager of 
that division, with headquarters in New York City. Mr. 
Austin has been connected with the same division of the 
company for sixteen years 

He has been succeeded in Boston by E, H. Casey, who 


has been a salesman in that office for the past eight years. 





aw 


ww PU 
So Hosa 


































A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 

| 

| MANIFOLD 

| 

} 


SUPPLIES 
COMPANY 


| 
| 
| 188 Third Avenue 











\ = BROOKLYN tation » N. Y., U.S. A. 


























JASPER CHAIR CO.’S 
NEW LEATHER LINE 


The Jasper Chair Company adds another attractive and graceful 
line in which expert upholstering predominates. Fine workman 
ship, superior finish, correct balance, thorough comfort, pleasing 
outlines, these chairs are of a highly attractive and inviting ap 
pearance, at a very special price. 

Besides the chairs illustrated, four other new numbers, side chairs 
for banks and business offices, have also been added, which will 


satisty a growing demand for chairs of this type. 


The Right Chair at the Right Price 


JASPER CHAIR COMPANY 


Jasper, Indiana 










Sales Representative 
for metropolitan Chi- 
cago territory, William 
H. Brown, 4504 5S. 
Wells St, phone 
Boulevard 7957 
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Imitations of American Office Items 
The following appeared in the news columns of the 
South African Printer and Stationer for April, 1933 


A week or so ago we were shown a “‘Chicago’’ pencil sharpener which, 
in appearance was in every detail identical with the pencil sharpener of 
the same name, and is, as everyone knows, manufactured by the Auto- 
matic Pencil Sharpener Company of Chicago Not only was the name 
and design the same, but the imprint on the celluloid enclosure resembled 
exactly that of the genuine article even to the extent of giving the name 
of the manufacturers, which was, curiously enough, the “‘Automatic Pen- 
cil Sharpener Company.’" The address, however, was missing, since, pre 
sumably, there was no Chicago in Japan, from whence the above precious 
specimen emanated The price was also different, being about a third of 
that of the genuine American article As expert copyists, the Japanese 
stand alone, but surely something can be done to stop this sort of thing 
In the stationery trade we see so many branded lines imitated, but noth 
ing original from the land of the lotus blossom 


Che Automatic Pencil Sharpener Company reports that 
it has been fighting this competition from Japan for the last 
three or four years, and although on previous occasions it 
f the Japanese government in stopping 


had the support « 
unfair competition, the American commercial attaché in 
Tokyo has thrown up his hands in despair, saying that 
there is nothing he can do to stop these trade mark pi- 
rates. 

[The Australian Bookseller referred to lead pencils im- 
ported from Japan during the world war which contained 
but a short graphite stick at each end. That publication 
stated that exports from Japan are now being examined 
by the customs officials to avoid shipments of shoddy mer- 
chandis« 

It is suggested that other American manufacturers in 
this field have suffered similarly, and concerted action by 
the trade might result in the establishment of higher 
standards by the foreign manufacturers 

> 
Some Items from Toronto 

W. S. Stewart, Canadian manager of the Venus Pencil 
Company, is still at home on account of injuries received in 
an accident which befell him in Montreal. He is reported 
to be making satisfactory progress. 

x 7 « 

Finlay D. Chisholm, Toronto representative for the L. E 
Waterman Company, Ltd., and president of the Stationers 
Association of Toronto, lost his mother on Thursday, April 
27. She passed away at her home, Westville, Nova Scotia. 
Office Appliances joins the association in extending sym- 
pathy to Mr. Chisholm and the rest of the family. 

* * * 

W. J. Robertson, head of the National Stationers in To- 
ronto, has been laid up on account of illness for the last five 
weeks and only recently returned to business 

oe 
Higgins Issues Revised Price List 

Charles M. Higgins & Company, Inc., 271 Ninth street, 
Brooklyn, N. Y., manufacturers of Higgins’ American 
drawing inks, writing inks and adhesives, have just issued 
a new price list which confirms the list price reductions 
already put into effect on Higgins’ writing inks, and pint 
and quart sizes of Higgins’ American drawing inks and 
vegetable glue. The new price list also explains certain 
simplifications in quantity requirements. 

Copies of the Higgins’ preliminary catalogue, issued last 
fall, are still available. This catalogue is intended for use 
until later in the year when a comprehensive new cata- 
logue showing additional contemplated package improve- 
ments, will be issued. 

a 


Hoke Made Manager Direct Mail Association 

Henry Hoke has been appointed executive manager of 
the Direct Mail Advertising Association, Springfield, Mass 
He has been closely identified with advertising for twelve 
years, for the past four years having been business man- 
ager and editorial writer for Postage and the Mail Bag. 

The offices of the new executive manager will be located 


in New York at 13 West Twenty-third street 
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ANNOUNCING& 


Yee BATES FILE 
FASTENER 


The finest file fastener ever made. 
Note the distinctive features of the 
Bates File Fastener, particularly the 3 
points of superiority. 














@ SLIDE Locks. 
@ No SHARP EDGES. 


@ REINFORCED BEVELED 
ENDS . . . LAY FLAT 
BIND TIGHT. 


Bates File Fasteners are packed in this new and unique, 
handy compartment box. Each box holds fifty fasteners. 
Its convenience makes a great hit with the user—its 
beauty makes it a splendid display container for shelf, 
counter and window. Each box is CELLOPHANE 
WRAPPED. 


This handsome black, white and red blotter is all ready 
for you to use. It illustrates the 3 points of superiority of 
Bates File Fasteners. It is one of 3 Sales Helps we offer 
you—let us know your needs. 

1. Imprinted Blotters (state quantity) 
2. Demonstrator Samples (state quantity) 


3. Counter or Window Cards AX® 
LIST PRICES < 
1] in. capacity $14.50 per M \ 
2 in. capacity 16.50 per M 
Compressors only 9.00 per M 
I in. bases only 8.00 per M 
2 in. bases only 11.00 per M 


CASH IN ON THIS LATEST BATES PRODUCT. ITS SUCCESS IS ASSURED. 
OUR FIRST ORDER WAS FOR 10.000 BOXES FOR THE U. S. NAVY 


THE BATES MFG. CO., ORANGE, N. J. 
New York Office,—20 Vesey Street 


Makers of Bates Numbering Machines, Bates Indexes, Bates Staplers, 
Bates Eyeleters, Munkee Silent Stamp Pads 














UNDER THIS TRADE-MARK 


ANNOUNCING 


HANDIPRINT 





SOR iD 


COMPLETE 


e Another new 


Rotospeed dealers can 
stencil duplicator 


club secretaries 


business too, needs Handiprints for scattered branch offices, 


restaurants [or 


ndependent of 


@ Handiprint 


A perforated zim 
print several jobs without 
and flat-bed duplicators by printing on wooden or cardboard 
boxes and wrapping paper 
on the pad because of an equalizing tension device 


» x 11 printing suri 


@ Stationers, keep a Handipris 

a sheet of your own daily specials for 
You'll increase sales on everything | 
of Handiprints besides 


if you would build up your supply 


@ World's Fair Visitors 
line of duplicating machines and supplies at our Chicago 
sales office, 333 N. Michigan Avenue 


DUPLICATORS 


The ROTOSPEED CO. 


222 SOUTH WILKINSON 








VEE ROTOS FEED company 


LETTER SIZE! 





cylinder and extra thick pad combine 
Supplements rotary 


Stencils cannot wrinkle or creep 


ace with over $3 in equipment included 


every one that enters 


Start out some Handiprint salesmer 


to look over our full 
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Capital Circular Describes New Ames Service 

\ folder has just been received from the Ames Supply 
Company of Chicago. It is done in blue, orange and whit« 
and gives information concerning a low cost method for 
refinishing standard typewriters in the dealer’s own shop. 
It is stated that anyone can turn out a first-class job by 
following instructions furnished with each outfit 

[The circular states that when the job is finished the 
\Amesco way, the dealer has a machine that looks new 
Overhaul jobs refinished in this way will emphasize the 
quality of workmanship which means that the dealer can 


vet a higher price for it and a correspondingly better profit 


The full equipment is supplied at a remarkably low price, 
the outfit consisting of a dozen special items. F. ¢ “Doc”) 
Buell is at the service of customers at all times without 


charge. 
~—>—— 
Selectograph Reduces Prices 

The Selectograph Company of Chicago recently sent out 
a series of letters one of which urged team work among 
consumers and distributors to take advantage of current 
low prices and thus start a buying wave that would advanc: 
the country materially along the right road 

Another letter noted some drastic reductions in type- 
writer stencils and supplies as shown in a bulletin enclosed 
with the lette: 

Vice-President P. A. Gollnick says that he believes if 
business executives would exhibit only half the courage and 
put out sales promotion efforts only half as intensive as it 
1929, the depression would be a matter of history in a com 
paratively short time. 

The Selectograph stencils are known as Rhino and the 
trade mark is an outline drawing of a rhinoceros with the 
word Rhino branded upon its side 

> 
New Concern in Baltimore 

Che Spedden Marking Device Company has been organ 

‘ed at 310 East Baltimore street, Baltimore, Md., for the 
manufacture of rubber stamps, seals, checks, badges, steel 
stamps, ete V. P. Spedden, who heads the company, has 
been connected with the industry sixteen years, during 
which time he received practical sales and shop experience 
in Baltimor« Mr. Spedden states that with less than a 
month of activity, business on the books is greater than 


they had anticipated. 


lH — 
Vancouver Stationery House Destroyed by Fire 
The Kimm Stationery Company of Vancouver, B. ¢ 
was destroyed by fire recently at an estimated loss of $10, 


000. The main fire occurred in the Blaker building, and 
the entire loss in the business district was about $150,000 
The Kimm store is owned by Jesse J. Kimn CMI 

—_—- 
Pueblo School Loses Typewriters 
F. M. Miller, superintendent of the Lakeside-Vineland 
Consolidated Schools of Pueblo, Col reports the loss by 
theft early in March of the following typewriters: one 
Remington, No. 2-283124; Royal, No. SX-1547591; Under 
woods, Nos. 2345985-5 and 2346549-5 





WEDDINGS 





DAYTON, OHIO 








Lofgren-Hedlund 
On May 20, Rudolph J. Lofgren married Miss Janet Hed 


und of Minneapolis. The marriage took place in that city 
Mr. Lofgren is connected with Miller-Davis Company 
as city salesman 


Mr. and Mrs. Loteren spent their honeymoon in Chicago 


and eastern points 























A Surplus of Good Will Never Invited a Sheriffs Sale 


What is a 


Customer’? 


That sounds like a foolish question, 
but is it / 


What does the word “customer” mean 
to you, to all the employees of the 


business / 


We generally think of a customer as 
one of many who are responsible tor 
making sales go up or down—making 
the sales department smile or become 
serious—making the boss jovial or 


grouchy. 


A customer is the fellow who pays 
the bills. He’s the fellow who meets 
the payrolls. Whether you or I get 
a pay check next week depends on 
those customers. So our jobs rest, not 
just on our own efforts, but on our 


customers. 


Look at it in that way, and customers 
are a very, very valuable asset to each 
one of us working for the house. 


Every time we make a mistake that 


affects a customer—whether in the 


office or plant, shipping room or credit 
department—we are undermining our 


own job. 


Given three months without a single 
customer, and most businesses will go 
broke. And when a _ business goes 
broke, those working for it are soon 
looking for other jobs. 


So a customer becomes more than a 
possible account receivable—he __be- 
comes a very personal affair. He 
becomes someone who is to be served 
well, whose interests become our in- 
terests, who is to be catered to, if you 


will, because he means so much to us. 


No business can prosper in the long 
run without Customer Good Will. 
And everyone working for a concern 
(from salesman to shipping clerk) is 
doing himself a service by avoiding 
anything that will impair that good 
will, and by doing everything that 


will enhance it. The Follow Through 


> e 
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The Trouble About “Pulling a Fast One” is That There are No Repeat Orders 























Sales 


Increased! 


NS 


Several months ago we offered a plan to the trade for 
the purchase of an assortment of our Improved Metal 
Tabbed Pressboard Guides and Indexes, said plan em- 
bodving a $20 advertising allowance. The response to 
our offer was gratifying indeed. Placed Weis Metal 
Tabs in many places not heretofore handling the line. 
A great many letters were received from dealers com- 
plimenting us on the line and several were highly en- 
thusiastic because of increased sales. 


If you want something to stimulate your sales—Weis 
Metal Tabbed Guides and Indexes will do it. You’ve 
got to put some sales push behind the line—but when 
you do, the results will prove satisfactory. Let us send 
you circuluar that describes The Plan and provides for 
the $20 advertising allowance. The Plan includes dis- 
play material, imprinted advertising circulars to put in 
outgoing packages and mail, and sample sets of metal 
tabbed pressboard guides, showing actual tab samples 
and information regarding sizes and prices. 
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Keep On 


r a | 7 


elling It! 


There are thousands upon thousands who do _ not 
know there is a manila filing folder made with a re- 
inforced top—thereby greatly strengthening the folder 
at point of greatest wear. You have to keep telling 
the story month after month, year after vear. But, 
once your customers know the story, have a chance 
to examine a sample and realize how much more and 
satisfactory use they can get out of a folder of this 
tvpe, it is easy to sell them. And when this is done 
you will have made more profit than if ordinary 
single top folders had been sold. Remember, a medium 
weight Duo-Top costs less than a heavy weight single 
top and will wear longer. 


Weis Duo Top Filing Folders are easily sold once they 
are demonstrated. And we help by furnishing cir- 
culars, that tell the story, and imprinted samples for 
the customer to see and try. Others have built satis- 
factory, new business—you can do the same. 


MONROI ff Cle” VEECHEEGAN 







































Experience Proves It 








Here’s what one large Chicago advertiser has to say: 





“The best, cheapest and most effective way to advertise any business 
is the sending of SALES LETTERS and SALES CIRCULARS at regular 
intervals to prospective customers. Systematic circularizing will get the 
desired results, because with this method you reach all those whose busi- 
ness you desire, without wasting money on others. In other words, you 
concentrate your efforts, and thus tell your story better and quicker to the 
man whom you want to reach than by any other way. 








When They Transfer Thewll Want 


WizaRDS 


Many concerns end their fiscal year in July. Then 
is when old records are transferred—a logical time 
to interest them in the improved Weis Wizarp. 
This pull-out drawer type transfer is fast replacing 
those not so strongly made. Wihuzarps will stand 
stacking with very little racking. And remember, 
this new drawer does not sag—stays stiff and rigid 
and carries its load. Be prepared for transfer time 
with a reasonable stock of Wizarps. 
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Associated Stationers Supply Co. 

















New York \.H. Denny, Inc., 356 Broadway Chicago 
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AFFoRD ME 


ATs THE NEW PoRTAGLE a 


THATS BRINGING DEALERS 
QUICK SALES... EXTRA PROFITS. 
r WHY?— Because im THE 

LOWEST PRICED PORTABLE THAT, 
ADDS, LISTS AND MULTIPLIES 


ony $54 Reta 
ANYONE CAN 


= 





97 


| 
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You CAN SELL THIS SUCCESS TOO! 


HREE months old, and already a 
That’s a record in the 
And all be- 


7 Column Remington 


success! 
adding machine business. 
cause the New 
gives those essential adding machine 
features, which most companies want 
at a price most companies can afford 
right now. Yes, it’s today’s lowest- 


priced practical portable. 


265 New Dealers in 90 days! 


These dealers weren’t just kindhearted. 
No Sir! 


other Portable offers all these important 


They were convinced that no 


Adding Machine Division 
Remington Rand Inc. 


Buffalo, N. Y. 


Adds — 


lists — multiplies (simply) — yet only 


features, for only $55 retail. 


weighs 11 pounds. Takes up less space 
than a letterhead. Fits a desk drawer. 
Correction Back Space Key in most 
Ribbon mechan- 


Standard 


Full size buttons 


convenient position. 
ism reverses automatically. 
width paper rolls. 
that facilitate the touch system. Capac- 
ity up to $99,999.99, 
dealers’ sales are showing a steady in- 


You see why 


See how your customers will 
Then 
mail coupon today, for one of the most 


profitable dealerships of 1933. 


crease. 
respond to this new Remington. 


Send for 
attractive 
dealer offer 
TODAY! 


ADDING MACHINE DIVISION 
REMINGTON RAND INC. 


dealership. 
develop sales. 


Name 


Address 


BUFFALO, NEW YORK 

Please send me full information on your new 
7 column Remington Portable Adding Machine 
Also show me how you help dealers 
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RESSING UP” an 

smart new bottle gives a tremen- 
dous boost to sales. Theory? Hardly! 
. Witness the meteoric sales record of 
the Inkwell Bottle—selling for a quar- 
ter. 

Now a ten-cent ink comes out in a 
vivid, striking, practical bottle 
which is certain to sweep the small ink 
field ! 


Brilliant, colorful, 


THE 


ink in a 


with eve-catching 





The 
Appeals to the Purse... 


and 
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CUBES” 


Ten-Cent Price 


the Good-Looking 


Bottle Sells to the Eye 


labels and matching enameled caps . . . 


the 


“Cubes” 


are bound to get your cus- 


tomer’s attention and his dimes! 


As practical 
Cubes” 


firm, 


bases. 


pen f 


as they 


are 
stack like cartons . 


smart, the 
stand 


without tipping, on their broad 


illing 


setting this bottle when 
using steel pen and pen- 


hol 
shell 


d e r—the 


double- 
abso- 


screw Cap 


CARTER’S INK 


COMPANY 


BOSTON ° 


NEW YORK 


CHICAGO 


A wide mouth makes fountain- 
easy—and no danger of up- 


lutely prevents leaking. Complete 
range of colors fills every need. 

Head and shoulders above anything 
in their class . featuring improve- 
ments and good looks not found in any 
other ten-cent ink the “Cubes” 
are a real “sure thing.” Fill in the cou- 
pon and get in on the winner now! 


 canaaaaaanannnnnaaaahhhahnhnhnahahniil 


eee eee eeeeeeees 


THE CARTER’S INK COMPANY, 239 FIRST STREET, 
CAMBRIDGE, MASS. 

lease enter our order for Carter's Cubes in the following 
colors and quantities. The “Cubes’’ come in three-dozen and 
one-dozen packings.) 

.doz. No. 816 Midnight Blue- doz. No. 986 Washable Black 


Black*® 

. 866 Midnight Blue* 
886 Midnight Black* 
966 Washable Blue 


...doz. No 
. .doz. No 


...doz. No. 176 Sunset Red 
..doz. No. 46 Sunset Violet 
doz. No. 54 Sunset Greet 


* Permanent. 


Name 


Address 


OA—6-33 
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New Stencil Company Organized in Chicago 

The Swallow Manufacturing Company has been organ- 
ized to make and sell the “Swallow” dry stencil and other 
duplicating machine supplies. The principal in the new 
concern is Mike Leishin, well known through his previous 
connection with the adding machine and filing devices 
fields. He states that the new stencil is non-cellulose and 
does not infringe upon existing patents. The company is 
located at 21 East Van Buren street, Chicago, in which 
city the new product will be manufactured 

The company will sell through a dealer organization 


which Mr. Leishin is now appointing. He declares that the 


new stencil has already achieved encouraging success dur- 
ing the short time it has been on the market. It is attrac- 
tively boxed. 

Che Swallow Manufacturing Company also distributes 
a line of inks, correction fluid and other duplicating ma- 
chine accessories, 

Dealers and friends who visit A Century of Progress 
exposition are cordially invited to call. 


——~<—_- 





STAR MEMBERS OF THE ROYAL TYPEWRITER COMPANY’S LEGION 

OF HONOR.—Top, left to right Christensen of Hartford; Fowler of 

Harrisburg, and Hamill of Chicago Lower row, left to right Zemansky 
of Rockford Hauptman of Rochester 


——_ +> — — 


Publishing Company Thanks Dealers 

Mill-Green Publishing Company of New York, pub- 
lishers of Green’s Simplified Bookkeeping and Weekly 
Income Tax Record, recently celebrated the first anni- 
versary of the existence of the company with sentiments 
of gratitude to the growing list of customers who have 
contributed to their success 

E. B. Miller, president of the company, left early last 
month for a Coast-to-Coast trip to call on commercial 
stationery and office equipment dealers and introduce 
Green’s Simplified Bookkeeping and Weekly Income Tax 
Record. 

The Mill-Green Publishing Company sells through 


dealers exclusively. 


> 


An Attractive Brochure 
Mercedes Buromaschinen-Werke A.-G., Zella-Mehlis in 
Thuringen, Germany, has gotten out a very attractive 
broadside in colors, describing the complete Mercedes line 
of typewriters and calculating machines. This brochure is 
beautifully printed and contains a wealth of valuable infor- 


mation. 









































VERTICAL — EXPANDING 


File Pockets 


still lead the way to greatest filing 
satisfaction. 

Sturdily constructed from first- 
quality red-rope stock, their last- 
ing serviceable qualities make 
them the cheapest buy in the long 
run. 


“Vertex” Pockets will 


satisfy your customers 


Alwah Bushnell Co. 


13th and Wood Streets 
PHILADELPHIA 

















100 














THE BIG EVERSHARP NEWS 
WILL BE OUT AUGUST Ist 















YES. A FOUNTAIN 
PEN WITH A TOTAL- 
LY NEW APPEAL -- 
AIMED TO PUT 
HIGHER -PRICED 
PENS IN THE 
RUNNING 
AGAIN. 
Boy, ! 
HOPE so/ 








| HEAR THE 
EVERSHARP PEOPLE 
ARE SPRINGING 
SOMETHING BIG 
AUGUST 1 sr. 



















SEE THE EVERSHARP SALESMAN 
BEFORE YOU BUY 























A MODERN DESK... for 
A MODERN MARKET 


The unusual architecture of **A Century of Progress” has 
created a widespread demand for modernistic design. 


Imperial has aptly interpreted *“*the new spirit’ in this 
outstanding knee hole desk for the home, the smart shop 
or the reception room of the business or professional office. 


Black lacquer 
Aluminum 
Moderately 
Full de- 


Bird's-eye Maple drawer fronts and panels. 
top, base moulding and corner pilasters. 
striping. Chromium plated drawer pulls. 
priced for timely appeal to a vast, new market. 
tails upon request. 


IMPERIAL DESK COMPANY 
Evansville Indiana 
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Los Angeles Dealer Takes Larger Quarters 


Phe Western Office Furniture Company of Los Angel 
Calif... has moved from 905-907 South Hill street 848 
South Hill street, where they have taken an entire build 
ing having seven floors. The company started fourteen 
years ago ina space 16 by 60 feet at 754 Olive street. Nine 
years later they removed to the Hill street address first 
named 

The company specializes in new and used office furni- 
ture, typewriters, and other office machines. B. J. Tufeld 
is owner of the business; Charles Brownyard, for eight 


years with the Los Angeles Desk Company, is sales man 
ager; Paul Kemp and Cy. Washburn, well known office 
equipment salesmen, complete the sales staff, and Miss 
Miriam Evans is secretary. 


For the past two years a branch store has been main- 


tained at Long Beach under the management of W. Rea 
Myers. 

The company invites correspondence with concerns hay 
ing close-out stocks. 


— = : 
Levee Starts New Office Equipment Company 
H. A. Levee has started a new office appliance distribut 
ting company at 55 West Forty-second street, New York, 
Mechanical Business Equipment Company 


Levee is the 


known as the 
Mr 
through his many years of close connection with Addresso 


qualihed to carry on new business 
graph machines which will make it possible for him to be 
of special service to addressing machine users 

For the last Mr. 
sold and installed systems for the transcribing of data that 
had to be handled periodically and has successfully installed 
stock departments, 

Che last eight years were spent in the em 


| his ( 


fourteen years Levee has surveyed, 


equipment for dividends, trust sales 


promotion, ete 


ploy of the Addressograph Company. onnection was 


terminated recently, leaving Mr. Levee free to carry out 
other plans 
— 
Palmer Made Royal Washington Manager 
George H. Palmer has become manager of the Royal 
lypewriter Company's Washington, D. C., office 


Mr. Palmer’s appointment to this important position 1s 
another example of the company’s policy of picking key 
men from its ranks 

Mr. Palmer has been with the organization for twelve 
years, having joined the Boston office in 1921 as a sales 
man and being advanced to national account salesman in 
1923, then to assistant sales manager on January 1 of this 
year 

en 
Metal Display Card for Bates Staplers 

White, yellow, red and black are the predominant hues 
of a permanent metal display card made by The Bates 
Manufacturing Company of Orange, N. J., to display the 


| Bates stapler 
| The otters to 
request, being confident that the dealer will be proud to 


company send one of these displays on 
| show it and give it a prominent place. 
—=>- 
Sporting Goods House Adds Stationery 
Piper & Taft, sporting goods merchants, Seattle, have 


established a section for the sale of office stationery and the 


display of a large stock of fountain pens, close to the en- 
trance of the Second avenue store—CML 
—_$— 
Beek Recovering from Operation 
The friends of W. P. Beek of the Art Steel Company, 


Inc., New York City, will learn with pleasure of his rapid 
after an abdominal 


York 


toward recovery operation 


progress 


at Mount Sinai hospital, New 
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PRONTO 





WHY 





Storage File 





191 
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ae 
re 
49 

. 


26 


2, IiZES 





FOR 


A BOX 
4 = 
PURPOSE 


@ COLLAPSIBLE 
@ STEEL-REINFORCED 
@ STEEL DRAWER FRONT 


Wasn't It Done Before? 


Never mind, it is here! The corrugated 
collapsible storage file with the all-steel 
drawer front having the appearance, con- 
venience and durability of a front office file— 
at the price of the ordinary storage box. 


NOT A JIG-SAW PUZZLE 


Pronto Files take a fraction of a minute to 
set-up. Simply made. Have no loose parts 
to drop off or get lost. 


Pronto is the only file having a steel-rein- 
forced collapsible drawer and is absolutely 
dust proof. 


PRONTO FILE 
636 Broadway 


Stack them to the ceiling. They will neither 
bulge nor buckle and the bottom file works 
as easily as the one on top. 


BE THE FIRST TO PRESENT PRONTO 


Your customers are anxiously waiting to see 
this remarkable, new file. Show them a 
sample before some one else does. 


WRITE FOR FREE SAMPLE 


A request on your letter head brings you a letter- 
size sample free with prices and discounts. Get 
it now! 


CORPORATION 
New York City 
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Oakville takes more steps 
to BRING 


THE 





An ideal combination for the 
And one 


NO. 487 SMOKERS’ SET 
office desk or home. One Tip Top Ash Tray 
Humidome container that holds 20 cigarettes in a 
pyramid arrangement. (A humidifier keeps them moist 
and fresh, summer or winter.) Chromium and black 
finish. Priced to retail at $2.00 per set 





NO. 489 FOURSOME PICNIC SET: Enameled tray and 
4 enameled paper cup holders Tray in green, orange or 
red, w mm white polka-dot design. Cup he adere in solid 
green, wrange or red. Every piece substantial. Display 
im your window Will bri ng you extra profits through 
extra sales of paper cups Priced to retail at $1.00 to 
$1.25 per set 








STATIONER BUSINESS! 


This time Oakville’s co-operative policy is 
reflected by 

1. SOMETHING ENTIRELY DIF- 

FERENT. Oakville’s booth at the 
“Century of Progress” is being utilized to 
bring its stationers EXTRA business. 
Efforts are being made to compile a list of 
prospects for Tak-a-pins, Tak-a-pin Refills 
and other items, from the interested busi- 
ness men who visit Oakville’s exhibit. 
Any names obtained in your locality will 
be sent to you to follow up with complete 
information about where and when to call, 
etc.—if you have the merchandise to take 
care of the business. Be prepared! Be sure 
your stock of Oakville items is complete. 

2. NEW PROFIT ITEMS for the sta- 
tionery trade, a few of which are illustrated 
on this page. 

3. OAKVILLE GEM CLIP—TAK-A- 
PIN DEAL about which we told you last 
month. Better get in on this before infla- 
tion boosts Gem Clip prices and makes the 
offer impossible. Write for details. 


Oakville-Ameriean Pin Division 
SCOVILL MANUFACTURING COMPANY 
WATERBURY, CONNECTICUT 


UTILITY GIFTS OF METAL 
Pins, Clips, Fasteners, Thumb Tacks, 


Tak-a-pins, etc 





NO. 475 TIP TOP 
ASH TRAY: 
Oakville profit- 
builder 
ash tray is absolutely 
smokeless Ex- 
tinguishes butts and 
conceals them 

Unique finishes 

statuary bronze and 
chromium plate. (A 
staple item for office 
desks.) Priced to re 

tail at 


NEW YORK 


CHICAGO 


SAN FRANCISCO 


A new 


This desk 


$1.00 





NO. 710 CHROMIUM PLATED DESK SET: Chromium is 
something new in desk sets This one is inexpensive, attrac 

tive, non-tarnishing Makes an excellent graduation gift. 
Priced to retail at 41 25—$1.50 per set 


nl 


PIN DIVISION 
&, *% 











OAKVILLE -AMERICAN 
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News from the Northwest Travelers 
H. E. Ellingsen, formerly connected with one of the 
leading stationers in Minneapolis, is now with the Free 


Press Company, Mankato, Minn. 


Russell Carpenter of the Sanford Manufacturing Com- 


pany, Chicago, was a Twin Cities visitor recently. 
* 7 7 


Miss Ella Lingren, formerly connected with the old 
Fritz-Cross concern, Duluth, Minn., is now associated with 
laylor-Weygant & Goodspeed Company, Duluth 


\ group of the inside salesmen of Miller-Davis Com 
pany, Minneapolis, enjoyed a successful fishing trip to 
Mille Lacs Lake the 
Ed Hansen, the congenial buyer of the stationery depart- 


pening days of the season recently 


ment, reports catching the largest fish. He is said to have 


the longest arms. 


From the long trips that some of the members of the 
Northwest Travelers Club are making, it must be evident 
that business is picking up. Roy Clarke of F. S. Webster 
Company, and Ed. Friedman of Russia Cement Company 
have just returned from a month’s trip in sections of their 
respective territories. Reports from all are that there is 


no question but what business is very much on the up- 


QT ade 


Oscar Bertelson of Bertelson Brothers, Minneapolis, has 
now fully recovered, after a siege of sickness lasting sev- 


: ’ 
eral weeKs 


* Darker % 


Qua 


Non -Clogging 
Quick Drying - Quick Starting 
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‘Pas ker Quink : 


\ NEW COUNTER DISPLAY WHICH HOLDS ONE DOZEN BOTTLES 

OF PARKER QUINK This container now being offered by the Parker 

Pen Co. occupies about one-half square foot of counter space, and is 

lithographed in blue The lid of the container, which is now used in 

all shipments to dealers, folds back and forms a display card featuring 
the non-clogging, quick-drying, quick-starting features of Quink 


Matthews Takes Royal Agency at Fort Smith, Ark. 

R. O. Matthews, formerly of the Patterson-Matthews 
Company at Fort Smith, Arkansas, is now distributor for 
the Royal Typewriter Company, Inc., at that place Mr. 
Matthews has been in the typewriter business long enough 
to be regarded as an old timer, and he is looked upon by 
friends and associates as a “square shooter” in every re- 


spect 
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SALES 
SALES 
SALES 
SALES 
SALES 
SALES 
SALES 


REPEAT 
REPEAT 
REPEAT 
REPEAT 
REPEAT 
REPEAT 
REPEAT 





THAT'S WHAT 


YOU BUILD UP 
WHEN YOU HANDLE 


GRAND PRIZE 


CARBONS AND RIBBONS 


PACIFIC CARBON AND 
RIBBON MFG. CO. 


J. FRANCIS O'CONNOR, Pres. 
Head Office and Factory: 
1451 Harrison St., San Francisco, Calif. 


New York Office: 
42 Exchange Place 


Los Angeles Office: 
406 No. Main St. 


Denver Office: Atlanta Office: 
1030 15th St. 503 Volunteer Bldg 


WRITE FOR YOUR 
COPY OF “CARBON PAPER 


FACTS” Containing interesting data concerning the 
manufacture and use of carbon paper and typewriter rib- 
bon—this booklet will help to increase your sales. It’s 
free and yours for the asking. 


Chicago Office: 
608 So. Dearborn St. 
Boston Office: 
66 Franklin St. 
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Always 
More 
Opportunities 





Sales 









No. 7070 
Typewriter Desk 





Some of the most successful installations of 
UHL steel office furniture have resulted from 
the persistent contact and practical analysis 
by progressive retailers of the requirements 
and methods of their prospect's business \ 
man who is fighting to keep his business alive 
and moving may not seem a hot prospect at 
first glance but some times a little adroit con 
versation will develop the fact that his office 
force has been reduced below actual needs 
that collections are slow because the collection 
system cannet te properly attended—that 
orders get away because inquiries are not 
regulerly followed up—that shipments are 
delayed because the order clerk has missed 
checking some item of supply or factory 
c peration 

In different times this might be laid to the 
personne! but not row Practically every 
mp!oyed person fee!s his responsibility and 
knows there are many competent people who 
would be glad to replace him. When the office 
work is delayed, check up on the equipment 
You'll find places where UHL steel office fur 
niture will save much time, increase output and 
shortly pay for itself 

There are many dealers handling office fur 
niture and typewriter dealers as well for whom 
UHL would be a most profitaMe line. Catalog 
and details on request 


The Toledo Metal 


Furniture Co. 
1528 Hastings Street 
TOLEDO, OHTO, U.S. A. 





No. 9014 
Bar Stool 






No. 9000 


Chair 





No. 671-15 
lypewriter 
Stand 





No, 9606-17 Newly Improved 
“Postur-Chair™ Noiseless Action 
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Progressive N. Y. Stationers Expand 

Goldsmith Bros. (known as “The Big Stationery Store’) 
located at 75-77-79 Nassau St., New York City, have taken 
over the adjoining six story building, 81 Nassau St., giv- 
ing them an additional 17,500 square feet, making their 
total snvace 63,000 square feet. Alterations started about 
May first to be completed about August first. The addi- 
tional space was taken over to permit addition of new de- 
partments and expansion of growing departments. Gold- 
smith Bros, have confidence that the prosperous future of 
the country is assured. 

That this enterprising institution (established in 1886) 
is successful is substantiated by the steady growth of the 
establishment from a small store with several employees 
to the present extensive organization, embracing three 
buildings, seven floors, and over 250 employees. They are 
gradually placing additional sales people for the enlarged 
and new departments. 

Goldsmith Bros. feature an exceptionally complete line 
of Stationery, Office Supplies, and Filing Devices, and 
that they maintain one of the largest Loose Leaf and 
Blank Book Departments in the United States 

sandeatgiliaiianasiaienie 


New Hotel Red Book Just Out 

Shifting economic conditions are reflected in the 1933 
edition of the Hotel Red Book, official directory of the 
American Hotel Association, published June 1 

The editor of the publication, Emerson D. Owen, an- 
nounces that there are over 7,000 changes in the listings 
in this edition, more than twice as many as are necessary 
in normal times. These changes, Mr. Owen says, refer 
chiefly to lower rates in hotels all through the country 
Chere is also an unusually large percentage of changes in 
management and ownership. 

The new Red Book lists approximately 18,000 hotels in 
this country and Canada, gives plan of operation, rates, 
management, ete 

Che Directory is indispensable in any business which 
supplies products to hotels or which maintains a large 
staff of traveling salesmen 

The Hotel Red Book has been the leading authority 
in its field since its founding in 1886 

I Ee 
American Writing Machine Company Reports 
Stolen Machines 

Several machines were stolen from the Cincinnati store 
of the American Writing Machine Company on April 27, 
thieves breaking into the premises. Monarch noiseless 
portable No. 51-N50244; Monarch portables Nos. 1-P10456 
with tabulator; 1-P61476 without tabulator; 5-601675, and 
Remington portable V-275429, were taken. 

Anyone who comes across any of these machines is re- 
quested to notify the Cincinnati office and send a copy of 
the letter to Henry Simler, American Writing Machine 
Company, New York, N. Y. 

It is stated that the thieves also took a lot of tools. If 
any such tools are being offered for sale, it might be well 
to report to the police for investigation, also report to the 
local police the loss of these machines 


—— -__—~S 
Codo Moves Chicago Office 
The Codo Manufacturing Corporation of Coraopolis, 


Penna., has moved its Chicago branch from 323 West 
Jackson boulevard to Suite 910, 216 West Jackson boule- 
vard. IF. S. Cooper, who is in charge, made the change to 
secure a more convenient location, better working condi- 
tions and better neighbors. Several other concerns in the 
office equipment and supply lines are located in the build- 
ing at 216 West Jackson boulevard [The Codo suite now 


enjoys natural illumination and quick elevator service. 
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Are You Featuring the 


The favorite Pencil of Big Business 


now available in new, tapered design 





ITH just a narrow band of metal 

at the cap end and a narrow metal 

tip at the other, this new model is as 

voguish as this season's smartest motor car. 

We present this new Autopoint in a 

variety of color combinations. A\ll-black 

Bakelite is one. Black and mottled-color 

combinations furnish an opportunity to 
please any customer's whim. 

Inside, Autopoint’s patented mecha- 






Oversize 
Autopoint No. 48 
to list at 


$1 







The “Better Pencil” 


nism gives your customer the assurance of 
years of trouble-free service. It is this 
simple, sturdy and fool-proof construction 
which has made Autopoint by all odds 
the favorite pencil of modern‘ business. 
Feature Autopoints prominently } 
in window and on counter. Free 
display material on request. 
Complete your stock. 
Order now. 
















cAutopoint’s 3, big features 

. Simplest mechanism. Only one mov- 
ing part. 

2. Bakelite barrel. Beautiful, onyx-like, 
light-weight material. Perfect balance. 

3. Lead always firm—it can’t wobble. 














—made of Bakelite 


Autopoint Company, 1801-31 Foster Ave., Chicago, IIl. 





106 


Rs LT TS TT 





OFFICE APPLIANCES 





A TIMELY WORD OF ADVICE TO 


DEALERS ABOUT BUYING 


NOW! 


What effect will the Roosevelt Program have on prices? 


The opportunity is here for a sound sub- 
stantial push forward on the road to busi- 
ness recovery. As the “‘new deal” plans 
gradually unfold it becomes more and 
more evident that we are entering a new 
economic era. After wandering about 
through the depression period, trying one 
path and another, there is a tremendous 
satisfaction in establishing a direction and 
getting actively underway. 

The National Industrial Recovery Bill, 
slated for quick passage, is aimed to 
eliminate cut-throat competition and dis- 
astrous over production; to establish a 


shorter working week and to obtain a wide 
reemployment with decent wages. There 
is a unity of opinion that this program, 
combined with the possible revaluation of 
the dollar, must result in higher price 
levels. Just as soon as the price raising 
machinery begins to function we shall see 
a general buying movement—a_ change 
from a buyers market to a_ sellers 
market. 


Our advice to dealers is to replenish their 
shelves now—stock bought now—at present 
prices—cannot fail to be a profitable in- 
vestment. 


We are prepared to assist established dealers in covering their future 
requirements for Binders and Forms by arranging special datings. Send 
for further information and the Cesco Catalog. 





THE C. E. SHEPPARD CO. 
1401-4429 Twenty-First St. 
LONG ISLAND CITY, N. Y. 














Wood is naturally 
beller 


EDCO DESKS are put 
together with all the care 
and craftsmanship of fur- 
niture builders conscious 
of a 30-years’ reputation 
for satisfaction and serv- 
ice. In the hands of such 
men, wood is naturally 
better 








EDCO 


the mark of quality 


Like 22K on gold, the 
EDCO trade mark is a 
warranty of value. Desk 
users and desk owners 
know it is futile to pay 
more—unwise to pay less 
There is proof in the ED- 
CO catalog. For real 
desk satisfaction recom- 
mend EDCO. 













No. 360 


Evansville 
Desk 
Company 






Evansville, 
Indiana 
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A NEW DAY 


IN THE PEN BUSINESS 
WILL DAWN AUGUST Ist 


WHATS THIS ABOUT 
EVERSHARP ON 
AUGUST Isr, 
Miss JAMES ? 



























Gaeat News / 
EVERSHARP IS 
BRINGING OUT A 
NEW KIND OF 
FOUNTAIN 
PEN SO 
UNUSUAL THAT 
HIGHER- PRICED 
PENS WILL BE 
POPULAR AGAIN ! 
























SEE THE EVERSHARP SALESMAN 
BEFORE YOU BUY 























Just to prove that the 
PEERLESS LINE is a good one— 
Have You Seen the New 
Peerless Key Display Box? 

And a Sales Maker!! 


It’s a *“*Beaut’’! 


Send the coupon for a sample 
and the PEERLESS Proposition 


PEERLESS KEY CO., Inc., 176 Fulton St., New York, N. Y. 
USE PEERLESS KEY CO., Inc., 176 Fulton St., New York City 


THIS Send the new Peerless Key Display Box and full details of 


COUPON | your dealer plan, together with a sample Eraser Shield. 
| Name 
Firm 


| Address 











ALL-AROUND 
QUALITY 


Business conditions and methods change, 
but this remains true: Quality merchandise 
gives the greatest satisfaction to buyer, dealer 
and manufacturer alike. 


Columbia has established its reputation and 
continues to base its policy upon this fact of 
business experience that quality wins in the 
long run. 








In fine workmanship, easy drawer opera- 
tion, durable finish and the capacity to render 
permanently satisfactory service, Columbia 
products are outstanding. ‘‘All-around qual- 
ity’’ is the guiding principle of Columbia man- 
ufacture. 


The Columbia organization does not pro- 
duce ‘‘cheap’’ equipment. Men and manage- 
ment always have thought in terms of quality 
production, and will continue to do so. 


Responsible dealers, interested in Columbia 
products, are invited to write for the latest 
catalog and price list. 

Columbia Steel Equipment Company 


P. 0. Bex 2244 
Philadelphia, Pa. 


Office and Showroom 
Ne. I Se. Broad St. 
Western Distributors: 


Associated Stationers Supply Co. 
Jefferson & Quincy Streets, Chicago, Illinois 


COLUMBIA 


THE QUALITY LINE OF OFFICE EQUIPMENT 
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Ask Us For DETAILS 


—on Our Posture Line! 


to dealers 


change. So get ready 


CORRECT 
SEATING 
CERTAIN 


Harter Chair sure correct seating 
posture that is easy and natural 
In office, factory, school or home 


Harter Posture Chairs have their 


place as health builders. Scientific 
seating is approved by business 
leaders ind ndustrial experts 
That the field for Harter chairs 
is broad, that the opportunity 
for dealer real, there can be no 
doubt 

Here are shown three models in the 
Harter line tee] chairs that are 
wht enough in weight without any 
sacrifice in strength. Model 051771 


for stenographic and secretarial use 
is featured above The back is ad 
justable both vertically and later 
ally to fit the individual user. These 
fixed adjustments are quickly and 
easily mace Model 0522T is built 
to meet a particular need, for in no 
other seated position is working 
comiort and alertness more neces 
iry than on a high chair at the 
switchboard, counter, or in the 
cashier’scage. The circular tubular 
foot ring % most satisiactory 
Model O517TA is built for the 
active executive who desires to sit 
correctly 


ALERT DEALERS WRITE 


The Harter story can be but par 
tially told here Itisone of genuine 
opportunity for those who get in 
line now. It costs nothing to secure 
the facts, to learn about the new 
volume of business that is develop 
ing with changing conditions 

Send for our latest catalog-broad 
side showing the complete Harter 


posture me We will also send 
complete details for dealers to 
reputable firms that are interested 


smply write 


THE HARTER 





No. 0517T 


prepare now 








Harter Posture Chairs offer a real opportunity for profit 
That there is a need for posture chairs in 


business and industry there can be no doubt. It is also 
clear that this need will become a demand, as conditions 





No. 0529T 


i 
No. 0517TA 


CORPORATION 


STURGIS, MICHIGAN 
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Mohican Pencil Co. Appoints Pacific Coast Man 

[The Mohican Pencil Company, formerly the United 
States Pencil Company of Philadelphia, Penna., announce 
the appointment of S. T. Allured as Pacific Coast repre- 
sentative for the company. Mr. Allured has traveled the 
west coast from end to end for seventeen years in the in- 
terests of the Dennison Manufacturing Company and dur- 
ing that time he was manager of the Los Angeles district. 
He is widely known among the trade end is looking for- 
ward with pleasure to the renewal of old acquaintances. 
He took up his new duties about May 22. 

—_——~»- 
New Company to Distribute Herring-Hall-Marvin 
Safes 

The East Safe & Equipment Company, 5 North Twenty- 
rst street, Philadelphia, Penna., has been organized to 
distribute the Herring-Hall-Marvin line of safes, vaults 
and protective equipment in the greater Philadelphia ter- 
ritory. The company has taken new show rooms at the 
address given. The company was formerly known as John 
H. East & Sons 

Che company will be interested in receiving catalogues 


and price lists from manufacturers 


<> 






Arker 


VACUUM FILLER 
—— “ 
— 
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NEW PARKER VACUUM FILLER WINDOW DISPLAY features 
the manufacturer’s claims of revolutionary Vacuum Filler advan- 
tages, such as “‘Holds 102% more ink’’—‘Platinum and Gold 
point that writes two ways’’ Laminated barrel, design-patented.’’ 
The display is lithographed in full color; 34% feet wide, by 2% 
feet high The Parker Pen Co. of Janesville, Wisc., sends it 
without charge on dealer’s request 
a —— 
Gossard to Manage Royal Interests at Fort Worth 
On May 1, L. R. Gossard was appointed manager of the 
Royal Typewriter Company’s Fort Worth, Tex., office. 
\nnouncement of this appointment was made by the com- 
pany’s general sales manager, Maxwell V. Miller 
Mr. Gossard is a man of proved ability, and it is expected 
that the Fort Worth office will make a fine showing under 
his direction. 
a es 
Jaclin Stationery Company Publishes Catalogue 
Supplement 
The Jaclin Stationery Corporation, 388 Broadway, New 
York, N. Y., has recently issued a supplement to their cata- 
logue and net price list. This supplement shows the prices, 
and should be of interest to many dealers. The corporation 
will be glad to furnish copies on request 
gumbenineitinsaindh 
New Edition of Travelers’ Expense Books 
Che Beach Publishing Company, 1351 Book building, 
Detroit, Mich., announces a new edition of “Common 
Sense” Travelers’ Expense Books, with calendars for all 
of 1933 and 1934. These books are now ready for shipment. 
Chere is a new list of prices and quantity discounts which 


will be supplied to dealers upon request. 
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The addition of the steel 
strip joining the two pieces 
of each panel, plus the 
strong steel frame, make 
“Duo-Val” cases excep- 
tioually strong and rigid 
Panels fit snugly into steel 
channels of frame 





The new wide interlocking 
angle at rear of case pro- 
vides fast and easy inter- 
membering of cases—also 
adds to the strength of 
cases when stacked—pre- 
vents tipping. 
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Two safety stops on front 
part of reenforcing frame 
prevent drawer from being 
accidentally withdrawn 
from case—permits access 
to full contents of drawer 
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The illustration at 
the right shows a 
stack of twenty-four 
**Duo- Val” cases — 
each drawer fully 
loaded—carrying a 
complete weight of 
1440 lbs. Drawers 
operate easily and 
smoothly. Nosag- 
ging, swaying or 
tipping. 


OLLOWING is a copy of a letter received by one of our ‘*‘Duo-Val”’ 
dealers: 


*‘We are well pleased with the ‘Duo-Val’ Transfer Cases pur- 
chased from you during the latter part of the year 1932. 
*“‘We have found them to be very satisfactory, both from the 


point of construction and price, and they have resulted in a con- 
siderable saving in the cost of transferring our records.” 


This is typical of the many expressions we have received from the 
many users of **Duo-Val”’ transfer cases. 


Now, more than ever, with the new added refinements and improve- 
ments, **‘Duo-Val” transfer cases will give your customers satisfactory 
service at lower costs. 


Tie-up with this profitable, sales-building transfer case. Write for 
uy I g 
possible dealer arrangements. 


STEEL, WOOD AND PAPER PRODUCTS 
Steel and Wood Office Furniture and Filing Equipment; Steel Shelving; Steel Storage 
Cabinets; Cello-Clip Map and Plan File: Visible eesed Equipment; Sectional Book- 
cases; Library Equipment; Steel and Wood Partitions; Stationers Products; Filing 
Supplies; Special Steel and Wood Equipment. 





Globe -Wern icke 


Factories at Cincinnati, Platemee Gas ala & 


Unrivaled in Codilieencss. .. ; “Unequaled ; in Quality 
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The New 
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Mechanical 
Perfection 


Temporary or permanent stitch- 
loads 210 staples at one time. 


bond for 4 years $6.50 including, 5000 staples. 





Guaranteed under 

















The BABE 


? small, handy 
stapling machine 
1! popular price 
4 sturdy liltle 
desk companion 





Quick action, dependable service, security, results not excuses, these are the 
things buyers demand of stapling machines today. . . . And how they do 
respond to a demonstration of the new No. 7. Clog proof, wear proof, light, 
positive and smooth action with its rust proof highly polished chromium 
finish and symmetrical lines—just to see it is to desire it. . . . It does not 
come back for repairs 







w light work 





Send sample order today and get our complete selling plan. 


Parrot Speed Fastener Corp. 
388 Broadway New York, N. Y. 












As pioneer desk makers of New No. 800 Series Chairs 


asper, Indiana, we cz . oes ; , 

Jasy : ‘ = offer in Solid American Walnut: 
you the best in high quality 
desks, time tried and quality A Pleasing Design, with a 


tested for fifty-two years. Deep, Rich, Durable Finish. 


The JASPER The JASPER 
DESK CO. CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


JASPER, INDIANA 


and 








For — Desk Co., Louis H. Farber, 7610 Phillips Ave. (Phone Saginaw 5027) 


CHICAGO REPRESENTATIVES: For Jasper Chair Co., William H. Brown, 4504 S. ells St. (Phone Boulevard 7957) 
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Midseason Furniture Display at Chicago 

A number of the furniture manufacturers represented in 
the American Furniture Mart at Chicago made midseason 
displays the week of May 1, due to the fact that retailers 
throughout the country suffered from depleted stocks. 
While the regular June market will be held, this innova- 
tion of a midseason display was helpful in aiding dealers 
to piece out their stocks preparatory to the June market. 
Displays of furniture items of interest to commercial fur- 
niture dealers included the following: 

Heywood-Wakefield, Boston, Mass \ modernistic desk 
for office and professional use is the first of several items 
of this type. In many ways it carries out the dominant 
note of A Century of Progress, which is being held this 
season at Chicago. 

Imperial Desk Company, Evansville, Ill—Modernistic 
desks were shown in this display, in charge of H. A. Kelly, 
salesman, Clinton, lowa. 

George N. Lamb, Nappanee, Ind.—This comprehensive 
line of costumers and screens has been amplified by a num- 
ber of attractive items. J. T. Mitchell was in charge. 

St. Johns Table Company, Cadillac, Mich., devoted its 
space to household items. Photographs of office chairs 
were available to dealers interested. Howard Petrie was 
in charge. 

The Wabash Cabinet Company, Wabash, Ind.—This dis- 
play was devoted largely to the “Secretary” type of desk, 
designed to afford office facilities for home workers. A new 
item, which will be in production soon, is a modernistic 
desk, No. 66, which is a flat top item, especially useful in 
installations where space must be utilized to the utmost. 
Earl V. Hughes, general sales manager of the furniture 
sales division, was in charge. 

Displays at the Merchandise Mart 

The Milwaukee Chair Company whose branch offices 
and display room are in the Merchandise Mart, Chicago, 
had a special exhibit of “Health-Comfort” line of posture 
chairs for stenographers and general office use. The new 
line, which has already received wide dealer approval, is 
offered in three combinations as follows: wood seats and 
wood backs; leather seats and leather back and spring 
cushion seats with tufted leather back. The display also 
included the regular Bank of England line of chairs for 
private office and general office use. A special showing 
was made of contract chairs for cafe and tavern use. These 
chairs are made up on order, and have been popular sellers 
recently. The display was in charge of George M. De Beer, 
central division manager of the Milwaukee Chair Com- 
pany. 

The Mutschler Bros. Company display included the reg- 
ular line of office and directors’ tables. William Mueller 
was in charge. 

iets 
Christensen Heads Royal Legion of Honor 

J. A. Christensen of Norwich, Conn., Royal typewriter 
salesman operating out of the Hartford office, achieved a 
star position as salesman for April, according to announce- 
ment by General Sales Manager M. V. Miller. By virtue 
of his leadership, Mr. Christensen becomes commander of 
the Legion. The captains of the Legion for April, four 
high men after the commander, are H. E. Fowler, Harris- 
burg, Penna.; A. P. Hamill of Chicago; S. M. Zemansky 
of Rockford, Ill., and G. C. Hauptman of Rochester, N. Y. 

itm 
W. J. Stafford Takes New Quarters 

Walter J. Stafford, formerly at 52 Warren street, New 
York, N. Y., is moving into a ground floor location at 8 
Warren street, where larger quarters are available. Mr. 
Stafford is an interior decorator engaged in contract work. 
His removal to larger premises is in testimony of his faith 
in “the new deal,” as he expresses it. 











STATIONERS should 


BE PREPARED to meet the de- 
mands of the consumer when 
the rebound of business strikes. 
Depleted stock is not good mer- 
chandising. Successful Dealers 
must maintain a representative 
supply of salable goods. 


QUALITY and VALUE 


The wide price range of the 
M&V line will assist you to meet 
the budget plans of your trade. 
Do not try to fool anyone by 
offering bargains. Furnish them 
typewriter ribbons and carbon 
papers that assure full value 
for every dollar. Our reputa- 
tion for Quality and fair deal- 
ing is unchallenged and dates 
back to 1888. It is a recognized 
fact that the integrity of the 
maker is always the best guar- 
antee for the product. 


THE“M&V?” Service Dept. 


is prepared to assist and protect 
the distributors of ““M&V” 
typewriter ribbons and carbon 
papers. WRITE for catalog, 
prices and complete informa- 
tion. 


MITTAG & VOLGER 


INC. 


Principal Office and Factories: 
PARK RIDGE, N. J. 


Agencies Throughout the World 
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THE IMPROVED 


TRANSFILE 


STEEL REINFORCED 
STORAGE CASE 


HE accessibility, durability and true econ- 

omy of the improved TRANSFILE steel 
reinforced, collapsible, storage case gain 
quick approval everywhere. It takes only a 
two minute demonstration to convince the 
buyer of the remarkable utility and value. 


The TRANSFILE folds together like a glove 
—no screws nor bolts to attach. The angle 
wire interlocking makes a vertical battery 
compact and strong—while the drawers all 
work smoothly and easily even under ex- 
cessive loading. 


GET A FREE SAMPLE! 


The Complete Line 
of Filing Supplies | 


With the GUSSCO complete line we offer you co- 
operation not competition—for we sell only to the 
trade. Your problems are our problems and we 
place our experience at your disposal at all times. 
Good quality, 1933 prices and real service, that's 
what the GUSsCO trade 

mark means to thousands 
of dealers. 











Get our samples and 
prices. The real value 
will surprise you. 


GUIDE SYSTEM 


& SUPPLY CO. 
335 Canal Street 
NEW YORK CITY 





RULED 







INDEX CARDS 
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OFFICE APPLIANCES 


Stemp Trades Out Veteran Machines 

Stanley Stemp, of the Stemp Typewriter Company, Madi- 
son, Wis., agent for the Royal Typewriter Company, Inc., 
is adroit in getting newspaper publicity in local journals. 
Recently he traded out two old Remington typewriters, a 
No. 7 and a No. 9, which had been in daily use by the lat 
Henry Huber, a Wisconsin lawyer and former state ofhcer 
Mr. Huber was popular, and a good “tag” for a news item, 
so Mr. Stemp got in touch with the writer of a topical 
column, Betty Cass, and won a paragraph in print telling 
that the machines were thirty years old, and but for their 
obsolete style, were in good condition. Mr. Stemp sup- 
plied a modern machine to replace the veterans 

aan 





GEORGE WOLCOTT VISITS HAROLD CLARK At the top are Harold 

Clark, president of the Clark Office Supply Company, Phoenix, Ariz., 

and George Wolcott of the Wilson-Jones Company In the circle, left to 

right, are Mr. and Mrs. Hastings, Mrs. Harold Clark and Mr. Wolcott 
at Mr. Clark’s Phoenix home 


7 i ae - 
New Advertising Agency Makes Its Bow 

The Shelter Advertising Associates of Rochester, N. Y., 
and Grand Rapids, Mich., composed of R. C, Bedford, H. 
W. Frohne and L. S. Powers, has been organized to do ad- 
vertising work for building construction and decorative 
furnishing and products. This is a division of the John P 
Smith Company, Inc., Rochester, N. Y. 

Mr. Powers has for some time handled the advertising 
of the Eagle-Ottawa Leather Company, Grand Haven, 
Mich., and will continue to service the account in his new 
connection 

SS 
Stencil Company Moves and Changes Name 

Owing to increased business, the Business Service & 

Supply Company has taken larger quarters at 20 East 


| Jackson boulevard, eighth floor, Chicago, and has changed 


its name to the Dura Flex Company, the company having 
been incorporated under the new name. The business 1s 
in charge of H. C. Gollnick, who is well known in the 
stencil field. 
— 
Big Delivery of School Furniture 

Max Blau & Sons, office furniture and equipment dealers 
of Newark, N. J., recently completed the delivery of five 
carloads of school furniture to cover the contract awarded 
to them for furnishing the new high school building at 


Newark. 
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Ribbon and Carbon Dealers—Stationers—ATTENTION 


PROTECTION FOR YOU 


UR sales policy is EXCLUSIVELY WHOLESALE— 

always has been. Our line is STRICTLY A DEALER’S 

LINE—Inked ribbons—Carbon papers—Roll carbons—Honest 

Values—Uniform Goods—developed through years of experience in 
meeting and solving Ribbon and Carbon Dealers’ problems. 


Successful dealers throughout the world give us their confidence and 
patronage. They KNOW our STRICTLY WHOLESALE policy 
merits their confidence and have found it insures their PROTEC- 
“The Complete Line” TION. 





Re etl 
“CORDs eTERN 


Stationers and Specialists in Ribbons and Carbons, deal with Storms. 
The best insurance for your independence. 


RIGHT PRICES—RIGHT GOODS—AND 
PROTECTION FOR THE DEALER. 


H. M. STORMS COMPANY 


Makers of “The Complete Line’ of Carbon Papers and Inked Ribbons. 
561 GRAND AVE. BROOKLYN, N. Y. 








Announcing 


A NEW 
INDIANA 
DESK 


NO. 2413 







This attractive high grade Indiana Desk is made in full quartered 
oak and carefully selected American black walnut veneers. It is one 
of a series of several sizes and types—roll top, flat top, typewriter, with 
tables and costumer to match. Its outstanding characteristics are 
beautiful simplicity, perfect proportion, sturdy construction, well 
matched veneers, clean cabinet work and finish. It is the first of a 
new line we are introducing to the trade. Watch our announcement 
in Office Appliances each month for a new number. 


These fine Indiana Desks are 


matched in a group of office 


chairs made by the New Indiana Write for our exclusive dealer plan. 


INDIANA DESK COMPANY 


JASPER, INDIANA 


service is available. 
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AUGUST Ist 


EVERSHARP WILL INTRODUCE 











THE GREATEST PEN of ALL TIME 


IT'S PRETTY TOUGH B® YES, BUT IT WON'T 
TRYING TO TRADE BE AFTER AUGUST 
UP CUSTOMERS IN FIRST....EVERSHARP 
THE PEN IS BRINGING OUT 
DEPARTMENT A NEW KIND OF 
THESE DAYS, FOUNTAIN PEN THAT 

IS GOING TO HELP BRING 

HIGHER~PRICED PENS 

BACK IN 

FAVOR 

AGAIN. 

















BEFORE YOU BUY 




















American Writing Machine Co. 


374 BROADWAY NEW YORK CITY 


Branches in principal cities. 
THERE 1S ONE NEAR YOU 




















12 Reasons Why You Can 
Build Up Profits 
with the New 
“Swallow” 

Line 


Contains no 

injurious oils 
to affect type- 
writer rollers 


Non-Cellulose 


Mounted on 
best quality 
backing sheets 
Practically 


Loop letters 
odorless 


do not drop out 


Ww Vpi r 
hen typing Produces 


Produces clear long runs 

copy on back U i 
nsurpassec 

ing sheet with I € 





, * stvius 
out use of for lu 
work 
carbon 


May be moved Intense black 


forward and for emphasis 


in a letter 
may be made at 


backward in 
typewriter 
without wrin- Same writing 


kling 
Always 


Made in U.S.A uniform 





Actual reproduction of Swallew bex 


SWALLOW” line of stencils, 
ink, correction fluid and sup- 
plies means greater sales for you 


DEALERS: Desirable exclusive territory 


still available Write for full particulars 
regarding highly profitable sales plan. 
SWALLOW MANUFACTURING CO. | 
| " " < 7 oe 
21 E. Van Buren Street Chicage, U. S. A. | 











WEBCO Dustless CRAYON 








WEBCO 
Marks Clearly 
Erases_Easily 


Here is a new 
popularly 
priced DUST- 
LESS Black- 
board Crayon, 
based upon 
over 60 years 
of experience 
in making 
Alpha Dust- 
less Crayon. 


Packed in a 
new, attrac- 
tively colored 
metal box. 





Write for Information and Prices 


WEBER COSTELLO CO. 
<QES> Chicago Heights, Ilinois 



































RIBBONS AND CARBON 


Chicago, tll._-The Chicago office of the Codo Manufacturing Corpora- 
tion has been moved from 323 West Jackson boulevard to 216 West Jack- 
son boulevard, Suite 910 

Chicago, ttl.—The local office of the Caxton Laboratories has been 
moved to Room 912, 216 West Jackson boulevard; the former address 
was 323 West Jackson boulevard 

Chieago, Hll.—-An excellent window display of F. S. Webster writing 
and manifolding products was made in May by Stevens, Maloney & 
Company, even to a Remie Scout typewriter to visualize the use of 
ribbons and carbons G. O. Stevens reports a gratifying increase in store 
sales during May, about the time that in normal days things grow quiet 
because of approaching vacations 

Lawrence, Mass.—-The Ribbon Ink Company, formerly of Chicago, has 
established a factory on the ground floor of the former Uswoco Mills 
building, South Broadway The company manufactures the “‘Acme’’ type- 
writer ribbon 

San Francisco, Calif.—-The local service center of The Miller-Bryant- 
Pierce Company has been moved from 444 Market street to 46 Kearney 
street. T. J. Gibson is manager 

San Francisco, Calif.-E. W. Curtis, Jr., the head of the consolidated 
supplies division of the Underwood Elliott Fisher Company, has spent 
the latter part of May with the San Francisco office. This division cares 
for the ribbons, carbon paper, adding machine paper, and other supplies 
incident to the business The department calls for the operation of 
several factories, and is a division larger in volume than many of the 
companies devoting their time exclusively to this branch of the business 











TV PEVWVStLtre ks 


Allentown, Penna.—-The estate of the bankrupt Allen Typewriter Com- 
pany has been adjudicated Schedules have been filed showing assets of 
$41,604 ; liabilities, $41,256 

Aurora, I11.—-The local office of the L. C. Smith & Corona Typewriters 
Inc., has been moved to 13 Downer place, in the Second National Bank 
building 

Brooklyn, N. Y.—The L. & S. Typewriter Company, 202-10 Third 
street, has been opened by Arthur F. Lear and James H. Schultz 

Camden, N. J.-Dewees Brothers, Inc., has been chartered to conduct 
a typewriter business; capital stock, 100 shares no par value; C 
Seltzer, charter representative, Camden 

Chicago, iii._-W. H. Haun, auditor for the L. C. Smith & Corona 
Typewriters Inc., called at the Chicago branch in May 

Chicago, Il.-Addison J. Campbell, who has charge of exhibition work 
for the Underwood Elliott Fisher Company, spent part of May at Chi- 
cago installing the company’s displays at A Century of Progress, Chi- 
eago’s world’s fair 

Chicago, Il1._-W. H. Gallagher has returned to the Chicago branch of 
the Underwood Elliott Fisher Company, typewriter division He had 
spent several months with the Chicago sales organization of another 
typewriter manufacturer in the interim 

Chicago, !!.—-A May window display in the store of the L. C. Smith 
& Corona Typewriters Inc., attracted many It showed typewriters of 
the Caligraph vintage contrasted to modern ‘“‘Secretarial’’ L. C. Smith 
machines The old Caligraphs were unearthed by George W. McClellan, 
of the sales staff 

Chicago, tl!l._-The Universal Typewriter & Adding Machine Service has 
been established at Room 916, 14 West Washington street In addition 





to servicing and dealing in standard makes of typebar machines, the 
Service is equipped to handle repair and supply items for Blickensderfer 
machines James E. Hagan, proprietor, was with the Standard Type- 


writer Service eight years 

Cleveland, Ohio.—George Kutz has joined the local sales organization 
of the Royal Typewriter Company, Inc There are also two other new 
salesmen—Arthur Glause and Frank L. Sanford 

Davenport, lowa.—-A. J. DeWick, salesman at Chicago for the L. C 
Smith & Corona Typewriters Inc., is temporarily in charge of the 
Davenport district office, until a successor is appointed for the late M. 
G. Gable 

Milwaukee, Wis._-E. D. Jones has returned to the management of the 
local Smith-Corona branch. He served here many years before trans- 
ferring to Pittsburgh 

New York, N. Y.—The Noiseless Typewriter Service Company, operated 
by John Loser, has been moved to 123 Chambers street; the former loca- 
tion was 318 Broadway 

Oneonta, N. Y.—The Otsego Typewriter Company, 143 Main street, has 
installed a complete stock of typewriter supplies, including ribbons, car- 
bons, type cleaners and Mimeograph supplies. The company handles the 
Shaw-Walker ‘‘Built Like a Skyscraper’’ lines 

Philadelphia, Penna.—-The Typewriter Maintenance Company, 130 South 
Fifteenth street, has been registered as a commercial title in the common 
pleas court by Charles C. Savery, Jr., 5726 Hatfield street 

Pittsburgh, Penna.—R. L. Manning, formerly with the supply depart- 
ment of the L. C. Smith & Corona Typewriters Inc., has been appointed 
manager of the local branch 

St. Louis, Mo.—The St. Louis Typewriter Exchange, conducted by A. 
C. Albert, has leased the store at 718 Pine street, in the Mark Twain 
Hotel building. 

San Francisco, Calif.—R. R. Franks and G. Duval have joined the local 
sales organization of the Royal Typewriter Company, Inc 

San Francisco, Calif.—William M. Coffman has become manager of the 
loc 7, - of the Underwood Elliott Fisher Company, succeeding Frank 
G in 

San Francisco, Calif.—Earl F. White, manager of the San Francisco 
branch of the Ames Supply Company, has been visiting the Los Angeles 
trade, and taking in the intermediate cities on his trip 

San Francisco, Calif.—The headquarters of the San Francisco Type- 
writer Exchange, operated by H. J. Hastings; and of Frank E. Wilber, 
dealer in office machines, has been redecorated and rearranged, with 
stepped’’ show windows adapted to display of typewriters and machines 

San Francisco, Calif.—-G. Duval has joined the sales force of the Royal 
typewriter branch. He has hitherto been an adding machine salesman with 
some typewriter experience, but he is starting in to show them how it 
can be done 

San Francisco, Calif.—-C. E. F. Russ, manager of the San Francisco 
branch of the Royal typewriter organization, is pleased to record that 
May has proven the best month they have seen for two years. And this 
does not apply to San Francisco only but to the entire territory of North- 
ern California. 








WE OFFER THE FINEST 


CARBON PAPERS 


LINE OF 





TYPEWRITER 


RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 


New York 
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Hand a box of 





CLIP-ONS 


to your best customer 





Let him try them on any kind of work 
and compare them in appearance and 
service with anything he has 
used. He will tell you that 
are the best to be had—bright, sparkling, 
because 


easy to use. We know he will 


most users who have tried them have 
become enthusiastic 
sales have continued to grow. 

CLIP-ONS are made in three sizes, 
nickel or brass finish, packed in tidy 
green boxes and art moderne cartons, 
marked top and ends for convenient shelf 
Proposition for stationers with 
full details and prices, on request. 


reference. 


boosters, 


Clip-On Corporation 


Oswego, New York 


CLIP-ON 


EVER 
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DEFIANCE 
Scores Again 
with the 
“EVERDATER” 
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@ PERE is a real 
business stim- 
ulator ... some- 
thing new, some- 
thing different! Just 
picture the sales 
@ This new number com- possibilities in this 
binges utility with beauty, unusual perpetual 


and is non-mechanical, re- 


quiring no refills. it i i 
oo am 5 & calendar showing 
fine non-tarnishable brass, twelve months at a 
with characters etched in 

black; strong brass eel. glance. You must 


Outside measurements are 


8x 10 inches. Senda really see it to ap- 
a preciate it. 


FSS Moos = 


) 


“The House of Service” 








“DEFIANCE © 


SALES CORPORATION 
Stationers’ Glassware, Hardware and Specialties 
72-78 Spring Street. New York, N. Y. 






































TEMPO STENCILS 


This is the Stencil that brings repeat orders 
Tempo Stencils protected by patent No. 1,902,539 
Speed of a Thousand Typewriters 


CLO3€0 CORUM 
ie 






auTomatic 
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\ awromanc 
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TEMPOGRAPH ROTARY DUPLICATOR 
SIMPLICITY—SPEED—SILENCE 


Model C Tempograph takes legal size stencils—auto- 
matically feeds all grades and weights of paper without 
making adjustments—Drum fully enclosed—Uniform 
inking. Chromium Plated. Frame beautified with the 
new Complimentary Brown Wrinkle Finish. 


Responsible Dealers 
For full particulars write direct to factory 


Complete Line of Supplies for all Stencil Duplicators 


MILO HARDING COMPANY, Ltd. 


Manufacturer's Distributors 


1362 South Hills St. Los Angeles, California 











OFFICE APPLIANCES 


San Francisco, Calif.—-Alexander Shepherd and J. L. Walden have 
joined the sales force of the Woodstock branch. Shepherd has previously 
been with the Underwood Typewriter Company and with the Burroughs 
Adding Machine Company. Walden was formerly with L. C. Smith & 
Corona Typewriters Inc 

Oakiand, Calif.—F. G. Fink & Company, 386 Nineteenth street, now 
have the sales force well organized Mr. Fink was recently manager of 
the typewriter division at the San Francisco Underwood branch; but with 
the reorganization he has been given the exclusive agency for the counties 
of Alameda and Contra Costa, a territory with about the population of 
San Francisco, and the largest agency in connection with the San Fran- 
ciseo office 

San Francisco, Calif.—The Woodstock Company is making good use of 
the excellent window advertising at 20 Second street, to tell of the school 
departments and business organizations in New York City and Kansas 
City that are installing Woodstock typewriters Guy H. Goheen, the 
manager, reports that they have come out winner in the “‘Jack Pot’’ sales 
contest in competition with St. Louis, Minneapolis, Detroit, Philadelphia, 
and Washington 

San Francisco, Calif..-R. R. ‘‘Bob’’ Franks has joined the sales organi- 
zation of the Royal Typewriter Company, Inc., and they are mighty glad of 
it. C. E. F. Russ, the branch manager, says he is piling up orders like 
1929 Russ is not certain whether he browbeats them with his size or 
wins them with his good looks, but anyway he claims the credit all for 
toyal Franks has the advantage of having before become thoroughly 
acquainted with his territory in connection with another company 

San Francisco, Calif.—William M. Coffman, new manager for the Un- 
derwood Elliott Fisher branch, reports that there has been a decided in- 
crease in the volume of sales in the past several weeks, especially in 
adding machines; but all branches have improved. Due to the consolida- 
tion in organization, Mr. Coffman now has charge of the typewriter, add- 
ing machine, and accounting machine sales. Previous to the consolidation 
he was for fifteen years in charge of the General Office Equipment Corpora- 
tion, a subsidiary of the Underwood Elliott Fisher Corporation, but op- 
erating its own organization But with the consolidation these all come 
under one management, and the salesmen for machines also care for the 
sale of supplies *‘Bill’’ Coffman has already built himself a prominent 
place in the business, social, and club life of the city Islam temple has 
been for a long time one of the largest and liveliest of the Shrine temples 
of the country, and Mr. Coffman is president of the Islam Temple club, and 
in line to become potentate less than two years hence 

South Bend, Ind.—-C. J. Thursby and E. D. Sawyer are new salesmen 
traveling out of the Royal office here 

South Bend, Ind.—-The local divisions of the Underwood Elliott Fisher 
Company have been consolidated at 107-09 West Colfax avenue; W. A 
Hazleton is local manager 

Syracuse, N. Y..-The Typewriter Store, formerly at 122 West Washing 
ton street, has moved to 316 South Warren street 








ADDING MACHINES 


Columbus, Ohio.—J. P. Dorsey, formerly with the Burroughs Adding 
Machine Company here, is one of the organizers of The Columbus Sales 
Book Company, 215 North Fourth street In addition to the sales book 
lines handled, the company is a distributor for the Victor Adding Machine 
Company and the Sturgis Autographic Register Company, and handles 
continuous forms 

Detroit, Mich.—L. C. Shonts has been elected a vice president of the 
Burroughs Adding Machine Company 

New York, N. Y.—-The Brunsviga Sales Company, Inc., has been char- 
tered to deal in adding and listing machines, etc.; capital stock, 200 
shares common; Rabenold & Scribner, charter representatives, 20 Ex- 
change place 











OTHER MACHINES 


Atlanta, Ga.-W. M. Towsey has opened a business dealing in duplicat- 
ing machines and supplies at 120 Luckie street, N. W He represents 
the Dry Type Stencil Company, Inc., New York, N. Y. Mr. Towsey had 
been with John M. Harland Company, Atlanta, previously 

Chicago, Ili.—-The Elliott Addressing Machine Company has moved the 
Chicago branch from 130 North Franklin street to 179 North Michigan 
avenue 

Greensboro, N. C.—-C. C. Hanan has joined the tabulating machine di- 
vision of the International Business Machines Corporation here He 
had been with the company at New Orleans, and succeeds N. M. Massey, 
who has been appointed manager of the tabulating machine division at 
the Baltimore branch 

Indianapolis, Ind..-R. R. Bergen has been appointed zone manager 
covering Indiana and Kentucky sales for The Todd Company He had 
been manager of the Indianapolis branch seven years. 

Los Angeles, Calif.—R. J. Parvin has been appointed western repre- 
sentative by the Bump Paper Fastener Company, LaCrosse, Wis 

New York, N. Y.—The T. H. Hindle Company, 116 Duane street, New 
York, N. Y., has been appointed eastern distributor for the Heyer line 
of duplicators and supplies. Wm. F. Herterich is active in the sale of 
Heyer items. Mr. Hindle has long been engaged in the ribbon and carbon 
industry of New York 

San Francisco, Calif.—Ward Harris, local manager for the Ediphone 
Company, reports business to date ahead of that of last year; and the 
branch standing next to St. Louis in its volume of sales 

Toronto, Canada.—-National Stationers Ltd., 115 York street, is a dis- 
tributor of duplicating machines. An art department is maintained for 
preparing designs for users of the machines. 











FURNITURE 


Buffalo, N. Y.—The Sikes-Cutler Desk Company, 20 Churchill street, 
and The Sikes Company of Philadelphia, have been consolidated, under 
the presidency of H. Waldemar Korhn 

Buffalo, N. Y.—The May Fixture Sales Company, Inc., has been char- 
tered to deal in furniture for offices, restaurants, shops, cafes, etc. ; 
capital stock, 500 shares common; incorporators—Othmar D. May, 907 
Tonawanda street, Robert McBreed, and Ruth May 

Chicago, tl..-The Fair Store placed on sale the factory stocks of the 
Clemetsen Desk Company May 17 
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EVERSHARP WILL EXPLODE 
A BOMBSHELL 


AUGUST Ist 





SAY, JACK - WELL, | KNOW THIS 
KNOW ANY - MUCH: ITS ENTIRELY 

THING ABOUT UNLIKE ANY PEN 
THE NEW you've EVER SEEN... 
EVERSHARP AND IT'S SO SIMPLE 
PEN ? | WONDER WHY NO- 
BoOy EVER THOUGHT 


OF IT 
serore / 


4 fa / es 


*“PELOUZE” 
Postal Seales 











SEE THE EVERSHARP SALESMAN 
BEFORE YOU BUY 

















They tell the exact amount 
of postage, in cents, re- 
quired on all mail matter, 
including parcel post rates 
by zones. Warranted accu- 
rate. Beautifully finished «nationaly—4 pounds 
“Columbian"—2 % 


in the new “Duotone” pounds 
“Crescent” —1 pound 
enamel. 


Made in 
several 
styles 


—_—_ : Intended 
a > we aq “STANDARD” | for individ- 
ual desk 
Library 
Office or 
Shipping 
room 
Made in Two Sizes: 





Send for catalogue. 







No. 2 “Standard” capacity 2 pounds. 
No. 4 “Standard” capacity 4 pounds. 


Dealers supplied through leading Jobbers 


Pelouze Manufacturing Co. 
232-242 East Ohio Street Chicago, Hlinois 


Original Manufacturers of Reliable Automatic Postal Scales 














300 


NEW ITEMS 
IN A SINGLE YEAR 


In a single year Office Appliances announced 
some 300 items in the section devoted to new 
machines and devices. 


Usually this information is given before the 
items appear on the market and always in 
advance of most sources of such news. It is 
not uncommon for a dealer to tell us that 
some of his best selling lines have been secured 
from seeing the things in Office Appliances. 
Many readers say this section in itself is 
worth the subscription cost, not to mention 
all the other features. 


If you want to keep in touch with the activi- 
ties of the office equipment industry, there is 
no better way to do it than by entering a sub- 
scription to Office Appliances. The rates are 
$2.00 a year, $3.00 for two years; Canada $2.50 
and $4.00; Foreign $3.00 and $5.00. 


The Office Appliance Company 
417 South Dearbern Street 


Chicago, Il. 
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For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and use we 
specialize in their production, frequently bringin 
out new metals embodying latest developments aa 
improvements, this service is exceptionally valuable 
in its field, 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 
6816-6824 Arsenal St. ST. LOUIS, MO. 
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“IT ALL 
COMES OUT 
IN THE WASH” 


‘Ts sparkling Blue Writing 
fluid, which washes out of 
clothing, fabrics, rugs, etc., is a 
boon to apprehensive housewives with constant visions 
of spilled-over ink bottles by careless grown ups and 
too-eager youngsters. Just soap and water will ‘rinse 
away the stains 

Dealers can capitalize on this much ap- 
preciated feature Convenient show 
card that takes but little space, and 
attractive leaflets with your imprint, 
will make your sales promotion more 
effective 





Write for samples 


CHAS. M. HIGGINS & CO., Inc. 
271 Ninth Street Brooklyn, N. Y. 





DEPENDABLE 


A Dry Stencil giving continuous satis- 
faction. 

An American made patented product. 
It is versatile—perfect results for typing 
and drawing. Made in blue and white 
to meet all demands. 

Dealers—Why not sell a dependable dry 
stencil and enjoy repeat business made 
a real pleasure by the satisfaction your 
customer receives. 

Hesco Ink and Correction Paste are 
equally dependable and materially aid 
your trade in getting perfect results. 


ante +4 Tne th 137 South 15¢h Serect 


NEWARK, N. J. 
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More USES Sell More 
HOTCHKISS 


Stapling Machines 







Usefulness is 
the thing these 
days—And 
next to type- 
writers 
HOTCHKISS 
STAPLING 
MACHINES are the most useful office appliance’ 
That's why HOTCHKISS STAPLERS have been 
selling steadily right through the depression. 
Every home, office, store, school and factory needs 
at least one HOTCHKISS STAPLING PLIER. 
Every desk in every office should have a HOTCHKISS 
Model 1, 1A or 2A for everyday, every hour paper 
fastening. File departments, legal departments, 
places where larger capacity is needed should use a 
HOTCHKISS Model HL40. There’s a HOTCHKISS 
Machine for every fastening need. 

There is business for you now in filling the demand 
for HOTCHKISS FASTEN- 
ERS — there is a con- 
stantly growing repeat 
order business for you in 
supplying HOTCHKISS 
= 4 STAPLES for HOTCH- 


=e KISS Machines. Get it! 
ea 
Model 1A 


@\ 


THE HOTCHKISS SALES COMPANY 


Norwalk Connecticut 


Stapling Pliers 
H54 BW 


Write for details 




























Repeat Orders 


Mf. Co. 
Rochester, N. Y. 





Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “open 


for representation” list. Inquire. 


Crown Ribbon & Carbon 
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Knoxville, Tenn.—Tom Bolden, who had been with the Atlanta Office 
Supply Company, has joined the Roberts Company, 510 Union avenue 

Los Angeles, Calif.—The local branch of the Corry-Jamestown Manu- 
facturing Corporation has been moved from 200 Davis street to 130 Bat- 
tery street. P. K. Hillstrom is in charge 

Los Angeles, Calif.—Ben J. Tufeld, operating the 
ture Company at 905 South Hill street for some time past, 
848-50 South Hill street. Here he occupies all of a seven story 
with three times the floor space he formerly had 


Western Office Furni- 
has moved to 
building 


New York, N. Y¥.—The Rivoli Office & Store Equipment Company, 9 
West Twenty-eighth street, has assigned to Hazel Albert, 2720 Grand 
Concourse, Bronx 

New York, N. Y.—The Pronto File Corporation has been chartered to 
deal in cabinets and file cases; capital stock $10,000; Harry Wasser, 
charter representative, 113 West Forty-second street 

New York, N. Y.—The Dry Dock Bar Company, Inc., has been char- 


tered to deal in office furniture, bar fixtures, etc. ; capital stock, $10,000; 
Abram K. Leef, charter representative, 401 Broadway 

New York, N. Y.—-The Lion Bar & Store Equipment Company, Inc., 
has been chartered to do a general store and office equipment business ; 


capital stock, $5,000; incorporators—<Albert Cohen, Joseph Cohen and 
Sidney Cohen, 781 Seventh avenue. 

New York, N. Y.—-A Umberger has joined the Modern Business 
Service & Equipment Corporation, 200 Hudson street. He had been for- 


merly with Library Bureau and Remington Rand Inc., and has been con- 
nected with the office equipment business the past ten years. 


New York, N. Y.—-The Cole Steel Equipment Company, Inc., Queens, 
has been chartered to deal in steel office equipment; capital stock, 100 
shares common; incorporators—Florence I. Berla, 1 Sickles street, New 
York, N. Y.; Eugene J. Kupferman, 3560 Rochambeau avenue, Bronx; 
Earl M. Wood, 47 Pleasant Plains avenue, Pleasant Plains, 8S. I.; 
Levinshohn, Niner & Levinsohn, charter representatives, 366 Madison 
avenue, New York, N. ¥ 


Paterson, N. J..-The General Office Equipment Company has been char- 
tered to manufacture office furniture; capital stock, 100 shares no par 
value; Isadore J. Moskow, charter representative, Paterson. 

San Francisco, Calif.-J. E. Townsend has associated himself with 
Stevenson & Son, corner of Mission and Second streets. Stevenson & 
Son are agents for Gunn desks and Columbia steel filing equipment. 
Townsend has wide acquaintance, having been for a number of years 
branch manager of The Safe-Cabinet Company, and later connected with 
the Remington-Rand Company Working in connection with Stevenson & 
Son, he will conduct a visible record and safe business, under the name 
of J. E. Townsend 

Seattle, Wash.—The 
cated temporarily at 


Inc., is lo- 
anticipate open- 
the Shaw-Walker 
the office equip- 


Towery Systems Equipment Company, 
Dexter-Horton building. They 
ing a retail establishment later. They are featuring 
office equipment M. J. Towery has been engaged in 
ment line in Seattle for the past five years. 

Springfield, Mass._-The Office Equipment Company 
working equipment in its plant on Heywood street, 
the manufacture of cabinets for dispensing draft beer 

Syracuse, N. Y.—The Jacobs Office Equipment Company, Inc., has been 
chartered to conduct a general furniture business; capital stock, 100 
shares no par value; incorporators—Rosalind Jacobs, Levi Bernstein, and 
Ralph Jacobs 

Valley Stream, N. Y. 
Company, Inc., has been 
stock, $10,000; incorporators 
Stream; Johanna Busch and John E 


has installed metal 
used principally in 


The New York & Long Island Office Supply 
chartered to deal in office furniture; capital 
Theo. A. Busch, 49 Jackson road, Valley 
Busch. 
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LISTEN, BUDDY- 
| SOLD You 
GAS, CHEAP. 


AINT THAT 


HOW ABOUT CHECKING THE 
OIL, ANO WIPING OFF MY 
WINDSHIELD, AND FILLING 
THE RADIATOR ? 











Consumer 
resentmen 
tos 






handise 


lf 7s 





. fa 


TO RECOVERY = 
Dangerous 





a A 
Grade eee 





\y 
Nw 

Look to Oxford for ALL your filing supply requiréments—even 

the low-priced leader items. We have them for you, priced 


right, and well made, too. Buy from one source a complete 
line, backed by a reputation for Quality, and an organization 


for MERCHANDISING COOPERATION, 


OXFORD FILING SUPPLY CO. 
340-A Morgan Ave. BROOKLYN, N. Y. 


equipped 











PENS AND PENCILS 





Camden, N. J.—-The Center Shaft Penholder Company has been char- 
tered to manufacture pens; capital stock, 2,500 shares no par value; 


Edgar T. Cohen, charter representative, Trenton 

Chicago, til.—C. M. Flight, who has a wide following in the Chicago 
and northwestern trade, has taken on the Miller Brothers Pen Company 
lines 

Chicago, Ill.—-The local offices of the W. A. Sheaffer Pen Company, on 
the fifth floor of the Republic building, have been rearranged Corner 
space has been secured, affording an ample increase of natural illumina- 
tion, and more convenient arrangement of the various departments 

Chicago, Il!.—-The Sibley Pen Company has moved its store from 25 
North Dearborn street to 224% West Jackson boulevard. The building for- 
merly occupied on Dearborn street, is to be wrecked, and the site used 
as an automobile parking space. The Jackson boulevard store is on one 
of the streets which are used by visitors to A Century of Progress—the 
Chicago world’s fair 

New York, N. Y.—-The 
has assigned to Joseph Hoenig, 


Imprint Pencil Company, West Twentieth street, 
199 Keap street, Brooklyn. 


New York, N. Y.—-The Marathon Fountain Pen Company, Inc., 32 
Union Square, has assigned to Isidore Ginsberg, 7405 Broadway, Jackson 
Heights. 

Park Ridge, !ii.—-Master John Merle Shaw celebrated his third birth- 
day in May, assisted by his circle of friends, and his “‘Dad,’’ Leslie 


Shaw, of the Chicago branch of The Conklin 

Philadelphia, Penna.—The Autograph Pen Company, 
street, has been registered as a commercial title in 
court by George W. Waldman, 633 West Oxford street 

Racine, Wis.—-W. L. Clark has been elected vice president of the J. I 
Case Company, Racine, Wis. He had been sales manager, taking that 
position after having been sales manager several years for The Parker 
Pen Company, Janesville, Wis 

San Francisco, Calif.—Carl E 
for The Parker Pen Company, 
who has resigned 


MAR K I 


Pen Company 
633 West Oxford 
the common pleas 


Priest has become division manager here 
220 Post street, succeeding E. W. Davis, 








NG DEVIiC#8s 


Baltimore, Md.—V. P. Spedden, who had been connected with the mark- 
ing device field sixteen years, has established the Spedden Marking Device 
Company at 310 East Baltimore street. 

Chicago, I11.—The annual convention of the International Stamp Manu- 
facturers Association will be held at the Edgewater Beach hotel June 
19-21. 





ed 
Egg Stamps Identify Chicken Feed Product 


The Quaker Oats Company is conducting a test campaign at Madison, 
Wis., to identify eggs from chickens fed its ‘‘Full-O-Pep’’ feed. Farmers 
are supplied with stamping outfits which imprint the ‘‘Full-O-Pep’’ trade 
marks in two colors on each egg. Newspaper advertising tells users 
about the quality indicated by the trade mark. 





WITHIN 10 GRAINS! 


That is now the postoffice scale sensibility 
and tolerance for checking postage. 


Forty-eight cents to $2.00 per pound prevailing postage 


cost must be checked by every mailer to prevent 
costly postage waste. 


Over-Under Weight 


indicator at end of beam 
indicates an unmistakable 
hair-line balance 






Airmail No. 1—Capacity 1 Ib. x 
Airmail No. 4—Capacity 4 lb. x 
Airmail No. 9—Capacity 9 oz. x 3 oz. without computing chart. 


Computing chart shows all mail and parcels post rates up to full capacity 


"i oz. with computing chart. 
oz. with computing chart. 


Over 20,000 Triner New-Type Scales 


recently installed by the U. S. Postoffice Department 
because a variation of only a FEW GRAINS is now 
permitted between each ounce division—such a fine 
variation is not apparent on any ordinary scale. 


TRINER SCALE & MFG. CO. 


2714 W. 2ist Street Chicago, Hlineois 
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FEATURE TRILPLY 


(Ne, 399) 


The World's 
Largest Selling 
Typewriter 


Eraser 


Write for circular on 
complete line of 


erasers 


Made by America’s Eraser Specialists 


WELDON ROBERTS RUBBER CO. 


Newark New Jersey 














GENUINE coMpo STAPLES 


TRADE MARK 


COMPO WIRE STAPLES 







i 


HINA NAA TANNA 





Compo Wire Staples are shaped from standard bookbinder’s 
wire, being preformed and joined together by a special 
| process. They are made with such care that these may be 
used in other wire stapling machines of similar type such as 
Hotchkiss, Star, Bostitch, Ace and Dennison. 


COMPO FLAT-STEEL STAPLES 





The Compo No. | Staple is a flat steel staple of highest 
quality, made 25 to a strip and packed 500 to a box. The 
Compo No. 2 Staple is also a flat steel staple but formed of 
heavier metal and with longer prongs than the No. 1. They 
are made 40 per strip and packed 1000 to a box. . 


COMPO C54 BW PLIER 


A new and different type 
of wire stapler weighing only 
6 oz. and combining beauty 
and the well known COMPO 
dependability. 





Manufacturers and Distributors 


COMPO MANUFACTURING & SALES CO. 


Westport, Conn., U. S. A. 














BUSINESS OPPORTUNITIES 


Important to Manufacturers 


The following detailed inquiries, received direct from readers of Orrice 
APPLIANCES, are tangible business opportunities. 


Wants Abroad 


Office Requisites for Cape Verde Islands...Mr. Manuel Velosa, S. Vin 
cente, Cape Verde Islands, wishes to establish relations with North Amer 
ican manufacturers of typewriters, calculating machines, duplicating ma- 
chines, steel and wood office furniture, stationery and articles and utensils 
for the office. This business acts as commission agent, selling agency or 
on outright purchase 


Wanted Here at Home 


Accessories for Marking Device House.-The Spedden Marking Device 
Company, 301 East Baltimore street, Baltimore, Md., desires to hear from 
manufacturers and jobbers whose products can be handled advantageously 
with rubber stamps and allied items. The company was established re 
cently, specializing in Bakelite engraving Mailings should be marked 
for the attention of V. P. Spedden, the proprietor, who has had sixteen 
years’ experience in the Baltimore marking device trade 

Catalogues for Dealer.—The Cates Music Store, Red Lion, Penna., 
wishes to receive catalogues from manufacturers of office equipment and 
supplies. The company can furnish references to manufacturers in- 





terested 
Catalogues for Eastern Dealer._-The Mason Typewriter Exchange, Al- 
mond, N. Y., wishes to receive catalogues on stationery items, office 


equipment, office specialties, etc. The company is now handling type- 
writers, adding machines, stencil duplicators, letter files, copy holders 
and Art Metal steel equipment. Please mark mailings for the attention 
of E. S. Mason 

Commercial Stationery Catalogues.._Two experienced commercial sta 
tionery men are planning to open a new retail office equipment business 
in Chicago within a month or so. Catalogues are requested from manu 
facturers of commercial stationery items Mailings should be addressed 
to Sem 50, care of Office Appliances, 417 South Dearborn Street, Chi 
cago, Ill 

Equipment and Furniture for Philadelphia Field.-The East Safe & 
Equipment Company, 5 North Twenty-first street, Philadelphia, Penna., 
wishes to receive catalogues and prices from manufacturers of office fur 
niture and equipment. This company operated until recently as John H 
East & Sons. Mark mailings for the attention of Roland A. East 

Stationery Lines for Northwest..L. E. Tidball, Route 10, Box 339, Mil 
waukie, Ore., seeks stationery lines to sell on a commission basis, includ- 
ing the states of Oregon, Washington and Idaho Mr. Tidball covers this 
territory regularly, and is well acquainted with the trade. 


Error in May Item.—A “Business Opportunities” item on Page 
90 of the May issue reported an Omaha business under a St. 
Louis address. The item should have read: “Omaha Represen- 


tation for Office Appliances—-S. H. Singer, cash register depart- 
ment, Omaha Fixture & Supply Company, Eleventh and Douglas 
streets, Omaha, Nebr., wishes to get in touch with manufacturers 
desiring to stimulate business in Omaha. Mr. Singer is in charge 
of all mechanical equipment for his house.” 








| V@Uess &£ £.A F 


Chicago, til.--The Chicago Binder & File Company, 607 South Dear 
born street, has been chartered to do a general merchandise business; 
capital stock, 3,000 shares no par value ; incorporators—-Anna M. Chesney, 
John M. Chesney and T. R. Meredith 











STATION ER FX 


Austin, Texas.--The John E. Keller Stationery Office Supply Company, 
204 West Sixth street, has been purchased by A. S. Hull, who is operat- 
ing under his own name Mr. Hull had been with the state highway de- 
partments of Texas and Colorado E. E. Dulaney, Tulsa, Okla., has 
joined Mr. Hull 

Brooklyn, N. Y.—The M. D. Stationery Company, 205 South First 
street, has been incorporated 

Chicago, tl!._-The Boto Ink Corporation has been chartered to manu- 
facture and sell inks, etc.; capital stock, $5,000 common ; incorporators 
J. L. Biser, Frank Cannon, Paul Rockwell and O. S. Taylor 

Los Angeles, Calif._-The Stationers’ Association of Southern California 
at its recent annual meeting elected the following officers William F 
Johnston, of the Schwabacher-Frey Company, chairman ; G. H. Pockels, for 
secretary-treasurer. The executive committee is George Reinhart of the 
Los Angeles Rubber Stamp Company; E. Wallace of the Grimes-Stass- 
forth Stationery Company; Norman Horton of the Zellerbach Paper Com- 
pany; James Montgomery of the Los Angeles News Company; Harry Mor- 
gan of the Stationers’ Corporation, and Joe E. Harvey of the West Coast 
Stationery & Printing Company. 

New York, N. Y.—-The executive offices and manufacturing facilities of 
Brown, Lent & Pett, Inc., have been moved to 63 Cliff street, occupying 
space in a modern fireproof building 

Oakland, Calif.._The Athol Store, 535 Athol avenue, has been purchased 
by Miss Barbara Sherman, carrying school supplies, greeting cards and 
novelties 

San Francisco, Calif..Charies R. Barry, representing the Oakville- 
American Pin division of the Scovill Manufacturing Company, recently 
covered 3,000 miles in the southwest, going as far as El Paso, Texas. Mrs 
Barry accompanied him to “home territory.’’ He well understood the time 
of year to really enjoy the trip Much of the driving is through a hot 
desert country 

Santa Cruz, Calif.—After seven years in the stationery business at 314 
Pacific avenue, Mr. and Mrs. A. B. Carr have retired to enjoy their home 
at Seabright. They plan some extensive traveling in the near future. An 
immediate project is to spend considerable time in New Zealand, fishing 
and sightseeing 

Worthington, Ind.—-Major Yardley’s Secret Ink, Inc., has been chartered 
to manufacture inks and chemicals; capital stock, 100 shares no par 
value; incorporators—-Herbert C. Yardley, Hazel Yardley and Fred E 
Dwyer 
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| SALES LETTERS 


Need the Support of 
SALES LETTERHEADS 





Your letterhead frequently is all that 
your prospective customer sees or knows 
| of your business. In appearance, it 
ought to be on a par with your best 
dressed salesman. 


In context, it should give the important 
| facts of your business; its general im- 
| pression should reflect the character of 
| your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 


Engraved Stationery Buffalo 
AMERICAN EMBOSSING COMPANY 
35 N. Division St. Buffalo, N. Y. 
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DESK a 
BLOTTERS | ¢ 
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anda better : 


| storeservice 


stationery a 
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Desk blotters are a kind of office stationery 
that sells quickly and earns a good margin. 
The Wrenn Showblott cabinet contains and 
displays a wide selection of colors (sheet 
and hand size) placed to engage the eye and 
interest the mind. By using it, you keep 
your stock neat, fresh, clean and salable; 
you show more blotters and you sell more. 
The Showblott is made of steel finished in 
satin-smooth hand rubbed enamel, ma- 
hogany or olive green. It has a heavy pol- 
ished plate glass top. Let us tell you how 
our special introductory offer will place the 
Showblott on your floor at very reasonable 
cost. 


The Wrenn Paper Company 


Middletewn, Ohio 


























Product 


NUMBER 
332 


OUR NEW DUPLICATING INK is a brand new product 
at a new low — ose ghly tested and enthusi- 
astically OK'd by our biggest distributors. 


No. 332 is a positive Black—will not separate. Dries 


quickly on the paper—no smudge and eee off 5 to 10% 
more copies per pound. Will not dry or harden on the pad. 
Performs perfectly on either open or closed type machine. 


DISTRIBUTORS—We have an attractive, profitable, 
business building proposition that will increase your 
duplicating ink business, month after month. 


Write for Details 


Ink Specialties Co. 


519-21 Se. Laffin St. 
Chicage, Ill. 
Dept. B 








When a display in a window stops the eye 
of a passerby—the first step in a sale has 
been made. 





The Munson Display 


Here is the first step to increasing your sales of 
typewriter cushion keys. Write for details about 
this ideal combination. 


The key with greater cushion 
The package of gold 
More profits 


Munson Suppty Co. , 
348 Hudson St., New York City 


Please send information about the New Key — New 
Package and Counter Display to 
Vame 


(ddress.. . 


Cily. . er . State 
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U.S. TYPEWRITER RIBBON MFG. CoO, 





RIBBONS CARBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 
Sansom at Tenth Street Philadelphia, Penna. 


a F ulton Man . W 1933 & 1934 


. Ss: Your customers will &) 


find BRENCO FASTENER the YZ calendars—two full years 

















































































most efficient and easy for holding —now appear in 
all papers on any subject securely 
» 
and yet so the contents of each BRE A Cc ag 9 _ 
paper is easily accessible. Recom- ag . 2» 
: . . Common Sense 
mend them to your Banks—lIn- 

- ere . : = . . 
surance Offices—State, County, rete, Expense Books 
and Municipal Offices—-Lawyers : 

Public Institutions Manufac- a Ln A oan hn my — ~ 

ow =e quantity o materiais an work- 

turers. The safest method of filing. \, : manship that has made them the 
\ favorites for fifty years. 

— Send for the new list of prices 


and quantity discounts. 


Beach Publishing Ce., 1351 Book Bidg., Detroit 


Fulton Specialty Co., Elizabeth, N. J. 


MARTENS 


TYPE CLEANER A 


Typists like the way Martens, 

















LINE 





There is no secret 
about selling 


When your customers come 

















te er ae oe Bovey. C Cosh S into your store, they want the 
aan EWs thoroughly and easily without Filing Cabinets — Letter goods, not excuses. Out of 
leak i tenl soiling hands and clothes. Once legal, combination, store stock’? means a customer lost. 
a typist tries it she always comes age in desk, counter tgs How many customers can you 
In Every —= ot ncaang an a ‘= nowy hy a afford to lose that way? 
Bottle peat business. etal price Cabinets . . . Transfer Stock up now with AS( ‘) 
cents. Cases... Cuspidors . . 
: tS _ Stationery Stcrase. the line of proven every day 
MARTENS qpo FREE! in | fbittic Aste sellers that yield a good profi 
TYPE CLEANER co, INTRODUCTORY OFFER Website hing: :: to every dealer. 
120 E. 28th St.. Write for it and our liberal dis- Tupowsiter qed Omice ART STEEL co., INC. 
New York, N. Y. count schedule. Baskets, etc. S300 E. 145th St., New York, N. Y. 











Grippit ALMA DESKS and TABLES 


Holds 
like . . . dependable VALUES 


Rubber AMA Desks and tables are built for good 


This special adhesive sticks with a sinew) _— stores that give a full measure of value 
oo Br'P Grippitted work can be stripped Bands regardless of price. A Ful] variety of pat- 
off like adhesive tape, permitting paste-ups : 

arp ed, ce. te to be » Leer terns, all In the low price range. 
HIGH POINT, N. C. 


to be remo 


Write for Free Tube 


and Profit Story 











Harriman-Wetts Propucrs Co + 200 Summer Sr + Boston 
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Stein-W ay is Profit Way in Zipp Binders 


The fast selling Stein-Way Zipp ring binders 
and Zipp folios are offered the trade now at 
prices which may never be duplicated again. 
Their attractive appearance and low cost 
moves them off the shelves quickly. It will 
pay you to put a supply in stock before 
prices advance, which may happen soon. 









a 


Good leather ring binders that can be re- 
tailed at $2.50. Good leather zipper envelopes 
that can be retailed at $1.25. 


Hundreds of satisfied customers—are you one 
of them? Let us tell you what we can do 
for you. 


Stein Bros. Mfg. Co., Ine. 


564-570 West Adams Street CHICAGO, ILLINOIS 


Loose Leaf Rings 
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No Large Brass 
| b- | | L [ ? S Joint to Tear Nickel Plated 
| Paper FIVE SIZES 
| ite OS Rar 00 
| TYPEWRITER RIBBONS — | | ope tat, area 
A combination of Quality and Securely : ‘ae ° 












Price that hasnever been equalled. 


PHILLIPS PROCESS CO., Inc. 


82 St. Paul St. 


For loose leaf books, binding reports, blueprints, etc. 
Write for “9 eee Loose Leaf Metals 


on our line of...... 


The E. W. Carpenter Mfg. Ce. 
































AZORA BM) proved me = 


| Azora air cushions and twirlers, two 
highly practical accessories, are mak- 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for 
prices and discounts. 


by keen executives who 
know the value of 
charting or mapping 
business information. 


Graffco 


MAPTACKS 2) Sep of eee 


Demanded by discriminating buyers. Uniform un- 
breakable heads; tool steel points. 3 sizes; 20 plain 
colors; many color combinations. Ask for samples, 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 








Above Below prices, and discounts. 
THE AZORA THE AZORA tp : eee a wo 
TWIRLER AIR CUSHION GEORGE B. GRAFF COMPANY 
RING (Cross-Section View ) 64 Washburn Ave. CAMBRIDGE, MASS. 


PAT. DECEMBER 21,1915 | 


You Can’t Beat the 
RED CAP TWINS 


















Won’t mar office walls 





M Can be used with 
oore or without a ham- 


mer in woodwork 


EO} Correction Type Aluminum or plaster walls. 


Fluid Cleaner : 
n window - front 


Here’s two fast moving items that win acclaim e k t 
everywhere. They do the work They re pP P packets. 
peat They are well liked ush- Ins I 


Just a drop of Mimeo Correction Fluid makes 


perfect corrections on all kinds of stencils To Hang Up Things 6 for 10e 


Mimeo Type Cleaner is the steno’s friend. 
Clean. Easy to apply. Economical. Non x . 4 
Inflammable Our Small Counter Displays, holding 
Fifty cent sellers. Regular dealer discounts. twelve packets, make continuous sales. 









With every order of 
three dozen bottles of 


“ak I ” 
Mimeo Correction Take advantage of this special offer now Ask your Jobber. 


Fluid ll Oo 
pimp dng A Mimeo Service Bureau 


leaner : MOORE PUSH-PIN CO. 
ot eo 132 Nassau St., New York City 113-125 Berkley St., Philadelphia, Pa. 
SOO 
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A-U-T-O-M-A-T-I-C 


the fastest vertical file on the market 





filing operations 
and error 
chances are 


REDUCED 50% 


the drawer 


EXPANDS 
automatically 
9 inches 


AUTOMATIC FILE & INDEX CO. 


General Offices — 900 Butler Building 
427 W. Randolph St., CHICAGO, ILL. 











Color is the life of type- 
writer ribbons and carbon 
paper. 


Strength and perma- 
nence of color are the excel- 
ling features of CODO Ribbons 
and Carbons. 


Color can help you be- 
come the leading distributor 
of ribbons and carbon in your 
territory. 


The quality of CODO 
Ribbons and Carbons is fit- 
tingly exemplified in their 
modern, brilliant, attractive 
packing. 


Proof and full information 
on request 





The Codo Manufacturing Corp. 
New York Coraopolis, Penna. Chicago 








IMPROVED 


(KOR-RECT.-0O ) 
CONCENTRATED Wasa 4 


STENCIL 
b de dele) toe 
le ae be Je makes of stencils 


e 
nage | 


Bakelite cap 
— Stencil Worries oad crap STENCIL CORRECT 







Cellophane Sealed 





i 
east Attractive Display 
Liberal Discounts 


WILL NOT Petron SteNcIL 
KOR-RECT-O CO. 23 BeaverSt. New York 











jn” 
MEANS F mOVE- 


MENTS 

MACHINE — 

Fills Every Customer’s Needs 
American Numbering = 
Machine Company 

Brooklyn, N.Y..U.S.A. 1 2 3 4 9) 
Chicago Los Angeles Fac-Simile Impression 





a. , YOUR 
Yule FP” COPY 


RELIABLE & 


KNEW WHOLESALE CATALOG 
AND REFERENCE BOOK ... 
4 No. 700 < 


53 of information including illustrations of all types 
of machines—<epecimens of typewriter type—how to 
test adding machines for accuracy, etc., etc.—at a nominal 
price of only 25c. 

Send fer yeur eepy today! 


RELIABLE 


.2e TYPEWRITER &k ADDING MACHINE CORP 
303 W MONROE ST. CHICAGO, ILL.... 


C 


























OUT OF SIGHT — SALES STOP 
Display neds = Lettering 





The Right Pen for Every 
Kind of Lettering & 
DEALERS: Send for assort- - 
ment of 12 pens-—-3 of each 
popular size on special counter 
display card for 30 days sales 
trial, prepaid. 
Dozens of stores in your neigh- 
borhood need COIT’S PENS 
and will buy them from you 
when displayed. 

ASK YOUR JOBBER 
THE BRIDGEPORT PEN 
COMPANY 
Bridgeport, Conn. U.S. A. 




































A SELLER 
Springs instead of rub- 
ber in typewriter cush- 
ion keys give a very 
delightful effect. 


MASTER 
SPEED KEYS 


DEALERS AND REP- 
RESENTATIVES find 
them profit makers. 
Write for interesting 
proposition. 
Speed Key Mig. Co., 
(A)—Transparent protection Ine. 
(B)—Protected character " . 
(C)—Piano wire spring 33 Columbus Place 
(D)—Rustproof baked Enamel BROOKLYN NEW YORK 
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F. B. LOOSE LEAF HOLDERS 


keep uniform sheets of any size and distance between 
centers conveniently and economically stored in binder 
form. Capacity is adjusted by interchangeable posts. 
Stationers recommend them with profit. Price $3.50 
per dozen sets list f.o.b., New York. Send for 


sample. 
P 


F. B. Manufacturing Co. 
1228 Intervale Avenue New Yerk, N. Y¥. 
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The “Aaaieaet Pocket Seal 
and other MARKING DEVICES 
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POCKET SEALS 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30S. Jefferson St. 
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LEVER SEALS 


SPECIMEN IMPRESSION 
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DURA FLEX 


NON-CELLULOSE (DRY TYPE) 
DUPLICATING STENCILS 
made in U.S. A. 

WITH DURA FLEX STENCILS THAT YOU CAN 
ABSOLUTELY GUARANTEE, you can again build up 
your Duplicating Stencil and Supply business to a 
position of leadership. 

THIS SUPERIOR STENCIL—AT A LOWER LIST 
PRICE AND HIGHER DEALER DISCOUNT —is mak- 
ing money and friendly customers for all our dealers. 
For easy cutting and stylus work, perfect reproduction, 
durability for long and numerous re-runs, Dura Flex 
Stencils are supreme. 

Proof of a good stencil is its performance—send for 
samples and tell us how many quire you can handle. 


DURA FLEX COMPANY 


255-259 East 95th Street, Chicago, Illinois 
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/pepairp@e TAG 
CLAIM CHECK 
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Addrews 


At Last—A Shop Tag for the 
Office Machine Repair Shop 


with your imprint. Designed to meet every condition. Protects 
customer’s machine in your shop and keeps a complete record of 
entire transaction at one writing, including loan agreement. Send 
for sample and prices with instructions for using. 


SWALLOW MANUFACTURING CO. 
21 East Van Buren St. Chieage, U. S. A. 











H. A. I N I 
ERADICATOR 


Up-To-Date Sta- 
tioners realize it 
pays to buy quality, 
not cheapest price. 
Our boxes, corks, 
bottles, etc., are 
made in America, 
and H. A. Ink 
Eradicator is 
Guaranteed to 
= satisfaction. 
‘or particulars 
write 


H. A. Ink Eradicator Company 
1545-47 West Farms Road New York, N. Y. 





Manufacturers of 
Ink Eradicators for 
more than a quar- 
ter of a century 














“a . 
It has Known Value .... 
7. . 
that’s why it sells 

Use Clarotype yourself and you will know 
why it outsells all other type cleaners on 
the market 

You take no chances when you order your 
first dozen of Clarotype. This type cleaner 


has proved one of the best specialty items 
in the stock of over 3500 dealers. 


caAROT 


th dern "type cl 










Order a dozen (packed in an attrac 
tive display container with free adver 
tising aids) from us or your jobber 
Your customers will do the re-order 
ing. It’s a 50 cent product offering 


=>, you a liberal gg The em 
x pomoeny, inc., 16 Hudson 
New York City. 











STURGIS 


POSTURE CHAIRS 
PROVIDE 
EASY, QUICK, POSITIVE 
ADJUSTMENTS 
Without the Use of Tools 
“A MODEL FOR EVERY PURPOSE” 
Write for Particulars 


Sturgis Posture Chair Co. 
STURGIS, MICH. 


Manufacturers of the 
Famous STURGIS All-Metal Stands 

















Top| Standard 
© Brass! 


N22 Nickel 
Finish! 





z 
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“Td P” FASTENERS 


The guide to quality in paper 
clips. Low cost and first quality 
built up a demand. Specify “Tip 
Tops.” Your Jobber can supply 


you. 


TIP TOP MFG. CO., Inc. 
SYRACUSE, N. Y. 


Canadian Agents, Brown Bros., Ltd., Toronto 




































Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 








Stanley R.Bristow 
24 Central Ave.West Orange,N.J. 
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OFFICE APPLIANCES 








Demonstrated OFFICE ECONOMY 


Businesses 
today are 
seeking 
office 
equipment 
with 
proven 
economy 
value 
such as is 
found in 





SANDELL No-Blot DESK PADS! 


One user said: ‘‘Your 750 pads saved $4500 in one year besides 
returning the original investment. Every pad will save us $5.00 per year 
from now on in blotter and holder expense."’ 

We challenge you to produce any other piece of office equipment that 
will equal this record 


WHY No-Blot DESK PADS MAKE GOOD 


1 Does away with blotters and holders 
2. Lasts a lifetime 


WHY No-Blot IS BETTER 


l Because it has a resilient writing surface and holds a single sheet of 
paper securely while writing with one hand 
Eliminates glare of glass top 
Ink spots easily wiped off with damp cloth 
Grips desk top firmly and holds position on desk 
A lighted cigarette or cigar does not mar its surface 
Rich in appearance—dignifies the office 
Sizes 19x24—20x34 
Colors—W alnut—Mahogany—-Green and white (mottled) 
THIS IS THE ITEM FOR YOU TO SELL NOW! 
WRITE FOR PARTICULARS 


SANDELL MANUFAC rU RING COMPANY 


537 South Dearborn Street - - Chicago 


Avwawny 














OFFICE 


CHAIRS 











Pleasing in design and 
ornamentation — Pro- 
portioned to encourage 
correct 
posture 





Send for our catalog 
showing many popular 
designs, well built, sub- 
stantial chairs at moderate 
prices 


No. 401 Quartered Oak 


JASPER SEATING CO. 
JASPER, INDIANA 


Chicago Representative: LOUIS H. FARBER, 
7610 Phillips Ave. (Saginaw 5027) 








‘““MOISEN-IT”’ 


$1.00 
P = an , 
The Sanitary Moistener 

For gummed surfaces of en- 
velopes, labels, stamps, finger- 
tips, etc. 

Simple in design and opera- 
tion—a water dish, a_ special 
brush and a presser guide. Just 
pull the surface to be moistened 
across the wet brush—Hands al- 
ways dry—surface always mois- 
tened. 
~ Attractive in green glass and 

U.S. tent bright plate—non-corroding— 
N U.S.A. ~ Pending lifetime service. 


THE COLYTT LABORATORIES 
565 W. Washington Street CHICAGO, ILLINOIS 














SOSA NENENENENENE Ee eee e Beek e Be eel eee 8 foee 


Have You 


a Friend—. business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us 
the name, address and business and 
we will send a sample copy with 

our compliments. 


THE OFFICE APPLIANCE COMPANY 
417 S. DEARBORN STREET, CHICAGO, U. S. A. 
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ata PERFECT tn 


D oes not deteriorate 

U niform quality always 
Perfect for stylus 

A Il sizes for every machine 
C lean, clear copies 

O n white backing sheet 


atistaction guaranteed 

ested and proven 

xceptional for long runs 
ON CELLULOSE 
lear visibility 

nstant proof reading 

atest improved package 

old by Stationers everywhere 


Mr —AZMAM 











DUPLICATOR PAPER SUPPLY CO. 


224 WO. DESPLAINES st. * UL. WAYMARKET 6525-6-7 
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EASY OPERATING 
POSITIVE LOCKING 
COMPRESSORS 


LID BRONZE \ 
LABEL HOLDER \ 


The Latest ‘‘Steel Age’? Improvement—Full 
Ball Bearing Suspension—accurately timed— 
fully progressive resulting in drawer action 
that is easy and smooth; the drawers roll in 
and out without any apparent effort. 


The new BALL BEARING progressive suspension in- 
suring ease of operation (the drawers actually glide in 
and out) is standard in the units of the 100, 700, 900, 
2900 and 5800 Lines. 





After fully opening and closing a drawer containing a BAR PULL colin BRONZE 
load of 100 lbs. (more than twice the usual weight of ROD KNOB 
contents) 250,000 times, inspection showed the sus- 
pension to be in perfect working order. PROGRESSIVE BALL. BEARING 
ZOLLER E \ 
r - . . . . RAWER CAN BE E L 
Our new catalog No. 7 and price list is now available—A REMOVED 


copy will be gladly sent upon request. 


Corry-Jamestown Mfg. Corp. mons maenene 


. 
Corry, Penna. 
a BOTTOM PLATE 
ELECTRO WELDED TO 
END UPRIGHTS 


Export Dept. 
5713 Euclid Ave., Cleveland, Ohio 


Cable Address—CORJAM 


Warehouse stocks carried at 
CHICAGO PHILADELPHIA 
LOS ANGELES SAN FRANCISCO 


NEW YORK 


BOSTON STEEL 


CORNER 


REINFORCEMENTS 


BALL BEARING 


ROLLERS THRUOUT 






FURNITURE 


Corry- AMESTOWN 











EXECUTIVE SERIES 
No. 4067-F 


Solid Walnut Exteriors 
All Oak Interiors 


MYRTLE DESK COMPANY 
HIGH POINT, N. C. 
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ROYAL 


adds another chapter to 





its unmatched record! 





Less than seven years ago the first Royal 


Portable Typewriter was produced 
and sold to the public. Its success was 
immediate. And with each year, the 
popularity of the Royal Portable has 
increased; until today its leadership is 
unquestioned. 

A brilliant accomplishment! Achieved 
by an organization with a definite policy 
on dealer service and cooperation! This 
policy has been unalterably maintained 


even against the changing tides of busi- 


ness conditions. The same group of 


executives, seasoned by long experience 
and acquaintance with your problems 
still direct and manage. Such intimate 
personal knowledge of the dealer's ne- 
cessities is exclusive with Royal. 

Royal 
dealer servicing in all principal cities. 
This facility 


informed home office supervision also 


alone maintains complete 


combined with efficient, 


individualizes the Royal Portable Type- 
writer sales organization. 

Early in 1927, Royal originated its 
policy of dealer promotion and protec- 
tion. Since that time, 98% of all Royal 
Portable sales have been through deal- 


ers. This principle remains unchanged. 


Data from *Crowell “Nati 


ROYAL TYPEWRITER COMPANY, 


nal Markets and National Advertising 


It has been a boon to Royal dealers 
everywhere, and will continue to be 
profitable for them throughout the 
months and years to come. 

The Royal Portable Typewriter has 
always been first and foremost in adver- 
tising. The total expenditure, including 
merchandising helps and sales promo- 
tional aids, far exceeds the total ex- 


penditure of all other manufacturers.* 


OFFICE APPLIANCES 


Last year, for example, Royal’s national 
advertising represented 75% of the total 
for the entire industry!** 

Hand in hand, with increased sales 
have gone continuous research and me- 
chanical development. New models 
have resulted . . . exclusive features... 
colors .. . type-faces . . . improvements 
found only on the Royal Portable! All 
subjected to severe laboratory tests. 
Royal has never “experimented” with 
either trade or public—and never will. 

The improved 1933 Royal Portable 
is a notable addition to Royal's com- 
plete line. The illustration does not 
even commence to reflect its great value. 
It must be seen and examined to prop- 
erly understand the meaning of our 
proud claim that itis “the finest of home- 
sized typewriters.”’ Itis faster, smoother, 
easier to use. Chromium finished for 
long wear, permanent beauty. And pro- 
vided with a strikingly beautiful new 
carrying case! 


Rely on Royal for increased profits 


... Stock and handle Royal exclusively! 


PORTABLE SALES MANAGER 





, **Curtis “Leading Advertisers.” 


INC., 2 PARK AVENUE, NEW YORK CITY 


CANADIAN: 362 NOTRE DAME STREET WEST, MONTREAL 


LINK TO LEADERSHIP 











1933 MARKS 30 YEARS OF PROGRESS FOR 





HEYER QUALITY DUPLICATORS AND SUPPLIES 





The Heyer Quality 
Line now features the 
following duplicators 
coupled with a com- 


plete line of quality- 
tested supplies to fit 
All Stencil and Gela- 
tine Duplicators. 


LETTERGRAPH 
FLEXOGRAPH 
SUPER-EFFICIENCY 
EFFICIENCY 

IDEAL 
HEKTOGRAPH 
KOPYSHEET 

















@ Ileyer Quality Products were first intro- 
duced in 1903 with but two items, the [deal 
Duplicator and the Hektograph. From that year 
to the present, Heyer Products have been recog- 
nized wherever quality, service and price in 


Duplicators and Supplies are considered. 


@ Today the position of Leadership achieved 
is not only reflected in the true quality, depend- 
able service, and reasonable price of every Heyer 
product, but also in the most complete line of 
improved Duplicators and modern packaged 
Supplies. 


@ Our expert Engineers and skilled Chemists 
constantly watch every operation in the manu- 
facture of Heyer Duplicators and Supplies to 
insure absolute uniformity at all stages of pro- 
duction, enable us to guarantee permanent satis- 
faction to users, and help our dealers build a 
permanent and profitable business. 


We erlend a hearly invilalion lo every interested dealer lo visil our 
office when in Chicago and gel acquainted with our most complete line. 








THE HEYER CORPORATION 


901-911 W. Jackson Blvd... Chicago, U.S. A. 





Members of the Office Equipment In- 
dustry visiting Chicago this summer 
are cordially welcomed to our im- 
pressive exhibit at the Century of 
Progress. The display embraces the 
line of Underwood Typewriters, Un- 
derwood Elliott Fisher Accounting 


UNDERWOOD ELLIOTT 





the 


FISHER 


t nderwood 
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Vachines and Underwood Sund- 
strand Adding Machines. It will be 
attended by a staff of specialists as- 
sisted by a corps of expert operators 
who will demonstrate the economical 
application of the machines to all 


kinds of business. 


CENTURY OF PROGRESS 


The world is guided in its choice of business machines by 


Elliott represents a 


single organization that offers lnderwood Typewriters, 


{ nderwood 
wood Sundstrand 
are part 
other supplies. 
world’s business by 
words, the figures that ARE business. 


them 


Elliott) Fisher 
Adding Machines, and the things that 
typewriler ribbons, carbons and 


{ nderwor vd 





Accounting Machines, 


L nder- 


Fisher speeds the 
giving wings to the thoughts, the 


THE UNDERWOOD ELLIOTT FISHER EXHIBIT 


at A Century of Progress, Chicage 











